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The Past 


and the Future 


TT 


@ We are all weavers of dreams. Most of the big 
things around us today were once just little embry- 
onic ideas. The largest institutions are scarcely a 
generation old—they were born of a great need and 


purpose and grew thru sacrifice. 


© No dream of the past ever builded a business 
worthy of the future. But dreams of an ideal future 
will build for all ages and all people. The future ts 
everything—the past never returns. 


© Life is a march of events—even now the year ts 
marching on and from out the night a message ts 
borne. That message bids us look ahead and beyond. 
As we go we shall gather strength to live less for self 
and more for mankind. 


© What a grand thing tt ts to be called unselfish ; and 
unselfish men co-operating make an unselfish tnstitu- 
tion. Today you stand face to face with yourself. 
Plan now what you would have your business become 


and then work to bring tt about. 
F. L. Brittain. 


(Copyrighted. ) 
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“PEACE ON EARTH” 





It is a far call from ‘“‘Peace on earth, good will toward men” to our present state 
of affairs and the bloody turmoil which affects the whole world, and one may question the 
potency of the declaration that heralded the greatest event in the history of mankind. 
Yet there is wonderful proof of its power and meaning in the attitude of neutral nations 
everywhere, for while there is now and then heard the note of regret for disturbed busi- 
ness conditions, the prevailing sentiment throughout Christendom is one of mourning and 
genuine sorrow for all those engaged in the gruesome butchery called war. 

The “pomp and circumstance” mean little to us today, for they are lost sight of en- 
tirely in the thought of broken hearts and homes and the horrible suffering entailed. 

In the rather complex make-up of individuals and communities we find various war- 
ring elements, and it is difficult at times to harmonize them with the great underlying 
Christian principle of “Good will toward men.” Accredited business methods often involve 
the employment of means and agencies to the end that competitors equally worthy are de- 
feated in their efforts and brought to bankruptcy. 

The general public in a stereotyped way deplores the circumstance, while at the 
same time it lauds the prowess of the victors who are right then exulting over the fact 
of their rival’s downfall. However, such situations are but instances in the progress of 
mankind, and can not be done away with so long as the prizes, honors and rewards for human 
endeavor and sacrifice are before us, and they must always be before us, else all our strug- 
gles would be without stimulus and as “sounding brass.” 

What shall we say, then, when, as today, we are confronted with conditions which 
seem to give the lie to all axioms of Christianity and righteousness? Words and deeds 
seem futile and we stand dumb and helpless as we contemplate the ruthless destruction of 
human life and the crushing of our most cherished ideals. 

Yet “God is in His world,” and what now seems an unmitigated calamity and an 
irreparable loss is but the action of that Great Law which is working constantly and always 
unfailingly toward the full consummation of the angelic herald, “Peace on earth, good 
will toward men.” 

A law that brings complete peace out of strife and bleodshed, harmony out of war 
and conditions of strife, co-operation out of the business piracy and questionable methods 
in trade. 

A law responsible for a new era in the affairs of men where the efforts of .one are 
made to supplement those of another to the advantage of all. A law compelling to mutual 
helpfulness and brotherly kindness, making one man an uplifting force for another rather 
than the agent for his overthrow. 

If Rotary and the true Rotary spirit mean anything at all, they mean this: To be 
sure we must always have as a contending force personal ambition, which is the propelling 
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force of achievement, and which at times is hard to distinguish from selfishness, but to the 
totarian is given the work of achievement through others sans selfishness and the carrying 
out of the underlying principle of our text: “He who loseth his life for my sake shall 
find it.”—F. A. Foster, Atlanta, Ga. 





SOME LESSONS FROM THE HOUSTON CONVENTION, 1914 





The Annual Rotary Convention is an important affair. It brings together some 
thousand or more Rotarians and their ladies from all parts of the Rotary world, and in 
doing so it fulfils the first object of Rotary—acquaintanceship. It does more than make 
acquaintances; it makes friends. One makes many friends at a convention: good, 
valued friendships that help to smooth the rugged path of life: friends that may be relied 
on as bearing the passport of Rotary. But the convention does more than simply make 
friends. It opens one’s eyes to the great influence of Rotary as a purifier of business meth- 
ods—Rotary is raising business to the level of a profession. Just as the true physician or 
the true artist thinks nothing of payment for his services, but devotes all his energies to 
the perfect practice of his art, so does the true Rotarian regard the principle of Service 
first, leaving the payment for that service to take care of itself. The possibilities of Rotary 
are infinite, its exact nature is capable of no definition. And long may Rotary remain 
undefinable, for as soon as a formula is found, there will be danger of the Rotary formula 
taking the place of the Rotary spirit. 

The convention is important from another point of view. It educates the public. 
Many opinions—mostly unfavorable—of Rotary, exist among outsiders. These have to be 
lived down, and Rotary has to be shown to the world in its true light. And this is best done 
through the publicity given in a district by the assembly of the convention there. In Amer- 
ica it is now generally recognized that Rotary is not a selfish business-getting movement, 
thanks to the publicity given to it, but with us that misconception is still prevalent outside 
our circle, and even, it is to be feared, to some extent inside it. 

One of the first things to strike a British visitor at a Rotary convention is the great 
difference in temperament or psychology between the American and the British peoples. 
The pe er: enthuse more quickly than do the more stolid British. There is a total 
absence of that formality which characterises all our proceedings; and while they recognise 
such a thing as dignity, their ideas of it are different from ours. It follows, therefore, “that 
in the cultivation of Rotary in this country, we must first of all fully grasp the real mean- 
ing of the movement: its subtle, indefinable influence must be fully recognised by us all as 
a primary factor in all our work. After that, we must build thereon such a superstructure 
as will best accord with the British temperament. If we blindly copy American methods and 
“stunts” we shall come to grief in a very short time, for the simple reason that many of the 
“stunts” that appeal to an American will simply bring the movement into ridicule on this 
side. We can get ideas in plenty from over there—it is a land of ideas—and some of these, 
perhaps 10 per cent of them, will be of immediate use to us. But it should be our duty, as 
pioneers of the movement in Britain, to see first of all that every British Rotarian has a 
proper idea of the real meaning of Rotary. This can best be shown by example. An in- 
fusion of the true Rotary spirit into our officers, and through them into our members, by a 
sedulous cultivation of its basie principles of acquaintance and service, should be our first 
aim. After that the superstructure will take care of itself, and will conform to the re- 
quirements of each individual club. 

I have already referred to the question of publicity in connection with Rotary. The 
movement here needs more publicity. In America the clubs all make friends of the local 
newspapers and secure good reports of any meeting at which matters of general interest are 
discussed. The result is that Rotary is known outside its own circle, and when a new club 
is projected there are always plenty of members obtainable without the necessity for a can- 
vass. Now that Rotary is no longer regarded as a selfish, business-getting scheme, such 
publicity can be productive of nothing but good. 

The great lesson to be learned from ‘the convention is the necessity for closer inter- 
communication between the two countries. At present everything pertaining to Rotary is 
too distinctively “American.” Rotary itself, as a principle, is the same everywhere, and can 
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be only one thing the world over. It is the superstructure that has become Americanized. 
And I am convinced that the more the two great countries, Britain and America, “link up” 
over this question, the more we get into touch with one another, the better will it be for 
Rotary on both sides. The B. A. R. C. already provides for the necessary intereommunica- 
tion between British clubs. But it lies with the individual clubs and individual officers and 
members to keep the spirit of Rotary constantly moving between the two countries. Only 
in this way can our ideas become properly balanced, and any tendency to too much “Na- 
tionalization” be counteracted. Rotary is no longer National, it has become International, 
and I for one look forward to the day when it will go further even than that, and become 
Universal— THOMAS STEPHENSON (Ldinburgh, Scotland), British Delegate. 





OBSERVATIONS OF A TRAVELING ROTARIAN 





It has been my good fortune to be able to attend the meetings of some five or six 
Rotary clubs in other cities than my own. From each one of these clubs I believe I have 
learned something. In two particulars I notice well marked differences among various clubs. 

One of these is in the degree of seriousness with which the general idea of Rotary 
seems to be taken. I have occasionally attended meetings where the whole idea seemed to 
be that of a frolic. I have never attended one where a visitor, who might be called upon to 
speak, was not treated with the utmost courtesy and consideration. I have, however, attended 
some meetings where it did not seem to me that the members of the local club who made 
talks were given quite as much consideration as was due them. 

A fair amount of “joshing” or “heckling” is no more than to be expected and adds 
to the liveliness of the meeting. If, however, a member of a club has been invited to make 
a talk and undertakes to do so, it is hardly fair for him to be so interrupted by heckling 
and horse-play, however good natured it may be, that he does not have the opportunity to 
present his subject. 

The other difference is in the extent to which the various clubs undertake to capitalize 
the Rotary idea as a business asset. I have attended meetings where the whole atmosphere 
was that of good fellowship and loyalty to the Rotary principles. I have attended others 
where some of the members seemed chiefly occupied with the question as to how much busi- 
ness they could individually gather from the Rotary organization. I have even heard oc- 
casional remarks from individual members as to how much business they had or had not 
received from the Rotary club. 

As a result of personal observations, | am very firmly of the opinion that those 
clubs where the Rotary idea is really the most effective are not the ones where there is any 
marked disposition to capitalize that idea. The general principle of Rotary does not lend 
itself to selfishness. The disposition which manifests itself in an eagerness to count the 
dollars and cents which come in directly as the result of a Rotary meeting does not lend 
itself to the Rotary idea. The good strong clubs in Rotary recognize this fully and act 
accordingly. 

Naturally enough however, I have learned more from my own Rotary club than from 
any other I ever visited. I remember that at one of the first meetings I ever attended, a 
talk was made by Rotarian J. B. Westover, on “Handling the Advertising of a Large De- 
partment Store.” He was setting forth very ably the characteristics of a good advertise- 
ment. He started by saying that the first requisite of a good advertisement is that it must 
be absolutely truthful. When he said this, I glanced at our president, himself an advertis- 
ing man, to see if he showed any tendency to smile. Seeing no tendency of this kind with 
him I glanced around at the other members of the club. Gradually it dawned upon me 
that they were taking it seriously. 

Previous to that time I had a sort of hazy general idea to the effect that the best 
advertisement is the one that can sell the most goods; and that the man who could tell the 
biggest lie, and get away with it, might properly be considered the best writer of advertise- 
ments. It came as a distinct revelation to me that this conception belongs to a day that is 
past so far as concerns the type of men who belong to our Rotary club. This was perhaps 
my first glimpse into the real meaning of Rotary.—P. W. Horn, Houston, Teas. 
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The Ramblings of Rusty 


Or, The Retirement of Secretary R. R. Rogers as Lamented by His Successor and His 
Stenographer 





UT in the big West, 
O out in Calitornia 
where you can jump 
off the continent into the 
Pacific, the Rotary Club 
of San Francisco was or- 
ganized about six years 
ago. Among those active 
in its organization was R. 
R. Rovers, a red headed 
fellow, who on account of 
his support and enthus- 
iasm for everything which 
has an upward tendency, 
anid like the early 
pioneers of Rotary saw 
the possibilities of the 
movement then in its in- 
fancy, immediately be- 
came an earnest Rotarian. 
He, more than any one in- 
dividual in the San Francisco Club, has 
worked toward the attainment of everything 
for which International Rotary now stands. 
Rusty Rogers, a graduate of the University 
of California and a post graduate of the 
University of Chicago, was an ideal selection 
for Secretaryship of the local club, and long 
and faithfully has he served until known and 
beloved by not only San Francisco Rotarians 
but by those in far away states and provinces. 
His recent resignation of the arduous duties 
of his office is greatly regretted by every 
member of the San Francisco Rotary Club. 
The tact and diplomacy necessary for a 
successful Secretaryship was never lacking 
during the seven years he held the position, 
and never a crisis arose during the evolu- 
tionary period of Rotary when Rusty 
Rogers was not in evidence with his wise 
counsel, thus materially assisting in making 
San Francisco one of the shining lights in 
this great Rotary constellation. 

It is said he has real names, which his 
parents gave him in those proud weeks fol- 
lowing his birth, but although he signs his 
name “R. R. Rogers,” his Rotary friends call 
him “Rusty Rotary Rogers” and “Skin 


Who, 





Jelly Rogers.” 

While he has apparently devoted a good 
deal of his time to Rotary, he really has a 
business of his own—the R. R. Rogers Chem- 
ical Company which manufactures 


a line 





R. R. Rogers. 


of sixty different products 
in disinfectants, liquid 
soaps, toilet preparations 
and medical preparations 
for physicians. Rusty 
Rogers says that every Ro- 
tarian attending the 1915 
Rotary Convention in San 
Francisco will receive a 
package of his famous 
skin-jelly, that it is worth 
_a trip to San Francisco 
just to get this elegant 
non-greasy, non-sticky, 
toilet cream for women 
after shaving and for men 
after housework. 

Rusty has been respon- 
sible for a large pereent- 
age of everything that has 
been published by the San 
Francisco Rotary Club and it was always 
with an earnest desire to stimulate more in- 
terest in Rotary—-to develop a feeling of 
greater responsibility among the membership 
—to increase attendance at weekly luncheons 
that he devoted himself so much to the cause. 

He has been editor of San Francisco 
Girindings since its first number and many 
of his snappy Rotary sayings have been very 
effective in bringing Rotary truths forcefully 
to the attention of members who were in- 
clined to become luke-warm. ‘he following 
are extracts from a file in the San Francisco 
Rotary office, marked “Ramblings of Rusty”: 





Attendance is the price of Membership. 
* 

Rotary is a six day business religion of helpful- 
ness and hopefulness. 

* 

The man who thinks he is ‘‘too big’’ for the 
Rotary club is the man who uses a shoe horn to 
install his hat. The place for him is out of the 
Rotary club. 

Rotary is only an opportunity. The more you 
invest in brains, heart and muscle, the more divi- 
dends you receive in friends, influence and _ busi- 
ness. 

% 

The successful man of today is ‘‘made’’—not 
born—and the credit of the making is due only to 
himself and the way he takes advantage of oppor- 
tunity. Rotary is opportunity. 





(Concluded on page 44.) 
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Greater Rotary 


By E. L. Skeel 


AutHor’s Note:—For more than three years the writer has believed that the pres- 
ent restriction of membership in Rotary would ultimately be found to be not best suited to 
the purposes of the organization. These views have been withheld because in the opinion of 
many the opportune time had not come to open a discussion of this subject. I believe, how- 
ever, that such a discussion is now imperative and out of it will come a settled conviction 
that our present form is right or that another must be substituted. The writer is an optimist 


and believes that Rotary has greater possibilities than can be developed by our present lim- 





ited membership. 


What Rotary Means to the Clubs of To- 
day. 

O COMPLETELY has the spirit of Ro- 
S tary become interwoven into the lives of 

its members that we forget how brief its 
existence has been. ‘lhe four years that have 
elapsed since the pioneer clubs were first 
assembled in convention, are long when meas- 
ured by actual accomplishments. But this 
is a brief period when measured by the po- 
tential permanency of our organization. [Ro- 
tary is not only for today; it is for tomorrow 
as well. Its purposes and ideals must con- 





NOTE.—E: L. Skeel is a prominent attorney and a 
member and former President of the Rotary Club of 
Seattle, Wash. He also has been three times Chairman 
of the Constitution and By-Laws Committee of the I. 
A. of R. C. and at the Buffalo convention received 
the second highest vote for President of the Association. 


I ask an impartial consideration of the subject here discussed.—K. L. 8. 


stantly be attuned to the highest business 
ideals and best business precepts of our ad- 
vancing civilization. As the years go by it 
must justify itself by its principles and its 
achievements. Let us therefore pause for 
self-analysis and carefully scrutinize the Ro- 
tary movement as it exists in order that we 
may guide the Rotary of today into the 
Greater Rotary of tomorrow. 

What we all know is that Rotary has some- 
where supplied a vital need. It is filling a 
place heretofore neglected in the business life 
of its communities. Its spontaneous growth, 
its sustained membership, its large percentage 
of attendance, the spirit of its members and 
their active participation in the meetings, al] 
testify that Rotary is useful to its members, 
that it has within it the possibilities of 
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permanency and that it will survive if it is 
an efficient agent in achieving the vital pur- 
poses it proclaims. 

So much we all know and agree upon. 
Where we perhaps may find difference of 
opinion is as to what we may attribute the re- 
markable thus far attained. Un- 
doubtedly there are many phases, each of 
which contributes its share to making up a 
successful Rotary club, but to find the vital, 
indispensable requisite, we must confine our 
attention to those things in which Rotary 
is unique and distinctive. Participation in 
civie or charitable enterprises is not the secret 
of -its success. This can be duplicated to a 
greater or less extent in practically every 
organization. Wholesome recreation is a fea- 
ture of our meetings but this is not the rea- 
son why one hundred and fifty clubs have 
grown up spontaneously in the United States 
and abroad. This can be duplicated at any 
social club. Eliminating everything which 
is not distinctive we find that there are two 
respects in which Rotary is unique among 
organizations. 

The first is in its form of organization in 
the matter of membership qualifications. The 
basic principle in every Rotary club has here- 
tofore been and is now that membership 
should be limited to one leading representa- 
tive from each line of business or profession- 
al pursuit. 

The second distinctive feature is in respect 
to the purposes it seeks to achieve. Rotary is 
preéminently a business club. The discussion 
of business is not suppressed. It is encour- 
aged. It is not considered a breach of eti- 
quette to “talk shop.” The whole theory of 
Rotary club life and progress is now built 
about the idea that the club should be useful 
to its members and the public in their rela- 
tion to business, hence we have efficiency dis- 
cussions, improved conceptions of service and 
acquaintance features. 

Here, then, we have the two distinctive 
phases of Rotary—one its form of organiza- 
tion, the other its substantial underlying pur- 
poses. One or the other, or both, of these 
features is responsible for Rotary’s success. 
Which is it? 

It has recently been stated in our official 
magazine by FE. B. Lord, an earnest Rotarian, 
that— 

‘*The real source of the power of Rotary comes 
from its most vital principle; that each elub should 
be made up of one member only in each line of 


business and this member must be a recognized 
leader in his line.’’ 


SUCCeSS 


and that this limitation upon membership is 


one which must be adhered to. With this 
proposition the writer intends to take issue. 
To acknowledge its truth would be to say 
that the form and not the purpose of an or- 
ganization is the determining test of its 
efficiency and usefulness. This is never true. 
The form of an organization is and should 
be merely an incident in the working out of 
its purposes. One’s purposes can remain 
fixed and unchangeable, but the machinery 
with which to carry these purposes into 
effect may be changed as experience shows 
what is most practical. 

To my mind Rotary has succeeded in spite 
of its artificial restriction on membership and 
not because of it. ‘The one weak point in 
our program today is this unnatural restric- 
tion, which prevents many honest, progressive 
and ambitious~business men, otherwise ac- 
ceptable, from participating in the benefits 
of Rotary; which limits the source from 
which business information, methods and 
ideas may be drawn for the benefit of its 
members and the community; which arouses 
the suspicion of the public and the enmity 
of many leading men who naturally cannot 
see any reason for this restriction and which 
limits Rotary’s usefulness just in the same 
proportion as its membership is numerically 
limited. 

The true cause of the success of the Rotary 
movement lies, not in a purely artificial form 
of organization but rather in its having filled 
for its limited number of members a definite 
and urgent need in our present industrial 
situation. ‘The past century has witnessed a 
most wonderful industrial expansion., Use 
of steam and electricity for purposes of in- 
dustry and transportation, multiplicity of in- 
ventions, the substitution of machinery for 
hand labor and rapid methods of transporta- 
tion produced a condition in which industrial 
growth was inevitable. 

Business Expansion Produces Standards 
of Efficiency. 


Business expansion is both the cause and 
effect of improved standards of business 
efficiency. The opportunities for long dis- 
tance trading bring people engaged in the 
same line of business in different cities into 
legitimate competition. The necessities of 
long distance trading have tended to stand- 
ardize goods, fix the one price system and to 
compel the business man, whether large or 
small, to establish a reputation for consistent 
and undeviating service. Business standards 
have been elevated, business methods are 
being refined and the spirit of service is 
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coming more and more to dominate every 
form of industrial enterprise. The whole 
world is today engaged in a race for efficiency. 
The man who thinks he can stop studying 
the principle underlying business success is 
on the down grade. His competitor who is 
alive to the necessity for the study of pro- 
duction, transportation, advertising. organ- 
ization, office methods and salesmanship, will 
soon forge ahead. The alert business man in- 
stead of narrowly confining himself to his 
own business is eager to study the methods 
which have proven successful with firms in 
his own line of business, and in other enter- 
prises as well, for the underlying principles 
of efficiency are the same for the merchant, 
the manufacturer and the service man. 

The present success of Rotary lies in the 
fact that it is meeting to a limited extent the 
demands of the average business man for in- 
formation and education along business lines. 
It fills a need in our present industrial situa- 
tion. It is a natural outgrowth of world 
wide industrial evolution. It seeks to help 
each member to do what every business man 
has long been trving to do for himself, viz., 
to make his business a science and to study 
and develop it as such. Where else did this 
opportunity exist at the time that Rotary 
was first organized? Nowhere. Where does 
it exist today except in Rotary? Nowhere. 
In commercial organizations the work is 
along lines of constructive civic development; 
social clubs are for recreation, lodges for 
fraternalism, and so on. There is not today, 
so far as I know, any organization of general 
membership and of national or international 
character, the keynote of which is business. 

This explains the success of Rotary. Its 
form of organization has been merely inci- 
dental and this form should be discarded 
whenever it appears that the fundamental 
principles of Rotary will be better served by 
some other form. 

I am firmly convinced that the time has 
come when this restriction on membership 
should be removed, when the doors should be 
open to every progressive and reputable busi- 
ness man, subject only to such reasonable re- 
striction as to total size, as will prevent the 
organization from becoming unwieldy, and as 
to equality of representation as will prevent 
the dominance of any business or profession. 

I have above stated my conception of what 
Rotary means to the clubs of today, but this 
has been a gradual evolution. The earlier 


clubs stated their purposes differently and 
had definite reasons, which no longer obtain, 
for limiting the membership. 


The first rea- 


son for the removal of the present restriction 
is because of a gradual change in the pur- 
poses of the organization. The great majority 
of the first twenty clubs had the following 
provision in their Constitution: 

Article IT. 

‘*TIts objects are First, the promation of the busi- 
ness interests of its members.’’ 

The platform of the same clubs stated the 
reason for limiting the membership to but 
one representative in each line of business, 
as follows: 

‘Tt is in order that each member may enjoy the 
benefits of the influence of his fellow members so 
far as is consistent with circumstances and rea 
son. Rotary says frankly and plainly, cultivate 
your fellow members and use them to get busi 
ness from, they in turn to do the same with you. 
It goes even further and says, influence all the 
business of your friends and acquaintances that 
you can for the benefit of your fellow member.’’ 

The above as a practical business sugges- 
tion would perhaps be beyond criticism and 
would be workable in a club where member- 
ship was not limited, but what is ethical as 
a business practice in a community or an or- 
ganization of unlimited membership, becomes 
unethical when the membership is artificially 
limited. It requires no argument to show 
the difference between the policy of the plat- 
form above quoted and the later sentiment 
which was voiced by Rotarian Allen D. 
Albert of Minneapolis at the Buffalo con- 
vention in 1913 and received with unanimous 
approval : 

‘No member of any Rotary club is ever justified 
in asking patronage from his associates on the 
basis of membership. If he be not ready to pro- 
vide a larger service under given conditions than 
any competitor not within the ranks of Rotary, 
he has failed essentially, either to catch the spirit 
of the organization or to illustrate that spirit in 
his business. Men make real progress in business 
along the broad highways of open dealing, not 
through the alleys of unearned preferment.’’ 


As I read the history of the organization, 
the first reason for the limitation of member- 
ship was to enable a member to enjoy, to as 
great an extent as possible, the influence of 
his fellow members in a business way. The 
modern idea is that no member shall use his 
membership as such, as a means of business 
acquisition. Many of us hesitate to depart 
from a form of organization to which we 
have become attached during years of asso- 
ciation. In order to justify that form many 
of us, the writer included, have offered in- 
genious explanations. For instance, it is 
said that while no direct obligation of patron- 
age exists, yet the limitation of membership 
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will work to a closer acquaintance of the influence of fellow members, the beautiful 
members within the club, and as a result theory of “Service, not Self,’ becomes an 
business will be given and received as a empty dream. 


psychological effect, because when one Is in 
need of a particular kind of service he will 
naturally think of his fellow member with 
whom he is intimately acquainted. This ex- 
planation, however, begs the whole question. 
I see no difference between an organization 
which frankly asks for the direct exchange of 
business between its members and one which, 
while condemning it, nevertheless maintains 
an artificial restriction on membership so 
that its members may get the exclusive bene- 
fits.of a preferred opportunity for aequaint- 
ance. There is no practical difference be- 
tween an organization recommending a direct 
trade exchange and one which artificially 
limits its membership so that psychology 
produces the same result. One is just as in- 
defensible as the other. 


Why the Limited Membership in Rotary? 

The query of nine men out of ten is, “Why 
is the membership of Rotary limited to one 
representative from each line of business ?” 
This has never been answered to the satis- 
faction of the non-member. The general 
high character of our membership, and its 
many and various civic achievements have 
to a certain extent kept this question from 
heing pressed, but it is one that is bound to 
come up again and again, the more especially 
as our growth brings publicity of an inter- 
national character upon us. This “Why” 
will not down. Has it been, can it be, 
answered ? 

I have asked many men whom I had con- 
sidered the leaders in Rotary, to give me some 
reason that would justify this limitation. 
I have asked them what answer they gave 
when they were asked this question by a non- 
member. I have never yet received an 
answer which satisfied my mind or which I 
thought would be in any degree intelligible 
to the non-member. IT have seen many mem- 
hers show the greatest embarrassment when 
asked this question, showing plainly that 
they were unable to furnish any logical rea- 
There have been exeuses, but no rea- 
sons. The fact is that we are either limited 
in our membership so as to obtain the bene- 
fits of business exchange, or else there is no 
reason whatever for the limitation. If the 
former is true we should say so frankly and 
not hide behind a sereen of platitudes re- 
garding service. For onee the doctrine ob- 
tains of limiting membership for the pur- 
pose of directing to members the business 


son. 


The average business man has not been in 
Rotary for the comparatively trifling patron- 
age that his acquaintance there would ob- 
tain. He recognizes the value of acquaint- 
ance and promotes his acquainance in Ro- 
tary just as he would elsewhere, as a natural 
and proper business step for him to take. 
His great markets, however, lie in the world 
heyond. ‘The business man whose member- 
ship is worth while has larger markets in 
view than the three hundred potential mem- 
hers of this organization. Furthermore, if 
he has learned the lesson of service, neither 
acquaintance nor pyschology will keep his 
patronage within the fold, if he can get bet- 
ter service without. 

The original reason for limitation of mem- 
bership, viz., to obtain for members the pat- 
ronage of other members, no longer obtains. 
Is there, then, any other respect in which our 
present form of limitation works an ad- 
vantage in carrying out the fundamental 
purposes of the club? 

As applied to the broad field of business, 
the four specifie purposes of Rotary, as de- 
fined by the sentiment at the past three In- 
ternational Conventions, are as follows: 

(1) ‘To teach as a fundamental principle 
of business that no deserved success is won 
except on the logical basis of service and 
the strictest fair dealing. 

(2) To inerease the capability of each 
member for efficient service by the exchange 
of business information, ideas and methods. 

(3) To teach the value of carefully se- 
lected acquaintances in the upbuilding of 
business. 

(4) To consider from an_ educational 
standpoint, matters of public interest which 
peculiarly affect the business interests of the 
community, 

There is certainly no advantage in limited 
membership as applied to the first and fourth 
The whole trend of mod- 
ern business is towards advanced business 
morality. Rotary in this respect adopts this 
tendency and endeavors to assist in its prac- 
tical understanding among its members. Ob- 
viously, if Rotary is an effective agent for 
disseminating this doctrine, it should do so 
in a field as large as possible. If the light 
is good, let it shine. The fourth purpose 
above stated stands upon a similar footing. 
Too much stress cannot be laid upon the 
importance of presenting at frequent inter- 
vals the most expert and up-to-date informa- 


of these purposes. 
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tion relating to business questions of public 
import—not necessarily with a view to action 
—but simply with a view to the educational 
effect it will have upon its members and upon 
the community in general. The larger the 
field, the larger the influence and the greater 
the opportunity for good. 

There remain, then, the second and third 
specific purposes, which may be discussed 
under the brief headings of 


Efficiency and Acquaintance. 


Suppose a member were called upon to 
prepare a paper upon some subject of busi- 
ness interest of benefit to other members. 
For which meeting would he prepare his 
paper most carefully—the one where there 
were no competitors present, as in modern 
Rotary, or for a meeting where among a large 
body of business men, were perhaps half a 
dozen of the most alert and up-to-date men 
in his own field? Obviously he would take 


the most pains in the latter event. Their 
presence would spur him on to greater 


efforts to bring out an instructive and satis- 
factory production and to appear in good 
light before his fellow members. I venture 
to say that under such circumstances there 
never would be a slovenly or inexpert pre- 
sentation by a member of his own point of 
view in business. 

I, myself, have given as a reason for lim- 
iting membership, that it would embarrass 
a member to give a paper upon the subject 
of his own business when a competitor was 
present to take notes. But after talking with 
a great number of manufacturers, whole- 
salers and retailers, I am compelled to revise 
my opinion upon that point. If a secret is 
so important that a man does not want a 
competitor to know it, he will not give it out 
even in Rotary. I have never yet heard a 
real business secret divulged by any member 
at a Rotary meeting. The discussions which 
take place are those which a business man 
would be willing that his competitors should 
hear. 

Competition is coming to have a different 
meaning today from that of the nineteenth 
century. Then competition meant loss, 
waste, ruthless destruction and the adoption 
of any method to rid one’s self of a com- 
petitor. Codperation among competitors is 
now taking its place. Nothing has so much 
tended to stop price cutting, waste and the 
doing of business at a loss -as associations 
among men engaged in the same line of busi- 
The 'T'ypothatae Association is an ex- 
In this 


ness. 
cellent illustration of this tendeney. 


association one of the principal features is to 
educate the printers to a full understanding 
of the elements of cost, to the end that no 
job shall be undertaken except at a profit. 
It is being taught as a moral and business 
principle that it is wrong to take a job at 
less than cost and that the toleration of such 
practice is ruinous to the whole trade. Here, 
hy reason of the association of competitors 
and the frank discussion of some of the most 
important factors in the printing business, 
the trade has advanced to a point where com- 
petition no longer means waste. ‘The char- 
acter of the service rendered has consequently 
improved. 

The same fact is true of many other in- 
dustries and trades. In every city we find 
credit men’s associations, manufacturers’ as- 
sociations, retail dealers’ associations, lumber- 
men’s associations, automobile dealers’ asso- 
ciations, and the like, all founded upon the 
proposition that those engaged in the same 
line of business can profitably discuss to- 
gether business questions of particular inter- 
est to them. As a result, that kind of com- 
petition, which means waste and destruction, 
is being measurably lessened, service is being 
improved and the business that is done is 
done upon a profit. Rotary would combine 
the advantages of these organizations with 
the advantages of an organization where all 
forms and kinds of business instead of one 
are represented. That is the new Rotary. It 
would make the credit man more efficient in 
his department to hear something of the sales 
manager’s point of view. The advertising 
man, perhaps, would not be at outs with the 
finance department if he had opportunity in 
Rotary to hear the business discussed from 
the other’s standpoint. The manufacturer 
and the transportation man should under- 
stand each other’s problems—in fact all the 
advantages of equality of representation 
would be retained in Greater Rotary and in 
addition we would have a broader field. 

Our present limitation of membership 
stifles the activity of its members. Tt stunts 
its growth. Tt restricts its spiritual develop- 
ment. Rotary is today ripe for expansion. 
Tt is eager to burst the unnatural bonds which 
hold it down. What is good in Rotary is the 
best idea of recent vears, viz., the meeting 
together of business men for the exchange 
of ideas, discussion of methods, improve- 
ment of service and the promotion of ethical 
standards in business. The had thing about 
Rotary is, that we are using for the carrying 
out of these purposes. the most inefficient 
form of organization that could he selected, 
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Consider also the value a larger organiza- 
tion would be to its members in the way of 
affording better facilities for the study of 
business science. With a larger membership 
we would have a larger income in the way of 
membership fees and dues and we could well 
afford to employ the best of experts to travel 
from club to club, giving lectures upon their 
special subjects. This could be supplemented 
hy papers prepared by the best of home talent 
and the result would be that the meetings 
would become so valuable to Rotary members 
that membership would be highly prized by 
the biggest business men in the community. 

From the standpoint of efficient magazine 
development also we find certain advantages. 
With a larger membership the circulation of 
our monthly publication would increase ten- 
fold, making a lesser cost per magazine and 
making it a better advertising medium. 
With the increased financial support, the 
ablest talent could be secured for its columns 
and Tre RoTaRIAN would become the most 
valuable and instructive business magazine 
in the world. 

Again, from the standpoint of the indi- 
vidual member in the development of his 
acquaintance, the proposed change would be 
advantageous. Nothing has yet been said in 
Rotary of any greater practical value to our 
members than the following from our first 
President on the subject—“The Scientizing 
of Acquaintance and Service.” 

‘* Now that business procedure is being scientized, 
now that we have scientized methods of manufac- 
ture, sale and delivery, why not go a step further 
and scientize the very fundamental principles of 
business success. Let us scientize our methods of 
acquaintance making and service giving. Largely 
upon the merit of our acquaintance will depend 
our measure of success. There are a good many 
kinds of friends, but when we are in search of 
sueeess, the friend of all the most desired is the 
business friend. He can understand our ambitions, 
because he has experienced them himself; he can 
sympathize with us in our failures because he has 
had his; he will bear with us when we are impa- 
tient hecause he knows what it is to be tried. Ac- 
quaintance building is not a hit-or-miss, devil-may- 
care, jump-in-the-dark procedure—it is a science 
and must be treated as such.’’—PauL P. Harris, 
Chicago. 

Clearly scientific acquaintance making is 
one of the chief requisites of business success 
and as I view it, one of the proper and im- 
portant opportunities of Rotary. Is then, 
our present form of organization the best to 
assist the members in the working out of this 
problem? A few say “yes,” because it works 
out practically in their own experience. And 
yet it is the worst possible form for virtually 
eighty per cent of our members.. Where Ro- 


tary fails is that it virtually chooses one’s 
business friends for him instead of giving 
him a large assortment from which to select 
for himself. We require sustained interest. 
We insist upon compulsory attendance, and 


yet this is in total disregard of the fact that 


for a large majority of our members the ac- 
quaintances formed in the Rotary club are 
not those who would naturally be selected 
with a view to their probable contribution 
to the member’s success. If a_ wholesale 
grocer for instance, could make Rotary to 
order so as to scientize his acquaintance he 
would certainly want more than one retail 
grocer admitted. Apply this test from the 
standpoint of other occupations and you will 
find the same result not only with the whole- 
saler, the manufacturer and the jobber, but 
with the retailer, contractor and professional 
men as well. The value of membership today 
to the majority is not in the opportunity for 
profitable acquaintance making, but in the 
inspiration to be derived from meeting suc- 
cessful business men, in the business ideas 
exchanged and the business information 
assimilated. These same benefits would ac- 
crue in a larger organization and the mem- 
ber would at the same time be able to scien- 
tifically pursue acquaintanceship. Even 
limited membership cannot compel a man to 
get acquainted. It merely offers him the 
opportunity. This same opportunity is 
afforded on a broader scale with the limita- 
tion removed. 


The Extension of Business Friendship. 


Do the walls of Rotary at the present time 
prevent its members from seeking the exten- 
sion of business acquaintance outside? They 
certainly do not, nor should they. Once a 
man has learned the lesson of scientizing 
acquaintanceship, he will, if he is up-to-date, 
pursue this acquaintance wherever it can be 
profitably done. Why not then open the 
doors and permit the extension of business 
friendship to be pursued within a club frank- 
ly organized for that purpose. Objection can 
arise to it from an ethical standpoint only 
when artificial barriers are raised which give 
some men an unnatural advantage in this 
direction over their competitors. Remove 
this barrier and acquaintance making could 
ethically be pursued—just as frankly within 
the club as it could in the whole business 
community. 

Were the limitation on membership re- 
moved it would afford each member the 
opportunity of carefully cultivating the ac- 
quaintances which are to him the most use- 
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ful. ‘The few who wish to cultivate but one 
man in a line of business would here find 
an opportunity, because Rotary is and should 
remain, a business club. On the other hand, 
those who had a larger field, as well as those 
who wished to cultivate the acquaintance of 
a large number of men in the same line of 
business, would have equal opportunity. 
Kmbarrassment arising out of artificial re- 
striction would be removed and the inspira- 
tion of numbers would be of incalculable 
benefit in maintaining the spirit of the or- 


ganization. 


Furthermore, those who argue for the 
present limitation of membership as a desir- 
able one in acquaintance making, overlook 
the International aspect of Rotary. As stated 
above, trade is today nation wide and world 
wide in scope. Practically every manufac- 
turer has a field beyond the city in which he 
lives. If there is any logic to the limitation 
of membership to but one in each line of 
business, then it should be carried out in an 
international way, and yet we have half a 
dozen automobile manufacturers in the differ- 
ent Rotary clubs. We have dozens of manu- 
facturers in different cities whose goods 
travel over the whole world and compete with 
each other in every market. ‘The present 
restriction does them little good at, home and 
no good abroad. In one city we have Dun’s 
and in another Bradstreet’s; in one city we 
have the Burroughs Adding Machine and in 
another the Comptometer or the Wales, in 
one city the Underwood in another the Rem- 
ington. Our present limitation is either 
wrong as applied to the individual club or if 
it is right it nevertheless hopelessly falis 
down when tested from a national and in- 
ternational standard. 

Let us do away with the present restric- 
tions which are wholly artificial and which do 
not tend to the full attainment of the pur- 
poses of the club, and encourage each club to 
expand its membership, subject only to such 
local regulations as they may deem necessary 
in the interest of club efficiency. 

In advocating the removal of our present 
restriction, I do not mean that we should 
surrender our right to make such reasonable 
regulations as are necessary to maintain the 
club as an efficient organization. To prevent 
a club from becoming unwieldy in point of 
numbers, numerical restriction is always 
proper and what is reasonable should be 
determined by each club for itself according 
to its capacity to accommodate and assimilate 
its members. 

There is a great advantage also to be de- 


rived by retaining the present system -in so 
far as it relates to equality of representation. 
I would suggest as a basis of discussion, that 
in order to prevent the domination of any 
one line of business in a club, preference 
should always be given to the consideration 
of proposals for membership, in a line either 
not represented at all, or represented the 
least, either upon a numerical or proportional 
basis. 
Objections Answered. 

It will be argued by some objectors that 
there are too many practical difficulties in 
the making of the transition. To be sure 
there are some practical difficulties of this 
kind. But once our membership is convinced 
that the present system is wrong and that 
there must be some modification, it will be- 
gin the work of adjusting the details with 
enthusiasm. Every club thrives on work. 
The way to make an enthusiastic member is 
to give him something to do. ' Your club will 
be born anew in the enthusiasm generated by 
taking part in this constructive work, the 
difficulties of which are not nearly so great 
as those which attended either the first organ- 
ization of your club or the welding together 
of many clubs into an International Associ- 
ation, under suitable constitution and by- 
laws. The one factor which will assist most 
strongly in making this transition will be 
careful attention to programs. If programs 
and discussions of the highest character and 
calculated to be of practical value to every- 
one, are arranged and thorough preparation 
made, it will afford a stimulus which will 
carry the club over the trifling annoyances 
of working out these small details. 


Objector number two will state that if we 
open the doors to membership we remove the 
distinction between Rotary and the conven- 
tional commercial organization. There is, 
however, a fundamental difference. The con- 
ventional commercial club, or chamber of 
commerce, maintains bureaus of exploitation, 
publicity and the like; they handle public 
money in civic and public enterprises, cal- 
culated to be of benefit to the community. 
The Rotary club should never usurp this field. 
It should. apply its energies to upbuilding 
business morality, elevating standards of 
service and improving efficiency in the in- 
ternal affairs of business. The discussions it 
may have on public questions should be of an 
educational character mainly. Let action be 
taken, resolutions adopted and campaigns 
carried on by the commercial bodies organ- 
ized for that purpose. Rotary will accomplish 
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its greatest good by confining its efforts 
principally to its unique and particular field 
of work. 

‘There is something that Rotary can do for 
the benefit of its city that no commercial 
organization has ever done or is now doing. 
Many business men apply themselves so close- 
ly to their own pursuits that they lack 
breadth of view, their horizon is too narrow. 
They do not belong to commercial organiza- 
tions and seldom, if ever, social clubs. Their 
whole life is built in and around their own 
particular business and they do not get into 
the swing that for successful com- 
munity life. 


makes 


Rotary is the place where these men can be 
drawn out and developed. Membership in 
such an organization is what they need. It 
will elevate their view point, broaden their 
outlook upon life, inspire them with ambition 
and make them more efficient in their busi- 
ness. ‘They will become acquainted with 
other business men struggling for the same 
general end with the result that there will be 
welded together in each city, through the 
influence of Rotary, a large body of enthusi- 
astic business men, intent upon making their 
particular city industrially and commercially 
supreme. The rivalries of the ordinary com- 
mercial organization will not exist in Rotary. 
The whole spirit will be for growth and de- 
velopment and it will have an incalculable 
effect in stimulating the business element of 
a city in reaching out for trade and for com- 
merce. 

Mr. Manufacturer, Mr. Wholesaler, Mr. 
Retailer, I ask you to consider the possibilities 
to you, to your business and to your eity in 
a club of a thousand or fifteen hundred mem- 
bers, animated by the purposes and inspired 
by the ideals of Rotary. It will quicken am- 
bition, stimulate trade, improve service, and 
unite into an harmonious and powerful body 
the progressive, alert business elements of 
your city. 

Those who have closely read this article 
will readily concede that I am an optimist 
as regards the future of Rotary. I have had 
the greatest enthusiasm for its development 
in the past. I believe that its possibilities are 
as yet scarcely touched and that its power 
and influence for good are beyond the bounds 
of our present conception. ‘The field is open. 
The opportunity is here, and it should be 
grasped now. So urgent is the necessity for 
an organization of unrestricted membership 
in the field I have indicated, that unless 
Rotary grasps the opportunity and develops 


the field, some other organization will take 
its place. 


What Greater Rotary Will Do. 


Greater Rotary will retain all the good of 
our present institution and will work out a 
greater usefulness in its larger field. It could 
profitably have two meetings a week, one 
devoted exclusively to addresses by business 
experts, the study of business science and 
various educational features; the other de- 
voted exclusively to those acquaintance and 
social features which have made Rotary 
meetings of the past so unique. 

Greater Rotary will put the business man- 
agement of the club upon a solid foundation. 
It will provide suitable headquarters, but 
these headquarters will be for a business and 
not a social club. 

Greater Rotary, through its larger mem- 
bership, will have a magazine of larger cir- 
culation and greater advertising possibilities 
so that it will be able to command the serv- 
ices of the best writers on business subjects, 
and it will develop into the most useful, and 
widely known business magazine in the 
world. 

Greater Rotary will have conventions of a 
national and international character, which 
will be forums for the discussion of business 
questions by the leaders of business the world 
over. 

Greater Rotary will select its membership 
carefully and scientifically. But it will 
recognize the justice of the principle that its 
benefits should not be limited to a few. We 
should have leaders all and all the leaders 
that we can accommodate. 

Greater Rotary will be a pure democracy in 
its internal organization. Brains and effi- 
cient service, not money, will count. 

Greater Rotary will be the most powerful 
factor in the world in advancing the cause 
of business morality and in promoting busi- 
ness ethics. The dreamed of code of business 
ethics could be made an actuality by such an 
organization. 

Greater Rotary will give those cities which 
adopt its principles, an inspiration towards 
business development which can hardly be 
estimated and it will weld together into a 
strong organization the progressive leaders of 
business, which will enlarge the circle of the 
city’s trade influence and will tend to the 
upbuilding of the city industrially, to the 
consequent gain of its citizens. 

Greater Rotary will avoid the possibility of 
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criticism and the consequent limitation of 
its usefulness, by opening the doors of mem- 
bership to all those who are worthy and who 
can be accommodated. It will, on the other 
hand, avoid the possibility of friction within 
its ranks by devoting its energy exclusively 
to its own field and not attempting to usurp 
the functions of the commercial organiza- 
tions. 

Greater Rotary will teach the democracy of 
service—that all legitimate occupations are 
equally dignified and that each honest work- 
er, is, through his own occupation, serving 
society, as well as himself. 

Greater Rotary will teach its members to 
deserve success, not to give it to them whether 
they deserve it or not. 


‘his is our manifest destiny. This is the 
field of our logical development. We are not 
an organization whose success is built upon 
the aecident of its form of organization. We 
are the result of an industrial evolution. We 
must continue to meet the demands of prog- 
ress. Let us do away with artificial restrie- 
tions of membership, whether these restric- 
tions are due to a mistaken idea of efficiency 
or to selfishness. Let us embrace our present 
opportunity. Let us reorganize today, not 
tomorrow, when it may be too late. Let us 
make Rotary, Greater Rotary, and in so 
doing make the most valuable contribution 
of modern times to the doctrine of service, 
the advancement of business efficiency and 
the promotion of business ethics. 





Two Good Roadmakers 
By Dr. James 8B. Wasson 


luncheon party of business men in one 

of the famous downtown lunching clubs 
of New York, when the conversation turned 
on the question whether or not the spirit of 
altruism had its origin in religion. And as 
might be expected, a good deal that was inter- 
esting but not quite conclusive was said on 
both sides. 

Finally one of the group, who was the 
head of a great business house known all 
over the world, took part in the discussion 
by remarking, “I think, gentlemen, that an 
incident in my business career will throw 
some light on this question; and with your 
permission I will relate it. 1 came to New 
York a raw country lad, with a rich store of 
good health and a soaring ambition to make 
something of myself, but with no money to 
speak of, and of course, absolutely no ex- 
perience that would be of any value in the 
city. 

“T didn’t know a soul in New York; but 
while I realized that I might not find it very 
easy to land a job, I felt pretty sure I would 
finally get something by going for it very 
hard. I had read a lot of stories of success- 
ful men who had done so; and what they 
had done I felt I could do. 

“But the thing didn’t work out as it did 
in the stories. I answered scores of ads, and 
called on many business houses for more 


S OME time ago I was a guest at a little 





NOTE.—Dr. James B. Wasson is the Director of the 
Strangers’ Welfare Fellowship and Honorary Chaplain 
of the Rotary Club of New York. 


than three weeks, but met with nothing 
but rebuffs and slights. In most eases | 
wasn’t able even to see a member of the firm ; 
I had to deal with a stenographer or office 
boy, and they gave very scant consideration 
to a green and gawky country boy with hay 
seed sticking out all over him. 

“Finally I grew desperate and _ bitter 
against the whole human race, especially 
those living in New York; and with almost 
my last cent of money I determined to put 
an ad in the paper that would at least ex- 
press my feeling even if it didn’t do any- 
thing else. And this is about how it ran: 
‘If I were a drunken bum hundreds of kind 
hearted people would be anxious to reform 
and help me to a good job. But as I am 
only a clean and decent young man with un- 
limited ambition and energy, I am likely to 
starve to death in this great and cruel city 
unless I decide to commit a crime. Religious 
or irreligious, everybody is heartless and self- 
ish,’ and then I gave a name and address for 
answers, though I wasn’t at all sure that 
there would be any. 

“Well, there were answers, two of them: 
and the first one I opened read as follows: 
‘Your advertisement interested me greatly. 
I am a Christian man, trying, however im- 
perfectly, to follow the Golden Rule; and if 
you will call on me at my home this after- 
noon at six o’clock, I will prove to you that 
a Christian man is not deaf to any call for 
sympathy and help. I ask you to see me at 
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my home, because my business partner, Mr. 

, although a good man, is an atheist; 
and I fear he would not be sympathetic in 
dealing with such a case as yours.’ 

“This letter made me very happy, but 
also ashamed of myself for ever having 
doubted my religion; for 1 had been care- 
fully brought up in the Christian Church. 
So 1 proceeded to open the other letter, which 
was as follows: ‘Your advertisement touched 
me greatly. Although I am an atheist, | 
try to help others whenever it is in my power. 
And if you will call on me at my home this 
evening, I will prove to you that an atheist 
is. always ready to serve his fellow men. I 
am asking you to see me at my home because 
my business partner, Mr. — , although 
one of the best men in the world, is a rigid 
Christian; and I fear he would not be quite 
sympathetic in dealing with you in your 
present mood.’ 

“To say that these two letters surprised me 
would be to state the case very mildly. Here 
were two men, partners in a great business 
house, one a Christian and the other an athe- 
ist, each ready and eager to give a helping 
hand to a struggling brother, but neither 
having quite enough vision to see and fully 
understand the essential goodness of the oth- 
er. It presented a situation vital with dra- 
matic interest, such as we rarely see on 
the stage of real life. 

“The outcome? Well, I decided to do a 
very nervy thing. That same afternoon I went 
down to the business place of these two gen- 
tlemen, and sent in a note to them reading 
something like this: ‘I desire to see the two 
members of the firm together in order to 
show them some letters that are of vital con- 
cern to them and to the firm.’ 

“You see I figured that this vague state- 
ment would arouse their curiosity. They 
might even think that I was engaged in 
some blackmailing scheme. But in any event 
I was pretty sure they would see me, and I 
was right. I was ushered into a large room 
in which the two gentlemen sat looking very 
solemn and also very alert. ‘Gentlemen,’ I 
said, ‘I have received two letters which I 
think you ought to see.” And _ without 





further introduction I handed to each of 
them the letter which had been written by 
the other. 

“Well, their faces as they read the letters 
were a study. At first they were puzzled, 
then surprised and interested. And when 
they had finished, they looked at each other 
with a quizzical smile, and the elder of the 
two, who was the Christian, held out his 
hand to the other and said, ‘Partner, it seems 
that this young man has exposed our real 
characters to each other. What do you sug- 
gest that we do to him?’ ‘I think,’ was the 
reply, ‘the least we can do is to make good 
what we said to him in our letters. But first 
I want to apologize to you for misjudging 
your religion. J guess maybe there is more 
in Christianity than I thought. I take off 
my hat to you.* ‘Not so fast, brother,’ replied 
his friend. ‘I also owe you an apology for 
my narrowness in thinking that you couldn’t 
love your neighbor because you don’t believe 
as I do. ‘There are many creeds, but they 
must all be lived in one way; namely, by 
service to men. And in spite of our surface 
differences, I guess we both agree in that 
basic principle underlying all the creeds.’ 
And these two good men for the first time 
in their lives really came to know each other. 
I felt that I was the witness of a unique and 
wonderful event. 

“Of course I got a job with the firm; and 
I guess I made good all right; for when these 
two splendid men died some years ago, I 
became the head of the firm, a position which 
I still hold. 

“The moral? Well, I don’t think there is 
much doubt what it is. It was aptly ex- 
pressed more than nineteen centuries ago by 
the great Galilean Teacher, in the words, 
‘By their fruits ye shall know them.’ I be- 
lieve there is an inextinguishable spark of 
divinity in the soul of every man, no matter 
what creed he accepts. There is a larger 
faith than that which is expressed by any 
creed. And on that larger faith is going to 
be built the enduring foundation of a world- 
wide human brotherhood, each local or na- 
tional creed finding its ultimate expression in 
the divine impulse of service to man.” 
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Elements That Build for Better Business 
By B. F. Williams 


IVALRY for trade has become a battle 
of wits. The man who wins must be 
armed with energy and good judg- 

ment, protected by organized intelligence, 
and supported by individual efficiency. 

Here begins what I have to say of better 
business. 

Time was when volume of output was the 
barometer from which the business man 
read the conditions of his factory, shop, or 
store. ‘Today business that does not show 
profit, and which does not lay a foundation 
for more business, is not good business. 

In other words, net results count—final 
results—not this month’s splurge, not this 
year’s record. 

Wherefore then comes better business ? 

And I say, first through the elimination 
of loss—and loss skedaddles when individu- 
al efficiency enters. 


The Source of Greatest Loss. 

Let me ask a company of business men, 
“From what source comes your greatest 
loss?” and a chorus swelling to the heavens 
answers, “inefficient service.” 

Some way or another the average employee 
fails to understand that his position is mere- 
ly an opportunity. 

His creed allows him to render the least 
service possible for the most money—indeed, 





NOTE.—B. F. Williams, president of the Capital City 
Commercial College, is a member and former president 
of the Rotary Club of Des Moines, Ta. 


he is willing to take all the money he can 
get irrespective of whether he renders any 
service. 

This stricture applies, of course, only to 
the ordinary employee. There are in every 
establishment a few faithful ones upon whose 
shoulders responsibilities without number 
may be placed with the comforting assurance 
that every duty will be discharged faithfully 
and every burden manfully carried. Such an 
employee is a pearl of a great price, a verit- 
able gem, an oasis in a limitless desert. Such 
an employee soon becomes a member of the 
business household, or an active competitor, 
depending upon the encouragement, or the 
lack of encouragement, which he receives 
from the management during the period of 
his service. Men of considerable importance 
in the business world tell me that the larger 
part by far of their losses may be traced to 
waste and destruction on the part of incompe- 
tent, careless, uninterested employees, who 
look upon the employer as an hereditary 
enemy and class him as a greedy, conscience- 
less capitalist, no matter how much his ac- 
count may be overdrawn or how long his 
paper may be overdue at the bank. 

Why there should be a barrier of ill feel- 
ing between the man who makes a situation 
or a job possible and the man to whom the 
place furnishes a means of earning a living, 
is not wholly understandable to the phleg- 


matic onlooker who isn’t easily excited either 
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by the philippics against the do-less-ness of 
the laborer or fier\ ae 8 isc the plu- 
tocratic “boss,” who has been willing to pul 


liis last dollar into his business and to work 
sixteen hours a day to make it earn six per 
cent. 

The difference between the man behind the 
counter, or in the shop, and the one in the 
office is largely imaginary. 

Both are of flesh and blood and heir to 
the same frailties with which man has been 
afflicted since Adam’s day. Each, in a large 
measure, misunderstands the other. 

Both, to an extent, fail to appreciate the 
fact that personal business advancement de- 
pends upon personal integrity of purpose. 

Here are some of the indictments against 
the average employee: Sometimes, he isn’t 
honest. One retail store estimates that it 
loses each year through theft on the part of 
its employees two hundred thousand dollars. 
As it does a business of some ten million 
dollars, it suffers from dishonesty to the ex- 
tent of two per cent on its gross sales—a very 
heavy tax, indeed, and a very grave charge 
to be laid at the door of our unstable stand- 
ards of right and wrong. 

As a typical example, take the average 
hotel. Tere are losses incurred by theft and 
carelessness all along the line: extravagance 
in the kitchen, forgotten charges in the 
ffice, irresponsible help from basement to 
dome, and customers who occasionally forget 
to pay their bills. There is, to be sure, profit 
in the hotel business, but the profit is not 
properly distributed. Part of it goes to the 
waiter, who simply fileches it on extra, un- 
written orders: part of it goes to the steward, 
who dickers with the gardener, the milk man, 















































and the grocer for rebates; at times part of 
it goes to the cashier who changes his tickets 
and gives the house less than the customer 
pays; part of it goes to the boy or girl at the 
cigar and news stand; part of it goes to the 
clerical help, who carry away stationery, 
books, and postage stamps; part of it goes to 
the carpenter, who appropriates nails, bolts, 
locks and tools to his own use. 

But the hotel business is cited merely as 
a type. The same condition prevails to a 
greater or lesser extent in every business, 
large or small. The farmer’s hand “cuts- 
and-covers” when he does the spring plowing, 
heats the horses when the employer is not 
around, and smokes his cob pipe behind the 
barn when he ought to be feeding the pigs 
and milking the cows. The janitor sweeps 
the dust under the desk; the salesman pads 
his expense account: the bookkeeper plugs 
the trial balance; the workman wastes ma- 
terials and begins to look for his hat ten 
minutes before closing time: the office girl 
speculates on the question of who will take 
her to the show or to the dance tomorrow 
night, when she ought to be digging the ink 
and the lint out of the type on her machine; 
and the shipping clerk dreams of the millen- 
nium when goods will pack themselves and 
devotes his physical energy to the task of 
sending to Peru, Nebraska, the order that 
should go to Peru, Indiana. 

The pitiful thing of it all is, that each of 
these ne’er-do-wells believes that what the 
business loses, he gains: as if dishonest serv- 
ice, slipshod work, and utter sa catered 
would lead to promotion. 

Not all employees are wholly bed any 
more than all employers are wholly good. 


MX OF CONSIDERABLE IM- 
PORTANCE in the business 
world tell me that the large part by 


far of their losses may be traced to 


waste and destruction on the part of 
incompetent employees, who look up- 
on the employer as an hereditary 
enemy, and class him as a greedy, 
consctenceless capitalist, no matter 
how much his account may be over- 
drawn or how long his paper may be 
overdue at the bank. 
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Roughly speaking, people belong to two 
classes—they are either constructive or de- 
structive. ‘The constructive class gives us 
our civilization, our progress, our material! 
comforts—the destructive class simply makes 
the work of the other class more nerve-rack- 
ing and more soul-trying. 

The Value of a Man. 

The waste of society is represented 
by the destructive class. It consists of 
many thousand drunkards, a large num- 
ber of housed-up prisoners, a regiment of 


admitted paupers, and a_ moderate-sized 
company of those who have been called 
patrician paupers—men and women who 


themselves do nothing, produce nothing, but 
live upon the investments of ancestors. 

The great problem before individuals and 
nations is the elimination of waste and the 
increase of production. Men must be made 
wiser and stronger, because wisdom means 
better work, and strength means more work. 
Men must be taught that ignorance and in- 
difference paralyze the best faculties, and 
that only personal development makes for 
the highest things of life. 

Wisdom takes a dollar’s worth of canvas 
and converts it into a thousand-dollar pic- 
ture; wisdom takes a useless swamp and 
gives to the husbandman a great tract of 
fertile acres; wisdom turns a ton of pig iron 
worth twenty dollars into fine steel worth 
hundreds, systematizes shop work and doubles 
the output, harmonizes the discordant ele- 
ments in business enterprise, puts each de- 
partment into the proper relationship to 
every other, and brings the entire organiza- 
tion to a high point of efficiency. Wisdom 
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HE WASTE OF SOCIETY 1s 
represented by the destructive 

It consists of many thousand 
drunkards, a large number of housed- 
up criminals, a regiment of admitted 
paupers, and a moderate sized com- 
pany of those who have been called 
partician paupers—men and women 
who themselves do nothing, produce 
nothing but live upon the investments 


class. 


of ancestors. 


enables the man in any situation in life to 
understand that he will rise only through his 
own activities, and that as he does well, his 
power to do better will grow. 

The Employer. 

Frequently the men in the shop, or on the 
road, or in the stock room, or m the counting 
house have no interest in the work they are 
doing simply because they are not made to 
feel that meritorious work will be recognized 
and rewarded by the house. 

The employer sometimes acts as if he 
thought his men could be made to respect 
him only when they are browbeaten, humili- 
ated, and intimidated. He seems to feel that 
the golden rule applies only in his relations 
with other business men of his own sphere. 

The employer sometimes demands courte- 
sy, but is not himself always willing to show 
it. Indeed, while he expects courtesy, his 
very attitude makes it impossible for his 
employees to extend it. 

Of late, certain scientists called psy- 
chologists have written ponderously about 
the management of the human mind. They 
relate with considerable enthusiasm the ob- 
servations that they have made of the oper- 
ations of other men’s mental faculties. These 
poor philosophers do not seem to know that 
all they have learned of the mind and its 
activities, they have learned from the study 
of their own minds—they have never been 
able to read the thoughts of others. 

And so the management of men is largely 
the problem of the management of one man 
—the manager. 

Whenever he becomes a real student of 
human nature, and knows how to encourage 
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the best impulses and repress the worst, he 
will have taken a long step toward greater 
efficiency in his business organization. ‘lhe 
manager should some early morning hour 
devote himself to thirty minutes of intro- 
spection—permit himself to have an inter- 
view with himself, pledging himself to answer 
honestly all the questions that the interviewer 
may ask. 

Here they are 

Do I place the proper premium upon real- 
ly meritorious service, or do 1 make my men 
feel that no matter how well they may do 
their work, it will receive neither commenda- 
tion nor special reward ? 

Do my men really respect me, or do they 
simply fear discharge in case they offend me? 

Have I studied my business organization 
with a view to putting each employee into 
the place to which he is best adapted—the 
place in which he will fit? 

Do I mingle with my men upon their own 
social and educational level without losing 
my dignity and without assuming an attitude 
of aloofness ? 

Do I hold my temper under every provoca- 
tion, and thus double both my influence and 
my power to control ? 

Do I take such a whole-souled interest in 
our business as will inspire my men to put 
forth their best efforts voluntarily ? 

Do my employees think of the business as 
“our business” or as “the old man’s joint?” 

Do J deal tactfully with all cases of trouble, 
and do I recognize the difference between a 
wrong which results from a human frailty 
and one which is done deliberately ? 

Do my employees feel that I know every 
department of my business as well as my 












































leading expert knows his special work, and 
that I am in a position to take notice either 
of incompetency or special skill ? 

Do I encourage honesty by maintaining a 
system of supervision that makes pilfering 
impossible ? 

Do I recognize the fact that the men in 
my shop, or my warehouse, or my store have 
the same feelings, the same emotions, and 
perhaps the same ambition that I myself 
have? 

Do I always remember that men respond 
readily to suggestion and that good manage- 
ment requires that the regulations of my 
whole establishment should be such as en- 
courage good impulses ? 

These questions will do for a start. When 
the employer gets into the subject, he may 
find it necessary to extend the interview. 
All these things have to do with better busi- 
ness because they make for individual 
efficiency and organized efficiency; and 
efficiency makes for better service, and the 
business public will pay a bigger price for 
service of the right kind than it will for 
anything else on earth. 

Employees who are cheerful, ready to 
oblige, genuinely anxious to please the 
customer, will build up a good business even 
for a somewhat indifferent manager. 

Men who put honest workmanship into a 
manufactured product will make for the 
manufacturer a reputation that will be worth 
more to him than his goods in the ware- 
house or his money in the bank. 

The office in which employees are tactful, 
courteous, quiet, obliging, and always on 
the job will have more business all the time 
than will the one in which confusion, discord, 


HENEVER THE MANA- 
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of human nature, and knows how to 
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press the worst, he will have taken a 

long step toward a greater efficcency 
} in his business organization. 
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and pessimism reign. And just as a busi- 
ness prospers when it renders the right kind 
of service, so does a man prosper when he is 
courteous, pleasant, industrious, painstaking, 
honest, enthusiastic, and energetic—an hon- 
est day’s work is worth more to the man who 
does it than it is to the man who pays for it. 

Business building is essentially character 
building. 

And conversely character building is of 
the essence of business building. 

These words are addressed to the employer 
rather than to the employee; therefore, let 
us make the personal application. 

If the man at the head is careless, em- 
ployees will be careless. If he is disagreeable 
and unduly exacting, men who work for him 
will demand the pound of flesh in every trans- 
action. 

If the boss is genial, but firm; a stickler 
for system, but charitable in his business re- 
lations ; above reproach in character, but gen- 
erous in dealing with faults of others; watch- 
ful, but not blind to the good of humanity ; 
careful in handling details, but not forgetful 
of big-policy problems—if there are embodied 
in the manager these qualities and traits of 
character, there will be so much wholesome 
respect for him throughout the house that 
dishonesty, carelessness, and waste on the 
part of employees will be largely minimized. 

Let the manager be narrow, irritable, self- 
centered, and largely lacking in human in- 
stinct, and in the understanding of human 
nature, and in his establishment there will 
be chaos, rebellion, and constant destruction. 

Let every man, be he employee or employer, 
write this upon his heart: laziness, trickery, 
unbridled feelings, unfaithfulness, and 


EN WHO PUT HONEST 
WORKMANSHIP into a man- 
ufactured product will make for the 
manufacturer a reputation that will 
be worth more to him than his goods 


or his money in the bank, 


selfishness are destructive; industry, honesty, 
dependability, and a real desire to serve are 
constructive. 

Success is no longer a matter of hit-and- 
miss. ‘he rules are as definitely prescribed 
and may be as safely followed as may the 
rules of mathematics. If I were to lay down 
just three broad fundamentals for either the 
employer or the employee they would be 
these—honesty, industry, and vision. 

The Demand for Vision. 

That present day business conditions de- 
mand absolute honesty on the part both 
of employee and employer needs neither argu- 
ment nor explanation. The wrecks along 
the business highway are such proof of the 
destructiveness of questionable methods, lack 
of dependability, and downright dishonesty, 
to say that the most talented may hope to 
succeed without bending the knee to honest 
toil would be foolish. 

Rut the world is full of honest men who 
work hard and do not sueceed. Such men 
fail because they lack the element of vision, 
imagination, the ability to see and understand 
their field. ‘They lack the power to project 
themselves in imagination into the place of 
power and responsibility that they would like 
to occupy. There is far more lack of vision 
in business than there is of honesty or in- 
dustry. 

The man who is satisfied with his ac- 
complishments, whatever they may be, draws 
about him a very narrow horizon beyond 
which the world to him is a dreary waste. If 
you will think for a moment you will agree 
that imagination is the biggest factor in big 
business—the biggest factor in successful lit- 
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tle business—the biggest factor in personal 
accomplishment. ‘The clerk who does not see 
himself occupying the manager’s chair will 
never get within shouting distance of that 
place of honor. ‘The suburban grocer who 
does not picture himself as the owner of a 
bigger better store will never sell to anybody 
but Mrs. Brown and Mrs. Smith. The pub- 
lisher who does not see his paper going out to 
hundreds of thousands of pleased subscribers 
will never push his subscription list far be- 
yond its present limits. ‘The wholesaler who 
does not dream of the day when his goods 
will go into every possible corner of his 
market territory will awaken some day to 
find the corners as well as the middle and the 
sides occupied by an enterprising rival who 
did not fail to cultivate the faculty of busi- 
ness imagination. 

The business man without vision is a poor 
citizen. He is the man who is unwilling to 
put sidewalks in front of his house or to vote 


a tax for civic improvement. He is the man 






























































esty or industry. 
the biggest factor in big business— 
the biggest factor in successful little 
business—the biggest factor im per- 
sonal accomplishment. 


who regards playgrounds and parks as un- 
warranted extravagances, and if he has an 
extra hundred dollars he puts it into the sav- 
ings bank at 4 per cent, or buys a share of 
stock with it. The imaginative man is always 
getting good ideas from every associate and 
from every business organization and business 
condition with which he comes into contact. 
The imaginative grocer can take away from 
a convention of electricians some thought 
that can be worked out in his own business 
and can be made productive. Most business 
men are unimaginative. They are almost 
totally lacking in vision. ‘They never have a 


new idea. They cannot see beyond the 
monthly trial balance. 
The solid foundation upon which every 


business must be built is honesty plus vision 
from office boy to president. The super- 
structure can be erected by hard work, but in 
the end its form and magnitude will be 
shaped entirely by the vision of the responsi- 
hle head of the enterprise. 
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IVE your life so that you can look yourself squarely in the eye 
every morning while shaving and not be in danger of chopping 
out a chunk of chin-skin.—Stoux City Rorary Cros. 
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Salt Lake Rotarians As Road Builders 

Snap-shots taken when two hundred Salt Lakers worked all day on the Lincoln 
Transcontinental Automobile Highway in mountains of Utah. John C. Cutler, former gov- 
ernor of Utah and president of the Deseret National Bank, Salt Lake City, is seen in shirl 
sleeves, wielding a pick, in the upper left hand view. The next picture shows Heber M. 
Wells, governor of Utah from 1896 to 1905. The “Commissary Wagon,” furnished by “Com- 
modore” B. F. Redman, Treasurer of the Rotary Club, is shown in the lower right hand 
corner. The figure at the right of this group is that of Charles Tyng, President of the Ro- 
lary Club, 1913-1914. 


Stimulating Public Interest in Good Roads 


By A. G. Mackenzie 


ALT LAKE Rotarians gave a conspic- The plan originated with the Salt Lake 

uous and effective example of public Rotary Club several weeks ago and met the 

spirit September 18, 1914, when they warmest support from the people of Summit 
donned khaki and overalls and worked a full county. The portion of the road treated lies 
eight-hour day on a portion of the route of in the Wasatch mountains at an altitude of 
the Lincoln Transcontinental Automobile more than seven thousand feet, about thirty 
Highway in Summit county, Utah. miles from. Salt Lake City. As the region 
is rather sparsely settled, the state and county 
funds for road improvement were insufficient 
to do all the desired work on the highway. 
The importance of it had been realized for 
some time as it is part of the route over which 
—___— most of the transcontinental automobile 
NOTE.—A. G. Mackenzie, publicity agent of the Com- traffic preferably moves. The route is es- 


ial Club, is < >mb f the Rots Club of Salt ° ‘ bs i 
‘Lake City. 1s a member o 1€ iry ub o a pecially desirable, as it is the shortest and 


The affair was designed to serve the double 
purpose of accomplishing some definite road 
improvement and to stimulate public interest 
in the “Good Roads” movement. It was suc- 
cessful in every respect. 
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also takes the traveler through attractive 
mountain scenery, but the canyon road previ- 
ously had a rough surface, a few heavy grades 
and one or two turns so abrupt as to be dan- 
gerous. 

The Rotary club appointed a committee, 
consisting of F. C. Schramm, chairman, C. 
F. Adams, Leon Sweet, Joseph Decker and 
George Relf, to take up the matter with the 
Summit county people. The Summit county 
commissioners embraced the idea at once and 
agreed to bring to the work a team of horses 
and driver with a plow or road scraper for 
every man the Rotary club would bring with 
a pick and shovel at the appointed day. 

Automobiles contributed for the purpose 
by members of the Rotary club took about 
two hundred Salt Lake business men to the 
scene of the work. Although the greater 
portion of the Salt Lake delegation consisted 
of Rotary club members, other business men 
were invited to join the movement and did 
so. “Commodore” B. F. Redman, treasurer 
of the Rotary club, contributed a huge motor- 
truck to bear the picks and shovels and serve 
as “commissary wagon,” Laden with picks, 
shovels and other implements and ice, the 
truck left the city early in the morning and 
was on the scene in ample time for lunch. 


The “pick and shovel brigade” arrived be- 
fore nine o’clock and every man went at once 
to work. The members of the party were 
distributed over several miles of road and all 
labored diligently until dark. The work was 
done systematically, under the advice and di- 
rection of the Summit county road super- 


visors and “foremen” of the Rotary club who 
had studied the situation carefully in ad- 
vance. 

The vigor and efficiency of the Rotarians 
astonished the people of Summit county fully 
as much as it astonished the volunteers them- 
selves. It was the first day’s pick and shovel 
work most of them had done for many years 
but the history of the day shows that nobody 
shirked doing his full share. 

The result was that several miles of road 
were put in first-class condition. The force 
of the example thus set was so great that 
residents of Summit county, inspired by 
what had been done, continued the work for 
days afterward and the portion of the trans- 
continental highway between the town of 
Echo and Salt Lake City, which had been one 
of the most difficult in that part of the state, 
is now in excellent condition and in daily use. 

The idea awakened general interest in the 
state and was splendidly received by all. 
Bank presidents, merchants, professional 
men, miners, farmers and stock men worked 
side by side all day long, each striving to out- 
do the other. Moving-picture men, alive to 
the interest of the occasion, were on the 
ground with their cameras and Rotarians who 
patronize the “movies” are likely to have an 
opportunity to see how their Salt Lake associ- 
ates look in action. 

The success of the affair has made Salt 
Lake Rotarians determined to undertake 
other similar public enterprises for which 
their work on this occasion has assured for 
them the hearty support of the people of 
the state. 





But What of Today? 


| VV SHALL do so much in the years to come, but what have 
we done today? We shall give out gold in a princely sum, 
but what did we give today? We shall lift the heart and 
dry the tear, we shall plant a hope in the place of fear, we shall speak 
with words of love and cheer, but have we done today? 


We shall be so kind in the after while, but what have we 
been today? We shall bring to each lonely life a smile, but what 
have we brought today? We shall give to truth a grander birth, 
and to steadfast faith a deeper worth, we shall feed the hungering 
souls of earth, but whom have we fed today? 
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The Rotary Spirit in Business 
By John Herbert Phillips 


HAVE made diligent search through the 
I annals of history and literature for an 

ethical code that might suitably embody 
the Rotary spirit as applied to modern busi- 
ness. I have examined the ancient code of 
Hammurabi, and the Justinian Code, and 
have carefully studied the Negative Confes- 
sion, in the old Egyptian Book of the Dead. 
But the code that more completely than any 
other embodies the true Rotary spirit may 
be found in a very ancient document, which 
somehow, I stumbled upon when a boy, and 
which I earnestly commend to you. It is a 
code with which some business men are not 
as familiar as they should be; it is popularly 
known as “The Ten Commandments.” 

I trust you will not think of me as 
Speaker Tom Reed expressed himself about 
Roosevelt, when he remarked: ‘“‘I have never 
in my life seen such enthusiasm as he mani- 
fested when he discovered the Ten Com- 
mandments.” 

In commending the Decalogue for one’s 
study, 1 am reminded of the story of the Bos- 
ton business man who, some years ago, pre- 
sented to the congregation of the Hollis 
Street Church two stone tablets on which 
were inscribed the ‘Ten Commandments, say- 
ing as he presented them: “My brethren, | 
gladly give them to you; I can’t keep them, 
perhaps you can.” 

But that was before the organization of 
Rotary. The attitude of many business men 
towards the Ten Commandments has changed 
since the advent of Rotary and the Higher 
Criticism. Only a few days ago one of our 
progressive Rotarians complained to me that 
the Ten Commandments no longer measured 
up to his standard; his objection was that 
too many of them are negative—there are 
too many “Thou shalt nots” to please him. 
That Rotarian is such an irrepressible hustler 
that he is more interested in knowing what 
to do, than what not to do. I advised him 
to refer his complaint to the Grievance Com- 
mittee at once. 

But while commending the Decalogue as 
the best expression of the Rotary spirit, I 
would emphasize the fact that this spirit is 
much older than the Ten Commandments. 





An address delivered before the Rotary Club of Birm- 
ingham by Dr. J. H. Phillips, who is Superintendent of 
Public Schools and a member of the Rotary Club of 
Birmingham, Ala. 


The Decalogue is merely the verbal expres- 
sion of the noblest and divinest spirit in hu- 
manity as it manifests itself in human con- 
duct. This spirit transcends definition. We 
cannot define electricity except in terms of 
its manifestations as light, heat and power. 
So with the Rotary spirit in business; we 
‘annot define it, but we may observe and 
appreciate its manifestations in human con- 
duct. 

The best expression of the Rotary spirit 
may be found in the simple word “service.” 
This is happily given in our Rotary motto: 
“He profits most who serves best.” Profit is 
obviously a legitimate purpose in all business, 
but too many fail to associate it with service. 
Indeed, for many business men, profit and 
service are contradictory terms. | Business 
has too long been chained to the ancient fal- 
lacy that profit by any old method is synony- 
mous with success. ‘“‘Make money, my boy, 
honestly, if you can, but make money,” has 
been too often given and accepted as serious 
advice. “Getting on, getting honor, getting 
honest,” is the phrase that expresses the suc- 
cessive stages in the progress of too many 
business men of the past. But the trouble 
has been that the last stage—‘“‘getting hon- 
est”—was seldom reached. But the modern 
spirit of business is rapidly changing all this. 
Even the few instances of unscrupulous con- 
duct in the management of “Big Business” as 
exposed in the press of the country, but serve 
to establish the truth of the Rotary motto: 
“He profits most who serves best.” 

Of the several spokes in the Rotary Wheel 
of Service, I like to think of three that sym- 
bolize for me the royal essentials to business 
or professional success—Friendship, Faith 
and Good Will. So long as business men 
continue to be strangers to each other, they 
are practically enemies. Suspicion, envy, 
jealousy, hatred, malice and the entire brood 
of malevolent affections hold sway in the 
business community. When I was a boy it 
was not unusual to hear such advice as this 
from business men: “Suspect every stranger 
you meet as a liar and a thief until he proves 
himself truthful and honest.” The spirit of 
modern business has reversed this dictum. 
We now expect to find truth and honesty in 
the strangers we meet. “Seek and ye shall 
find,” and I may add, “Whatsoever ye seek, 
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that ye shall also find.” Seek honesty, expect 
the truth, and you will be seldom disap- 
pointed. Business men are now better ac- 
quainted than formerly ; acquaintance ripens 
into friendship, and friendship inspires faith 
and good will. 

The first step in the development of the 
Rotary spirit is to get acquainted. Our var- 
ious trades and vocations are already organ- 
ized for the purpose of acquaintance, friend- 
ship and mutual protection among their 
members. But it is the misfortune of these 
organizations that the spirit of friendship, 
faith and good will is too commonly limited 
ta those engaged in each particular trade or 
calling. 

The advance step in the Rotary club is 
the bringing together into one association of 
all these separate callings and professions 
through their representatives. A bond of 
sympathetic interest is thus established, not 
merely among individuals, but among the 
several vocations that constitute the fabric 
of business in the community. For this rea- 
son, the Rotary club has been called ‘The 
Hague of Business” and “The Parliament of 
Commerce,” where all lines of business meet 
together, and where differences and. disagree- 
ments vanish under the genial influence of 
the spirit of Friendship, Faith and Good 
Will. 

When the Rotary spirit finds its complete 
expression in business, fair-dealing will in- 
evitably become universal. The man who 
resorts to fraud and trickery in athletics to- 
day is barred from the field and brings dis- 
grace not only upon himself, but upon his 
team and upon his city. The Rotary spirit as 
applied to business means that the man who 
is guilty of sharp practices and questionable 
transactions shall be barred by his fellows 
and treated as an outcast, at least until he 
gives evidence of true repentance and reform. 

The Rotary spirit may not be adequately 
expressed in laws and regulations. The true 
Rotarian spirit does not make the law the 
measure of its morality. It recognizes the 
fact that there are important duties which 
no law prescribes and bad practices which 
no law forbids. It recognizes the fact that 
“there are good deeds which no human law 
exacts, and evil acts which no human law 
punishes.” It recognizes the fact that no 
man is made moral by law. Our constitu- 
tions and statutory codes are at best but im- 
perfect expressions of human morality. No 
man is moral simply because he keeps the 
Ten Commandments; he keeps the Ten Com- 
mandments because he is moral. 


The Rotary club is the only organization | 
know anything about that seeks the elevation 
of our business standards and_ professional 
ideals through the infusion and the contagion 
of its spirit of service rather than through 
a series of laws and regulations. It is the 
only organization | know anything about 
that has no ritual or ceremonial. It has but 
one sacrament—a sacrament among men long 
before the time of Abraham—the breaking of 
bread together once each week, as a pledge of 
brotherhood and as a symbol of Friendship, 
Faith and Good Will. 

Rotary has no creed, religious or political, 
but each member is expected to have his own, 
and is expected, moreover, not merely to tol- 
erate, but to respect his neighbor’s creed. 
The only creed, religious or political, held in 
common by alf Rotary members, is that which 
naturally springs from the spirit of unselfish 
service. ‘I'he only badge worn by a Rotary 
member is his own name, worn over his heart 
—and that name is as good, as true and as 
powerful as he can make it, in business and 
in politics, in social and in professional life. 
The onfy punishment meted out to a Rotary 
member, so far as I know, is for failure to 
display that name on proper occasions. ‘hat 
name is his highest expression of friendship, 
his sole confession of faith, and his uniform 
manifestation of good will. ‘That name 
stands for good citizenship in its broadest 
sense; it stands for loyalty to yourself, your 
own business and your neighbor’s business ; 
it stands for loyalty to your city, your state, 
your country and your country’s flag. Your 
name stands for your self-hood—what you 
really are, not what you seem to be. “Love 
thy neighbor as thyself” is the Master’s in- 
direct command to “love thyself.” Self-love, 
in the sense of self-respect and self-reverence, 
is the measure of your love for your neighbor. 
If you love yourself meanly and ignobly, so 
will you love your neighbor, and you will 
treat him accordingly. Your respect for your 
name, not your pride, arrogance or self-con- 
ceit, constitutes the keynote to your service 
as a member of Rotary. 

But what are your obligations as a Rotary 
member? You did not upon your entrance 
take any solemn vows of eternal fealty to the 
principles of the order; you did not obligate 
yourself to vote for me, if I should be so 
reckless as to run for office; you did not 
obligate yourself to patronize me in my busi- 
ness. I have a right to expect your support 
and your patronage, only so far as my name 


(Concluded on page 46.) 
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To the Publisher, the Publication of a Newspaper is not a Simple Problem 
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Problems of the Newspaper Publisher 
By Lynn J. Arnold 


HK eritic at the breakfast table can 

easily point out all the defects, slips 

and oversights in the morning edition 
of his newspaper. Ile can tell you all about 
what should have been done in getting out 
that paper, which is delivered to him every 
morning for less than the cost of the white 
paper. On the other hand, to the publisher, 
who is responsible for the newspaper and its 
delivery, the problem is not so simple. 

The first problem that a publisher has to 
solve is the kind of a newspaper which he 
wishes to present to the public. Is it to be a 
sensational newspaper? Is it to be radical or 
conservative? Is it to be a real newspaper 
which prints the news of the day, without 
coloring, without invention and without sup- 
pression ? 

Having decided upon the kind of a news- 
paper which he wishes to print, the publish- 


NOTE. -Lynn J. Arnold, publisher of The Knicker- 
bocker Press, is a member of the Rotary Club of Albany. 


er must build up his organization. The or- 
ganization, in all departments, must be in 
sympathy with the ideals and standards of 
the newspaper. 

In his organization the publisher is the 
chief commander with many _ lieutenants. 
The lieutenants are the managing editor, the 
foreman of the composing room, the foreman 
of the photo engraving plant, the foreman of 
the stereotyping plant, the foreman of the 
press room, the assistant business manager, 
the advertising manager and the circulation 
manager. All of these lieutenants must 
work in harmony and one of the problems of 
the publisher is to bring about and maintain 
that harmony. 


Each lieutenant is apt to think he is the 
most important part of the organization. He 
knows that if it was not for him that the 
newspaper would not appear on the streets 
or be delivered in the homes. 
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It is no easy task for the publisher to se- 
lect a managing editor. ‘The managing editor 
who knows news and that 


must be a man 


which is not news—who knows where to get 
news and how to display it. For his general 
news, he relies largely upon the different as- 
sociations, like the Associated Press, which 
has been developed to a high degree of effli- 
ciency in this country. For his local news 
he relies upon his staff men, his reporters and 
correspondents. He has no easy task because 
newspaper men in the editorial department 
are born and not made. A college education 
will not make a newspaper reporter. It will 
aid him if he has the other qualifications, 
but if he has not those qualifications he will 
be a failure. Some reporters do not know 
news when it walks right up to them on the 
street. Some who recognize it, cannot write 
it. The managing editor is at the head of a 
small army, aided by his city editor, his Sun- 
day editor, his society editor, his sporting 
editor, the men on the copy desk and his re- 
porters. He has his troubles and in the last 
analysis his troubles come to the publisher. 


The publisher is kindly allowed by the 
unions to choose the foreman of his compos- 
ing room and the foremen of other mechani- 
cal departments. ‘The unions do the rest. 
The foreman of the composing room is a 
responsible individual. Upon him depends 
largely the appearance of a newspaper. The 
appearance also depends upon the foreman of 
the stereotyping plant, upon the foreman of 
the photo engraving plant and upon the fore- 
man of the press room. In these positions the 
problem of the publisher is to get men who 


COLLEGE EDUCATION will 
not make a newspaper reporter. 


Tt will aid him if he has other qualifi- 
cations, but if he has not those qualifi- 
cations he will be a failure. 
reporters do not know news when it 
walks up to them on the street. 


Some 


will take orders and have mentality enough 
to execute them. 

One of the hardest problems which the 
publisher has to solve is the selection of an 
advertising manager and the building up of 
that department. A publisher receives no 
money except from the sale of newspapers 
and from the sale of advertising space. ‘I'he 
publisher must decide on the standard to be 
maintained in his advertising columns. Out- 
side of the money proposition, it is often a 
hard question to decide whether certain ad- 
vertising shall be accepted or not. Every 
publisher in these days desires to publish a 
clean sheet, to publish only advertising that 
is truthful, to publish nothing, the reading 
of which may do harm in the home. 

Having the newspaper printed, thé next 
problem is that of circulating it. What 
means shall he employ to have it generally 
read? What instructions shall he give to his 
circulation manager? Shall he use prem- 
iums, contests, trips to Europe, or shall he 
attempt to circulate the paper on its merits? 

There is but one way to circulate a news- 
paper, and that is by publishing a newspaper 
which the people want and then circulate it 
on sound business principles. Make the 
newspaper sell on its merits. Do not at- 
tempt to gain circulation by clap trap meth- 
ods. Such circulation is short lived. If you 
cannot sell your newspaper on its merits, stop 
publishing it, or publish one which will sell 
on its merits as a newspaper. 

One of the hard problems which a publish- 
er has confronting him is how to be honest 
with himself. I am inclined to believe that 
it is one of the great problems which the 
publisher leaves until the last to solve. News- 
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OL /TSIDE THE MONEY propo- 

sition, it is often a hard question 
to decide whether certain advertising 
shall be accepted or not. Every pub- 
lisher in these days desires to publish 
a clean sheet, to publish only adver- 
tising that is truthful, to publish 
nothing the reading of which, may do 
harm in the home. 


paper advertising is sold throughout the 
United States on the basis of one-seventh of a 
cent per line per thousand of net paid cireula- 
tion. Some publishers try to tell themselves 
that the total press run is net paid circulation. 
Some try to tell themselves that the number 
of papers printed, less returns, is net paid 
circulation. It ought to be apparent that 
net paid circulation means the number of 
copies sold. Then, it is important to know 
the basis upon which these papers are sold— 
how much cash is received. 





















































These are but a few of the problems which 
a publisher has confronting him every day 
of the year. The newspaper publisher of to- 
day is at the head of a most important busi- 
ness proposition. He must be capable of 
initiative and he must be an executive of 
high order if he is to succeed in the business. 
He must take pleasure in hard work and 
long hours. He must know the wants of the 
public and he has a duty to discharge in at- 
tempting to lead public thought along true 
lines of progress. 








Logk at your work, and you will see further into the world than | 
your inch-deep planting. 

Nay, you may even get a glimpse at the very secret of things. 

Ali the revolution that mankind ts yearning for is just this: | 
to make men look in the direction of their work, to emphasize service 
and not wages, to ask How much good will it do? and not Does 
it pay ?—ERNEsT Crosby. 


| 

| What Men Are Yearning For | 
| 

| 

| 

| 
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Rotary as Viewed by an Outsider 
By John M. Kinkel 


HE Secretary of the International Asso- 
ciation of Rotary Clubs publishes the 
following definition : 

‘*A Rotary club is an association of business 
and professional men for luncheons, dinners and 
other get-together events, whereby (through ac- 
quaintance, fellowship and service) each member 
makes himself a more efficient and successful man, 
a better citizen, and a happier individual.’’ 

It will be noted that the ends to be attained 
through the club are most desirable and fully 
in accord with the highest aspirations of 
present day thought and action. But their 
development and acquisition depend entirely 
upon how “each member makes himself,” 
through the ~arious activities offered by the 
club. As usual, the individual is the prime 
factor, and he must be right, in order that 
the whole may be vigorous and accomplish 
worthy results. According to the rule quoted, 
I take it that the activities, or channels 
through which these results are to be secured 
are acquaintanceship, fellowship and service. 
Every normally minded man prizes highly 
“acquaintanceships” and “fellowships,” they 
being two of the most delightful things in the 
world ; neverthless, “service” is the most pot- 
ent and powerful of them all. How many of 
us know the full and actual meaning of Serv- 
ice? It is possible for one to possess and 
maintain acquaintances and fellowships, with- 
out much effort. But service invariably costs 
something in the way of effort and is always 
worth while. And it therefore seems fitting 
and proper that the motto of Rotary should 
be “He profits most who serves best.” 

Put forth proper effort through Service, 
along any line of human endeavor, and prof- 
‘ts will usually take care of themselves. One 
gets out of a thing just in proportion to that 
in which he puts something into it, and no 
more. This is true of every phase of human 
activity, even of life itself. And it is also 
true of this club. The opportunities for serv- 
ice are always about us, but we grow indif- 
ferent and our view becomes obscured and 


NOTE.—Tohn M. Kinkel is a member of the Kansas 
State Board of Public Utilities. 


limited by the stress of our own selfish inter- 
ests, until we are like the person ‘‘who crosses 
the stream in search for water.” 

Service means enlargement of every fac- 
ulty. Service will teach you that you can- 
not build yourself up by tearing somebody 
else down. Service will bring you that en- 
joyment and contentment that passeth all 
understanding. Service is the working out 
in actual practice, of that “new command- 
ment” given twenty centuries ago, to man- 
kind by the Carpenter of Nazareth, who gave 
the most wonderful and the only perfect ex- 
emplification of-service that the world has 
ever seen. He made the lame to walk, 
the blind to see, cleansed the leper and 
raised the dead in spirit unto life. And the 
echoes of that divine example are still rolling 
down through the cycles of ages, and today 
are demanding attention and challenging the 
thought of men more insistently than they 
ever have in the history of the world. 
Under these conditions it is but natural that 
the philosophy of brotherly love and the 
tenets of the golden rule are being more gen- 
erally applied to every transaction between 
citizens of this glorious nation of ours as well 
as between our nation and others. 

So if these statements and conclusions be 
hased on fact, it is an inspiration to belong 
to this club, and have acquaintanceship, fel- 
lowship and service, with its selected mem- 
bership. However, let us not forget that 
privileges also carry responsibilities. It is 
equally true that no man develops his whole 
strength without responsibilities. Let us 
then carry out our obligations to ourselves 
and to the public, and accomplish the objects 
of Rotary, thereby bringing profit not only to 
ourselves, but also to every one who cometh in 
contact with us. 

In conclusion, permit me to quote from 
Shakespeare’s Hamlet: 

“To thine own self be true— 


And it must follow—as the night the day,— 
Thou canst not then be false to any man.” 








| YVRPETUAL devotion to what a man calls his business is only to be 
P gained by perpetual neglect of many other things. 
any means certain that a man’s business is the most important thing 
he has to do.—RoBERT LOUIS STEVENSON. 


And it is not by 









































A Character Study in Five Parts 
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Rotary in Five Spasms 


Epiror1aL Note:—The following, taken from MANCHESTER 
land) was written by the Irresponsible Contributor, who let himself loose on his idea of 
Rotary, it being distinctly understood that what was written would not by any means be 
mistaken as a satire on the Rotary movement, but rather an endeavour to let those who will 
wear the cap which fits, and an effort to show some natures just how they appear to others, 


in the hope that they will reflect, reform and rejoice. 


undoubtedly Mr. Chas. B. Penwarden. 


Rorary Lire (£ng- 


The Trresponsible Contributor is 


Spasm No. 1—The Business Buster (Booster) 


‘*The playthings of our elders are called business. ’’ 
—St. Augustine, Conf. 

At the Rotary Luncheon, held on Thurs- 
day last, Mr. Business Buster entertained, 
more or less effectively, the Rotarians of 
Manchester by giving them a few of his im- 
pressions of the use of a Rotary club. In 
effect, Mr. B. B.’s remarks were as follows: 


Mr.—er—Mr. President and—er—ah— 
Fellow Business Men:—This is an—ah— 
opportunity I have often longed for. The 
er—um—opportunity to give to you—er—ah 
—to you, my ideas of what the Rotary club 
should—er—ah—um—er—should represent. 
(You can cut out the ers, the ahs, the ums 
and other things, Willie—Ed.) (“Aye, aye, 
Sir.”—Willie. ) 

As I was about to observe when inter- 
rupted, Mr. President, my idea of Rotary is 
that unless it is for business it is useless for 
anything. (Loud cheers from other Business 
Busters.) The fact that we all, Mr. Presi- 
dent and gentlemen, are engaged in trade is 
sufficient justification for my contention that 
we should be up and doing (“Somebody.”— 
Interpolation from The Glorifying Galoot). 
Not so, not somebody nor anybody but some- 
thing. What is it makes the Rotary Wheel 
Whirl? Business. (Interruptions.) What 
is it brings us together every Thursday? The 
prospect of getting business. (“Shame,” 
from The Psalm-Singer. ) 











I ask you, sir, how many of us would be 
here today if it were not for business. Busi- 
ness, business, business, is all we have to live 
for in this world. I have no sympathy for 
those who worry about what other people are 
doing ; sport has no attraction for me. Every- 
body, of course, has some right to please 
himself, although I don’t quite agree with 
that. I think they should pay more atten- 
tion to the fact that the Rotary club is a 
business club and, to be perfectly frank, sir, 
I admit that unless I was securing orders 
from members of the Rotary club I should 
not be able to waste my time by attending 
meetings. (A voice: ““What do you do for 
the club ?”’) 

What do I do for the club, sir? What the 
devil should I do? It’s here and is useful 
to me and what more do I want? It’s busi- 
ness I’m after, not club building. (Here the 
speaker was persistently interrupted by the 
representatives of the other Four Spasms, 
until the President, Mr. All-Right, inter- 
vened. ) 

My opinion, Mr. President, continued the 
speaker, is that if there are people who have 
time to waste building clubs for other and 
perhaps wiser men to get something out of 
that’s their business, as it is my business to 
get all the business I can in any way I ean. 
This is an age of the survival of the fittest if 
ever there was one, and I don’t propose to 
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‘*What do I do for the club, 
sir? What the devil 
should I do?’’ 























waste my time doing something for which I 
shall get neither cash nor credit, but only a 
lot of carping criticism from those whoze 
tongues are more energetic than their brains. 
I’m out for business, and I mean to get busi- 
ness. Let others do what they wish. Per- 
sonally, I’ve no patience with men who think 
of anything else but business and it is my 
opinion that if everybody in this room 
thought the same as I do it would be better 
for Rotary. 
eae. 

Amidst mild applause from the other Busi- 
ness Busters the speaker glared round de- 
fiantly, shook his head, started again, thought 
better of it and sat down. 

The President, awaking from his sleep, 
thereupon called upon Mr. Glorifying Galoot 
to contribute his share to the debate, which 
he did something in this style: 


* * * 


Spasm No. 2 
The Glorifying Galoot 


‘*There is a glorious candour in an honest quart of 
wine, 
A certain inspiration which I cannot well define. ’’ 
-Kugene Field, ‘* The Bottle and the Bird.’’ 


My dear Mr. President and delightful old 
pals: It’s all infernal nonsense Mr. Business 
Buster talking such delightful trash and pre- 
tending to be serious about it. We all know 
that a Rotary club exists for the purpose of 
enabling a jolly lot of excellent fellows to 
get together and forget for a time the cark- 
ing cares of getting orders and things of 
that sort, don’t you know—ha, ha. Good 
gracious, sir and gentlemen, what was the 
ripe vine ripened for but to enable us all to 
see things in the best light, which reminds 
me of a story I heard at an ideal spread | 
was at only the night before last. It ran, 
as near as I can remember, something like 
this: 





Two men were talking together about cham- 
pagne, and one said to the other, ‘‘ What an ex- 
traordinary thing it is to break a bottle of cham- 
pagne over the bow of a boat when it is launched.’’ 
‘¢ Why extraordinary?’’ said his friend. ‘‘ Well,’’ 
he said, ‘‘It seems such an extraordinary waste of 
good liquor.’’ (Hear, hear, from the other 
G. G.’s.) The other man, who was a teetotaler, 
retorted by saying, ‘‘I don’t know much about 
that; it is probably the best thing you could do 
with a bottle of champagne, because once a ship 
has had a bottle of champagne it takes to water 
for the rest of its life.’’ ‘‘Ah,’’ said. the other 
fellow, ‘‘ Outside. ’’ 


So you see, Mr. President, what is the use 
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THE GLORIFYING GALOOT 








of always letting your mind run in one 
groove? Lord bless us all, as some little 
chap once said, what’s the use of living if 
always one’s nose is to be held tight to the 
grindstone. One man’s food is another 
man’s poison, says the philosopher, and no 
man ever did any permanent good by stick- 
ing so closely to business that he hadn’t time 
to look up and say “How do?” Of course, 
gentlemen, temperaments differ, but it is my 
opinion that, if Rotary has too much of the 
business rot jammed into its vitals, it’ll be 
something like the old maid who drank too 
much tea, and who has been immortalised in 
this fashion : 

There was an old maid of Bohee 

Who dail, drank gallons of tee, 

But the tannin found out 


There were weak spots about 
And killed that old maid of Bohee. 


So, my advice is to do the same as I do 
(“God forbid,” from the B. B.)—eat, drink 
and be merry. Do business, but do it under 
the best conditions, bright conditions, lift up 
your hand and heart, as the poet says, and 
rejoice. What does it matter if I do go a 
little too far sometimes. It’s a poor man 
who doesn’t overstep the mark in some di- 
rection during his life. If he doesn’t he’s a 
sprawling jelly fish, not a man. What is it 
the song says: 

‘*O, fill the wine cup high! 
The sparkling liquor pour, 
For we will care and grief defy, 
They ne’er shall plague us more; 
And e’er the snowy foam 
From off the wine departs 
The precious draught shall find a home, 
A dwelling in our hearts.’’ 

A poet called Bob Williams wrote that, 
Mr. President, and he knew what he was 
talking about. Now, sir, my idea about this 
Rotary business is that we want a little more 
life, a little more vivacity, a little more fun 
and a little more freedom. Damn it, sir, this 


‘*What does it matter if I do goa 
little too far some times?’?’ 


DarasT Beams ana — 


club is not a church or a cathedral, and I 
for one object to being dictated to by a lot 
of water guzzling parsons. I like my wine 
and am proud that I can enjoy it. It mel- 
lows the spirit—my spirit, I mean, Mr. Presi- 
dent—sends the heart pulsing and rejoicing 
on the way, brightens the path of Life with 
the sunbeams of happiness and enables us all 
the better to love our fellow man, because the 
warmth of the wine melts the frozen corners 
of our souls and bids us rejoice. Rotary with- 
out wine is like oysters without vinegar, like 
a woman without love, like a land without 
water, like life without hope, like a president 
without humour, like potatoes without salt 
and like a thousand other similar things. 
Personally, I have no patience with men who 
are eternally thinking about business and 7 
is my opinion that if everybody in this 
room thought the same as I do it would be 
better for Rotary. 
1 x % 

Amidst vociferous applause from the oth- 
er Glorifying Galoots the speaker smiled be- 
nignantly upon the company, playfully 
wagged his finger and sat down. 

President All-Right, taking the advice of 
the last speaker, refreshed his mind and 
palate with a draught of the ruby wine from 
the sturdy beaker or whatever name is correct 
and then called upon the next speaker to give 
his impressions and opinions, whereupon up 


sprang— 
* * * 


- Spasm No. 3— 
The Psalm-Singer 


‘*Take your religion as ’twas found you, 
And say no more of it, confound you.’’ 
—A. H. Clough, ‘‘ Dipsychus.’’ 
Mr. President and dear Brethren: I do 
not for one moment suppose you can gauge 
the deep thankfulness with which I hail this 
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opportunity to speak to you, and with what 
humility | would endeavour to point out the 
error of your ways. ‘The two speakers who 
have gone before me have been vain and force- 
ful men, but | am sure, sir, that all present 
will agree with me that my idea of Rotary 
is the only one that is capable of bringing 
permanent enjoyment and benefit. 

It is needless for me to remark, Mr. Presi- 
dent, that I can not look upon the Rotary — | 
Institution as merely a means for the secur- | 
ing of business. (Hear, hear,” from the 
G. G.) It seems to me that what we need is 
more decorum and I regret to observe that 
Juncheon is proceeded with without even the 
suggestion of a prayer. Surely, sir, in a 
Christian land, such as this, some respect 
should be paid to the church and its teach- 
ings? Is the worship of Mammon always to 
take precedence over the worship of our | 
Creator? The two previous speakers seem | 
to me to be as wide as the poles asunder in 
their views, but with the blessed consolation 
of religion, and the restraining influence 
which a short prayer would have if offered 
up by you, sir, at each meeting, would instil 
such an atmosphere of peace and quiet that 
our meetings would be more valuable both 
from a moral and a physical standpoint. 
(“Would probably send us to sleep,” grum- 
bled the B. B.) 

It has long been apparent to me, sir, that 
what every Rotary club needs is a rallying 
cry. I believe suggestions are always wel- 
comed by you and I would suggest that, in 
future, we open luncheon hour with a short 
hymn and a prayer, and close with another 
prayer for guidance and help and perhaps : 
short reading from the Bible between the 
cheese and coffee. Believing this would ap- 
peal to the members present today, sir, I ven- 
tured to bring along with me some suitable 
prayers, a hymn and an extract from the 
Bible. I am afraid time will not permit of 
the prayers, but with your permission I will 
sing you a couple of verses which I think 
suitable for the occasion. (General groans— 
snores from the President—the Hon. Sec. 
pays a quite unnecessary call to the tele- 
phone box, and all the members order anoth- 
er round of fortifying drinks.) 


THE PSALM 


SINGER 























‘*Can a woman’s tender care 
Cease toward the child she bare? 


‘Can a woman’s tender care Yes, she may forgetful be, 
. 4 tee es Ama Ks rp 99 
Cease toward the child she bare? Yet I will remember thee. 
Yes, she may forgetful be, 


Yet will I remember thee. ’’ 


‘Can we forget each Thursday sweet 
When in communion glad we meet; 
It pleasures me to be with thee, 
Happy in our Rotary.’’ 
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(Loud cheers from those awakened by the 
noise. ) 

And then, Mr. President, as I suggested, 
a brief reading from the Holy Book would 
have a salutary effect upon the too exuberant 
spirits of our younger members. A selection 
I have been at some pains to commit to mem- 
ory reads as follows: 

‘*And the Lord spake unto Moses, saying, Make 
thee two trumpets of silver; of a whole piece shalt 
thou make them; that thou mayest use them for 
the calling of the assembly, and for the journey- 
ing of the camps. 

‘And when they shall blow with them, all the 
assembly shall assemble themselves to thee at the 
door of the tabernacle of the congregation. And 
if they blow with but one trumpet, then the 
princes, which are the heads of the thousands of 
Israel, shall gather themselves unto thee. 

‘“Also in the day of your gladness (Thursday), 
and in your solemn days (Thursday), and in the 
beginnings of your months (Dinner Nights) ye 
shall blow with your trumpets over your burnt 
offerings and over the sacrifices of your peace 
offerings; that they may be to you a memorial 
before your God.—Amen.’’ 


(This is evidently the origin of the term 
‘Blow your own trumpet.”—Ed. ) 

And now, Mr. President and dear brother 
Rotarians, | have finished. It would please 
me very much indeed to see something of this 
kind carried out at all our functions. I dep- 
recate the fact that too many men _ think 
about mundane matters and too little about 
their soul’s welfare, and if is my opinion that 
if everybody in this room thought the same 
as I do it would be better for Rotary. (Loud 
laughter, instantly suppressed by the Presi- 
dent. ) * a ! 


The President: Well, gentlemen, you have 
heard Mr. Business Buster, Mr. Glorifying 
Galoot, and Mr. Psalm-Singer. At least, | 
hope you have. We have with us today, a 
gentleman whio does not often favour us with 
his presence, although I understand he pro- 
tests that he is as good a Rotarian as anv 
here. Perhaps, Mr. Deluded Dilettante wil! 
say a few words. This will bring us to— 


a 


Spasm No. 4--The Deluded Dilettante 


‘*Time, your Master, governs me.’’—Matthew 
Arnold. 

Mr. President and Fellow Rotarians: The 
trouble with me is I am always so infernally 
busy. There is nobody in this room that has 
a greater appreciation of the advantages of 
Rotary than I have, but, after all, one’s busi- 
ness must be attended to. The previous 
speakers are evidently of that lucky class of 
people who find plenty of time in which to 
do everything, but I am simply swept off my 
legs with work. Nevertheless, Mr. President, 
I am very proud of my membership in the 
Rotary club, and only last week I thoroughly 
made up my mind to be at the next meeting 
and here, you see, I am. 

Well, now, gentlemen, I am very busy and 
cannot possibly stay very long (Hear, hear), 
so I will, with as much despatch as possible, 
owing to the fact that I have an appointment 
in five minutes with a man who wants to give 
me a game of golf this afternoon, give you a 
few impressions of how Rotary appeals to me, 
and, by the way, speaking of appeal, I heard 
a couple of Limericks yesterday, which I feel 
sure you would like to hear. I’m in rather a 
hurry but it won’t take a minute. The first 
one went like this :— 

There was a young wife of Antiqua, 

Who said to her spouse, ‘‘ What ad pig you are!’’ 
He said, ‘‘Oh, my Queen! 
Ts it manners you mean, 

Or do you refer to my fig-u-ar?’’ 


That’s one back on Mr. Glorifying Galoot, eh, 
Mr. President. Here’s the other. I won’t 
keep you a minute :— 

There was a young lady named Cholmondely 

Whose aspect was buxom and colmondely ; 

But if anyone spoke, 
She felt she must choke; 

So she always sat still and stared dolmondely. 
Ha, ha, not so bad is it. Well now, you asked 
me to tell you what I think about Rotary. 
Well, Mr. President, the fact is I think Ro- 
tary is a splendid institution. I must admit 
I have received quite a lot of nice little or- 
ders through it, and, if I were not so busy | 
should be delighted to come a little oftener, 
but the fact is I’m simply pulled out of the 
place with work. I get a chance now and 
again to have just a round of golf, which re- 
minds me that I should like to congratulate 
the Rotary club upon having two of thei: 
members in the recent Houldsworth Cup 
Competition. Speaking of golf naturally 
leads one’s mind in the direction of sport and 
I should like to tell you a funny story—quite 
a drawing-rdom story, I assure you—TI heard 
recently. It went something like this :— 

One day a man, armed with every conceivable 
device for the rapid and successful catching of fish, 
sat down on a hank by the side of a little boy 
with a piece of string and a bent pin, upon which 
was half a worm. The boy landed first one fine 
perch and then another. On his way home he met 


the vicar, who said: 
‘“Those are two fine pereh, my lad.’’ 
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‘*No, sir,’’ replied the boy, 
‘“They’re not perch.’’ 

‘*But they are,’’ reiterated 
the vicar. 

‘*No, sir, I’m sure they’re 
not, for when I caught the sec- 
ond fish, the gentleman next to 
me on the bank said: ‘Well, 
that’s the bally limit!’ ’’ 

However, I promised to 
tell you my ideas about Ro- 
tary. Well, now, good gra- 
cious, I had no idea it was 
so late, I really must go, 
Mr. President, but I will say 
that I think most of the 
members have quite erron- 
eous ideas about the objects 
of the club, and it is my 
opinion that if everybody 
in this room thought the 
same as I do it would be 
better for Rotary. Good 
day, Mr. President, lll 
come again as soon as pos- 
sible, but I’m really fright- 
fully busy. 

The President: Well, 
zentlemen, time is getting 
along but I think our meet- 
ing would not be deemed 
complete without the oppor- 
tunity being given our old 
friend, “The Real Rotar- 
ian,” to air his views. As 
you know he is one of the 
most consistent attendants, 
and has quite a_ broad- 
minded view of things. It 
will, perhaps, be interesting 
to hear how Rotary treats 
him. Your attention, gen- 
tlemen, for— 


Spasm No. 5 
The Real Rotarian 


‘‘A gracious, simple, truthful 
man, 
Who walks the earth erect, 
Nor stoops his noble head to one 
From fear or false respect.’’ 
—George MacDonald, 
‘*The Disciple.’’ 


Mr. President and Fellow Rotarians: As 
I understand the question of Rotary it seems 
to me just an opportunity to get a little closer 
and know a little better as well as to be 








THE DELUDED 


DILETTANTE 





‘*Well, now, gocd gra 

cious, I had no idea 

it was so late, I 
really must go.’’ 

















that Business is not taboo. 
is everybody’s duty to see that, so far as is 
consistent with each man’s obligations, every- 
thing possible is done for the uplifting, for 


club, consisting of twenty 
nen thoroughly in harmony 
and accord with one another 
will be stronger and more 
influential than a club of 
two hundred, consisting of 
those with many divergent 
views all more or less op- 
posed to one another. 

If the teaching of Ro- 
tary is not toleration and 
sympathy, then there is no 
meaning to it. If the ob- 
jects of Rotary are not to 
do what we can for the oth- 
er man—to understand the 
springs which put his 
thoughts into actions and to 
bear with him and reason 
with him to the end that by 
compromise we might both 
be a little better and a little 
wiser, then, in my opinion, 
Rotary has no objective. 

If a Rotary club is to be 
considered as a club where 
all will receive material 
benefit, but no moral uplift- 
ing, then no man should be 
permitted membership un- 
til he had undertaken, un- 
der a penalty, to do some- 
thing for the good and for 
the progress of the club and 
the members of it. ‘There 
is no reason, if we -are all 
out for gain like Mr. Busi- 
ness Buster, or all out for a 
good time like Mr. Glorify- 
ing Galoot, or all out for 
spiritual aggrandisement 
like Mr. Psalm-Singer, or 
all too busy to do anything 
but play golf and tell pre- 
sumed funny stories like 
Mr. Deluded  Dilettante, 
why any section of the mem- 
bers should spend their time, 
energy and money in mak- 
ing a club. A Rotary club 
is different from any other 
organization in the sense 
Consequently it 


known a little better than is possible by any the betterment and for the permanent 


other means. 


It seems to me that a Rotary 


progress of Rotary. 
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So much from the mere business side. 
There are, however, other sides from which 
to view the advantages of Rotary. 1 will not 
deny that I have received: business from 
totary, but 1 will deny that I have made 
myself a pest in securing it. 1 believe that 
among the duties of Rotarians is that of at- 
tending, so far as means and opportunities 
go, to the poor and needy, to consideration of 
ways and means for improving conditions 
under which we live. Every step taken to 
improve a dwelling-place reacts beneficially 
upon those in it. Every action for good un- 
dertaken by a Rotary club means adding to 
the reputation for usefulness, for progressive- 
ness and for the permanency of that club, 
which, in turn, stamps every member of that 
club as a prominent, useful and desirable cit- 
izen. 

Such a reputation is bound to lead to busi- 
ness. The trouble with some men, as a well- 
known member of the club said to me the 
other day, is that they want a foster-mother. 
They have the idea that, because they have 
been permitted to join our club that all they 
are required to do is to sit still, open their 
mouths and the plums of business will be 
dropped into them. It is time these men 
woke up and realised that they are supposed 
to have red blood in their veins, and that 
they are in Rotary for the purpose of doing 
something for Rotary, so that, in turn, Ro- 
tary will be able to do something for them. 
ach man in Rotary wants to know Rotary, 
needs to understand the aims and ideas of 
those who have put Rotary where it is—who 
have made it a success. One cannot sensibly 
criticise a success and, until some genius 
comes along and proves otherwise, we have 
to admit that Rotary is a success. Some men 
who join think the fact that they are elected 
is all that is requisite to make themselves 
known, which reminds me of a story which 
demonstrates the folly of remaining quiet 
when one should be up and making one’s 
self felt. Samuel Hoar, a one-time famous 
American lawyer, was addressing a jury and, 
in the course of his speech to them, remarked 
that the case was so perfectly plain he would 
not insult their intelligence by explaining it 
to them or by arguing it. To his amazement, 
the jury returned a verdict against him, and, 
in answer to his enquiries later, the foreman 
of the jury said: “The fact is, Squire, we all 
agreed that if anything could be said for a 
case Squire Hoar could say it, and as you 
didn’t say anything, we concluded to render 
a verdict ag’in you.” My idea, therefore, 
Mr. President, is that more members of Ro- 


tary should realize that while they may be 
very clever and have excellent ideas no pur- 
pose will be served by them being under tue 
impression that everybody else has ideas as 
well, and, if those who object to what other 
members do would only get up and do some- 
thing themselves, one of two things would 
happen, either from out of the general mix- 
up something beneficial would eventually 
emerge or those who now waste time in say- 
ing nothing would cut down their arguments 
to the lowest possible point when the example 
is put before them. 

In a word, Mr. Chairman, Rotary is an or- 
ganization where intelligent co-operation be- 
tween men of widely divergent views pio- 
duces the best results. We do not desire to 
be Simon Stylites or plaster saints, but 
neither do we desire to be an assembly of 
drinkers and tellers of funny stories. We 
should not be dilatory in our duty to Rotary 
but neither should we desire to monopolize 
the limelight. Above all things we should be 
guiltless of the sin of envy. We should give 
everybody some credit for thinking right ac- 
cording to their own ideas, but at the same 
time we should deprecate destructive criti- 
cism. Every man should be urged to study 
his book and know the whole of the membeis 
—know them by their business and by their 
temperament, by their name and by their 
hobby, and it will be a strange thing indeed 
if some good cannot be found in everybody 
somewhere. It may be true that an extra 
high-powered microscope may be needed in 
some instances, but, if so, it only shows that 
the seed is there which, properly cultivated 
and coaxed, will burst out eventually into the 
brightest flower of the Rotary garden. We 
should be patient with the chatterers and en- 
couraging to the workers, and if we can turn 
each of them just a little in the reverse di- 
rection we shall probably get the best of both. 

This will take time, but, once accom- 
plished, with all members’ thoughts and en- 
ergies directed in the same direction—the 
way of progress—we shall possess an organ- 
ization which will be as unique and as power- 
ful as any in existence in the town in which 
we live. 

‘‘These are the maxims that I take to heart, 

Do thou accept them, reader, for thine own; 

Love well thy work; be truthful in the Mart, 


And foes will praise thee when friends depart. 
—Erie Mackie. 


(Loud cheers. ) 
* * * 


President All-Right: Well, gentlemen, 
that concludes our luncheon entertainment 
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for today. It will be perhaps agreed that 
what the various have said and 
what is here recorded may, with advantage, 
be pondered over and, in my opinion, the 
best thing to do is for each man to take him- 
self to task and find the truth for himself, 
and, having truly found, religiously act up 
to his principles with no thought of anger, 
jealousy or envy for the opinions of his 
neighbors, but so to calmly discuss these mat- 
ters to the end that Rotary may vastly profit 
and each and all also profit in proportion to 
the benefit derived by the society to which 
we owe allegiance. Now, as there has been 
so much poetry, so many stories and thing: 
given you to-day, I think I may as well be 
in the fashion, so here is a little thing writ- 
ten by W. E. Fitch: 
Why talk about the darkness, 
When so much of light is near? 


Why dwell upon the badness, 
When so much that’s good is here? 


speakers 


We overlook the good things 
When we think about the bad, 
It delays our being happy 
And it hastens being sad. 


If those of us who criticise, 
Would boom a bit instead, 
We’d make the going better 
And they ’ll miss us when we’re dead. 


If those who preach would preach of light, 
Of life and love and laughter, 

Their sermons would do much for us, 
And be worth going after. 


Why rake the muck or plough the slums, 
Or wear dejected airs, 

When this is such a bully world, 
If only someone cares. 


The sun still shines, the birds still sing, 
The brooks in ripples flow, 

All Nature’s filled with happiness, 
For those who’d have it so. 


(Loud applause.) 


Real Heroes 

AR may have its heroes but the real 
V y heroes, often unknown and un- 
heeded, are the men and women who 
work at humble occupations—they who serve 
and devote their life energies to supply hu- 
man needs—to feed the world—to clothe the 

world.—DANaA HUTCHINS. 
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‘In a word Mr. Chairman, Rotary is 
an organization where intelligent 
cooperation between men of wide- 
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the best results.’’ 

















it 














The World Is Better for Such Men as Rogers 45 





The Ramblings of Rusty 
(Concluded from page 12.) 


Rotary radiates sunshine into the business world. 
It is busy with business, but not too busy to stimu- 
late and encourage every day on the way. 


The man who does not learn something new every 
Tuesday by contact with 125 men, each a specialist 
in a different line of human endeavor, is on the 
toboggan faced down hill. 


A second of ‘‘think’’ saves hours of ‘‘ grunt.’’ 


If you were not appointed on a committee by 
the Board of Directors, it was because 

First—No jobs were left for the good men re 
maining. 

Second—You were away so long they could not 
remember you. 

Third—You served honorably before. 

Fourth—You previously and convincingly per- 
suaded them not to appoint you. 

* 

EFFICIENCY: 

How to do MORE 

In LESS time 

With LESS effort 

With FEWER mistakes 

To GREATEST satisfaction. 
* 

Wrinkles should merely indicate where smiles 
have been. 

* 

You can’t come to a Rotary lunch once in three 
months and get away with it that you are a good 
Rotarian—a pile of the faithful know that you are 
skidding and something is likely to erash. 

* 





The Rotary smile is a mixtvre of good nature, 
good sense, and good business. Put one on, wear 
it for a few weeks, and you’ll like it. 


* 


When price has keen long since forgotten, the 
quality that lasted will be as vivid as of yesterday. 
x 


The influence of Rotary for commercial honesty 
and efficiency is slowly but surely spreading 
throughout the world. 

* 


The Rotary bargain is one that cheats neither 
and profits both. 

* 

Service is the only thing you can sell from your 
stock and yet have as much of it after as before; 
the more of it you give and sell, the bigger you 
grow and are. 


A Rotary club is a faithful friend factory. 


Drift means to float along with, in and a little 
slower than the current. Are you drifting in Ro 
tary? Why don’t you push something along in the 
Rotary stream or climb out and sit down to rest? 
We have only two kinds of memlers—drifters and 
pushers. 

Every success in the history of the world, 
whether big or little, whether by one man or a 
million began with an idea—some brain started it, 
nourished that idea into a plan and then pushed 
the plan through to suecess by action. Rotary is 
an idea but it takes plan (brains) plus action 
(muscular energy) to push it through to suecess. 
Are you pushing? 


The biggest man is he who has the biggest 
sympathies—who can always see the view point of 
every other man, whether he be humble or high, 
rich or poor—wise or weak. In Rotary you grow 
to see it through the other fellow’s glasses. 

Don’t ke afraid that San Francisco will not live 
up tv all the boosts and good things you say of 
her. She’ll back up more at the pinch than you 
know to say of her. 

Just because a business is big gives no proof it 
is ‘‘big business. ’’ 

Just because a business is small gives no proof 
it is ‘‘ honest business. ’’ 

* 

It’s no crime in Rotary to attend two luncheons 
in succession. 

* 

The Rotary club is a cross-section of the com- 
munity. 


* 


Responsibility has made more great men than 
any other word. It really only means mental and 
physical training, wherein the man develops faster 
than the necessity demands. 


* 


We are selling climate and health and happiness, 
in California. 

We give the land away if you buy enough 
climate, in California. 

We have perpetual snow for those who like it, 
in California. 

We have perpetual sunshine for those who want 
it, in California. 

We have anything—yes—everything, in brands 
of climate, in California. 

We ask—why chase elsewhere—with all the 
climate, in California, 








I’m Sorry to See You Leave Us, Rogers 


R. R. R. was a Rotary secretary before the association was born. He 
was one of the very first to give me encouragement, support, advice and 
inspiration in my work as secretary of the Association. The world is 
better for such men as Rogers—men who spread cheerfulness by spoken and 
written words and in the daily walk of their consecrated lives.—C. R. P. 
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The Rotary Spirit in Business 
By John Herbert Phillips 


(Concluded from page 32.) 


and my service commend themselves to your 
judgment. When I demand your vote, or 
solicit your patronage on the ground of our 
common Rotary membership, I am doing 
violence to the spirit of Rotary, and depriv- 
ing you of your freedom of judgment and 
liberty of action. If I rightly interpret the 
Rotary spirit, it is my privilege to win your 
support and patronage through the avenue 
of helpful service, without regard to the 
hope of reward. ‘The Rotary club is not a 
mutual admiration society, with “You tickle 
me and I’ll tickle you” as a motto. It is not 
a “closed shop,” which treats its members as 
sole beneficiaries, and puts the rest of the 
world on its “black-list.” If we have joined 
the Rotary club merely because of what we 
expect to get out of it for ourselves, I tell you 
frankly we have made a mistake. Some men 
have a way of asking “What’s in it for me?” 
and “Where do I come in?” before they join 
anything—even a church. 





The only obligation you assumed when you 
became a member of Rotary is the obligation 
to serve your calling and the entire com- 
munity, through this organization, by ex- 
emplifying its spirit of service. This obliga- 
tion is emphasized when you remember that 
you are here in a representative capacity. 
I have never heard this point discussed in 
Rotary, and I may be wrong; but, according 
to my interpretation, you and I as membeis 
of this organization are not here merely as 
individuals, but as representatives of our 
several callings. We were not selected for 
the purpose of having conferred upon us a 
monopoly of the Rotary trade and patronage, 
but for the purpose of being invested with 
responsibility for the ethical standards of our 
several callings in this community. You 
were elected because you represent the high- 
est ideals of your profession or line of busi- 
ness, and you are responsible for the elevation 
of business standards and professional ideals 
in this community. In Rotary we are all 
teachers, inculcating and exemplifying the 
principles of practical service before our em- 
ployes, our patrons, our associates and even 
our competitors, some of whom may be won- 
dering why we were ever elected to the Ro- 
tary club. If you and I have not entered 


here in this spirit of unselfish service; if 


we are here merely for personal gain, or to 
hold down our membership by attending one 
meeting out of every four, then the courteous 
thing for us to do would be to step down and 
out, and give our places to some of our wide- 
awake competitors. 


“Noblesse Oblige” was the motto inscribed 
upon the coat of arms of one of the ancient 
ducal families of France—“Nobility Obli- 
gates.” The nobility conferred upon us in 
Rotary, as the representatives of the busi- 
ness and professional ideals of our city, im- 
poses upon us a great obligation and a serious 
responsibility. In proportion as we are en- 
nobled by race or birth, by wealth or culture, 
by privilege or opportunity, we are obligated 
to elevate this community by elevating its 
business and professional standards: ‘“No- 
blesse Oblige.” 


And, finally, service in the true Rotary 
spirit, not only ennobles and enriches the in- 
dividual, but elevates him to the highest 
pinnacle of true success. While in the city 
of Mobile some time ago I visited Monroe 
Park one Saturday afternoon. Thousands 
had gathered there for amusement and recre- 
ation, and various games and athletic feats 
had been arranged for their entertainment. 
I saw what seemed to be a tower about sixty 
feet in height, with a spiral pathway winding 
around it from base to summit. On the 
ground near the base of the tower, a trained 
athlete stood poised upon a wooden ball about 
two feet in diameter. By using the muscles of 
his feet, he caused the ball to move rapidly 
around the base of the tower. I thought this 
wonderful; but to my astonishment, the 
wooden sphere—the man still standing upon 
it—began to mount upward along the spiral 
highway of the tower; slowly, but surely, the 
man ascended, until at last he stood upon the 
summit, still poising himself upon the ball— 
waving his greetings to the applauding spec- 
tators below. 


The lesson is obvious. Keep your little 
world of business under your feet, not upon 
your shoulders, like Atlas of old; and, as 
you lift your little world upwards along the 
spiral highway of life, you will exalt yourself 
and achieve that freedom which alone makes 
life worth living. In proportion as you lift 
up this old world through the spirit of un- 
selfish service, in that proportion will you 
elevate yourself, until at last you will stand 
victorious upon the summit of life, a master 
of the world you serve. Nobility obligates, 
and the spirit of service liberates and elevates. 
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Frank Mulholland, Preacher 
By J. R. Perkins 
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AVE you considered Mulholland as a preacher? Such con- 





sideration is quite primary in an analysis of the man. In- 
= cidentally, he is a lawyer; perhaps of necessity. Potentially, 
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in the writer’s judgment, the president of Rotary is even a great 


IN 
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= preacher; in reality he is more than an average preacher today. 


IAN 


Frank Mulholland has not escaped his father. And his father 
is a preacher. The mark of the ministry is all over the man. When 
he preached in Sioux City, Iowa, not so long ago he revealed this. 
A hundred and fifty men heard the sermon. It was his first visit 
to this part of his parish and it was not without its blessing. = 
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First, there was not any attempt at pedantry. In fact, you 
could not designate the sermon as scholarly. Great sermons are 
seldom learned sermons,—learned in the scholastic sense. But 
it was dynamical. That is the word Paul used when he speaks of 
the power of the gospel—dunamis—dynamite ! 
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In the second place, if you desire Mulholland analyzed, the de- 
livery of the sermon was effective because it was the delivery of a 
man who believes what he preaches. He preached because he had 
something to say and not because he had to say something. Clearly, 
it was not a set address. It was too blunt; too fire-filled for that. 





The style of the sermon was illustrative. But the illustrations 
were always pertinent; never did he lug one in merely for the 
sake of telling a story. One thing very noticeable to the writer 
was the ascending series of the illustrations. This artistry of 
structure would do credit to some of the ablest preachers of the 
illustration school. But what made it all the more effective was 
Mulholland’s own artlessness. He seemed scarcely to realize that 
he was illustrating, and only once did he break the spell and remind 
us that he was making clear his “point” by illustrating. 


ITM 





ICI 


4 


MIU 


AIIM A 


= At times the preacher hesitated; but it was not because he 
: lacked ideas. Emotion showed in his face, was heard in his tones. 
This gave us a side new to us of Frank Mulholland. The law has 
not left him callous. Not that law does make men callous more 
than other professions; but perhaps it does make them more 
cynical, and nothing of cynicism reveals itself in this man. — His 
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NOTE.—J. R. Perkins is pastor of the First Christian Church and a member 
of the Rotary Club of Sioux City, Iowa. 
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philosophy of life is optimistic without being fat-witted, and if 


he has any pessimism at all it is a philosophic pessimism and not 
merely a grouch. 


The object of all preaching is to make good men. This, by 
the way, was Mulholland’s subject: Good Men. His sermon made 
us all better men. ‘There are sermons that drive men to prayer, 
sermons that drive men to action, and sermons that drive men to 
drink. Mulholland’s sermon made us thirsty in one respect only 

the thirst after better things; the thirst to bear instead of bur- 
den: to lift instead of load. And after all our definitions and 
the wisdom of all our books the philosophy of Rotary was in that 


sermon: being good and doing good. 


No Rotarian should ever get to thinking that he is indispen- 
sable to Rotary, but he should get to making himself indispen- 
sable. A distinction with a difference. And so the writer caught 
the spirit and the aim of the preacher that night. And it seems to 
the writer that Frank Mulholland has not so much entered the 
ministry as he has allowed the ministry to enter him. He is 
afire with the power and the possibility of Rotary; with abandon 
he preaches it, and with abandon he surely must live it. If there 
is a Rotarian from San Francisco to London; from Galveston to 
Calgary who cannot get close to the preacher-president, well, it is 
not the fault of the man who gave us his sermon and revealed to 
us his soul on a certain September night. His is a big parish; a 
big task: and I feel like making myself better after the pattern of 
Rotary to help him. 
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Rotary and a Rotarian Abroad 
By J. Leffingwell Hatch, M. D. 


LEFT New York July 1st for a trip for 


my health, intending to go to Vichy by the 

way of Italy, but as it often happens, man 
proposes and the fates dispose, and it will 
be seen from the following account, it was 
decreed that I never reach Vichy. 

My first stop was at the Azore Islands, 
next Gibraltar, and then Algiers; from there 
I went to Naples where I disembarked and 
after doing the stock sights of Naples, such 
as the art galleries, museums, churches, 
and Mount Vesuvius, which I ascended 
on horseback, I went to the Island of 
Capri to see the famous Blue Grotto. 
From there my course wended its way 
to Sorento, taking the Amalfi drive, 
and finally bringing up at Pompeii. 
From Pompeii | went to Rome, where 
I enjoyed in reality what we have all 
read so much of in history, the won- 
derful ruins of ancient Rome.  Be- 
sides these wonderful relics of antiquity 
there are the beautiful pictures and 
statuary of the Vatican and other art 
museums, as well as wonderful build- 
ings both of ancient and modern 
times. 

Not tarrying too long in Rome, I proceeded 
to Florence, where other beauties of art 
awaited the eye to feast upon. From Flor- 
ence I went to Venice where other art treas- 
ures as well as the beauty of nature delight 
the eye. Drifting in a gondola at night under 
the light of the moon, listening to the music 
of mandolins, violins and sweet Italian voices, 
all thoughts of disharmony were chased far 
from the imagination. I left Venice in a 
poetic mood to go to Milan, where that fa- 
mous picture of Leonardo da Vinci, is the 
mecca of all tourists. Leaving Milan I went to 
Genoa where I visited among other things 
the beautiful cemetery that is world re- 
nowned for its sculpture. Having finished 
Genoa on Saturday, the Ist of August, I 
took a train for Monte Carlo, about 5 o’clock 
in the afternoon. Up to this time I did not 
bother about newspapers, simply revelling in 
art objects and memories of the past. At 
6:30 T went to the dining ear for dinner 
where I found an agreeable companion to 
talk to and during conversation he astounded 


NOTE.—Dr. J. Leffingwell Hatch is a member of the 
Rotary Club of New York. 









me by telling me that the French were going 
to mobilize at midnight. ‘This was the first 
information I received that there was to be 
war or that war was being thought of, and 
I began to wonder how it was going to 
affect my trip. 

When I arrived at Ventimille, the train 
stopped and we were’ informed that we were 
to go no further that night. I got out very 
unwillingly, as I wanted to get into France, 
if possible, by evening. However, I was able 
to engage an automobile that took me to 
the frontier and I was obliged to get down 
again and literally talk my way into the 
country as I had no passport. Having ac- 
complished this feat, I proceeded on foot a 
short distance until] I was able to find a 
vehicle which took me to Mentone. I passed 
the night liere in a country hotel listening 
to the songs of the soldiers in nearby cafes 
and impressed by a feeling of unrest in the 
atmosphere. 

The next morning when I arose I found 
an Englishman in the garden taking coffee 
and reading a morning paper. Tle kindly 
informed me that all foreigners were obliged 
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to register at the police as soon as_ pos- 
sible, which we proceeded to do, and haying 
obtained a safe conduit for Paris, we pro- 
ceeded to the railroad station to try and get 
a train. All passenger trains had been taken 
off, the only ones running were military 
trains for the purpose of mobilizing the army. 
We pushed our way into one of these and 
were enabled to reach Marseilles that night 
about 10 o’clock. Getting into another train 
about 11 p. m., we made Lyons the middle 
of the next day; proceeding from there to 
Dijon, we arrived there the next morning, 
being but a short distance from Belfort, one 
of the principal points of the French frontier. 
We continued on to Paris, which we reached 
the next afternoon at 4 o’clock, having thus 
consumed three days and two nights in our 
transit from Mentone to Paris, a trip which 
is usually made in 22 hours. During this 
time we had only bread and water to eat and 
drink, and the train, which was unlighted at 
night, would often stop for two or three 
hours in the middle of the country. The 
compartments which usually hold eight per- 
sons, had fifteen people crowded in them, 
and we took turns standing up and sitting 
down, snatching a few winks of sleep in be- 
tween times as best we could. 

Vichy, thus you see, was out of the ques- 
tion, as there were no trains running to Vichy 
at that time in either direction. 

In Paris I rested up and found some 
friends and began to look around as to how 
I could get home. ‘The first thing I thought 
of was, are there any Rotarians in Paris at 
the present time, and if so, are they in a 
condition of distress or not. I put an ad- 
vertisement in two of the papers, in the 
European edition of the New York Herald 
and the Daily News, requesting all members 
of Rotary in Paris to communicate with me 
in order to organize so that we might help 
one another. The only reply that I got was 
from a young lady by the name of Miss Bris- 
low, who said she was a Rotarian girl from 
the middle west. She already had her pas- 
sage to return on August 10th from Glas- 
gow, and informed me she had been talking 
with a Mr. Hotchkiss of Thomas Cook & Son 
of Paris, who is very much interested in Ro- 
tary and desired to see a branch started in 

-aris among the English speaking people. 1 
consequently went down to see him in regard 
to this matter, and have put all the papers 
in the hands of President William Gettinger, 
who will bring the matter to the notice of 
the proper authorities in Chicago. 

Going from steamship office to steamship 


office, I was impressed with the difficulty of 
obtaining passage home. People were offer- 
ing fabulous sums to be taken back in steer- 
age. Finally, through the influence of Mr. 
White, manager of the Ford Auto Company 
in Paris, I was able to obtain steerage pas- 
sage on the Olympic to sail from Liverpool 
August 22nd. The next question was, how 
to get to Liverpool. 

In order to remain in Paris I was obliged 
to go to the United States Consul and get a 
passport and then again to the police. | 
then had to go to the British Consulate to 
get out a passport to allow me to enter Eng- 
land, and then again to the French police to 
get a safe conduit to take me out of France. 

Everywhere you would turn in Paris there 
was someone to stop you, if you looked at 
all suspicious, and request you to show your 
papers, and if they were not forthcoming 
quickly, you were liable to be arrested as a 
spy. Paris was a sad place. All the restau- 
rants closed at 8:30, no theatres or moving 
picture houses were allowed to remain open 
at night, and no sitting on the sidewalks, 
drinking or talking as is so common in that 
gay capital, were permitted. 

Money was very scarce. Those who had 
bank accounts in Paris were only allowed 
to draw F250 a week. Letters of credit were 
absolutely ignored. ‘The only thing that 
seemed beyond reproach and was paid with- 
out question were the American Express 
checks. 

In order to sail on the 22nd of August, I 
took a train on the 20th to go to Liverpool. 
The trip is generally made in five hours to 
London by the way of Bologne-Surmere and 
Folkstone. To take a train that left 7 o’clock 
in the morning, I had to be on the platform 
at 5:30 a. m. to get a seat, as seats were only 
given out by numbers. I arrived in London 
7:30 o’clock that evening. All along the 
route we saw soldiers, both French and Eng- 
lish, but when we got to England things were 
going on as usual and you would never know 
from the appearance of things that England 
was at war with anyone. I left London 10 
o'clock that night for Liverpool, reaching 
Liverpool 4 o’clock in the morning, somewhat 
tired out as a result of my twenty-four hours 
of hustling. 

I went to the London Northwestern Hotel 
and rested until 8 o’clock in the morning, 
after which I started out to look for Rotary. 
The first thing I did was to ask the clerk of 
the hotel if he knew anything about Rotary. 
He informed me he did not, but strange to 

(Concluded on page 54.) 
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Humane Treatment of Employees as a Builder 
of Efficiency 
By John N. Willys 


no sentiment in business.” But it’s 

wrong—absolutely wrong. There has 
been, is and always will be more or less senti- 
ment in business. We can’t get away, nol 
should we, from being guided by it to some 
extent in dealing with the man who is worthy. 
For the laggard and the disloyal, there is none 
in the end, but that is his own fault for there 
is not a man living 


| HAS many times been said, “There is 


man or a clerk, the recipient of such a re- 
mark from his senior, been heard to say, “I’d 
almost as soon have that as a raise in salary.” 
The average man, be he employer, .execu- 
tive, mechanic or clerk, spends the larger 
portion of his time in the office or factory. 
Is there any possible good reason why his 
surroundings should not be made as pleasing 
as possible? Is there any reason why his 
environment should 





whose dealings with 
the world have not 
been influenced by 
sentiment expressed 
by his fellow men. 
Many and many a 
time the employer or 
the executive, in deal- 
ing with the em- 
ployee, has said, and 
has acted on it, 
“Let’s give him an- 
other chance.” What 
is that but the exer- 
cise of sentiment—and exemplification of the 
Golden Rule? As long as the Golden Rule is 
in existence, so long must business be influ- 
enced more or less by sentiment. 

It is largely sentiment which prompts 
humane treatment of employees by employers 
for with few exceptions the employer wants 
to promote the happiness and advancement 
of his people. There is no work done so 
well as that which is done happily. No one 
works to his full efficiency unless he has his 
whole heart in his work. He cannot have 
his whole heart in his work if he is not happy. 
Therefore the employer who treats his em- 
ployee considerately and humanely secures 
the best work from him for by that treat- 
ment, and its result to the employee, he has 
promoted the happiness of that employee and 
it is an ingrate indeed who does not appreci- 
ate such an effort. There are ingrates, of 
course, but they always find their own level. 

A kindly word of interest in an employee’s 
personal affairs, a vigorous word of praise for 
a well-finished task, goes farther than many 
employers think. Many a time has a work- 





NOTE: John N. Willys, President of The Willys- 
Overland Company, is @ member of the Toledo Rotary 


Club. 





The Overland Club House for Employees. 


)} not be healthy and 
pleasant? Should he 
not be encouraged in 
every reasonable way 
to improve his mind 
and take care of his 
body? It is for this 
reason that I thor- 
oughly believe in the 
promotion of a cer- 
tain amount of socia- 
bility among em- 
ployees, the institu- 
tion of social and 
athletic clubs among them. What man does 
his best work who does not feel well, who 
gets up in the morning with anything but a 
clear head? Is not anything the employer 
can do to help that man feel right, both 
mentally and physically, not only. humane 
but the building of efficiency ? 

Isn’t it true that the employer, the execu- 
tive, the department head, is—unconsciously 
perhaps—helped in the carrying of his re- 
sponsibilities by the cheery greeting of those 
under him, their alert movements, quick re- 
sponse, stamina, sticking qualities, and the 
extra spurt ability, all of which are enhanced 
by humane treatment? Doesn’t the sales 
manager get encouragement from the vigor- 
ous smiling entrance of the salesman into his 
office, particularly when he knows that his 
treatment of that salesman is largely responsi- 
ble for the atmosphere. What grouchy sales 
manager was ever successful? Isn’t it large- 
ly the humane, kindly, but firm treatment of 
the men on the road which helps them earn 
their extra commissions and incidentally 
brings extra business to the house? 

There surely is no higher form of humani- 
tarianism than to help a man to help him- 
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The Overland Glee Club. 











Social Welfare Features at the Willys——Overland Plant 




















The Overland Band in Working Clothes. 





























The Need of a Declaration of Interdependence 








however, business destruction is lost sight of 
in this business building fever. High salaried 
experts are employed for the increasing of 
business but all too little attention is paid to 
the lower salaried man, be he clerk or me- 
chanic, who handles that business after it is 


self. ‘To so treat him is to stimulate his am- 
bition, to give him opportunity to grow, to 
make a thinker of him. It is assuredly the 
underlying principle of humane treatment 
which prompts the employer so to treat his 
employees. He thereby proves himself the 

builder of efficiency on a strong foundation. secured. 

Organization is the linking together of Apart from the humane treatment of those 
strong units. The chain is strong only as its around us, is it not the height of good busi- 
weakest link. he efficient organization is ness to go the limit in the endeavor to keep 
made up of efficient units—strong links. the mental average of an organization up to 
And humane treatment of those units must — the highest possible standard ? 
of necessity strengthen them—add to their Harsh driving methods never will, and 
efficiency. never can, attain the same results for the em- 

Much has been done for, and said about, ployer, both in a inaterial way and in the 
“business building.” It is toward business sense of satisfaction, as methods that are 
building that the firm, the emplover, the ex- based on humane treatment tempered by 
ecutive bends his every energy. Frequently, justice. 





The Need of a Declaration of 
Interdependence 


y dxness is need for a new Declaration—a world-wide Declara- 
tion of Interdependence. There is still place for the spirit of 
independence—there will always be. But what the world waits 

for today is a realization of interdependence. It is a small world. 

So closely are we bound together by the ties of common interest that 

to disturb conditions on one continent is to disturb the order of tie 

world. How the war is illustrating that fact as it has never before 
been illustrated! The threads of commerce, of kinship, of mutual 
dependencies, make a network that encompasses the globe. Geog- 
raphy is trivial. Boundary lines are for a day. And we are all 
brothers, here for much the same purpose, and bound for the same 
harbor on the shoreless seas. Wherefore why should we redden the 
waters with our brothers’ biood, and with carnage and ruin make 
desolate the fair face of the earth? The language of sorrow is a 
universal language. The cry of little children is the same beneath 
every flag. And when others suffer we must suffer with them. There 
| is no perfect independence. No nation liveth unto itself, and no 
nation dieth unto itself. Humanity is of more moment than the 
lines upon a map. And some day the dreamers’ dreams will come 
true, and a Declaration of Interdependence will be backed by a 


Parliament of the World.—Homer Hocn. 
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self. To so treat him is to stimulate his am- 
bition, to give him opportunity to grow, to 
make a thinker of him. It is assuredly the 
underlying principle of humane treatment 
which prompts the employer so to treat his 
employees. He thereby proves himself the 
builder of efficiency on a strong foundation. 

Organization is the linking together of 
strong units. ‘The chain is strong only as its 
weakest link. The efficient organization is 
made up of efficient units—strong links. 
And humane treatment of those units must 
of necessity strengthen them—add to their 
efficiency. 

Much has been done for, and said about, 
“business building.” It is toward business 
building that the firm, the emplover, the ex- 
ecutive bends his every energy. Frequently, 


however, business destruction is lost sight of 
in this business building fever. High salaried 
experts are employed for the increasing of 
business but all too little attention is paid to 
the lower salaried man, be he clerk or me- 
chanic, who handles that business after it is 
secured. j 

Apart from the humane treatment of those 
around us, is it not the height of good busi- 
ness to go the limit in the endeavor to keep 
the mental average of an organization up to 
the highest possible standard ? 

Harsh driving metheds never will, and 
never can, attain the same results for the em- 
plover, both in a material way and in the 
sense of satisfaction, as methods that are 
based on humane treatment tempered by 


justice. 








The Need of a Declaration of 
Interdependence 


y dasmees is need for a new Declaration—a world-wide Declara- 
tion of Interdependence. There is still place for the spirit of 
independence—there will always be. But what the world waits 
for today is a realization of interdependence. It is a small world. | 
So closely are we bound together by the ties of common interest that 
to disturb conditions on one continent is to disturb the order of the 
world. How the war is illustrating that fact as it has never before 
been illustrated! The threads of commerce, of kinship, of mutual 
dependencies, make a network that encompasses the globe. Geog- 
raphy is trivial. Boundary lines are for a day. And we are all 
brothers, here for much the same purpose, and bound for the same 
harbor on the shoreless seas. Wherefore why should we redden the 
waters with our brothers’ biood, and with carnage and ruin make 
desolate the fair face of the earth? The language of sorrow is a 
universal language. The cry of little children is the same beneath 
every flag. And when others suffer we must suffer with them. There 
| is no perfect independence. No nation liveth unto itself, and no 
nation dieth unto itself. Ilumanity is of more moment than the 
| lines upon a map. And some day the dreamers’ dreams wil! comé 
true, and a Declaration of Interdependence will be backed by a 


Parliament of the World.-—Homer Hocn. 
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Rotary and a Rotarian Abroad 
By J. Leffingwell Hatch, M. D. 


(Concluded from page 50.) 


say, I learned afterwards that the headquar- 
ters of Rotary was across the street in the 
Hotel St. George. Next I took up the city 
directory to look for Rotary; here I found 
under the head of Rotary Club, the name and 
address of W. S. Morrow, Sec’y, 41 North 
John St., W. Liverpool, England. I went 
down to this address and was informed that 
Mr. Morrow had moved away to Birming- 
ham, England, over a year ago, and that no- 
body knew his whereabouts in Birmingham. 

This brought to my mind a thought that 
has often come to me: why we have not any 
international directory, giving the headquar- 
ters and addresses of the officers of the differ- 
ent clubs in the different cities and countries. 

I next started out on a_house-to-house- 
canvass and finally discovered a typewriting 
establishment, the proprietor of which said 
he knew of Rotary and a Mr. Ried who is a 
Rotarian, with offices at 19 Castle Street. 1 
went to that address and caught the elevator 
just as it was about to go up, and asked the 
elevator boy if he knew where Mr. Ried’s 
office was. A cheery voice in the car said, 
“T am Mr. Ried, come right up!” So I 
went up to Mr. Ried’s office and had a very 
nice talk about Rotary in general and partic- 
ularly about Rotary in Liverpool. He in- 
formed me that Mr. Pratt, the President, had 
his place of business very near my hotel, in 
fact, just around the corner and that he 
would be very pleased to see me. 

I went up to see Mr. Pratt and had a very 
entertaining talk with him during luncheon. 


Mr. Ried invited me for tea in the afternoon 
and while enjoying his hospitality, I men- 
tioned that I was obliged to go back steerage. 
“Why,” he said, “don’t you know Mr. You- 
dale? He is the livest wire we have here 
in Rotary and he is with Thomas Cook & 
Son, and I think if you go to see him he will 
be able to fix you up with a better berth on 
the Olympic.” Consequently we started out 
to call on Mr. Youdale, at 49 Lord Street, 
and he is one of the most charming and 
hospitable Rotarians it has ever been my 
pleasure to meet. ‘Through his good graces | 
was able to change my passage to a second 
cabin, which was the very last berth of its 
kind to be given out on the ship for this 
voyage. I do not think anything Rotary 
has eyer done for me was more acceptable 
or more greatly appreciated than being thus 
saved the inconvenience and disagreeable 
surroundings of a third class passage. I have 
always sung the praises of Rotary, but I shall 
never cease to sing the praises of John You- 
dale, Rotarian, Liverpool, England. 

We had an uneventful passage coming 
back, save that it was very mysterious, all 
lights being extinguished at night save those 
inside the ship, and these were hidden from 
outside view by means of blankets that were 
put over the portholes. 

We arrived here in New York safely on 
August 29th, at noon, and on the following 
Thursday I related these experiences to our 
brother Rotarians at lunch. They were so 
well received that the suggestion was made 
that I write them down and send them to 
Brother Perry, so that he might publish them 
in THe Rovartan and let all Rotary know 
how well the Rotarians are cared for abroad. 





Time is 


| Too slow for those who Wait 

| Too swift for those who Fear, 

Too long for those who Grieve 

Too short for those who Rejoice; 
But for those who Love, Time is not. 


—VAN DYKF. 
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Business Builders 


Advertising Keeping a Supply — a Ideas on Hand for 
Spects. 


NE advertising company manages to keep itself supplied with Christmas ideals for pros- 
pects by offering cash prizes to the artist or copy writer on its staff who evolves the 
greatest number of salable ideas. 

& 


Book Store Satisfy Customers by Having Employes in Proper 
Frame of Mind. 


N CONNECTION with the problem of selling books during the Christmas season, 
I President J. J. Wood of The Burrows Brothers Company, the well-known booksellers 
(Cleveland, O.), thinks that in far too many cases booksellers neglect what he considers 
to be the most important feature of the situation, namely, the personal element as applied 
to the employes of the store. One cannot emphasize too strongly the great importance of 
taking steps to prepare for the extra rush and strain to which the working force will be 
necessarily subjected during the holiday season. Mr. Wood is not a believer in keeping 
open evenings, except possibly once or twice immediately before Christmas, as this extra 
service is really due to the public, and the clerks in his store have compensation for this 
extra service in the form of an allowance for meals and time off later for the extra hours 
putin. 

How many store managers realize what a tremendous difference it means to their 
sales to have the clerks in their store always pleasant and always satisfied. At Christmas 
time hundreds of people do their shopping on the say-so of their friends or acquaintances 
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and a satisfied customer at this season of the year is the biggest possible asset a store can 
have. ‘lo satisfy customers during the Christmas rush you must have clerks working in 


the proper frame of mind. You cannot expect to overwork your help and have them render 
the right kind of service. Keeping employes in trim is a hobby of Mr. Wood and he states 
it has never failed to make good. 

So far as extra advertising is concerned, Mr. Wood believes that no great deal is 
necessary at Christmas time. Of course, a certain amount of special announcements and 
larger ads should be run, but the store that has done good, consistent, steady advertising 
throughout the year will reap a profitable harvest during the holiday season. There is also 
some direct work to be done through the mails and at this time special lists should be very 
carefully attended to and folders or letters sent out with appropriate offerings for the holi- 
day season. 

With your clerks giving customers prompt, pleasant and courteous attention, your 
advertising pulling steadily and your mail order business in good, active shape, you will cer- 
tainly have no cause to complain of your holiday trade. 
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Cigars Circulating to Boost Christmas Sales. 
HE P. & H. Cigar Company of Muskogee, Okla., has prepared the following letter with 
which it will cireularize customers and prospects to increase business during the holiday 


season: 


Mr. ————— — 
(Address )— oo 
Dear Sir: 

Just about now the thought flashes to you several times a day, ‘‘ Christ- 
mas is nearly here, and remembrances must ke made.’’ 

Most men are smokers, and smokers appreciate a choice box of cigars, 
or a fine pipe at Christmas time. 

We have the best selection of pipes and smokers’ articles, and small 
boxes of cigars that we have ever shown. 

If you will drop in at our store and give us a few minutes, we guaran- 
tee to settle your Christmas troubles satisfactorily. 

Very respectfully, 
P. & H. CIGAR CO. 


& 


Dry Goods Store Points to Be Observed During the Holiday Season. 


UBLICITY in its many forms, which is used extensively by the large stores, is one of 

the essential things pertaining to the success of Christmas business. One must start well 
in advance, and inculcate well in the minds of the buying public the gift giving spirit, 
and use printers’ ink extensively, featuring its many innovations prepared for the holiday 
season as well as elaborating on the well selected stocks and the opportunities presented in 
merchandise, all of which should be featured in a pictorial way, using cuts that refer to 
Christmas. 

One of the important points in promoting a Christmas business is making “The 
Store Beautiful”: the interior and the windows should all reflect the gift giving spirit. 
Many other ideas too numerous to mention here can be called out successfully in the dis- 
play of merchandise on the various floors of the store. 

One might discuss indefinitely the many thoughts put into execution that would 
benefit the business as a whole. Have the sales force imbued with the Christmas spirit by 
being thoroughly familiar with the merchandise, and being able to select suitable gifts for 
the interested purchaser, and at the same time having a thorough knowledge of goods 
of such character throughout the house. 

Store service covers many points, a few of the many mentioned, such as Christmas 
Shopping Headquarters where customers may have packages wrapped and mailed, in- 
formation bureaus, guides throughout the store, rest and recreation rooms, ete. 

In the opinion of Rotarian Charles O. Gerber of the John Gerber Company, Mem- 
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phis (Tenn.), there are hardly any set rules by which one can form a Christmas campaign, 
for this is not a time for special sales. During this period the store must make an effort, 
not only through its advertising but throughout the house as a whole and with the co- 


operation of the employes, that will place the result of the season’s business in the profit 
columns. 


Photography How a Photographer Stimulates Holiday Trade 


With Nlreet Car Cards and Follow-up Letters. 


S L. STEIN, the Milwaukee photographer, is running a series of street car cards, 
* so designed as to show certain strongly distinctive features which make them 
easily recognizable as a “Stein” card, but with a changeable central panel in which new 
copy can be inserted at intervals as desired. At present the intervals are monthly. 
In connection with this Rotarian Stein is now using two series of letters, one of 
which is addressed to a carefully selected list of prospects. Though an attempt is made to 
avoid the use of stereotyped forms the substance is something like this: 


** hire. -—— 
Street, City. 
Dear Madam: 

We have not the pleasure of numbering you among our customers, but 
would like to. Will you not favor us with a visit to our studio that we 
may show you some of the newest and most effective departures in photo- 
graphie portraiture? 

In photographs ‘‘Stein’’ quality speaks for itself. What we desire 
is an opportunity to demonstrate its possibilities when applied to you in 
dividually. 

Should you decide to open an account with us it will give us great 
pleasure to have your name on our books. Yours very truly, 


The second letter is to former clients who have “dropped out.” In this regret is ex- 
pressed at not having been recently favored with their visits, the photographer’s apprecia- 
tion of their custom and wish to retain it, and a courteous cordial invitation to them to 
call and give him the pleasurable opportunity of showing them the “newest and best in the 
most modern phases of photographic portraiture.” 

In early December Mr. Stein contemplates to send a third letter containing a sug- 
gestion of the fitness and desirability of a portrait as a Christmas gift. 


a 


Getting Christmas Business by Making Direct Ap- 


Printin 
§ peal to the Individual Merchant About His Lane. 


LANS for getting Christmas business should begin early with the wide-awake printer. 
To secure his share, he should follow out plans about as follows: 

Go after business with specially prepared literature, classify the mailing list accord- 
ing to the various lines—a different piece of literature for each business. Thus, talk hard- 
ware to the hardware dealer, jewelry to the jeweler, ete. Talk direct Christmas advertis- 
ing to them all. 

In his literature, the printer should outline his facilities for rendering valuable 
suggestions and ideas, showing how the prospect can increase his share of the Christmas 
business by direct advertising to the trade. A post card should be enclosed for the prospect 
to sign and return. 

The Meyer-Rotier Printing Company of Milwaukee gets most of its Christmas busi- 
ness by adopting the above methods. This concern offers one “idea de luxe” to the first 
prospect in each line who sends in the return card. This hastens returns and many 
merchants who would otherwise not answer at all hurry to be first and thus get the big 


suggestion. 
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Reminding Patrons of Things That Need to Be 


Laundry 
Laundered During Cold Weather. 


HILE dealing with selling and advertising ideas that can be employed during the holi- 

day season we may direct the attention of the reader to the snappy advertisements 
gotten up by the Barnes Laundry Company (‘Troy, N. Y.) to remind its customers of 
things that will need laundering in the good old winter time. 

A laundry has nothing to sell except service and it can not offer any bargains or 
bring out any specialties. To stimulate business, the laundry must use advertising as a sup- 
plement to the service it gives. The Barnes Laundry Company advertises continually in 
one way or another. About the first of December, it had about twenty thousand _ slips 
printed with reading matter such as follows: 

NOW THAT 
THE WEATHER IS GETTING COLD 
Send us the Family Washing and be freed from the stress of the Monday 
uproar, 

Five Cents per pound. 
I'lat pieces ironed. Garments ready to iron. Especially low rates when 

everything is ironed. 

BARNES LAUNDRY COMPANY. 

Penn Ave. & 30th St. Atlantic Ave. & Dearborn St. 


DECEMBER AND COLD WEATHER. 


Varties and entertainments this month require Fancy Dress Shirts, White 
Vests, ete. Also Women’s Fancy Waists. 
We launder them properly and with great care. 
* 


GET READY FOR WINTER. 
Possibly the curtains may need attention. Send them to us. 
We launder lace curtains of the regular size at 35c per pair. Short curtains 
25e per pair. 
* 
COUNT THE COST. 
Our low rates for Family Washing are of special interest at this time of 
the year. 
Five Cents per pound. 
Flat pieces ironed. Garments ready to iron. Especially low rates when 
everything is ironed. 
* 


The slips are distributed in the packages of customers and directly among people 
who are not customers. 
& 
How One Furrier Impresses His Location Upon 
the Public. 


“T OOK for the Bear at the Entrance.” That is the slogan which L. Redler, the Cin- 
cinnati Rotary furrier, has been using for fifteen years in all his advertisements. 
This slogan is his strong advertising feature and it has served to emblazon the address of his 
location upon the brain of many a man and woman. He has a big stuffed bear standing 
at the head of the entrance to verify his slogan. 
af 


Electric Toasters A Toast Eating Contest in Display Windows. 


Furs 


A a BOOST its sales, a concern selling electric toasters used a very novel scheme. For 

a week its publicity manager advertised that on a certain day his concern would have 
a toast eating contest in the windows of its offices. At two o’clock on the specified day 
several hundred people lined up in front of the office to watch half a dozen newsboys eat 
toast which was made in the window on an electric toaster. This particular stunt, says A. 
A. Brown, the man who originated it, did more to introduce the toaster than any adver- 
tising could have done, as many people saw it and the newspapers gave it a great deal 
of publicity. 
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Al: LITTLE 


JONKNEY 


To THE HONE OF 


ELGEKT HUBBARD 


_ IF BONE ee ts 4 AURORA 


ANQOQ WHITH 





KEEN dagger is a deadlier 
than a blunted sword. 
Oftentimes the thin edge of wit is 
blunted by overhoning and the baby blade 
parries the dull stroke, driving home while 
the mob howls “Habet !” 

Then the mob whoops merrily homeward, 
léaving the Cosmic Coronor to his self-as- 
signed autopsy. 

The verdict is voiced usually in one word: 
Excess. 

The dear departed overdid something. 

He overtrained or he overslept; he over- 
ate or he overfasted; he overestimated his 
power to come on or he lived too long. 

But people are apt to speak kindly of the 
dead because they are no longer in competi- 
tion. 

So they chew “Here lies” on a ton of mar- 
ble and follow up with what the deceased was 
always too modest to claim for himself. 

They make him lie on his grave as well 
as in it. Then they catch the car home and 
go on making babies, barrels, boats, books 
and bottled beer secundem artem. 

And the Extinct Ego worries least of all. 

But Elbert Hubbard lives in East Aurora 
even as East Aurora shall live in Elbert Hub- 
bard. 

And though another hundred tell you that 
Hubbard is a has-been-or a humbug, his home 
gently crowds the whole century into the 
Clubrooms of Ananias, Apostle of Envy. 

They wait with their hands hanging over 
the parapet, thumbs down; this mob of men- 
tal malcontents who, having thinkeries, think 
not. 

Because they have constipated conceptions 
while Hubbard plies a prolific pen, they ad- 
mit that he originates one-tenth of what he 
signs—perhaps. 


weapon 
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But his sword is not shattered and his 
blade is still bright: it will be many moons 
before the buzzards buzz about his body. 

And America will be a monarchy before all 
his work has wilted into Oblivion. 

Here writes no fanatic about the Fra. 

I know as well as he that much of what 
has been roycrofted into hand-made vellum 
will eventually line the pantry shelves or 
cleanse the Keen Kutter. 

3ut this is essential, for no man can make 
a masterpiece a minute; and Hubbard him- 
self admits that he is human. 

Even Homer could not drive homers every 
time he went to bat. 

And the only way 
never to write. 

Now about this Hubbard human, who has 
done himself into East Aurora which is in 
Erie County, New York. 

Breezing out of Buffalo in the “Pennsy” 
one gets there in half an hour or so, together 
with a great company of commuters who 
live in East Aurora and take no care to con- 
ceal the crime. 

Then comes the choice between hiring a 
hearse or horsing your own hand- baggage. 

The Roycroft Inn is only a mile or so in 
among the trees, but it is difficult to hook a 
handbag all the way up to the desk and then 
do justice to an autograph. 

—We are slightly stuck on our signature, 
S. MacHinery, and I; but we will never 
boast about the one we left on the Roycroft 
tegister ! 

The one bitter disillusion of the visit now 
caught me unawares: 

T had always understood it as a basic Roy- 
croft ruling that whatever is worth having 
is worth doing. I remember the anecdote of 
the Chosen One who growled, “Don’t you 
have no bell-hops around this dump?” and 
was subtly squashed by having the Fra tote 
his grips up to his room for him. 


never to write rot 
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So, when the Industrious Sister had fin- 
ished accepting her suggestion that I required 
the best suite left in the house and had given 
me a key to Herbert Spencer, I bravely 
squared away preparatory to going after those 
grips again. 

But to my loathing and horror, rose up a 
recent Roycrofter in shirtsleeves who robbed 
me of my divine right to dig without so 
much as a “’scuseme !” 

Thus are the dearest draperies of imagina- 
tion rudely raked from our cringing per- 
sons by the crude fingers of fact! 

It was too much! 

—I punctuated our progress along the 
peristyle with shrill cries expressive of dis- 
illusionment and took red revenge on our 
arrival by slipping the intruding slave a 
dented dime: thus pauperizing him and 
making him a fit culture-bed for graft-germs. 

Passing back along this peristyle I noticed 
a board advising one that “They Will Talk 
Anyhow.” And they do except while masti- 
cating Maple Pecan Patties which the Fra 
invented so that his guests would not monop- 
olize the conversation. I tried one—and it 
only cost a dollar to have the gold filling 
replaced in my back tooth. But we digress: 

Royeroft rooms are abreast of penal re- 
form in that they have names instead of 
numbers. 

Each bears the cognomen of one 
biographed by the Fra and famous in spite 
of it. 

Mine was a cenotaph-en-suite to the mem- 
ory of Herbert Spencer. 

Tt contained two rooms and a bathroom, a 
couple of beds, oodles of Royerofty carpentry, 
a silent but all-embracing odor of sandal- 
wood or some such sublime stench, a copy of 
the American Bible not placed there by the 
Gideons, a Guest Book into which you were 
supposed to blow your soul, and two pictures 
of the late lamented Bert done during dif- 
ferent incarnations. 

In addition there was a monument to 
Jawndee Rockfellow in the form of a vase 
of craven crystal tortured into a kerosene 
container. 

This last was undoubtedly costly and prob- 
ably efficient but, as Napoleon said of the 
Guards at Waterloo, it was not war. Tt was 
murder. 

There the durned Thing was, however, for 
they had to leave it somewhere, since it was 
too costly to uncreate. 

The whole layout, including the crystal 
curse and vour meals, costs just five Wilson- 


ians per diem, payable when you leave if you 
do, otherwise weekly. 

‘The Fra was tew hum they told me at the 
desk where I filed Herbert, his key, for future 
reference; and so I went over and camped on 
the campus till he came past. 

“This is Elbert Hubbard?” TI inquired, 
recognizing the inquiree from a picture I 
had seen of him somewhere a long time ago. 

And then I applied a terrible test to the 
Fra’s memory. 

-—“Do you remember me?” 

You know I met him in Duluth once at the 
Lyceum Theatre. He was on the stage and 
I was the audience. 

“Yes; how are you?” he responded prompt- 
ly, and so I told him my name. 

Then he excused himself before wander- 
ing away to shake hands with a newly-arrived 
automobile, promising to return in a few 
minutes to be decently interviewed. I hope 
he returned. 

I could take a trip to Two Harbors and 
write a verbal interview with Elbert, and 
here T had All East Aurora to analyze. 

So I did not wait to ask him his favorite 
flower and whether it was hard to write and 
did he believe in heaven. I went on about 
his Business. 

Besides I get along better with Jumbo, 
Elbert’s Private Secretary. 

Hubbard himself has written so many 
things which I have always thought that he 
feels just the least bit guilty in my presence. 
Which casts constraint into the conversation. 

Jumbo is guiltless in this matter and no- 
body worships him. So I can.talk to him 
without feeling a need to do Webster and 
Confucius into every paragraph. 

Jumbo was gentle with me and kind. 

He got me a guide out of the chapel and 
hade me farewell. 

And right away I got in wrong with my 
guide by going into the Printshop smoking 
the calabash T bought from that cigar-man in 
the St. Charles at New Orleans. 

“°Tis against the Rules to smoke! 
sharp like. 

“Very well” ses I “T’ll go outside again— 
God doesn’t object !” 

And to think IT used that on a guide when 
I might have flung it at the Fra’s self! 

If there is one thing under high heaven 
for which the Sage has no particular need it 
is a Smoker—cigarettist preferred. 

List unto what he says of such: 

“He is a defective—a physical, mental and 
moral defective, 


” ses she, 
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“Bluff is his chief characteristic. 

“He tries to make an impression—he talks 
big, is full of promises, plans and confidential 
utterances. - 

“He confuses dates, times and places, and 
often will tell you he has done a thing when 
he only intends to do it. 

“invariably he makes a great discovery: 
It is that cleverness, astuteness, trickery and 
untruth are good substitutes for simplicity, 
frankness and plain, common honesty. 

“he is an irresponsible being—a defec- 
tive. 

“Love him if you can; pity him if you will, 
but give him no chance to clutch you with 
his nicotine fingers and drag you beneath the 
wave.” 

Wow! 

And again, Wow! 

But in the same rack with the pamphlet 
from which these appendices have been am- 
putated is an orange-and-black card bearing 
this sublime and lofty sentiment: 

“here is no Freedom on Earth or in Any 
Star for those who deny Freedom to Others. 
—Elbert Hubbard.” 

So you can take your pick. 

I shovelled them ,both in and_ showed 
them to the girl-at-the-desk who saw no con- 
nection whatever. 

Perhaps there is none. 

In any event, it is a brutal thing to bounce 
on what a man says about the Gentle Vice he 
hasn’t got. 

In the nature of things he is bound to bring 
a rising inflection into the conversation, just 
to accent his own virtue. 

Besides, Elbert tried to bounce a baseball 
offen my cherished calabash, and this natural- 
lv made me bitter. 

T sneaked back into the Shops later, after 
concealing my pipe under the pedestal of 
Michael Angelo. 

This being Saturday, I looked forward to 
something exceedingly aesthetic in the way 
of entertainment during the evening. 

Judge of my horrified disappointment then, 
when they danced the Terrible Tango all 
over the peristyle until ten p. x. or later! 

This might be all right in Buckingham 
Palace or the Vatican, but it’s not what one 
would expect in the residence of a perfectly 
respectable Prophet. 

And the very next day was Sunday, too! 

Now a Roveroft Sunday is a day of perfect 
rest. 

Starting at about seven a. x. with a round 
of passing the medicine-hall (a reprehensible 


Stufftis 


reptile of the natural order of 
into a 


Soccerballis) we passed painfully 
pick-up game of baseball. 

This continued until the hour of worship. 

Then the baseballers (who are the wor- 
shippers) and the Fra (who is the wor- 
shipped) passed into the Royeroft Music 
Room, an appendix to the Inn. 

This Music Room was designed by Alice 
Hubbard and frescoed by Alec Fournier; it is 
the central shrine of Royeroftdom. 

A dim light seeps through the grass shades 
and falls across the Fra turning him into an 
aged Indian philosopher; what with his sun- 
burnt dome and the dark screen of tooled 
leather behind him. 

There be two Steinway Grands here, upon 
the older of which Lillian Hawley makes 
marvellous musie after Elbert has expounded 
his text. 

This was a sonnet by Michael Angelo on 
the Sunday of my visit, and after the last 
chord had floated out under the elms, he 
went on with Michael, his habits and predi- 
lections, explaining also how he (Michael) 
happened to get his face pushed in by an 
envious contemporary. 

Then more of Lillian’s musie (and if she 
had persevered all day she would have had 
at least an audience of one!) after which, 
dinner. 

Dinner over, the Fra and his followers (in- 
cluding this Scribe) set forth on a fourteen 
mile ramble over the Roycroft realm and 
beyond. 

The scenery would have been better ap- 
preciated had it not been erected on edge. 

As it was, T, at least, was far too busy 
looking for places to light (and dodging 
slabs splashed into a slate-bottomed stream 
by the playful Jumbo) to give my Soul much 
chance to get out and take the atmosphere. 

Returning through the village, we were 
greeted on all sides by the Plebians. 

The Plutes, on the other hand, cast their 
eves beyond us as though we were not quite 
respectable. Quite aside from the fact that 
we had that Fearful Fra with us, IT am in- 
clined to think we weren’t. 

However we got back to the Inn in time 
for supper, which was the main thing. 

That evening, the Fra made his great error 
of judgment. 

He talked on Advertising. 

Now what Hubbard does not know about 
Applied Advertising is unworthy of serious 
consideration, 
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But what he says about Advertising gen- 
erally is ditto and likewise. 

Perhaps this is because he doesn’t want to 
create unnecessary competition: I know not. 
However, his talk was worth the price of 
admission at least and Lillian Hawley was 
there with her Steinway Grand which alone 
was well worth the time. 

Then to bed, in among the stench of san- 
dal-wood, and the Royeroft Restday was done 
with for another week. 

Personally I think they overdo this rest- 
thing. ‘They are too strenuous about it. If 
I were to rest that way right along I know it 
would not be long before my relatives would 
spend part of my insurance on a tasteful 
tombstone. 

Fortunately the next day was Monday and 
we didn’t have to rest. 

Elbert was industriously invisible, and so I 
sought my guide of a preceding paragraph 
and did the Shops. 

Now the Royeroft Shops are done after 
the Old English plan in architecture, which 
is mainly a matter of Angles. 

There are two shops, a bank building, a 
powerhouse and a chapel, in addition to the 
Inn. 

The chapel is where they prey on the pub- 
lic and take up a collection from the wander- 
ing and wondering worshippers. 

Wonderfully beautiful works they turn out, 
these disciples of the Fra! 

Nor Florence, nor Venice, nor France in 
her most luxurious time could produce book- 
hinding more satisfying and completely per- 
fect than this they do at East Aurora. 

It is as perfect as a perfect picture or a 
splendid piece of sculpture. 

It has that rare beauty of work done for 
the jov of working well. The supreme re- 
ward of splendid service, this, that your work 
may be beautiful because of its perfection and 
in spite of its kind. 

But everything the Roycrofters make par- 
takes of this quality according to degree. 

Even the youngest apprentice of them all 
can make a poem out of a penwiper and a 
sonata from a coil of copper wire. 

The secret is no secret, but a Law set to 
work. 

These people are working at the things they 
love for those they love. 

They are not driven to their tasks like 
slaves and forced to work through certain 
fixt hours whether or no they are in condition 


to work well. There are no whitewashed 
walls and opaque windows at Roycrofton. 

The Royerofters are a great family of fel- 
low-craftsmen, brought together to serve 
those many people who still prefer a few 
beautifully perfect possessions to a great 
many banal or imperfect things. 

They are surrounded by beautiful things; 
they come and go as they like. 

The only Rule in Royerofton might para- 
phrase Nelson’s message before ‘Trafalgar 
thus: 

“Elbert expects that every man each day 
will do his best”—and that goes for the girls 
too! 

So each strives only to express the most 
beautiful side of his or her nature, and can- 
not help but succeed since there are no by- 
paths to failure. 

And the guiding, harmonizing spirit be- 
hind these three hundred fifty fellow-crafters 
is the spirit of Elbert Hubbard and his gude- 
wife Alice. 

They have made the cult of beauty a com- 
mercial certainty ; they have placed the tools 
to self-expression in the hands of hundreds 
and have seattered inspiration, in words and 
things, from continent to continent, from 
coast to coast. 

Without them there would be no Roy- 
crofters. 

After them—but why fuss about the fu- 
ture? 

None-the-less I think there will be no 
Elisha to receive the mantle of Elbert. 

He has too healthy an ego. 

—It is a shrewd guess that he will leave 
instructions to cremate the mantle with the 
bones; and then we will have nothing but 
Rex Beach, Jack London or a reincarnated 
Phillips upon which to look forward. 

But nature will take care of us in the mat- 
ter of Writers and we can only pray that 
heaven will protect the remaining Roycroft- 
ers. Which heaven will probably do, since 
she (or It) has a fondness for folk who do 
good work. 

Nor is there immediate need for anxiety. 

The Fra is yet in the prime of life and will 
continue to fraternalize with the immortals 
for many more moons before deciding to join 
them. 

In the meantime, Little Journeys, Fras 
and Philistines will continue to flow from 
the point of his prolific pen, until One comes 
under the Roycroft elms, bringing to him his 
final copy of the Essay on Silence, 
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OR some years more or less has been 
said and written about the milk diet. 


It has received many a knock and 
boost. By some it has been blessed as a god- 
send ; by others it has been branded in terms 
too ungentle for appearance in respectable 
printer’s type and ink. 

But among the boosters of the milk diet— 
among those who regard it as a godsend— 
there stands Charles N. Butcher of Halifax, 
N. S., Canada. 

One dark, cold night—to be exact, it was 
the night of February 19, 1874—Charles N. 
first undertook to experiment with the milk 
diet. Apparently it made a strong impres- 
sion on him for many are the years in which 
he has been boosting milk as a suitable diet 
for young and old. Any one who looks at 
him five minutes departs with the realiza- 
tion that he has seen a man who thinks of 
milk, who likes milk and who wants others 
to like it. Even his good natured counte- 
nance betrays his fondness for the peace and 
health-producing liquid. 

But please understand that Charlie isn’t 
an invalid food baby. He is a leader in ath- 
letics, prominent in life-saving circles, and 
treasurer of the Nova Scotia Branch Life 
Saving Station. He is a fine swimmer and 
diver. The North West Arm, a_ beautiful 
sheet of water near the residential district 
of his city, is frequently perforated with holes 
that Charlie makes when he dives. He is also 
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a member of the Y. M. C. A. and does his 
share toward smashing the equipment of its 
splendid gymnasium. 

There are plenty of good Rotarian musi- 
cians, but fellow Rotarians of his city affirm 
that Charles N. and his cornet can be out- 
classed only by a few. Halifax has some 
mighty big “blows” at times and it has been 
said that some of its most musical blows are 
those produced by Rotarian Butcher. He 
has a “long service medal” for service in the 
Canadian militia as cornet soloist for the 
63rd Royal Rifle Band. 

After leaving school, Rotarian Butcher en- 
tered the employ of the Canadian Pacific 
Railroad, occupying a position in the ticket 
office at Halifax for a period of eleven years. 
Then he became attracted to the milk busi- 
ness. Today he is a full-fledged milk booster. 
He is one of the pioneers of America in the 
pasteurization of milk for city delivery; so 
it is seen that Charles N. likes milk so well 
that he wants to serve it Rotarily—in the 
best possible manner. The Scotia Pure Milk 
Company was organized under his manage- 
ment and has developed from a modest be- 
ginning to an enterprise of large propor- 
tions, occupying a concrete building forty- 
five by ninety feet and three stories high. 
Through his efforts the city of Halifax today 
has the largest milk and ice cream business 
east of Montreal. 

Rotarian Butcher is treasurer of the Hali- 
fax-Rotary Club. At the Houston Conven- 
tion his ability to boost such good things 
as Rotary and the milk of human kindness 
as well as “Bossie’s” product in pasteurized 
form, resulted in his election as a Director 
of the International Association of Rotary 
Clubs. Rotarians in Halifax say they are 
proud to be represented by him on the 
International Board, 
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N A story which appeared in one of the 
Houston newspapers, a San Diego Rotar- 
ian was referred to as a relative of Wood- 

row Wilson. Gordon L. Gray, the Rotarian 
in question, thinks the relationship is hardly 
close enough to deserve mention. But never- 
theless, as an item of interest, we herewith 
impart to the reader that Woodrow Wilson’s 
father and Rotarian Gray’s grandmother were 
brother and sister. In other words, Mr. 
Gray’s mother and Woodrow Wilson are first 
cousins. So much for the cause of Genealogy! 

In the fall of 1911, three or four men got 

together, among whom was Gordon L. Gray, 
and formed the nucleus of the San Diego 
Rotary Club. Gray has been one of the Di- 
rectors since the club’s organization and is 
now its President. He was the first member 
of the San Diego Rotary Club to attend an 
International Convention of the Rotary Clubs, 
having been the only delegate from his club 
to the convention at Buffalo. As a tribute 
to San Diego, the Pacific Coast delegates at 
the Houston Convention saw to it that Mr. 
Gray was given the largest vote for a Director 
of the International Association of Rotary 
Clubs. Some time ago the city of San 
Diego caught Rotarian Gray and made him 
President of its Board of Trustees of the 
San Diego Public Library; and the Univer- 
sity Club of San Diego is quite content to 
have him for its President. 
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Mr. Gray is way out in San Diego, but he 
first shook hands with Father Time in Ber- 
rien County, Michigan, U. S. A. In 1901 
he graduated from Harvard College and in 
1903 he received his diploma from Harvard 
Law School. For a time, Mr. Gray practiced 
law in Chicago, later making his jump to 
San Diego. It is a matter of record that he 
made the jump in 1910; since then, he has 
been engaged in general practice. “A live 
wire!” is our first thought of Mr. Gray. 
Who wouldn’t think that of any man who’d 
come to a city new to him and within four 
years organize a Rotary club, become its Pres- 
ident, and be chosen President of both the 
Board of Trustees of the San Diego Public 
Library and the University Club of San 
Diego ? 

Director Gray takes a particular interest in 
THE Rorartan. Every month he brings the 
magazine to the attention of the members of 
his club and endeavors to arouse their inter- 
est in its many helpful articles. 


The Truly Great Man 


You never meet a truly great man, a ma- 
jestic soul full of cosmic power of justice and 
altruism who is not humble, who is not more 
considerate of human values than of money 
values. Such virtues are not typical of 
kings or the ninnies our conventions have 
placed at the top of the social ladder on ac- 
count of their money. They are more often 
met among the workers at the bottom. They 
are the virtues of God himself who is Servant 
of all—F. M. 
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The Wholesale Grocery Business 
By J. W. Symons 


HO is the wholesale grocer and what 
does he do? 

There are, in the United States, 
three hundred thousand dealers in groceries, 
of whom three thousand are exclusively 
wholesale. In this number of grocery deal- 
ers are included the various chain stores and 
the department stores having grocery depart- 
ments. It is of interest to note that there 
are eighteen thousand grocery establishments 
of one kind or another which are controlled 
and managed by women. 

Wholesale grocers are capitalized at 
from fifty thousand dollars to several mil- 
lions and do a gross volume of between two 
and three billion dollars. They average at 
least ten commercial travelers for each firm, 
or a total of thirty-one thousand men. Then 
there are also semi-jobbers who travel quite 
a good many men. 

Our Rotary membership, and all people, 
are justified in asking if it is necessary to 
nave a middleman. ‘They have a right to 
ask the wholesale grocer or middleman what 
he is giving for the toll he takes on the food 
supplies that pass through his hands, and also 
ask the question—‘‘Does the food supply of 
the people cost more because of this toll ?” 

The wholesale grocers feel confident that 
it does not. 

(he present three factors in distribution 
are the grower or manufacturer, the jobber 
and the retailer. 

Back in early times, when the world was 
young, there was no need of a middleman. 
One family killed a calf or a pig and the 
neighbors shared in the fresh meat. This 
was duplicated by the next family. The 
blacksmith bill was paid for by potatoes or 
other products grown by the owner of the 
horse. 

The world is older now and has changed. 
As manufacturing grew, and cities and towns 
and improved transportation developed, a 
new order of things came. Somebody had 
to perform the service of getting the surplus 
to where there was a deficit of goods, and 
the jobber came in at this point. 

The jobber does assemble goods from every 
cross-road on earth to meet the needs of our 
cosmopolitan population. His stock will 


NOTE.—S. E. Symons, vice-president of Symons 
Bros. & Co., wholesale grocers, is a member of the 
Rotary Club of Saginaw, Mich. 


represent from five to twenty thousand items 
called for by the consumer through the retail 
grocer. j 

Now as to the cost for the service rendered. 
The present day manufacturer, with his won- 
derful quantity of goods wants to reach the 
consumer through the retailer at the least 
cost. More and more he utilizes the jobber, 
appreciating that through the jobber his 
products reach the retailers of the country 
cheaper than in any other way. 

For instance, a tea manufacturer in Japan, 
Ceylon or India, is furnished by the jobber 
with letters of credit. He buys tea of the 
natives, cures it and ships it. Getting pay 
in advance he can certainly afford to serve 
that kind of paymaster very cheaply. He has 
perhaps a hundred jobbing customers. Bill 
of lading carries the tea from the seaport in 
Japan to the warehouse of the jobber, giving 
him the benefit of the carload rate of freight 
and the advantages of quantity buying. From 
the jobber’s warehouse the tea goes out to 
thousands and thousands of retailers. 

Practically the same thing is true of the 
many items that are imported by the jobber, 
including spices, olives, figs, dates, etc., and 
equally true of cereals, flour, tobacco and 
items bought in carload quantities. This 
also includes canned fruits and vegetables. 
In many cases the jobber gives a contract for 
a few cars of canned goods. ‘This contract is 
put up with the bank and finances are secured 
to operate the plant. 

Much of the jobber’s profit is in the saving 
made on freights and cash discounts. 

The manufacturer’s bookkeeping is sim- 
plified because of the few customers he has 
to deal with. The jobber reships to the great 
number of retailers, extends credit, ete., re- 
lieving the manufacturer of that work. The 
manufacturer also very often puts the in- 
troduction of new products up to the jobber. 

The retailer, with very few exceptions, 
commences business almost without experi- 
ence regarding the quality of goods and the 
methods of securing them. But, because of 
the work of the jobber, the consumer is able 
to find in the little retail grocery stores prod- 
ucts from every corner of the world. 

The wholesale grocer, through his travel- 
ing representatives, can be justly called a 


(Concluded on page 88.) 
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Enthusiasm Is Hope 














Enthusiasm 
By C. F. Morris 


OTHING great was ever achieved without enthusiasm. “Kn- 
N thusiasm,” a word that combines ambition, courage, determ- 
ination and a hundred other words, is to the human being 
what steam is to the engine. When enthusiasm dies, the man is deac 
and hope has left him. He may live on, but the real man is gone. 


Enthusiasm is the power and the health of the mind. It is 
youth. It is youth, ambition, will. Man lives and is worth while 
as long as his enthusiasm lives, and when that’s gone he dies, 
although he may not know it. 


The death of enthusiasm, when hope departs and life loses the 
only force that makes it worth while. 

We all travel a certain distance upward along the road of life. 
Kinthusiasm is the force that drives us at one end of the long road 

is the cradle where we get our start and our teeth. At the 
other end that vague temple called success, and just beyond it the 
grave, where, without teeth, we lie down and are forgotten. Why 
we start, why we climb and what the power that drives us toward 
the shining temple, no one knows. All, except one in a million, 
fail, grow tired, sit down to rest like the man in the fable. Then 
hope flies away and that is the death of enthusiasm. 





Dante, one of the world’s greatest writers, showed to the world 
the spirits of men still living upon earth. Their bodies lived on 
the earth’s surface, but the soul was down below. You should read 
it if you have not read the wonderful pictures drawn by that 
[talian imagination without an equal. We know there is a death 
in the body which is infinitely worse than the real death which 
sets a man free and ends his responsibilities. 


The death of enthusiasm is the greatest possible calamity. 
Fight against it Enthusiasm is hope, confidence in yourself. 
What can we do to keep enthusiasm alive? Get up and walk on— 
you have every chance now that you ever had. 

You may be older than some who have succeeded and there 
are others much older than you who have succeeded. Don’t let 
the work that you have done already go to waste. Don’t moan 
over time wasted. Let the past be forgotten, but profit by it. The 
trouble with the average man is not lack of ability or intelligence ; 
it is lack of the courage that comes from enthusiasm. Courage is the 
man, and a man without courage is like a withered flower. He 
is dead. 


Note—-Mr. Morris is a member of the Rotary Club of Sioux City. 
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A Clearing House for Rotary Ideas 
































Philosophy 








Glenn C. Mead, Chairman of the Commit- 
tee on Philosophy, has submitted to the 
president of each local club a paper contain- 
ing twelve topics for monthly discussions— 
one topic to be discussed at one meeting per 
month. 

The topics, which are printed below, will 
lead to a thoughtful consideration on the 
part of all Rotarians of the social, economic 
and ethical laws underlying Rotary. The 
results of such discussions will be that these 
laws if adequately and properly stated should 
insure the permanence of Rotary and at the 
same time make Rotary easy and simple to 
explain and understand. 

Yotarian Mead earnestly advises that a 
plan has already been adopted with success 
and is here outlined: One club meeting a 
month (probably at luncheon) is devoted 
to discussing the topic that is likely to de- 
velop ideas and views of the character of 
Rotary. A carefully prepared ten minute 
talk should open the discussion and _ three- 
minute talks should  follow—preferably 
spontaneous but inspired remarks should be 
ready—to stimulate criticism and thought. 
Everything that is said at these meetings 
should be taken down and reported accurately 
and in full. The gist of these discussions 
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Topics for International Discussion on the 


of Rotary 


consisting of such comments and conclu- 
sions as may be made by the local club Com- 
mittee on Philosophy should be mailed to 


Rotarian Mead to be used as material for 
working out a definite statement of the 


philosophy of Rotary at the San Francisco 
convention in July. 

The list of topics suggested follow: 

1. What is the proper return to be looked 
for by Rotarians in consequence of their 
activities on behalf of the club and its mem- 
bers ? 

2. Is the limitation to one representative 
from each line of business a permanent and 
indispensable feature of Rotary? 

3. Can the practical purpose and the 
altruistic ideal of Rotary be successfully com- 
bined ? 

4. What are the functions of the Inter- 
national Association of Rotary Clubs; classify 
them, and differentiate them carefully from 
the functions of the individual Rotary club? 

5. How can the International Association 
best help the individual club, and how can 
the individual club best help the Interna- 
tional Association ? 

6. Should Rotary clubs combine nation- 
ally or internationally ? 
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7. Should a man be selected for member- 
ship in a Rotary club by reason of obvious 
potential qualifications for meeting the re- 
quirements of a good Rotarian, or should 
Rotary undertake to educate him in tts 
tenets after his election? 

8. Is the idea of business co-operation 
germane to Rotary? Should it be used in 
endeavoring to interest men in the club as 
prospective members ? 

9. Is altruistic service incompatible with 
“live wire” types of business men and ca- 
pable of being practiced by any but the 
leisure class who have “made their stake’ ? 


10. Wherein are the spirit and purpose 
of a Rotary club different from those of a 
fraternal organization? Wherein are they 
different from the older type of trade organi- 
zations ? 


11. What principles have become fixed 
and established in Rotary? What new prin- 
ciples are growing up in Rotary? What 
other principles might properly be adopted 
by Rotary having regard to its greatest 
strength and usefulness in the future? 


12. Rotary is the philosophy of business 
and the inspiration of the business man. 





Moving Picture of a Family Rotary Club 


(Courtesy of “Spokes” of New York) 
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Rotarians Assemble in Sunny South 


The Rotary Clubs of the U. S. Southern Division Get Together at 
Jacksonville, Fla. 


By R. T. Arnold 


E’VE had the pleasure of entertaining so 
W. many GOOD Rotarians at our Get-To- 

gether Conference that I’ve just GOT 
to spill some language in an attempt to say how 
much pleasure it really was. 

The Get-Together was scheduled for Tuesday, 
October 27th, and at six forty in the morning—so 
soon in fact that we had to get up before break- 
fast to meet them—the Tampa bunch oozed through 
the pearly gates of our magnificent Union Sta- 
tion. (No one but those who have seen it will ap- 
preciate the mention of the station.) 

White hats, yellow and green arm bands, dinky 
eanes and sweet faces characterized this delega- 
tion and one or two of them even attempted to 
make some noise and still another brought along 
a Tampa cigar! (It seems they make them things 
in Tampa. ) 

Then came a lot of great big buttons and behind 
every button it was possible (to those not afflicted 
with astigmatism) to discover a Savannah man. 
Even the blind could occasionally locate these fel- 
lows by the little chirps of joy they momentarily 
emitted. 

Atlanta men all had their chests stuck out about 
six inches further than the fashion plates of foot- 
ball heroes would justify for this delegation had 
the honor of bringing with it President Mulholland 
—we’ll not throw any bouquets at the President 
right here; he doesn’t need them. 

A sudden light next almost blinded the as- 
sembled delegates when Shelby and his gang from 
Birmingham came on the scene. Shelby is some 
star himself but he brought with him a bunch of 
shiners who glistened some themselves. 

Louisville didn’t bring a bottle or a race horse 
but it just couldn’t leave all the good things be- 
hind and Secretary Campbell’s wife came along 
to uphold the honor of the state. When we call 
Mrs. Campbell a ‘‘good thing’’ far be it from us 
to revert to slang. 

New Orleans left Ramos’ favorite at home but 
believe me they brought the ‘‘punch’’ and while 
this delegation wasn’t as large as some, its mem- 
bers helped keep New Orleans on the map in grand 
style. 

Augusta, the ‘‘baby’’ club of the Southern Di- 
vision at this writing, got two good men down for 
the Get-Together and they’re right nice samples. 

‘*Georgia’s Heart’’ came here ten strong and 
had a little booklet telling the good points in each 
member. We tried to find out the bad ones for 
ourselves but it was too big a job and we gave up 
before we got started. 

Montgomery came after the Golden Wheel which 
was scheduled to go back there Tuesday night. 
Believe me Black had ‘‘blood in his eye’’ and sure- 
ly saw to it that the wheel went to Alabama’s 
capital right on time. Montgomery was well repre- 
sented by a bunch of real good fellows and they 
certainly did their part in keeping things going. 


NOTE: Rotarian Arnold is the Associate Editor for 
Jacksonville and as such “covered the story” of the 
conference like a star reporter. 


Little old Rome left Nero and his fiddle at home 
but sent five delegates that made much sweeter 
music to Rotarian ears. Here’s where we got 
another ‘‘ good thing,’’ if you will pardon the ex- 
pression, when the Doctor’s wife decided to come 
along and keep tab on him. 

Right here is a good place to say that we thor 
oughly appreciated the visit from the two lady dele- 
gates, Mrs. Hoyt and Mrs. Knight. 

Richmond had but two delegates but oh, my, 
what strength there was in those two! Interna- 
tional Director Morton made a dandy talk Tuesday 
evening and said real things every time he was 
called upon to speak. That’s the kind of man who 
is successful in Rotary—the man who doesn’t have 
to talk for thirty days to get his.meaning over. 

Jackson (Miss.) slipped one man in on time and 
we were awfully glad to have him here. He was 
a preacher and his talk at the Wednesday luncheon 
was one of the best sermons we ever heard. 

One delegate was all that Roanoke really needed 
when the quality of that one is considered. He 
says he will ‘‘tell ’em things’’ when he gets home 
and will see that San Francisco gets a good dele- 
gation. 

Mobile expected to send two but they couldn’t 
get away and they sent us a nice telegram that 
helped some but couldn’t quite make up for what 
we missed in the absence of those expected. Nash- 
ville, Memphis, Norfolk and Shreveport missed the 
fun and the work and the benefits as they were 
unable to get delegates here. Little things, com- 
ing up at the last minute, made it impossible for 
them to be represented and we sincerely regret that 
such had to be the case. 

The lobby of The Aragon reminded delegates 
of Houston of the bunch at The Rice. The noise 
seemed to be of the same volume and the same 
brand and the whole works was happy. The break- 
fast room was filled from about seven o’clock to 
nine or ten as Jacksonville ‘‘fed’’ everybody first 
so that they would get a good start and think 
Jacksonville was ‘‘the right sort.’’? We will have 
to leave it to the delegates to say whether the 
breakfast worked right or not but we think it did 
and we sincerely hope that every delegate had as 
good a time as we Jacksonville folk did. 

At ten o’clock we went over to the Seminole 
hotel for a business meeting and a discussion of 
the 1915 convention at San Francisco. 

A lot of good work was done here. A full report 
will appear later after the court stenographers 
have turned over the dope to us to work up in 
readable form. Suffice it to say that the room was 
crowded and every man in the room was intensely 
interested in the speeches which were really good, 
and in the work accomplished which is going to 
mean a lot in 1915. 

A committee was appointed to arrange for a 
Dixie Special to the coast next summer and if 
those in International Rotary don’t hear something 
from the south they will need the services of an 
ear doctor. (We have a splendid one here if you 
need him.) 
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At the Presidents’ and Secretaries’ Round 
Tables the work progressed with a finish and 
aplomb that reminded one of the work at the In- 
ternational conventions. 


In the Presidents’ Round Table Albert S. Adams 
of Atlanta was convener and Jno. S. Banks of 
Savannah, the secretary, while the Secretaries’ 
Round Table was favored with two such capable 
men as 8S. A. Campbell of Louisville and L. G. 
Reagin of Tampa. 

The entertainment committees’ Round Table 
under Atlanta’s direction also did some good work. 


The full reports of these Round Tables will be 
printed and distributed among the Southern clubs. 


After this meeting was over everybody adjourned 
to the main dining room of The Seminole where 
we hoped to ‘‘make the crowd look big’’ by 
spreading the tables well over the floor. After 
fifteen minutes we finally succeeded in getting 
enough tables into the room so that the waiters 
could manage to squeeze through between them and 
the biggest crowd that ever got in there at one 
time got down to business. 

President Mahoney of Tampa ‘‘toastmastered’’ 
for fifteen minutes and started things off right 
with the whole Tampa bunch behind him. He 
ealled the roll of the Tampa delegation and each 
man, in answering, named a cigar factory in 
‘‘ampa. There were over fifty Tampa men present 
and they didn’t come near representing all the fac- 
tories. Collins Gillett, one of the big noises of the 
Florida Citrus Exchange, got in some good comedy 
which finally ended up in presenting President 
Mulholland with a beautiful box of Florida grape- 
fruit. (Parenthetically let us say that Florida 
grapefruit is the very best thing in the world to 
use when you wish to remove that morning 
grouch. ) 

After this was over President Banks of Savannah 
took the gavel and started the speechifying for the 
cup which Jacksonville gave the city whose ‘‘star 
slinger’’ could convince the committee that his 
town was the best. (Parenthetically still sounds 
good and we’ll have to add that Jacksonville was 
‘let out’’ of this because everybody knew it was 
the best.) 

Mr. Banks handled his part in fine shape. It 
was a difficult job and it took some good engineer- 
ing to get it through in the appointed time and 
still keep everybody satisfied. And on top of this 
his delegation put it up to him to represent Savan- 
nah in the contest; so he had to step down from 
the chair for a minute and give them ‘‘some of 
that inimitable stuff’’ which sounded like a cup- 
winner even if it didn’t turn out to be one. 

Tampa got away with the silver and Peter O. 
Knight did it by slinging rhetorieal flowers and 
common sense all around that room as if he knew 
just where to go to get some more. 

Vice-President Shelby came in for another 
‘*token’’ at this luncheon—a swell box of cigars 
from Tampa—and both he and the President were 
sincere in their thanks when they added ‘‘Go thou 
and do likewise’? and ‘‘Go thou and sin some 
more. ’’ 

Our Vice-President is some live member and 
everybody present felt just as good when he got 
the cigars as if they had been the recipients them- 
selves—and that’s saying something, too. 





After the luncheon we got away on time for the 
automobile ride through the city. We believe 
everyone enjoyed this, We know that our auto- 


mobile committee is due a vote of thanks (and 
will get it) for having ready about fifty per cent 
more cars than were needed. 

The parade was quite imposing and several blocks 
long. It was enjoyed until about five o’clock. 


The banquet was the big success of the day. 
Everybody felt as though he knew everybody else 
by that time and it was a great big jolly bunch 
that sat down to a good square meal and the best 
lot of talks that it has been our pleasure to hear 
in months. President Mulholland’s talk that night 
was so fine that every Jacksonville man seemed to 
think it his duty to ask every other man if he’d 
heard it and to give him that ‘‘you poor devil’’ 
look if he hadn’t. 


Director Morton of Richmond made another talk 
that was a humdinger and showed that his part of 
the country is getting true Rotary service from 
its international official. George Leonard, our In- 
ternational Director from Jacksonville, was too 
hoarse to make much noise but his speech was full 
of meat; it was, as one man said, one of the best 
definitions of the philosophy of Rotary that has 
ever been given. 

On Wednesday we had just a few informal han- 
penings for many of the delegates left on the night 
trains Tuesday and many more on the early trains 
Wednesday. 

In the morning all those remaining went for a 
river trip on ‘‘ The Dixieland,’’ generously donated 
for the purpose by our president, Mr. Harry Hoyt. 
This was a most pleasing affair and gave the vis- 
itors some idea of what Jacksonville looked like. 

John Turner of Tampa who should have most of 
the credit for the whole Get-Together pleasure, was 
the toastmaster and he called upon those who 
looked as if they wanted to speak and those who 
looked as though they didn’t. Fun galore was the 
result. He struck a bunch of ‘‘rough diamonds’’ 
as it were, and we heard splendid talks from At- 
lanta, Rome, Birmingham, Jackson, Miss., New 
Orleans, Louisville and Tampa. One of the hest 
talks was by our preacher delegate from Jackson. 
Miss. He got a little mixed once cn ‘‘Jackson’’ 
and ‘‘Jacksonville’’ but his talk was the kind that 
makes you glad you’re in Rotary and makes you 
want to ke careful whom you get into Rotary so 
that when good people talk of Rotary they can al- 
ways say as good things as he did. 

After the luncheon came a real exhibition of 
Rotary service from three Jacksonville men. ‘he 
day was raw and the time was getting late. Jack- 
sonville people love the beach drive in the height 
of summer when they can take their time and then 
soak up some of the Atlantic ocean when they 
reach the beach but—oh well you know how you’d 
like to drive your car forty miles, part of it in the 
dark, on a blustery day. 

Three Jacksonville men, Messrs Howard, (our 
treasurer), Arthur Doyle and L. B Wootton 
made the trip because some of the delegates 
wanted to see the ocean. They are glad they 
went for the delegates enjoyed the trip and the 
sight of seeing them enjoy themselves warmed up 
the blood of the Jacksonville men. Rotary Service 
brings greater returns in pleasure and profit than 
any other kind of service the business man runs 
up against. 

Jacksonvuile enjoyed every minute of the Get- 
Together meeting. From our standpoint the meet- 
ing was a suecess. It has made us better Rotar- 
ians, 
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Rotary and the War 


(At the request of the Managing Editor each Associate Editor in Canada and Great Britain and 
Ireland was requested to contribute for this issue a special letter describing the effect The War is hav- 


ing upon Rotary in those countries. 


the responsiveness of Rotary to the needs of patriotic service. 


expected.—C. R. P.) 


In the replies printed herewith there appears abundant testimony to 


Some of the letters failed to arrive as 


British Rotary and the War 


By Thos. Stephenson, Hon. Secretary B. A. R. C. 


BOUT the end of July, a cloud, no bigger than 

a man’s hand, appeared in a far-off corner 

of Europe. The political barometer had been 
falling rapidly but before we had fully realized 
its import the war-cloud burst upon us with all the 
suddenness of an Eastern storm. There was the 
usual seuttle for shelter; those unprepared for the 
storm looked at the black sky optimistically and 
said it would soon blow over, while others, more 
practical in their ideas, put on their rain-coats, 
hoisted their umbrellas, and sallied forth. We are 
still walking with rain-coats and umbrellas and it 
will be some time before we doff them. 

To leave the language of metaphor, business 
has been thoroughly upset from top to bottom. 
Those firms that have had anything to do with 
Army contracts have been working overtime; 
others have been almost idle. Men have gone to 
the front, causing shortage in staffs. Continental 
imports have ceased, producing shortage of sup- 
plies. Money has become tight and difficulty has 
been felt in meeting engagements. 

The people have been driven to practice economy. 
3usiness has been dull and in some places almost 
at a standstill. With all this has been the con- 
stant excitement of news from the front, unsettling 
people’s minds and preventing thought of matters 
other than those of the immediate moment. 

With the causes of the war I will not deal. They 
are pretty well known by this time the world over. 
Suflice it to say that we British are confident to 
a man that our own part in it has been forced on 
us in the cause of righteousness and we are confi- 
dent of ultimate victory. With us it must be a 
fight to a finish; we cannot sheathe the sword 
until we have accomplished what we have set out 
for. And when we do sheathe the sword it will 
bee for a long and lasting Peace and a brighter 
and better Europe, even as the sunshine is brighter 
after the rain. 

With the general disorganization that has taken 
place it is good to record that the British Nation 
has fully risen to the occasion. During that gloomy 
week when the news first came everyone was more 
or less panic-stricken, but after a very few days 
all tendency to panic subsided and the position 
was faced seriously and sensibly. Instead of pa- 
rading the streets with flags and choruses as 
has been the case when war was less near our own 
doors, people have set themselves to various tasks 
of usefulness. Those who were eligible went to the 
front; those who had to stay at home got busy in 
other ways in their country’s service. And through 
it all Rotary has risen triumphant. During the 


first few days of the war a Rotarian said to me: 
‘* Well, I suppose our Rotary lunches will now be 
suspended sine die.’’ I replied that Rotary meant 
SERVICE (not only a capital 8S, Lut all eaps) 
and if ever there was a time for Service it is now. 
He replied: ‘‘By jove, I never thought of look- 
ing at it that way!’’ It was our vacation time 
and luncheons were not being held but we got 
together, the President and I, and we called a 
special lunch. The attendance was one of the 
largest we had ever had. We appointed a War 
Committee, we collected subscriptions amounting 
to nearly one thousand dollars for the national and 
Belgian Relief Funds, and we set the War Com- 
mittee to work out various problems. This com- 
mittee consists of nearly thirty members and is 
divided into five sub-committees whose duties are 
to deal with: (1) International Trade; (2) Re 
cruiting Measures; (3) Relief; (4) Unemploy- 
ment Problems; (5) Maintenance and VDevelop- 
ment of Local Industries. Our entire winter ses 
sion will, it is expected, be taken up with War 
matters. 

The other British Clubs are also busy. A large 
number of Rotarians have gone to the front; in 
fact I am, as Secretary to the British Association 
of Rotary Clubs, compiling a ‘‘ Roll of Honour’’ 
which I will send for publication in THE ROTARIAN 
as soon as it is complete. The list from Edin 
burgh and Glasgow alone is a fairly large one, 
and as soon as I receive the lists from other 
centres I will send it on. 

Every Club has furnished a large number of 
Special Constables for civic duty. As regards 
‘*non-combatant’’ methods, no club has been idle. 
All have sent substantial contributions to the Re 
lief Funds; all are interesting themselves in the 
various commercial problems arising out of the 
situation; and all are devoting their meetings to 
talks and discussions on various ‘‘war’’ subjects, 
especially the effect of the war on the commercial 
outlook. If ever there was a call for Service, and 
that call promptly and enthusiastically responded 
to, it is in the present work of the British Rotary 
Clubs. 

And all this shows just what I have always con 
tended, that Rotary is the same the world over, 
but that the superstructure varies with the local 
conditions. British Rotary is now more British 
than ever it was—American ‘‘stunts’’ are for the 
present meaningless to us; yet the same Rotary 
spirit is there all right and is giving the right re- 
sults. It shows that where the fundamental prin- 
ciple of SERVICE is properly understood, it can 
never be appealed to in vain. 
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Belfast Rotary and the War 


OTWITISTANDING the facet that our coun- 

try is now engaged with her Allies in the 

greatest war the world has ever known, our 
Club is continuing its work and trying in every 
way to carry out what has been recommended as 
the nation’s motto: ‘‘ Business as Usual.’’ 

Our weekly Luncheons are being well attended, 
and there seems to Fe no diminution in the enthusi- 
asm of our members. Our Club has taken and is 
taking its part as a combination of patriotie Brit- 
ish citizens in helping forward the cause of our 
country. Several of our members have volunteered 
for active service, but as our aim is to get into our 
membership only heads of businesses it is impos- 
sible for the majority of us to get into the fight- 
ing line if the business of our city is to be carried 
on, but of the sons, brothers and other relatives 
of our members a very large number are at the 
front or on their way there; also a very large per- 
centage of those on our roll have joined the Ulster 
Volunteer Force formed for the purpose of home 
defense. 

Mainly owing to the initiative of our President 
and International Director W. H. Alexander, the 
Ulster motor ambulance division has been formed 
to provide motor ambulances for the use of the 


wounded at the seat of war, and already several 
of these useful machines are being prepared for 
service. 

We have sent a first contribution of one hundred 
guineas to the Prince of Wales’ National Relief 
Fund; we expect to send as much to the motor 
ambulance fund, and in addition we are taking 
up a collection weekly for the relief of any local 
distress which may be caused by the war. 

We believe our country is fighting in the cause 
of freedom, and we much appreciate the sympathy 
that has been expressed by many of our American 
friends. We are aware of the large German ele- 
ment in the States and in Rotary, and we cannot 
hope for the good wishes of this section on our 
behalf. We have, however, no bitter feelings against 
the people of Germany but feel that the enemy is 
the autocratic military clique which has for years 
been threatening us and all Europe, and has been 
burdening with a terrible weight of taxation not 
only Germany but all European nations. 

We hope and pray that out of this terrible evil 
good may come and that this war may mean the 
end of war for all time; we long for peace, but 
it must be on the basis of justice and right. 

JOHN M. CoLToNn, Assoc. Ed. 


Glasgow Rotary and the War 


IMITATION of space prevents any length- 

ened discussion upon the aims and aspira- 

tions of the Glasgow Rotary Club under the 
grim shadow of War, but a simple statement of 
how the war has affected our Club life, and what 
our members have done in this crisis may be of 
interest to fellow Rotarians happily located in 
more peaceful climes. 

Rotary is outside the sphere of Politics, but not 
of Patriotism, and one very special interest to us 
as a Club is the fact that to our knowledge at 
least a dozen of our prominent members have been 
called for service under the old Flag. There are 
probably more, who have modestly answered their 
country’s call, without having notified the Club 
of their departure; in fact in one or two cases it 
was only when their names came under the stern 
scrutiny of the Attendance Committee for absence 
that their whereabouts were brought to light. Our 
President has in preparation a Roll of Honour, 
which will be published in due course. On 18th 
August we had as our guest Captain J. V. Steven- 
son, M. V. O., Chief Constable of the city, who 
addressed the members upon the necessity and 
patriotic duty involved in the protection of prop- 
erty, a duty hitherto fulfilled by our Military, 
Territorials and Police. His appeal for Special 
Constables drawn from the ranks of the club to 
supply the place of Territorials, and adequately 
to protect public property resulted in forty-five 
members keing sworn in after Luncheon on 25th 
August. 

Forty-three members are acting on the various 
Ward Committees for the distribution of the 
National Relief Fund, but up to the present it is a 
pleasure to report that their work has been more 
or less a sinecure, for the simple reason that un- 
employment and consequent distress is very little 
above normal at the present time. 


The regular weekly Luncheons have been carried 
on without a break, and have been specially no- 
ticeable since War kegan for the large and en- 
thusiastiec attendances, which have been attracted 
by the special programme of War Topics deliv- 
ered by some of our leading citizens, which re- 
dounds to the credit of our Topics Committee 
and its energetic convenor. It was felt that it 
would be unseemly while the grim war cloud 
hangs heavily over our country to carry out our 
programme of entertainments, consequently the 
monthly evening meetings, as also all arrange- 
ments for outdoor sports and entertainments have 
been cancelled. 

Liberal donations have been contributed from 
the Club Funds to the National Relief Fund, Bel- 
gian Relief Fund, Red Cross Society, ete. No or- 
ganized levy has been made upon the members for 
this purpose, as it was felt that each one indi- 
vidually would do his share, and that a collective 
effort was unnecessary in the meantime. It goes 
without saying that every good Rotarian _has 
gladly supported the innumerable appeals to his 
purse which at present are as plentiful as autumn 
leaves, over and above which many have con- 
tributed effectively by keeping their works run- 
ning, when they would be thoroughly justified in 
laying off for a spell, thus keeping many workers 
in employment. 

Some have given their personal services to wor- 
thy eauses, some have lent their automobiles for 
Red Cross Work or for Hospital Service, ete., and 
last but not least, our lady Rotarians have been 
working like Trojans to the last ‘‘man’’ in turn- 
ing out comforts for our Boys both in the Field 
and in Hospital, so taking it,all around, we feel 
that the Glasgow Rotary Club has no need to ke 
ashamed of the part it is playing in War Time. 

Wm. MCCALL, Assoc. Fd. 
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London Rotary and the War 


HE London Rotary Club after its July gather 
ing went into vacation until October and its 
members went forth to their well earned holi- 

days and recreations little thinking that within a 
few days of the breaking up of the Rotary School 
they would be living in the midst of war’s alarms; 
however, war having commenced and battles begun 
to rage the members all fell back into their accus- 
tomed places in the ranks of 11e and, ever mind- 
ful of the Rotary teaching that ‘‘ He profits most 
who serves best,’’ sought out what was his best 
service in the hour of national need. Those already 
privileged to wear His Majesty’s uniform were 
quickly away. Major Pank, our Rotary wine mer- 
chant, and Captain E. G. Williams were soon away 
with their historic regiments in France and fol 
lowed by Will Barney, our advertising expert, 
serving with the Honourable Artillery Company. 

Wakefield, Smith, Brown, Jones and Robinson 
were soon with the colours. Those whose privilege 
and honour it is to carry a gun or wield a sword 
left behind a band of earnest Rotarians whose only 
idea is service and the communal good. 

With the hour come the men and soon those 
who possessed motor cars were honourably employed 
either in war office or voluntary aid work. The 
special constabulary claimed quite a number, Ro- 


Halifax Rotary 


OTARY in Halifax has not suftered as a re- 

sult of war conditions. We have sustained 

a loss in weekly attendance through having 
five of our most regular attendants on active 
military duty, but have gained by the knowledge 
that the club has been able to contribute in men 
to the cause which we consider a just and righteous 
one. Those who are on duty have the satisfac- 
tion of knowing that they are living the Rotary 
motto: ‘‘ Service to King and Country,’’ with profit 
unestimated accruing in the hearts of those who 
are not privileged to respond to the colors at this 
stage of the war. 

At the outbreak of hostilities the full horror of 
the situation had not dawned upon us, yet a terrible 
feeling of unrest and uncertainty seemed to per- 
meate the Rotary circle: we could not play, and 
for a time it seemed that Rotarianism would suf- 
fer. No doubt this would have been the case had 
we not been fortunate enough to have had good, 
strong and optimistic Rotarian speakers who from 
week to week, worked upon the best and brightest 
in each of us and passed us through a refining proc- 
ess that left us all wiser, stronger and more fear- 
less. We see that our duty to our country lies not 
only on the battle line, but on the bread line where 
every effort must be made to feed and clothe the 
relatives of those in active service; the resources of 
the country must be developed more vigorously, our 
factories must be kept running, our farms must 
increase their productiveness, we must pay our bills, 
and the bills are heavier now. Rotarians are doing 
their share in Halifax. We have not established a 
special fund or undertaken our own relief work, 


tarian Dewey forsaking his title of admiral for that 
of an inspector. London being the clearing house 
and center of all relief work, the members of the 
Rotary club have been well to the fore in practica! 
relief. As an instance, Rotarian Klaber of the 
Roneo Duplicating Works had no less than one 
hundred eighty men to join the colours and Roneo 
Ltd. is paying the dependants of these men a 
weekly allowance. One could go through the mem 
bership list and cite practical work of this kind. 
‘*Business as Usual’’ is now the national motto 
and accordingly the Rotary club met as usual at 
the Waldorf for their monthly dinner, the toast 


of the evening being ‘‘Our Rotarians at the 
front.’’ 
Stuart Morrow came to us on October Ist as 


Organizing Secretary. Our weekly lunch has been 
resumed and the membership list is growing; seven 
joined the ranks of Rotarians on the 16th. This 
week six have signed on to Rotary and its ideals 
and there are others waiting for the privilege. 

Our advice to any of our American brethren who 
want to see these islands and our national life at 
its best is to come along now. The mighty ocean 
liners still cross the Atlantic and they will find us 
with a hearty welcome for them and ‘‘ Business as 
Usual. ’’ Cuas. H. DEwEy, Assoc. Ed. 


and the War 


but are contributing and working with the central 
relief committee and other local organizations, 
feeling that a multiplication of relief stations will 
result in overlapping in the distribution of funds 
and take executive ability that can be used with 
more profit in other directions. 


It is gratifying to note that our attendance on 
October 20th was greater than for many weeks. 
We are working vigorously for an improvement in 
civic conditions and when we move, it is as a body; 
there is no division in the Halifax Rotary Club. 
When we start out to ‘stir up something’’ some 
thing gets stirred. 

Being so far from the seat of war, we, in com 
mon with other British colonies, are not realizing 
to the full the distress and suffering that is the 
share of the Mother Country, but we are conscious 
of the debt that we owe the Mother Land, and if 
the time comes when a considerable draft must 
be made upon us, the empire will not call in vain. 
In brief we are soberly and sanely conscious of 
the crisis, which must result in the liberty or the 
serfdom of the world. We cannot doubt the ulti- 
mate result. Might that crushes liberty is not 
right. The Canada we love must remain a free 
eountry. We are cheerful and optimistic, willing 
to fight and work as we are called upon. If you 
of a country not involved in the great struggle 
should drop in at our weekly luncheon, don’t 
bring a long and woeful countenance with you; 
just come with the Rotary smile, for that is how 
we are prepared to greet you. 

WALTER P. PARKER, Assoc. Ed. 


Montreal Rotary and the War 


HE Montreal Rotary Club has given freely 
ee in men as well as in money in order that 
the British Empire may emerge from its 
great trial intact in form and undaunted in spirit. 


Lieut. Col. John A. Gunn, one of our directors and 
head of the great packing and refrigerating house 
of Gunn, Langlois and Co., goes out in command of 
one of the two regiments Montreal is supplying for 
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the second contingent. Captain Stacie, secretary 
of the Smart-Woods Co., with four hundred men 
from his regiment, the Grenadier Guards, left with 
the first contingent and is now at Salisbury Plain, 
waiting for orders to go to the front. Captain 
Arthur R. Chipman, vice-president of the Hughes- 
Owens Co., is adjutant of the ‘‘ McGill University 
Battalion’’ of nearly two thousand now drilling in 
response to the eall for more troops which will 
come in the Spring. President Shaw is actively 
associated with the Grenadier Guards and is pre- 
paring for a possible emergency call for more 


trained soldiers, as are two or three of the other 
members. Lieut. Col. Walter J. Sadler is busy 
training his Army Service Corps detachment and 
W. G. M. Shepherd has been among the most 
prominent of the little group of Westmount citi- 
zens who are responsible for the formation of the 
‘*Westmount Rifles,’’ a regiment which, although 
only three months old, has sent nearly half of its 
five hundred members into the second foreign serv- 
ice contingent. So the war has come pretty close 
home to the forty members of the Montreal Rotary 
Club. JOHN S. LEwIs, Assoc. Ed. 


St. John Rotary and the War 


HE war is lound to have an effect, one way 

or the other, on an organization of any kind, 

and the effect on the Rotary Club of St. 
Jobn Les certainly been marked, for one reason; 
we are a seaport town and in these days that 
means garrisons and coast defense. The spirit of 
the military is bound to infuse itself into loyal citi- 
zens and their business. 

Right at the outset the members of our club 
decided that now was the time to concentrate and 
live up to our motto, ‘‘All for one and one for 
all.’’ The past few meetings have been addressed 
by one or more of our own members. In every 
ease, the speaker dwelt on his own particular line 
of business, and honestly gave the members present 
the benefit of his present policy in business. Talks 
of this kind have the effect of spreading the neces- 
sary feeling of confidence in the general outlook, 
and in particular, causing an insistence of the 
watchword, 3usiness as usual.’’ 

One thing we do appreciate here in St. John is 
our close fellowship with the Halifax Rotary Club. 
As yet we are in swaddling clothes, and we are 
of the opinion that our sister club of Halifax has 


her clothes shortened, judging by the helpful ad- 
vice we are always able to receive. 


On October 16th the Halifax Rotary Club visited 
us in. foree, and took charge of our weekly 
meeting. More power to them; this is the spirit 
that helps out the ‘*‘ Business as usual,’’ and keeps 
the wheels going round, in these times of warlike 
peace! 

Four of our members are connected with the 
local Militia and are on duty. One leaves for 
Halifax today on special duty and three are as- 
sisting in mobilization in this province for active 
service abroad. 


The membership of our club is now forty. The 
average attendance at our weekly luncheon, each 
Monday, is even better the last two months than 
formerly. This week we commence a membership 
campaign dividing the club into two teams; the 
team bringing in the largest number of applica- 
tions (approved) is to have luncheon at the ex- 
pense of the losers. We look for an increased en- 
thusiasm among those now on the job and a jump 
in membership. A. O. DAWSON, Assoc. Ed. 


Toronto Rotary and the War 


HEN the terrific European conflict opened 

over our heads in August it is safe to say 

that no one was prepared for it, so that 
Toronto like many other Canadian cities suffered 
immediate, though not alarming, depression in 
business. 

No sooner had the war gotten under way than 
Canadians began to devise various relief schemes, 
the most prominent and successful of which was 
the Canadian Patriotic Fund, and whirlwind cam- 
paigns for which were conducted throughout 
Canada. 

In Toronto a splendid organization was formed 
consisting of a number of teams, each team with a 
captain and a list of prominent business men, 
among whom were a great many Rotarians. This 
organization in Toronto pledged itself to raise 
$500,000 in a week. They almost reached the mil- 
lion mark. 

Another charitable organization in which Rotar- 
ians have played a dominating part is the Ameri- 
ean Aid Society of Canada. This organization was 
created as an adjunct of the Canadian Patriotic 
Fund but since then has been remoulded into a 


general charitable organization with a possibility 
of continuing as the American Society of Toronto 
even after the war, 


The war has had little or no effect directly upon 
the club as we did not as a body take any official 
action or promulgate any movement, although a 
motion to support the ‘‘Made in Canada Move- 
ment’’ throughout the country was put before the 
club but rejected owing to the number of Ameri- 
can representatives in the club. 

Practically all Rotarians have contributed and 
helped to support and organize several charitable 
organizations. 

The American Aid Society put on a mammoth 
concert at the Arena in .oronto, contributing the 
gross proceeds to the Patriotic Fund and defraying 
the expenses themselves. Of the Americans ac- 
tive at this concert, seventy-five per cent were 
Rotarians. 

Business conditions have p «hed up considerably 
since the first depression and the outlcok is by no 
means gloomy at the present time, although the 
publie has proved very subject to fits of depres- 
sion and optimism, accordingly as the allies pro- 
gress or reverse. Taken on the whole, Toronto is 
standing up excellently under:-the stress of war 
and is probably in a better condition than most 
any other Canadian city. 

B. A. TRESTRAIL, Assoc. Ld. 
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Vancouver Rotary and the War 


WW" WERE holding a special evening meet 
ing at the Royal Nurseries just outside Van- 

couver when we received the first tidings 
that war had been declared. The immediate effect 
was to depress the gathering but this depression 
was apparent only on the one occasion as the fol 
lowing paragraphs will show. 

Our next two meetings gave splendid evidence of 
our British imperturbability and our own Canadian 
resourcefulness because on neither program at 
either meeting was there any mention made of the 
war. Because we are representative business men 
in whose hands is lying immeasurable responsibil- 
ity it is an absolute necessity that we hold our- 
selves in check when public spirit and popular 
sentiment are strong enough to support any worthy 
war time movement, and it is equally necessary that 
we ke prepared to throw our shoulders to the 
wheel when the urgency of any situation demands 
assistance. That we recognized our responsibilities 
has been shown by the enthusiastic manner with 
which Vancouver Rotarians took up the formation 
of a Rotary company in the Home Guard. 

Besides the Home Guard meeting we have had a 


talk on ‘‘The War’’ by Capt. Conway, a Rotarian 
with thirty years of service to his record, and we 
have also had an Optimists’ meeting where the 
boosters took the program in hand and told the 
club ‘* Business is good.’’ 

It is quite noticeable and in keeping with the 
spirit of Rotary that a member cf the Vancouve 
Rotary Club should ke in charge of the forces in 
Western Canada. Lt.-Col. J. Duff Stuart command 
ing the 23rd Infantry Brigade. A Rotarian, Major 
Jas. Selater, has been appointed adjutant of the 
new Vancouver regiment now recruiting for the 
second overseas contingent while two other Rotar 
ians, Capt. Roy MeGowan of the Duke of Con- 
naught’s Own Rifles and Sergeant Victor Ives of 
the Irish Fusiliers hope to be able to get away 
with the same contingent. 

It is unnecessary to remark that the Rotary 
club, by the calm action of its members, is an 
asset of incalculable value to the city and be- 
cause each of its members is an acceptable repre 
sentative of his class of business so in his action 
in these times of stress a positive example for his 
competitors. Wm. P. KEARNES, Assoc. Ed. 


Victoria Rotary and the War 


T IS not too soon to say that in these latter 

weeks of stress and trial Rotary, here in Vic- 

toria, has been weighed in the balance and has 
not been found wanting. 

In the earliest days of the war, when men’s 
minds were filled with doubt and uncertainty, our 
executive decided to carry on with weekly meetings 
as usual, and there has been no falling off from 
our ordinary weekly average of attendance of 
seventy to seventy-five per cent of the membership 
excluding guests. The faith in the future and 
the persistent spirit of optimism shown by our 
members even during the first few weeks of the 
war culminated in an Optimist’s Lunch early in 
October. At this gathering several of our mem 
bers turned the clouds inside out and spoke ef- 
fectively on the benefits that would accrue to the 
Pacific coast as a result of the world upheaval. 
The mayor outlined the policy of the city council 
with regard to problems that were expected to 
arise, and a number of other prominent citizens 
were present. 

One meeting was allotted to a talk on ‘‘ Patriot- 
ism’’ by the editor of one of our dailies, and an 
explanation of the workings of the Patriotic Fund 
was made by one of our trustees, a member of the 
provincial legislature. At a still more recent meet- 
ing the keynote was support of the ‘‘ Made in Vie- 
toria’’ movement and of an exhibition of products 
by local manufacturers then being held in the 
city. This exhibition was organized by the in- 
dustrial commissioner and the executive of the Vic- 


toria and Island Development Association, but in- 
directly the Rotary Club may fairly claim the 
credit for it as it was a campaign initiated by 
them that led to the formation of the former body 
some months ago. The prospective results of the 
war have put a sudden and tremendous punch into 
the movement in question; hence its bearing on 
the subject of this article. 

This series of meetings were fully reported, as 
are all our doings, in the press. They have aroused 
a local appreciation of Rotary that in normal times 
might have been only the growth of years. As a 
result candidates of stamp and standing in the 
community are coming forward for election to the 
club who promise well for its future influence in 
civie life. 

Far removed from the field of battle and the 
great majority of our members having strong busi- 
ness and family ties, we cannot show the same 
proportion of members under arms as the Old 
Country clubs; but one of our number, an officer 
of the Royal Naval Reserve, is in active service 
and another is with his regiment, the Canadian 
Garrison Artillery, in which he holds a commis 
sion. Another in his capacity as Belgian Consul 
is chief organizer of the Belgian Relief Fund and 
the disposal of the contributions received as a re 
sult of his appeal has involved much hard work 
for him. At the time of writing a company of 
fifty-six Rotarians is being organized for evening 
drills and musketry training in charge of official 
instructors. T. J. GOODLAKE, Assoc. Kd. 
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REE MEN will some day vie with each other as to who can best serve. A contention 
about mutual service has in it that fine tang which makes for peace and happiness. | 
The glad willingness to serve the object of my love is a slavery most welcome and | 
Freedom surrendered freely and service voluntarily rendered is prophylactic. 
day the human race will have drifted into a relationship very similar to what now may be | 

When such a spirit of the hive obtains, there can be naught else | 
but ‘‘peace on earth, good-will among men.’’—A. G. WAGNER. 
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The Big Barbecue of the El Paso Rotary Club 
By R. E. Sherman 


HE Rotary Club of El Paso claims the 

distinction of pulling off the biggest 

barbecue ever held in the Southwest, 
when on the night of Friday, October 9th, 
over twenty thousand people were entertained 
as its guests on the site of the proposed scenic 
park north of the city of El Paso. 

The affair was most unique and has been 
widely commented on all over the Southwest. 
It had been proposed for several years in 
El Paso to construct a scenic highway along 
a natural route high above the city, winding 
in and out among the foot-hills of Mt. Frank- 
lin. At one point along the proposed route 
exists a high promontory jutting out above 
the city and looking down upon it fro ma 
height of seven hundred feet, which it was 
planned to convert into a scenic park. 

Interest in the projected highway and 
scenic park had almost waned when it was 
taken up by the Rotary club, a few weeks 
ago. With the purpose of acquainting the 
public with the route of the proposed high- 
way and the location of the proposed scenic 
park, as well as arousing public interest and 
enthusiasm in the matter the club arranged 
an entertainment in the form of a public 
mass-meeting and barbecue. 

This was held on the promontory men- 
tioned above, which covers several acres and 
which was brilliantly lighted up, with forty 
ares and six thousand feet of incandescent 
lights strung two feet apart. A speaker’s 
stand and platform were erected as well as 
seats for ten thousand people. Over two 
weeks were spent in preparing for the event 
and one hundred Rotarians turned out en 
masse and worked like Trojans under the 
leadership of P. E. Kern, chairman of the 
committee. For days prior to the event teams 
were busy hauling loads of lumber, food 
and supplies to the site. On the day prior 
to the barbecue three hundred electricians 
and workmen were on the scene, which was a 
bee-hive of activity. 


NOTE.—R. E. Sherman is the live-wire Secretary of 
the Rotary Club of El Paso, Texas. 





On Thursday evening, October 8th, the 
night preceding the barbecue, four thousand 
pounds of beef and one thousand pounds of 
goat meat were barbecued. Under the lead- 
ership of a famous barbecue chief, Negro 
Sam, with fifteen dusky assistants, the big 
chunks were put on the grill over an im- 
mense barbecue pit nearly three hundred feet 
long. All night long the broiling was con- 
tinued and on the following day the meat 
was arranged on long tables in an immense 
total of twenty-five thousand sandwiches, for 
which nine thousand loaves of bread were 
used. In addition siaty casks of beer, one 
hundred gallons of ice cream and fifty dozen 
bottles of soda water were provided. 

Almost the entire city turned out for the 
affair. Extra cars were put in service by 
the traction company, whose line ran within 
a few blocks of the scene and its officials 
estimate fully fifteen thousand people were 
carried during the afternoon and evening. 
Over twelve hundred autos were parked in 
the immense grounds at one side reserved 
for the purpose. Music was furnished by two 
military bands. Speeches were made by 
Mayor Kelley, Claiborne Adams, President 
of the Rotary Club, and prominent citizens. 
People were present who had come by auto 
and train from points as far as one hundred 
miles distant. 

The total cost of the “big feed” was over 
three thousand dollars, which was subscribed 
entirely by members of the Rotary Club 
and the Citizens’ Committee headed by P. E. 
Kern. As it has advertised the Rotary Club 
of El Paso far and wide it was well worth 
it all. 

Further, within three days after the event 
a special meeting of the Mayor and City 
Council was held at which plans for a bond 
issue for the scenic boulevard and scenic 
park were discussed and a resolution was 
unanimously voted by the body instructing 
the city engineer and a corps of assistants 
to at once begin a survey of the proposed 
route. 








| Speak——And Speak First 

The acquaintance of other business men is an asset not to be overlooked. 
mingle with Rotarians—it pays to be a Rotarian if you mingle. 

sidered a well-educated fish—Spokes, New York City. 


It pays to 
N. B. The clam is not con- 
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CLASSIFIED DIRECTORY OF 


PROFESSIONAL MEN IN ROTARY 








CERTIFIED AND PUBLIC ACCOUNTANTS 





Baltimore, Md., Chas. L. Hehl. 
Calvert Bldg. Phone St. Paul 4099. 


Los Angeles, Cal., Riddle & Cheroske. 
Offices suite 904 Higgins Bidg. 


Madison, Wis., Welton & Marks. 
413 Pioneer Bldg. Phone 645. 








Chicago, Ill., Edward E. Gore. 
824 Monadnock Bldg. Phone Harrison 1232. 





Des Moines, Ia., Quail, Parker & Co. 
822 Hubbell Bldg. Phone Walnut 2435. 


Los Angeles, Calif., W. S. Morse. 
424 So. Broadway—K« om 716. 


Minneapolis, Minn., Ralph D. Webb. 





630 Security Bank Bldg. Phones Nic, 6922, Cent. 4108. 





Muskogee, Okla., John A. Arnold. 
528-529 Elynn-Ames Bldg. Phone 1225. 


New Orleans, La., Chas. E. Wermuth. 
718-720 Hennen Bldg. Phone Main 4232. 








Pittsburgh, Pa., Frank Wilbur Main & Co. 
723-6 Larmers Bank Bldg. Phone 2368 Grant. 





San Francisco, Calif., L. H. Greenhood, C. P. A. 


407-9-11 Clunie Bldg. 





Seattle, Wash., E. G. Shorrock & Co. 
222-223-224 Central Building. 





Montgomery, Ala., Holl : 
. 812-10 Firs. National Bank Bia he Mackenzie. 
Nashville, Tenn., Manier, Bryan & 

23-28 Noel Block? Bryan & Crouch. 


New Orleans, La., H. W. Robinson. _ 
226-229 Hennen Building. Phone Main 4005. 





Oklahoma City, Okla., Bennett & Pope. 
1018-20 cet "Bldg. Feng = oe tal ——_ 
Omaha, Neb., Harley G. M 
632-636 Brandeis Thentre = agg 


Paterson, N. J., Albin Smith. 
152 Market St. Phone 486. 


Peoria, Ill., McRoberts, Morgan & Zi = 
F im . 
319 Main Street. Phone Main ta. meee 


Philadelphia, Pa., Glenn C. Mead. 
818 Real Estate Trust Building. 














Pittsburgh, Pa., Oscar T. Taylor. _ 
_ 1215-18 Park Bldg. Phone Grant 910. 


Portland, Ore., Estes Snedecor. 
726 Corbett Bldg. Phone Marshall 1256. 

















Washington, D. C., Otto Luebkert. 
308 Cclorado Bldg. Phene Main 2705. 








ARCHITECTS 





Camden, N. J., Moffett & Stewart, Inc. 
Jessup Building. Phone, Bell 1535. 





Muskogee, Okla., C. W. Dawson, A. I. A. 
412 Iowa Bldg. Phone 1973. 








ATTORNEYS-AT-LAW 





Albany, N. Y., Chas. S. Stedman. 
445 Broadway, N. Y. Phone Main 1108. 





Atlanta, Ga., Lee M. Jordan. 


417-420 Trust Co, of Georgia Bldg. Phone Bell 312M. 





Baltimore, Md., Thos. Foley Hisky. 
215 N. Charles St. Phone St. Paul 1658. 





Buffalo, N. Y., Botsford & Lytle. 
834 Prudential Building. 





Chicago, Ill, Harris, Dodds and Kagy. 
1317 Unity Bldg. Phone Central 1437 and 2018. 





Cincinnati, Ohio, Gideon C. Wilson. 
54-55 Wiggins Block. Phone Main 413. 





Clarksburg, West Va., Robt. R. Wilson. 
Empire Nat’l Bk. Bldg. (Hon. Mem. Cincinnati R. C.) 





* Cleveland, Ohio, Weed, Miller & Rothenberg. 
702 Engineers Bldg. Phones Main 4107, Cen. 489-W. 





Columbus, Ohio, Bennett & Westfall. 
8 East Long Street. Main 5411. 





Dayton, Ohio, Lee Warren James. 
509-516 U. B. Bldg. Phones Bell M. 601, U. S. 2601. 





Detroit, Mich., Irvin Long. 
915 Hammond Bldg. Phone Cadillac 481, 





Duluth, Minn., Frank E. Randall. 


606-10 Providence Bldg. Phones Grand 746, Melr. 726. 





Houston, Tex., Gill, Jones & Tyler. 
First National Bank Bldg. 





Richmond, Va., Harold S. Bloomberg. _ 
806 Virginia Ry. & Power Bldg. Phone Monroe 2805. 


San Antonio, Hertzberg, Barrett & Kercheville. 
Practice in all Courts. Notary in office. 


San Diego, Calif., Gordon L. Gray. 
416-418 Union Bldg. Phones, Home 4160, Main 416. 


San Francisco, Cal., Harry G. McKa 
‘ : 3 nnay. 
550 Montgomery St. Phone Douglas 3470. y 


Seattle, Wash., E. L. Skeel. 
1008 Alaska Building. Phone Main 6511. 
Sioux City, Iowa, B. I. Salinger, Jr. 
214-17 Davidson Bldg. Phones, Bell 172, Auto. 2496. 


Spokane, Wash., Lawrence Jack. 
610 Hyde Block. Phone Main 3008. 


Toledo, O., Frank L. Mulholland. 
1311-17 The Nicholas Bldg. 


Vancouver, B. C., Burns & Walkem. 
(Winch Bldg.) 739 Hastings St. Ph. Seymour 4774-5. 


Winnipeg, Man., A. W. Morley, LL. B. 
601 McArthur Bldg. P. O. Box 1432. Phone Main 228. 


ATTORNEYS-AT-LAW 
(Patents) 


Kansas City, Mo., Arthur C. Brown. 
1216 Commerce Bldg. 


Philadelphia, Pa.. Howson & Howson. 
West End Bldg., 32 So. Broad St. 


San Francisco, Calif., Carlos P. Griffin. 
704 Pacific Bldg. Patents. Corporations. 


Toledo, O., Owen, Owen & Crampton. 
Exclusively Patents, Trademarks and Copyrights. 


Toronto, Ont., H. J. S. Dennison. 
Star Bldg., 18 King St. W. 





















































Washington,D.C., Pennie.Goldsborough & O’Neill 
McGill Building. __ Phone Main 1793. ae 








ATTORNEYS-AT-LAW 


(Accounts and Adjustments) 





Indianapolis, Ind., Pickens, Cox & Conder. 


Chamber of Commerce. 


Buffalo, N. Y.. Allan N. MacNabb. 
644-46 Marine National Bank Bldg. 





Jacksonville, Fla., D. H. Doig. 
Dyall-Upchurch Bldg. Phone Bell 304. 





Philadelphia, Pa.. Archibald Todd Johnson. 
818 Real Estate Trust Bldg. Phone Filbert 46-35. 
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DENTISTS 
Cleveland, Ohio, Dr. William O. Haldy. 
$11 Schofield Bldg. Phone Main 1859. 


Los Angeles, Calif. Dr. Conrad Deichmiller. 
Dental Specialist. 610-614 Union Oil Bldg. 








OSTEOPATHS 


| St. Louis, Mo., Dr. Homer Edward Bailey. 
| 229-32 Frisco Bldg., 9th & Olive Sts. B. P., Olive 830. 


PHYSICIANS AND SURGEONS 


Buffalo, N. Y., Charles Henry Andrews. 
588 W. Delavan Av. Phones No. 882, Front 3882. 


Cleveland, Ohio, Dr. A. Clynton Scott. 
6523 Euclid Ave. Phone East 2698J. 




















Boston, Mass., Dr. Alexander F. McWilliams. 
Hunting Chambers, 30 Huntingten Ave. 


Chicago, Ill., Dr. Ernest R. Proctor. 
27 Monroe St. (Goddard Bldg.). Phone Central 5240. 


Houston, Tex., Dr. J. A. Malone. 
620-621 Union Nat’l Bank Bldg. Phone Preston 672. 








Los Angeles, Calif., Dr. Edw. Strong Merrill. 
Suite 801 Ferguson ‘Bldg. Phones A21938, Main 1049. 


New Orleans, La., Dr. Henry Tete. 
1117 Maison- Blanche Bldg. _ Phone Main 4722. 


Omaha, Nebr., Dr. C. B. Atzen. 
412 Omaha Nat'l Bk. Bldg. Phone Douglas 3537. _ 


Phoenix, Ariz., Dr. Chas. C. Bradbury. 
117 W. Monroe St. Phone 1468. 














PHYSICIANS (Specialists) 


Chicago, Ill., Dr. Milton H. Mack. 
7W. ‘Madison St. Phone Cent. 3285, Stomach & Intest. 








SURGEON 
Los Angeles, Calif., W. F. Traughber. 
707-8 Hollingsworth Bldg., Main 1687, F. 7114. 
UNDERTAKERS 


Chicago, IjlL, Arntzen, Inc. 
810 North Ciark St. Auto Ambulances and Hearses. 

















Philadelphia, Pa., Samuel S. Armstrong & Son. 





Funeral Directors. 1600 Columbia Av. Poplar 6030. 





The Palace of Education at 
to be Held at San 


Panama-Pacific Exposition 
Francisco, July 18 








EREWITH is shown the 

classical doorway of the 

Palace of Education at the 
Panama-Pacific International Ex- 
position to be held at San Fran- 
cisco in 1915. Eight of the main 
exhibit palaces form a compact 
group of eight buildings intercon- 
nected by great colonnades and 
courts. The outside walls of these 
buildings present a continuous dec- 
orative facade broken only by the 
entrances into the courts and by 
superb doorways and portals. The 
north and south walls of this group 
show a liberal treatment of the 
platersque (Spanish architecture of 
of the early renaissance period and 
so called because of its resemblance 
to the work of the silversmiths), 
while the east and west walls are 
after the Italian Renaissance. 

The portal here shown is a beau- 
tiful example of the Spanish Ren- 
aissance, reproducing some of the 
features characteristic of Spanish 
cathedrals. The curved columns of 
the doorway are colored to re-- 
semble striated marble. In _ the 
Palace of Education the United 
States Government will make a 
particularly comprehensive eduea- 
tional exhibit. 











| 
| 





Fellow Rotarians! | 


If you think you are going to be with us at San Francisco for the | 
Rotary Convention, please notify your club secretary without delay., We 
want to know how many are ‘‘ thinking of going.’’ 
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“From Little Acorns, Mighty Oaks Grow” 
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ROTARY EXTENSION ON WORK 














From City [a 
to city 
the seed | [ie 


' 5 ‘4 





is sown 


And across 
the water 
Rotary takes 
its Course 




















Eastern Division U. S. A. 
E. J. Berlet, Vice-President. 


Vice-President Berlet has 


visit- 
ing a number of clubs during the past two months. 


Division heen 
honored by his 


The following clubs have been 
Cam 


presence: Paterson, Harrisburg, Rochester, 
den, Trenton and Newark. 


HAVERHILL (Mass.). 

The Rotary Club of Haverhill is holding its 
luncheons every week and everything is moving 
along fairly well, which is the report made by 
Secretary Allan. 

The officers are: 

President—Wm. E. How, 27 Washington Sq. 

Secretary—Arthur F. Allan. 


JERSEY CITY (N. J.). 

Extension work in this city is being carried on 
with the assistance of the Rotary Club of New 
York. The chairman of the Organizing commit- 
tee is Mr. E. H. Rowe, Executive Secretary Cham- 
ber of Commerce. 

KINGSTON (N. Y.). 

Mr. Wm. F. Hoehn, Secretary Chamber of Com- 
merce, is chairman of the Organizing committee for 
the Rotary Club of Kingston and he has promised 
to get busy immediately with the organization of 
a Rotary club. 


PORTLAND (Maine). 

From Mr. W. E. Ayers (104 Exchange Street) 
chairman of the Organizing committee for the Ro- 
tary Club of Portland, we learn that a Rotary 
club will be started in that city within a month. 
A very enthusiastic meeting was held at the Forest 
City Trust Company and they are anxious to com- 
plete the organization while the enthusiasm is at 
white heat. 


SPRINGFIELD (Mass.). 

The Rotary Club of Springfield held its second 
meeting on November 2nd, at which time tem- 
porary officers were elected. Secretary Wells of 
the Rotary Club of Boston was present at this 
meeting. 

The temporary officers are: 

Chairman—G. T. Perry, co Remington Typewrit- 
er Company. 

Secretary—Edw. 
Mfg. Co. 


Palmer, clo. Felt & Tarrant 


WATERTOWN (N. Y.). 

ike Rotary Club of Watertown completed its 
organization on October 28th with a charter mem- 
bership of twenty-seven. At their second meeting 
President Cook and a delegation of Syracuse Ro- 
tarians were present. The club has made ap- 
plication for membership in the International As- 
sociation. 

The officers are: 
Butterworth, 109 Arsenal St. 
Berg, 124 E. Moulton St. 


President—H. B. 
Secretary—L. del. 


WILMINGTON (Del.). 

Extension work in Wilmington is in the hands of 
Messrs. Walter D. Bush, Jr., and Geo. S. Capelle, 
Jr., who are very enthusiastic over the Rotary 
movement and are anxious to organize a Rotary 
club in that city. 


YONKERS (N. Y.). 

The Rotary Club of New York reports that they 
are going to start preliminary work in this city by 
having a number of gentlemen from Yonkers pres- 
ent at one of their meetings. 


YORK (Penna.). 


Dr. E. M. Downing (Rupp Bldg.) and Mr. H. H. 
Lindemuth (president of the York Engineering 


Company) recently attended a dinner meeting of 
the Rotary Club of Harrisburg and were very much 
impressed with the Rotary idea. As soon as a 
Rotary club ean be started in York, a delegation 
of Harrisburg Rotarians have promised to be pres 
ent and become sponsor for the (ib tes eccarnas 


Southern Division U. S. A. 
John E. Shelby, Vice-President. 

Division Vice-President Shelby has been extreme- 
ly busy with the Southern Conference, which was 
held at Jacksonville during the month of October. 
He has also visited a number of elubs during the 
past few months. 


COLUMBIA ©. C.). 

The organization of a Rotary club in Columbia 
is in the hands of Mr. R. W. Holeombe (Acting 
Secretary Columbia Chamber of Commerce), who is 
chairman of the Organizing committee. Mr. Hol- 
ecombe will shortly call a meeting of some of the 
Columbia citizens and bring the matter before 
them. 
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KNOXVILLE (Tenn.). 

Mr. E. F. Garrett, manager Cumberiand Tele- 
phone Company, is now in charge of the organiza- 
tion of a Rotary club in Knoxville. President 
Webb of the Rotary Club of Louisville recently 
visited Knoxville and talked with several gentle- 
men in that city regarding the establishment of a 
Rotary club. Mr. Garrett is very enthusiastic and 
believes he can bring those interested together 
within the course of two or three weeks and then 
have Vice-President Shelby come up and complete 
the organization. 


PADUCAH (Ky.). 


The Rotary Club of Paducah was organized on 
October 16th with a charter membership of forty- 
four. Division Vice-President Shelby, President 
Webb of Louisville, and several Louisville Rotar- 
ians attended the organization meeting. President 
Bradshaw writes that the Rotary Club of Paducah 
has made a very satisfactory start and that they 
are expecting great things from their club. 

The officers are: 


President—W. F. Bradshaw, Jr., President Me- 
chanies & Farmers Savings Bank. 

Secretary—L. L. Billups, Mgr. Cumberland Tele- 
phone Company. 


od 


Central Division U. S. A. 
W. D. Biggers, Vice-President. 


Division Vice-President Biggers is on the road 
considerable at this season of the year and has had 
oceasion to visit the Rotary Clubs of Bay City, 
Saginaw, Pittsburgh, Toledo, Indianapolis, Terre 
Haute and Chicago. 


BLOOMINGTON (IIL). 


Mr. Rogers Humphreys is chairman of the Or- 
ganizing committee for the Rotary Club of Bloom- 
ington. President MacClyment of the Rotary 
Club of Peoria expects soon to visit Bloomington 
and assist Mr. Humphreys in getting a Rotary 
elub organized in this city. 


CANTON (Ohio). 


Arrangements are being made for the holding 
of a preliminary meeting with the object of or- 
ganizing a Rotary club in Canton. The matter of or- 
ganizing a Rotary club in this city is in the hands 
of Messrs. A. E. Mitzel, clo Canton Motor Car 
Company, and C. R. MeLean, Superintendent The 
Bradstreet Company. 


FORT WAYNE (iInd.). 


The Rotary Club of Fort Wayne recently held 
a preliminary meeting at which fifteen prospective 
members were present. They expect soon to have 
another meeting at which time they will complete 
their organization and at which meeting Division 
Vice-President Biggers and a delegation of Toledo 
and South Bend Rotarians will most likely be 
present. 

The chairman of the Organizing committee is 
Fred D. McCulloch, Minuet Building. 


LIMA (Qhio). 


Mr. Moore, chairman of the Organizing commit 
tee for the Rotary Club of Lima, writes us that 
he has been extremely busy with his own business 
but expects to be in position in the very near fu 
ture to give the matter of organizing a Rotary 
club in that city his personal attention and feels 
satisfied that they will have no difficulty in per 
fecting the organization along the lines outlined to 
them by headquarters. 


PIQUA (Ohio). 

The Rotary Club of Piqua is holding regular 
meetings and had for its speaker the other eve 
ning Dr. Albert Hale, formerly of the Pan Ameri 
ean Union at Washington, who has recently been 
appointed Commercial Attache to the Argentine 
Republic. Four-fifths of the members of this club 
attended the recent ‘‘Get-Together’’ meeting held 
at Dayton, Ohio. The club is desirous of becoming 
affiliated with the International Association and 
has asked for the necessary application blanks, ete. 

The officers are: 


President—W. K. 
Co. 

Secretary—John T. Nielson, Gen. Mgr. Magee 
Bros. Co. 


Leonard, cjo Piqua Hosiery 


QUINCY (Iil.). 

Messrs. L. A. LaVoie (450 Wells Bldg.), John 
Korn (Mgr. H. Korn Baking Company), and Ru- 
dolph Tenk (President Tenk Hardware Co.) are 
considering the organization of a Rotary elub in 
Quiney and exvect soon to report to headquarters 
the progress which they are making. 


& 


Western Division U. S. A. 
Robert H. Cornell, Vice-President. 


The time of Division Vice-President Cornell has 
been so taken up with his own business and in 
arranging for the Western Conference, which will 
be held shortly, that he has not been ‘able to devote 
much time to extension work. 


COLORADO SPRINGS (Colo.). 

Messrs. Scribner, Moore, King, Roof, Slutz. 
White, Rood and Black from the Rotary Club of 
Pueblo and Messrs. Adams and Haneock from the 
Rotary Club of Denver again journeyed to Colo 
rado Springs to attend another preliminary meet 
ing of the Rotary Club of Colorado Springs. The 
following committee is in charge of temporary 
arrangements: 


J. W. Atkinson, Chairman, Mgr. Acacia Hotel. 
C. M. Cole, Superintendent of Schools. 
W. H. Spurgeon, Attorney. 


McALESTER (Okla.). 

The Rotary Club of McAlester has been organ- 
ized. The secretary writes that they have a little 
over half of their lines represented and every man 
in the club is enthusiastic. Temporary officers have 
been elected as follows: 


President—Elmer Hale. 
Secretary—R. S. McPheron. 
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TWO MINUTE REPORTS 
FROM THE LIVE ONES 











CLUBS IN THE UNITED STATES 


ALBANY (N. Y.). 


We have been doing our little part in the Albany 
Rotary Club in recent weeks in this time of war 
toward the promotion of world peace. On October 
9th our regular luncheon hour was given over to 
a Peace Meeting to which we invited our wives 
and those who are to be our wives. The four 
clergymen of the club arranged the program and 
addressed the meeting. It was full of good fel 
lowship and of sound discussion regarding means 
of promoting and assuring peace. 

Some Rotarian had the happy thought that 
our elub ought to present the high school with 
the Stars and Stripes and accordingly, with 
the permission of the Board of Education, on Fri 
day, October 30, we raised a handsome flag in 
the presence of the entire school and many spec- 
tators. 

It is good to belong to a bunch that does some 
thing new all the time simply for the sake of 
serving others. HARLAN H. HORNER, Assoc. Ed. 


ATLANTA (Ga.). 


International Rotary President Frank L. Mul 
holland was the guest of Atlanta Rotarians at a 
special banquet and on the trip to Jacksonville to 
attend the All Southern Get-Together meeting. 

Frank came and saw and conquered. He left 
his impression written large on the front pages 
of the Atlanta newspapers for a day and upon 
our hearts forever. 

The banquet was the most enthusiastic in the 
history of Rotary. It was in Rotarian Jack Let- 
ton’s new rose garden at the Winecoff Hotel, and 
the rose note in the decorations was carried out 
with gorgeous elaboration. There was a maximum 
attendance of Rotarians and in addition the mayor 
of the city, the president of the chamber of com- 
merce and two or three other local notables were 
specially invited. It was the only banquet in the 
history of Atlanta which was actually attended by 
the city editors of the daily papers. They not 
only came but enjoyed it. 


welcome extended Mulholland, he 
declared afterwards, was the finest thing he had 
ever seen in Rotary. It is simple to describe. 
When the Atlanta Rotarian lawyer got up he said, 
‘Frank, I welcome you in the name of the whole 
Atlanta Bar Association whom I am authorized to 
represent.’’ The Rotary real estate man said, 
‘Frank, I weleome you on behalf of every real 
estate man in Atlanta,’’ and so on through the 
whole list of classification. 

President Mulholland spoke of optimism. He 
drove home with sledge-hammer blows the value of 
boosting and he told the local club that unless 
every member makes himself good for something 
he has no place in Rotary. He covered ‘‘ miles and 
miles of smiles,’’ and his talk was declared to have 
been the most comprehensive and impressive 
treatise of the aims and ideals of Rotary ever 
heard here or elsewhere. 

One remark he jabbed with often was ‘‘No man 
can be good for anything—can’t be a Rotarian— 
unless he learns to smile, unless he develops that 
whieh will give him a survival value.’’ 

President Adams of the Atlanta Rotary Club, 
who presided over the banquet, said at the con- 
clusion of President Mulholland’s talk, ‘‘It would 
be worth a million dollars to Georgia to have Mul- 
holland make a speech in every city in the state.’’ 

Throughout his talk Mr. Mulholland illustrated 
with stories now and then, and poetry and jokes, 
at one moment convulsing the crowd with his force- 
ful humor, and again thrilling it with pathos. 

It was a great talk. 

By preaching optimism when everybody else is 
down in the mouth, and entertaining Frank Mul 
holland and getting our crowd off to Jacksonville 
to the Southern meeting, Atlanta Rotarians have 
spent a busy month. The more there is to do, the 
better the club members like it and since war and 
low priced cotton made it imperative for Rotarians 
to live up to their principles and keep a stiff upper 
lip, average attendance on the luncheons has 
jumped from sixty to more than eighty. The in- 
ereased attendance is due solely to added enthusi- 


The form of 
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asm and club work since the increased membership 
total is only a matter of four or five names. 

Atlanta Rotarians are today about evenly split 
on whether the national buy-a-bale of cotton move- 
ment is good or bad. J. T. Holleman who repre- 
sents one line of thought says: 

‘*The ‘buy-a-bale’ movement is wrong in prin- 
ciple. Cotton not sold to the spinner is still on 
the market and affects the price. To pay an arbi- 
trary price for cotton is charity, and makes the 
farmer a beggar. The next step would be to have 
him come to town, stand on the corner with a tin 
cup in his hand and ask alms of the passers-by. ’’ 

Chas. D. Atkinson, prominent Rotarian and one 
of the originators of the buy-a-bale plan, says: 

‘*The nation-wide response to the buy-a-bale of 
cotton idea which originated in Atlanta was to 
cotton growers what Liege was to the allies.’’ 

W. B. SEABROOK, Assoc. Ed. 


AUSTIN (Texas). 

Our membership now numbers over ninety; we 
have not failed to hold a meeting every week since 
January Ist, and at no meeting has there been 
an attendance of less than sixty per cent. An 
excellent entertainment committee keeps the inter- 
est in each luncheon ‘‘keyed up’’ to the highest 
notch and our president (the best presiding officer 
in the state) is always on hand, making every- 
body feel happy and glad to be Rotarians. 

Our most enjoyable entertainment was held just 
at twilight on the banks of the Colorado river one 
evening. This was a ‘‘Chicken Barbecue’’ and be- 
sides having the hest eats in the world we had 
musie, songs, and addresses that seemed to be 
filled with inspiration. We had our ladies and 
many guests with us upon this occasion and they 
had a desire for only two things when the enter- 
tainment was over: one to he a Rotarian, the other 
to get another chance at a ‘‘Chicken Barbecue.’’ 

The Austin Rotary Club is looked upon as the 
strongest and livest organization in our city, its 
members are enthusiastic and united in the de- 
termination of making this club one of the very 
best in the Rotary wheel. We intend to make 
Rotary felt and appreciated in this community by 
our deeds. J. W. EZELLE, Sec’y. 


BALTIMORE (Md.) 

The Rotary Club of Baltimore is going along in 
the even tenor of its way. Meetings are very 
enjoyable and the attendance, all things considered, 
is very good. 

On October 24th, a large banquet was held, 
the entertainment being under the auspices of 
Rotarian Siedewitz. He had two numbers which 
were absolutely the finest that have ever been seen 
under similar conditions in Baltimore, but the 
principal bon-mots of the evening were reserved 
for a Hebrew comedian (?) who told the Rotarians 
lots of things they had never heard before and 
many things which they hope they will never hear 
again. 

All the Rotary affairs heretofore held in Balti- 
more have been of such a high standard that you 
have to hustle to live up to that standard, and 
‘-Siede’’ deserves lots of credit for handling the 


affair the way he did. 

Applications for membership are being received 
every week and we are in a very healthy con- 
dition—numerically, socially and otherwise. 

President George Muth is automobiling through 


the Catskills and Vice-President Berger is wield- 
ing the gavel successfully. 

Visiting Rotarians are always welcome and _ if 
you are an out-of-town man reading this, consider 
yourself invited any Tuesday at 1 p. m. at Hotel 
Rennert. J. THos. Lyons, Assoc. Ed. 


One of the Beaumont Rotary Club’s most en- 
joyable affairs was the Peace Dinner given October 
27th. 

Nearly one hundred Rotarians with their wives 
and friends were present when the bugle call an- 
nounced that dinner was in readiness. The dinner 
hour was enlivened with songs of a popular nature 
set to words with local applications which created 
genial mirth and laughter. 

Immediately following the dinner, President 
Emerson called all present to their feet and the en- 
tire assembly repeated Rotary’s Thanks for Peace: 


[I AmM THANKFUL that love, confidence 

— and faith in our country is greater 
with the dawn of each day and that 
a Divine Power has blessed this na- 
tion with peace, happiness and pros- 
perity. 

[ AM THANKFUL that we are at peace 
with all nations and that the affairs 
of our country are entrusted to God 
fearing, peace loving men whose 
every thought and effort are for the 
welfare of our country. 

I AM THANKFUL that the first and great- 
est principles on which our govern- 
ment is founded insure us at all times 
likerty, freedom of thought and pur- 
suit of happiness. 

I AM THANKFuL that the dark clouds 
that today overshadow many nations 
have not spread their shadows to our 
country and to our homes. 

To OuR ROTARIAN BROTHERS whose na- 
tive lands are rent with war and 
desolation, we extend our heartfelt 
sympathies and an earnest prayer 
that peace and happiness may soon 
be theirs. 

While repeating the last paragraph all lights 
were dimmed and immediately following a large 
flag was unfolded and a silent toast was made 
with cold water after which one verse of ‘‘The 
Star-Spangled Banner’’ was sung. This was fol- 
lowed by the unveiling of a large picture of 
President Wilson and a toast was proposed by 
R. B. Doty. Following this the Texas flag was 
unfurled and a toast was delivered by Thomas 
Reed, Jr., after which all joined in singing two 
verses of ‘‘America.’’ 

The evening’s pleasures were concluded with a 
dance. M. G. Musk, Assoc. Ed. 


BINGHAMTON (N. Y.) 

The Honorable Jim Brownlow and his gifted 
gang of merry men opened the season of 1914-15 
with a minstrel show. Mr. Brownlow with his 
emaciated form sort of dominated the proceed- 
ings, he being at the center wearing his usual 
complexion. The right and left wings wore black 
on their faces and costumes of’ many cuts and 
colors. Sol Lichtenstein started with eleven waist- 
coats, all differing in gorgeousness, which he shed 
one by one. His rear was guarded by a large sign, 
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‘*Made in Ameriea,’’ which was loudly 
applauded. 

Here are a few samples from ‘*'The 
Ravin’,’’ contributed by the Lichtenstein 
Twins: 

Once upon a Wednesday dreary, As 1 
gnawed on roast beef smeary, And on 
many a curious side dish Fit to make 
your stomach sore, Suddenly there came 
a yapping, As if Woodward’s hens were 
scrapping, ‘‘ ’Tis the members lapping 
Protzman’s coffee,’’ said I, ‘‘nothing 
more.”’ 

* 

Ah, distinctly I remember How cach 
separate dying ember, Bought of Bailey 
in December, strewed my wealth upon the 
floor; Eagerly I sought the morrow, vain- 
ly I would try to borrow, Borrow from 
my old friend Morse, from the rare and 
radiant Walter Who, they say, is never 
sore—but quoth Walter, ‘‘Nevermore.’’ 

* 


‘*Didst thou think ’twas Charley 
Austin, kickin’ on the dues it’s costin’, 
Or some others I could mention who are 
feeling just as sore? Didst thou think 
‘twas Ash’s cackles, or the speech Bill 
Nelson tackles On all and all sundry sub- 
jects till he gets to be a bore? Gwe 
some other man the floor.’’ Quoth Bill 
Nelson, ‘‘ Nevermore.’’ 

W. F. Sewarp, Assoc. Ed. 


BOSTON (Mass.) moth 
In the round table talk at Houston, oe Al 


when they were discussing, and giving in 
experiences on ‘‘ What is Rotary,’’ it was 
voiced by more than one that they had 
been brought into the club, first of all from selfish 
reasons—to make more money or to keep the 
other fellow out; and if you will look back to 
the time when you came into the club, it is possi- 
ble that you had a different idea regarding its 
benefits than you now have. 

Now we see this thought of personal gain van- 
ishing in the distance and coming in its stead 
the broader ideas of Rotary. It is very true that 
personal gain does follow if the memker is doing 
all that he can to make himself of service to the 
club, but the profit comes incidentally and not 
directly. The greatest gain comes to us from our 
regular association with men of the highest type, 
men from every line of business and from every 
profession. 

The members of the Boston Rotary Club who 
visited the Houston convention will not forget 
the many pleasant and valuable acquaintances 
made along the way. Rotarians everywhere 
seemed to be vying with each other to see which 
could do the most for visiting members. I do 
not see how a man who has ever attended a Rotary 
convention could fail to see the importance of a 


membership in Rotary. 
E. H. FISHER, Assoc. Ed. 


BUFFALO (N. Y.) 


Thursday, October 15th, was _ International 
President Day in Buffalo. Two hundred ninety 
Buffalo Rotarians gave a rousing reception to 


President Frank L. Mulholland, and in turn were 
treated to one of the finest addresses ever given 
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before the club. The speaker chose as 
his text, ‘‘Be Good for Something.’’ He 
had the rare gift of compressing into a 
short space of time lots of good common 
sense, plenty of optimism, knocks for the 
knocker and boosts for the booster—all 
sprinkled over with plenty of fun, good 
stories and real seriousness. We thank 
you, Mr. President, and hope you will 
spread your good gospel throughout tke 
Rotary world. You have helped to make 
us better Rotarians. 

The appeal for the suffering Belgians 
has reached Buffalo. At our last meet- 
ing, without pre-arranged plans, and on a 
motion put before the whole meeting, we 
guaranteed to raise three thousand dol 
lars for the relief fund. The individual 
allotment was ten dollars, each member 
to act as a special agent in his office to 
raise as much more as may le possible. 
There never was a worthier cause, and 
the Rotary Club of Buffalo was glad to 
do its share. 

J. W. DANFoRTH, Assoc. Ed. 





CHICAGO (Ill.). 

They are still talking about that Har- 
vest Home Dinner. And why not? It 
was the social event of the season. 
Everybody was there and everybody had 
a big time. Four hundred and six—that 
was the attendance. 

Then there were the good things io 
eat served in good old country style. 
After the dinner the tables were removed 
and the real fun hkegan with the old 
fashioned dances. 

Harry Ruggles and his entertainment 
committee had been very mysterious for weeks, 
and the program was full of surprises—too many 
to even attempt to tell you in the space allotted 
to me. 

Ed Rowland was master of ceremonies and the 
way he pulled off the stunts would have gladdened 
the heart of a P. T. Barnum. 

Ut course, I must tell you about Farmer Tom 
Phillips being presented with a fountain pen 
longer than himself—and that’s longer than the 
longest in the business. 

The grand finale was the reproduction of the 
Old Time Country Court, with Geo. Renaud, Pete 
Powers, Jno. Marshall, Roy Denny, Donald Carter 
and Tom Phillips as the principal actors. The de- 
fendants were many and there was fun a-plenty. 

Chairman Ruggles and his committee are en 
titled to much credit for the success of our Harvest 
Home Dinner and we all hope it will be made an 
annual event; we want to ke care free boys and 
girls at least once a year. 

It now becomes my sad duty to record the death 
of our beloved friend and Rotarian brother, George 
Carlisle Coney. George died in Philadelphia 
October 25th and was buried Octcber 27th at St. 
Mary’s, Ohio. Rotarians Murphy, Ruggles, 
Angster, Phillips and Neff attended the funeral. 
Requiescat in pace.hr, Wii R. NEFF, Assoc. Ed. 


mam- 


CINCINNATI (Ohio) 
An enthusiastic endorsement of Cincinnati as 
the 1916 meeting place of the International Asso- 
ciation of Rotary Clubs was voiced at the ‘‘Get- 
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A Window Display of THE ROTARIAN in the Robert Clarke Book Store, Cin 
cinnati, Ohio, that attracted attention and boosted Rotary. 


Together’’ meeting held at Dayton November 5th, 
and attended by representatives of the clubs in 
Springfield, Piqua, Dayton and Cincinnati. 

The Cincinnati delegation, one hundred ten 
strong, went to Dayton on a special train. The 
Cineinnatians carried with them a complete min- 
strel troupe which had given a performance at 
the regular luncheon on the same day in Cincin- 
nati, and which was most warmly received at the 
Dayton conference. 

J. A. Oswald, President of the Dayton Rotary 
Club, and Chas. Kennedy, of Dayton, chairman 
of the meeting, both voiced the feelings of the 
Southern-Ohio clubs in that Cincinnati had earned 


their support for the 1916 convention. ‘his en- 
dorsement came without any solicitation on the 
part of the Cincinnati delegation. It was most 


heartily appreciated. 

Many favorable expressions have been received 
by the Cincinnati Rotary Club on the appearance 
of the November issue of THE ROTARIAN devoted 
to Cincinnati. Perhaps the warmest of these 
compliments came from Russell F. Greiner of 
Kansas City, former International President, who 
graciously admitted that the Cincinnati number 
had outdone Kansas City, which previously held 
the record for the largest special edition. 


CLEVELAND (Ohio) 


During the past month: 

Rotarian J..E. Morris, Cleveland Manager, The 
Sheldon School, delivered a very interesting talk 
on ‘‘The Science of Business. ’’ 


Rey. Olin Clarke Jones delivered a very able 
address on the topic ‘‘The Ideals of Nations’’ in 
recognition of Peace Day. 

Rotarian Clark Sloan, Optometrist, addressed the 
club on the interesting subject, ‘‘Optometry and 
Visual Efficiency. ’’ 

W. A. Stincheomb, county surveyor, addressed 
the club on an important local subject, ‘‘The Pro 
posed New High Level Bridge’’ crossing the Cuya 
hoga River. 

Capt. C. E. Benham and 8S. H. Holding, Esq.: 
Captain Benham addressed the club on ‘‘ Various 
Plans for River Straightening’’ and Mr. 8S. H. 
Holding explained ‘‘The Financial Aspect of the 
Proposed River Straightening Bond Issue. ’’ 

On Monday, October 12th, the regular monthly 
meeting and banquet of the club was held in the 
ball room, Hotel Statler, at 6:30 p. m. Speaker 
for the occasion, Mr. Charles E. Carpenter, Presi- 
dent and General Manager of E. F. Houghton & 
Co., Philadelphia, delivered a most interesting talk 
on ‘‘ Fads and Fancies.’’ 

Our fourth Acquaintance Exeursion was held on 
October 21st, at 3 p. m., when a large number of 
Rotarians met at the ‘‘open door’’ of the Ohio 
Sash & Door Co., and under the direction of Ro- 
tarian John J. Wemple were shown through this 
large plant. 

The party then repaired to the plant of The 
Sherwin-Williams Co., and were escorted through 
it by Rotarian J. C. Beardslee and were shown the 
different processes for making paint, ete. 

Gro. A. SCHNEIDER, Assoc. Ed. 
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Members of the Raleigh Rotary Club which is making North Carolina sit up, take notice and liste. 


DALLAS (Texas). 
On the night of October 8th our club celebrated 
‘Ladies Night.’’? A very elaborate banquet was 
held in the main dining room of the Oriental 


Hotel to which two hundred ten members and 
their ladies sat down and enjoyed the many sur- 
prises which awaited them. Thirty-six prizes were 


drawn and each lady drawing a prize would in 
turn draw a number for some other lady, etc., ete. 
A splendid program of music, reading and singing 
was rendered, and what was best of all, the pro 
gram was given by members of the families of 
Rotarians. 

Rotarian Hanley, chairman of the entertainment 
committee, announced that it was the intention of 
his committee to make arrangements for similar 
entertainments to which the ladies would be in 
vited about once every four or six weeks through 
out the winter season, which announcement was 
greeted with great applause. 

JACOB ScHRODT, Assoc. Ed. 


DULUTH (Minn.) 


or once this correspondent wants to air some 
views. The other day he was asked by a visiting 
fellow Rotarian why the Duluth Rotary Club takes 
so active a part in municipal affairs. The question 
rather got our dander up, and here’s the come 
back: 

‘*Any Rotary club is supposed to be composed 
of live men. It is the live men in the community 
who do things, if anything is done. Therefore, it is 
up to the Rotarians to do things for the community, 
if the community is worth doing things for. Of 
course if the community. isn’t worth it, that’s dif- 
ferent. But we personally don’t see how any man 
with enough steam and sense to be a good Ro- 
tarian can fail to take a hand in the affairs of his 
city. And when all the members are individually 
interested in such work, it is a matter of course 
that the club will become more or less concerned 
with it.’’ 

Now that the above is off our chests, let us in- 
form those whom it may concern that the Duluth 
Rotary Club is growing steadily and prospering de- 
cently. We are pleased to note that our worthy 





president, George H. Bate, has been called to the 
vice-presidency of the Whitney Wall Company, one 
of the most important real estate concerns in the 
Northwest, if not in the country. 

Wo. F. HENRY, Assoc. Ed. 


HARRISBURG (Pa.) 

Members of the Reading and Harrisburg Rotary 
Clubs are still talking over a visit that seventy-five 
members of the Reading club paid to Harrisburg 
Tuesday, October 20. A little more than a year 
ago John S. Musser, then president; Howard C. 
Fry, secretary, and a bunch of the Harrisburg en 
thusiasts motored over to Reading and organized 
the Reading club. The Reading Rotarians in re 
turn visited Ilarrisburg as a sort of anniversary 
celebration and went home glad they had been able 
to accept the first rate brand of hospitality for 
which the Harrisburgers are noted. 

The guests of honor were Vice-President E. J. 
3erlet, of the International association; Mayor 
Stratton of Reading and Mayor Royal of Harris 
burg. President Essick presided and responded to 
the toast, ‘‘The Carpet Bagger,’’ with reference 
to his former residence in Reading. ‘‘The Sons 
of the Fathers’’ was the subject of a really re- 
markable address by the Rev. J. H. Hackenberg 
of Reading, who has absorbed the Rotary idea as 
few men have and who ought to be heard at more 
Rotary dinners. President Keck of Reading re 
called some of his old associations in Harrisburg, 
and the speaking was concluded with Mr. Berlet’s 
address on Rotary ideas and ideals. 

The Reading delegation got together and sang 
like a grand opera chorus on opening night and 
the Harrisburgers helped in the refrains. The 
joint meeting was so delightful that there is already 
talk of another of the kind before the end of the 


club year. Gus M. STEINMETZ, Assoc. Ed. 
HOUSTON (Texas). 
The Houston Rotary Club for some time has 


been exploiting the recently completed Houston 
ship channel. So far two boats have come up, 
one a three master from Philadelphia under 
Captain Benson and the other a coal laden steamer 
from New York under Captain Farnsworth. Both 
the captains were entertained by the Rotary club, 
made interesting talks and pronounced the new 
channel really a place where a boat drawing 
twenty-five feet of water can safely come. 


Naturally this has pleased the Rotary mem 
hers. They have done their share in the big en 


terprise which is really of national importance 
from one viewpoint. When Llouston went after 
the improvement of the channel by the national 
government, she didn’t ask for any ‘‘pork.’’ She 
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Members of the San Diego Rotary Club ready fcr 


urged that she deemed the enterprise so meritori 
ous that she would pay half the cost and did so, 
putting in $1,250,000 in cash. If this plan were 
generally adopted by congress there would be an 
immense saving biennially in the funds of the 
nation. 

Now that the channel is completed, Houston will 
celebrate it with a jubilee and in this celebration 
the members of the Rotary club are taking a 
prominent part for of the forty directors who 
have the matter in hand twenty are me:;nbers of 
the Rotary club. Naturally this indicates that 
the Rotary folk are doing their fair share for 
the public movement end of building Houston. 

It has also been proposed that the Rotary Club 
of Houston get together with the Philadelphia 
Rotary Club and arrange for a cargo between the 
two cities—a steamship load of goods from Phila- 
delphia to Houston and a eargo of cotton in re- 
turn for Philadelphia uses more cotton than any 
other two cities in the United States. President 
Freeman has written the Rotary Club of Phila- 
delphia congratulating that city on being the home 
or the first boat to enter the completed Houston 
ship channel and this letter is expected to bring 
results—tfor that Philadelphia aggregation natural 
ly never bet.’ 

WARNER, Assoc. Ed. 


‘*overlook a 
HARRY T. 


INDIANAPOLIS (Ind.). 
We listened to 
Europe on October 


a discussion of the war in 
6th. A. H. Taylor, our 


banker, went into the economic causes of the 
war. Dr. M. E. Clark told of the biological effect 
and Frederick EK. Matson, our lawyer, handled 
‘¢Well, What Can We Do About It?’’ He an- 


swered this at the outset by saying earnestly, 
‘*Not a damn thing’’ and then launched into a 
speech that made all present sit up and take notice 
and observe that in our new member we had an 
orator all our own. 

\ve substituted a fish dinner for the luncheon on 
October 27th. The place was the Home Circle 
Pleasure Club on White River, about nine miles 
from the business heart of the city. Nearly one 
hundred braved the chilly night and fared forth 
in automobiles to find the club room with a roaring 
stove to warm the outer man and materials at 
hand for those whose inner man needed heating 
up also. And such a groaning board for hungry 
Rotarians! The far famed ‘‘Shore Dinner’’ of 
the New England coast had nothing on us, believe 
your scribe. After every one was comfortably 
and otherwise filled, the matter of donations for 
the Christmas Ship for the stricken children of 
Europe was taken up. The matter was finally de- 
cided by starting the hat around, but when it got 





a ride. Pheto by Herbert R. Fitch, San Dicgo. 
back to the starting point it yielded up 88 iron 
men. Ray Brown, our shoe man, generously agreed 
to turn this money into children’s shoes at cost. 
At our luncheon of November 2nd_ Rotarian 
Frank D. Chollar, Indianapolis manager of the 
Morse Twist Drill and Machine Co., had the floor 
as instructor and entertainer. Add a pleasing per- 
sonality to the subject of drills, reamers, cutters 
and taps and the result is more gratifying than 
a mere looker-on-in-Vienna would imagine. There 
are sermons in tools as well as in stones. 
RUSSELL KING, Assoc. Hd. 


KANSAS CITY (Mo.) 

The newly installed officers are taking hold of 
club affairs in a most energetic and business-like 
manner. New features are to be introduced in club 
work and these will be given in my reports from 
time to time. 

Elbert Hubbard, he of East Aurora and the su- 
preme ‘‘jiner’’ of Rotary, has heen in our midst. 
Hubbard gave us much to think of in an 
hour’s address on ‘‘ Julius Caesar.’’ The Rey. E. 
Combie Smith, Rotary Sky Pilot, paid Hubbard a 
splendid tribute as writer, business man and 
banker. The Kansas City Rotary Club has adopted 
a new loose leaf roster which it is hoped will save 
considerable money and do away with the big task 
of annually getting out an identification and mem- 
bership book. 

The opening of the new forty million dollar Kan- 
sas City Union Station (which by the way is in 
many respects the largest and finest of any in the 





Photo by Rotarian Payne. 


This is a rear view of Frank Riley’s Cadillac 
at the Kansas City Rotary picnic. Maybe some 
of the San Francisco boys who have been wonder- 
ing about the disappearance of their big banner 
from the Rice Hotel corridor are now enlightened. 
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This picture shows the members of The Shreveport (La.) Rotary Club, a live wire aggregation, and the 
bale of cotton they bought. 


world) was a notable success. The Rotary Club 
had much to do with bringing it about and was 
celebrated by a two days’ fete, a manufacturers’ 
street exhibit and parade in which many Rotary 
firms took part. 

The Kansas City Rotary Club has set aside the 
first Thursday in each month to attend to club 
business. At this time no stunts are indulged in, 
no visitors allowed and no entertainment is pro 
vided. Under the new rule the first business meet- 
ing was a decided success. 

E., Es 


BRITTAIN, Assoc. Ed. 


LINCOLN (Neb.). 

The light of Rotary in Lincoln will not hence- 
forth be ‘‘ hidden under a bushel.’’ For use in the 
excursions, automobile parades and like events, the 
elub has purchased two hundred fifty large pen- 
nants bearing the inscription in letters both bold 
and bright, ‘‘Lincoln Rotary.’’ Furthermore a 
large flag in blue and gold adorned with the Inter 
national Rotary emblem will henceforth float over 
the Lineoln Hotel each Tuesday noon, inviting 
brother Rotarians who are visiting in Lincoln to 
partake of our hospitality at our regular weekly 
luncheon. 

The Lineoln Rotary Club was host to all the clubs 
of the district at an annual ‘‘Get-Together’’ held 
on November eleventh. President Frank Mulholland 
was ‘‘king bee’’ among speakers from abroad, 
the Golden Wheel from California was on 
display and all in all it was a significant day in 
Rotary in this region. The Lincoln Commercial 
Club entertained the visiting delegates at a noon 
luncheon, and the exponents of Rotary rounded out 
the day with a love feast and banquet. 

Our club has never failed in taking the right 
attitude toward any worthy civic or municipal 
movement in this city. During the past month 
it has boosted materially a campaign for the 
financing of one of the leading hospitals of the 
city. It has likewise placed the impetus of its 


influence behind a movement to secure by refer- 
endum vote in Nebraska a satisfactory working- 


man’s compensation act. 
FRED M. HUNTER, Assoc, Ed. 


LOUISVILLE (Ky.). 

Our regular club meeting was held on Tuesday, 
October 19th, instead of on Thursday, our regular 
day, on aceount of International President Mul 
holland being in the city on Tuesday. This meet 
ing was certainly a revelation to Louisville Ro 
tarians. Mr. Mulholland gave us a splendid ad 
dress on the subject ‘‘Be Good for Something, ’’ 
and simply electrified all present. 

After the afternoon entertainment at golf on 
one of the Country Club’s links, the officers and 
a few other Rotarians entertained Mr. Mulholland 
at dinner, after which we had a sort of Round 
Table for about one and a half hours. Those 
present certainly got more general information 
and instruction on the spirit of Rotary than they 
could have gotten otherwise in months. 

Mr. Mulholland’s visit proved a wonderful in 
spiration to our club and we would certainly love 
to have him come to Louisville again within the 
next few months and give us another injection. 
After a theater party in the evening Mr. Mul- 
holland left for Nashville. 

S. A. CAMPBELL, Assoc. Ed. 


MILWAUKEE (Wis.). 

The Milwaukee Rotarians recently entertained 
President Mulholland, Secretary Perry and Rotar- 
ian Jas. R. Kinsloe. 

When the party arrived at Milwaukee, Interna- 
tional President Mulholland was escorted to an 
automobile, and together with President Zimmers, 
former President De Heus, and Superintendent of 
Schools Potter, headed a procession of Rotarian 
automobiles which then toured the city. Secre 
tary Lanigan acted as pilot for Secretary 
Perry, and former President Haven did the same 
for Mr. Kinsloe. 

The honored guests were entertained at a dinner, 
and Mr. Mulholland made the principal address 
of the evening. 

He was preceded by Secretary Perry and Mr. 
Kinsloe. 

At one of our evening dinners the principal 
speaker was Mr. Bert Williams of Ashland, Wis., 
former mayor of that city and publisher and 
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editor of the Ashland Daily News, and business 
manager of the Wisconsin Municipality. Mr. Wil- 
liams has recently been appointed as Collector of 
Internal Revenue by the President of the United 
States. He spoke very capably regarding the 
great opportunities on the farm lands of Upper 
Wisconsin. Mr. Williams said that while Wiscon- 
sin has high rank among the great agricultural 
states of the Union, only half of her land suitable 
for farming has yet been developed. Wisconsin’s 


dairy products now bring $100,000,000 a year, 
which is more than all the gold mined in the 
United States and Alaska. combined. We also 


produce half of all the cheese made in the United 
States. Only five states in the Union surpass 
Wisconsin in the amount of tobacco produced last 
year, and the little city of Edgerton is now the 
greatest exclusive tobacco market in the country. 

Mr. Galbraith Miller, Jr., who besides being a 
Rotarian is the President of the American Gar 
ment Makers’ Association, spoke upon ‘‘The 
Equity of Prison Labor.’’ As a result the com 
mittee on public affairs of our club was instructed 
to investigate the subject more thoroughly and 
make a report later. 

At another meeting Mr. W. W. 
is the manager of the western branch of the 
Standard Oil Company, spoke on the _ subject 
‘*Petroleum.’’ He gave a very enlightening talk 
on the origin and subsequent development of pe- 
troleum, and dwelt extensively upon the recent 
business growth of the Standard Oil Company in 
Asia and particularly in China. 

L. M. Powe, Assoc. Ed. 


Nichols, who 


MOBILE (Ala.) 


Our first ‘‘ Ladies’ Night’’ was the oceasion of a 
banquet in honor of our guest, President Mulhol- 
land, and they all fell in love with President 
Frank. It would take too much space to tell what 
we think of him; you know how you feel about him 
-—well—that’s just the way we feel. You can’t 
write it; one just feels it. 

Several months ago the gulf coast towns were 
threatened with the bubonic plague. We Rotarians 
adopted the motto, ‘‘We Have No Plague in 
Mobile and Don’t Propose to Have Any.’’ At one 
meeting with twenty-four members we raised 
$2,250 in ten minutes and turned it over to our 
health and sanitation committee, pledged ourselves 
for as much more as would be needed and told them 
to ‘‘Get Busy,’’ and they did. Conferences with 
the officers of the chamber of commerce, city offi- 
cials, and U. S. health service were held and a gen- 
eral campaign of education along sanitation lines 
was made. Results: The people of Mobile backed 
the city officials, agreed to co-operate and now the 
city board of health has instructions to clean up 
Mobile, kill the rats and make the city rat-proof. 

We have recently established an employment 
bureau and are working with the chamber of com- 
merece and various charitable organizations in 
an effort to keep everyone busy. 

Dr. Seale Harris, our president, is enroute to 
Washington with a message from the people of Mo- 
bile to President Wilson, inviting him to transfer 
his winter capitol to Mobile and partake of some 
of our justly famed ‘‘ Dixie Hospitality’’ during 
his winter vacation period. 

We are taking in new members occasionally, but 
are choosing them carefully. Our cotton com- 


(Continued on page 108.) 


The Wholesale Grocery 
Business 
By J. W. Symons 


(Concluded from page 65.) 
“schoolmaster.” He does recommend and 
urge better methods, better lines of mer- 
chandise, more orderly and more clean han- 
dling of goods, ete. 


If you could take a “Rip Van Winkle” 
sleep and go back twenty-five to fifty years, 
see the condition of the food supplies on dis- 
play and the way they were handled in those 
days, and compare them with the more sani- 
tary conditions of today, you would realize 
the wonderful progress that has been made 
in the handling of the grocery lines. We be- 
lieve this is largely due to the middleman or 
the jobber, because of his appeals to the 
manufacturer for improvements, and in his 
appeals to the retailer for better methods. 


The world’s business recognizes the middle- 
man. The banker is a middleman. He 
draws his supplies from the many and loans 
it to the few, taking security and his toll. 
The transportation company is a middleman, 
delivering from the surplus of one section to 
the needs of another. The grocery middle- 
man or jobber has stood with the government 
as an advocate of purity in foods and better 
conditions. 


The jobber must hold his position in the 
commercial world on the basis of service. 
This is a very live subject. If the jobber 
continues to hold his place and more and 
more volume of business goes through his 
hands, it is only on the basis of conditions 
being better and handling of supplies being 
cheaper than in any other way. 


In the position of “passing on” merchan- 
dise, it is “the survival of the fittest.” If 
the wholesale grocery business, as now 
operated, serves best the people interested— 
the manufacturer and the consumer—noth- 
ing can eliminate it. If some better method 
is found the wholesale grocer will gracefully 
step aside. 


Our Rotarian motto—“He Profits Most 
Who Serves Best’ must absolutely be the 
standard of the wholesale grocery business. 
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An Editor’s Problem 


One hundred and fifty 
overly generous with contributions 
clubs complaining because they are not writ- 
ten up in the magazine—each month con 
siderable more matter than can be used 
necessity of securing for consideration all 
possible matter—equally as great necessity 
of avoiding the giving of offense to contri- 
butors. The Editor’s vow—‘‘Cross my 
heart and hope to die, | won’t get mad at 
nobody.’’ The Editor’s wish—‘‘ Gee, I hope 
nobody gets mad at me.’’ 
if not Merry, 


clubs—some clubs 


some 


Christmas to all. 
©. B...P. 


A Happy, 
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PN ee Oe yo oe E. E. Godbold, Godbold Adv. Agency. 

DAVENPORT, 1OWA.............. Oswald Becker, Travelers Insurance Co., 715 Putnam Bldg. 
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HOUSTON, TEXAG.............--. H. Beek, Beek Advertising Agency, Chronicle Buildin 
INDIANAPOLIS, IND......... ohn L. Clough, Mgr., Chance-Clough Company, 1016 aor chants Bank Bldg. 
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OMAHA, | einem Daniel Baum, Jr., Baum Iron Company, 13th & Harney Streets. 

oy ge \ Fe tO nen Chas. T. Bradford, Advertising, 610 Clinton St. 

te SS a Frank H. Lowe, Whitehead & Hoag Co., 931 Jefferson Bldg. 


PHILADELPHI! 
PHOENIX, ARI 
PITTSBURGH, 


me P, Smith, Borne, Scrymser Co., 437 Chestnut Street. 
.-Ralph H. Brooks, Collections, 10 Monihon Building. 
Elmer E, Brosius, re Railway Guide Pub. Co., 1107 Peoples Bank Bldg. 








PORTLAND, O Geo. D, Lee, Geo. D. Lee Advertising Agency, 1323 Northwestern Bank Bldg. 
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SALT LAKE Crry. UTAH ae A. G. Mackenzie, Advertising and Publicity, 317 Continental Nat’l Bank Bldg. 
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STOCKTON, CALI... Arthur G., Ross, Advertising Service, 511 Savings & Loss Bldg. 
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Headquarters. 
Suite 1014, No. 910 Michigan Ave., Chicago, III. 
U; SA: 


Harrison 23; Cables, ‘“Interotary.”’ 


Telephone, 


OFFICERS. 
1914-1915. 
President—Frank L. Mulholland, 1311 Nicholas 
Bldg., Toledo, Ohio, U. S. A. 
Vice-Presidents— 


E. J. Berlet, 16th and Walnut Sts., 
phia, Penna., U. S. A. 


John E. Shelby, 1816-1818 Second Ave., Birm- 
ingham, Ala., U. S. A. 

W. D. Biggers, 1120 Penobscot Bldg., Detroit, 
Mich., U. S. A. 

Robert H. Cornell, Chronicle Bldg., Houston, 
‘Fexas...U. Si A. 

F. C. Riggs, 23rd and Washington Sts., Port- 
land, Ore., U. S. A. 

W. A. Peace, 22 Victoria St., Toronto, Ontario, 
Canada. 


Frank Higgins, 1118 Langley St., 


Philadel- 


Victoria, B. 


D. F. Cooke, 17 Coleman St. E. C., London, 
England. 


Treasurer—R. F. Chapin, Union Trust Co., 
Tribune Bldg., Chicago, IIl., U. S. A. 


Secretary—Chesley R. Perry, Suite 1014, No. 
910 Michigan Ave., Chicago, Ill., U. S. A. 


Sergeant-at-Arms—J. H. Conlon, 204 Wood 
St., Pittsburgh, Pa, U. S. A. 


DIRECTORS. 
1914-1915. 
W. H. Alexander, 91 Donegall St., Belfast, 
Ireland. 
W. S. Archibald, 91 Albert St., Winnipeg. 


Man, 


Chas. N. Butcher, 255 Barrington St., Halifax, 
N;. Si 


Wm. Gettinger, 263 9th Ave., New York, N. Y.., 
Uke 


Gordon L. Gray, 416 Union Bank Bldg., San 


Diego, Calif., U. S. A. 

Gratton E. Hancock, 1635 Champa St., Denver, 
Colo., U. S. A. 

Arch C. Klumph, 1948 Carter Road, S. W. 


Cleveland, Ohio, U. S. A 


George E. Leonard, 407 Bisbee Bldg., Jackson- 
ville, Fla., U. S. A. 


W. E. Morton, American Nat. Bank Bldg., 
Richmond, Va., U. S. A. 

Frank L. Mulholland, 1311 Nicholas Bldg., 
Toledo, Ohio, U. S. A. 


Jesse M. Tompsett, 1324 Washington Ave., St 
Louis, Mo., U.S. A. 





PAST PRESIDENTS. 
Paul P. Harris, 1317 Unity Bldg., Chicago, IIl., 
OU. Si. A. 


Glenn C. Mead, 818 Real Estate Trust Bldg., 
Philadelphia, Penna., U. S. A: 


Russell F. Greiner, 10th and Central Sts., Kan- 
sas City, Mo., U. S. A. 


COMMITTEES 1914-1915. 


The Executive Committee. 
President Mulholland and Directors Klumph 
and Gettinger. 
Business Methods. 


R. H. Clarke, 9 ait St. Paul Ave., Tacoma, 


Wash., U. S. 
Public Affairs. 

W. B. Paddock, Chairman, American National 
Bank Bldg., Fort Worth, Texas, U. S. A. 
Inter-City Trade Relations. 

John S. BRaee, Sar upiaais 242 Bull St., Savan- 


nah, Ga., U. 
Oficial Publication. 
L. D. Hicks, Chairman, 116 E. Hunter St., At- 
lanta, Ga., U. S. A 
Convention Program and Topics. 
Guy Gundaker, Chairman, 1412 Chestnut St.. 
Philadelphia, Penna., U. S. A 
Publicity and General Information. 
Marcellus and Seneca 


U.S.A. 


Cook, Chairman, 
Syracuse, N. Y., 


Sick, 
Streets, 

















A Rotarian Is Welcome to Any Rotary Club 





Philosophy and Education. 


Mead, Chairman, 818 Real 
Philadelphia, Penna., U. S. A. 


Rotary Flag. 


Russell F. Greiner, Chairman, 10th and Central 
Streets, Kansas City, Mo., U. S. A 


Good Roads. 


R. T. Shea, Chairman, 50 Morningside Drive, 
New York City, N. Y,, U.S. A. 


Transportation. 


Hugh G. L. Campbell, Chairman, 536 Nicholas 
Bldg., Toledo, Ohio, U. S. A. 


Glenn C. 
Trust Bldg 


BRITISH ASSOCIATION OF ROTARY 
CLUBS. 


President—R. W. Pentland, 24 Frederick St., 
Edinburgh, Scotland. 

Hon. Secretary—Thos. Stephenson, 137 George 
st., Edinburgh, Scotland. 


AFFILIATING ROTARY CLUBS. 


Arranged in three Divisions: United States, Canada, 


Great Britain and Ireland. 





United States. 


Each Rotary Club extends a cordial invitation to all 
visiting Rotarians to attend its meetings and to call 
upon its officers and members. 





AKRON (Ohio). 

President—M. HARPSTER, Harpster & Bliss, Archi- 
tects, Nantucket 1 Bld 

Secretary—G. N. AWKINS, Sec. and Treas. The Ly- 
man-Hawkins Pron eet Co., 440 S. Main St. 

Meetings, second Monday of each month at 6:00 p. m., 
at Portage Hotel. 

ALBANY (N. Y.). 
President—CHARLES M. WINCHESTER, V. P. and 
Gen. Mgr. T. B. Lyons Co., Printers, Lyon Block. 
Secretary—GEORGE S. DE ROUVILLE, Mgr. Cotrell 
& Leonard. Wholesale Hats and Caps, 472 Broadway. 

Phone, Main 2530. 
Meetings every Friday at 1 p. m., Hotel Ten Eyck. 
ALLENTOWN (Penna.). 

Siig -EiC rane Ww. IOBST, aay 534 Hamil- 
ton s 

Secretary—G. FRANK TIFFT, Supt. Bradstreet Co., 
Mercantile Agency, 31 Hunsicker Bldg. 

Luncheons are held on Friday of each week at the Hotel 
Allen at 12:15 p. m, except third week in each month 
when monthly meeting is held in the evening at such 
time and place as the directors may designate. 

ATLANTA (Ga.). 

President—ALBERT S. ADAMS, B. M. Grant & Co., 
Real Estate & Renting, 204 Grant Bld g. 

Secretary—L. D. HICKS, Adv. Mgr. Southern Ruralist, 
Farm Journals, 116 E. "Hunter St. 

Club Headquarters, 910 Third National Bank Bldg. 

Luncheon first and third Tuesday in each month at one 
o’clock p. m. at the Winecoff Hotel. 

AUSTIN (Texas). 

President—W. H. RICHARDSON, Jr., W. H. Richard- 
son & Co. Mail Address P. O. Box 278. 

Secretary—J. W. EZELLE, The Southwestern Tel. & 
Tel. Co. Mail Address P. O. Box 236. 

ss mani at office of secretary, 504 Scarbrough 

g& 


Luncheons every Friday at 1 p. m. at Driskill Hotel. 
BALTIMORE (Md.). 
President—GEO. G. MUTH, Gen. Mgr. Muth Bros. Co., 
Wholesale Druggists, 23 S. Charles St. 


gees — Oem, H. SMITH, Mgr. American Dist. 


ere Co., Fire Protection Devices, 106 Equitable 
Bid hone, St. Paul 20381. 
Meetings are held ev ery Tuesda 
Rennert, Liberty and 
Club Headquarters, 
Streets. 


at 1 p. m. Cafe Room, 
lay streets. 
Hotel Liberty and Clay 


Rennert, 
Phone, St. Paul 1800. 


ie 


HOTEL: Rennert. The Rotary Hotel of Baltimore. 
European plan. Centrally located. 


BEAUMONT (Texas). 
President—E. J. EMERSON, Mgr. Beaumont Electric 
Tight & Power Co., 2025 Calder Ave. Phone, S. W. 
er ag ge ig B. OXFORD, Turnbow Lumber 
10th and Hazel. 
ic Bs held Wednesday of each week at Hotel Crosby. 


BINGHAMTON (N. Y.). 


President—H. E. WOODWARD, Proprietory Remedies, 
Herald Bldg. 

Secretary—CLARENCE L. FRENCH, Hospital Supplies, 
512 Press g. 

Luncheons Wednesday 12:30 to 1:30 p. 

Meetings last Wednesday of month at 6: 16 p. m. 


BIRMINGHAM (Ala.). 


President—JOHN E. SHELBY, Cable-Shelby-Burton 
Piano Co., 7 1818 Second Ave. Phone, Main 1282 

Secretary—JO N C. HENLEY, care Birmingham Pub- 
lishing Co., 1705 3rd_ Ave. 

Assistant Secretary—OLIVER COX, Cable Bldg., 1818 
Second Ave. Phone, 4078. (Address all communica- 
tions to Mr. Cox.) 

Luncheons each Wednesday, eoseet § third Wednesday of 
month, at Tutwiler Hotel, at 1 

Meetings held third Thursday of BP month at 6:80 p. m, 
at Tutwiler Hotel. 


BOSTON (Mass.). 

President—LESTER P. WINCHENBAUGH, Prop. 
Wholesale & Retail, High Grade Papers, 14 Oliver St. 
Phone, Main 6230. 

Secretary—RALPH G. WELLS, 

Club Headquarters, 178 Devonshire Street, 
Phone, Ft. Hill 1715. 

Luncheons every Wednesday at 1 p. m. Boston City 
Club, Beacon Street. Monthly meetings second Mon- 
day ‘each month 6:30 p. m. Hotel Nottingham. 

No meetings during summer months. 

HOTEL: Nottingham, Copley Square. 
pean plan. $1.50 per day and up. 


BROOKLYN (N. Y.). 
President—CHAS. A. ANGELL, Vice-President Cranford 
Co., General eryttt 190 Montague St. 
Secretary—C. BRIDGE, Proprietor Plate Glass 
Insurance, 150 Sone St. 
Meetings held second and fourth Thursdays of each month 
for luncheon, 1 p. m., at the Hotel Bessert. 


BUFFALO (N. Y.). 
President—CHRISTOPHER G. GRAUER, Sec’y Otto 
Ulrich Co., Booksellers, Stationers and Engravers, 386 
Main St. ‘Phones, Federal 127: Bell, Seneca 717. 
Secretary—GODFREY MORGAN, Mer. Spencer, Kel 
logg & Sons. Operating Elevators, 1101 Chamber ot 
Commerce. Phone, Bell-Seneca 1685. ~ 
Club Headquarters at office of Secretary. 
Meetings are held on every Thursday at 12:30 p. m. 
at Hotel Statler. 


CAMDEN (N. J.). 

President—RALPH D. BAKER, James F. Baker Co., 
Real Estate & Fire Insurance, 924 Broadway. Phones, 
Bell 794 L:; rosters 54. 

Secretary—WM. A. STEWART, Moffett & Stewart, Inc., 
Architects, 30 N. 3rd St. 

Luncheons every Tuesday in each month, except Ist 
Tuesday, 12:30 to 1:30 p. m. at Hotel Ridgway, Dela- 
ware Ave. and Market St. Monthly meetings Ist 
Tuesday of month at 6:30 p. m. at the places of 
business of the different members. 

CEDAR RAPIDS (Ia.). 
President—FRED C. FISHER. Security fevions Bank. 
Secretary—THOS. B. POWELL, Powell obbins, 

Attorneys, 813 American Trust Bldg. 

—— held every Monday at 12:15 p. m., Montrose 

ote 


John, Hancock Bie. 
Room 218 


Modern. Euro- 


CHATTANOOGA (Tenn.). 
President—W. B. SCHWARTZ, Mer. H. Schwartz & 
Son, Shoes. 716 Market St. 
Secretary—GEO, J. HALEY, Pres. MacGowan-Cooke 
Printing Co., 810 Chestnut St. 
Luncheons first, ren’ and fourth Thursday of each 
month, at 12: 10 p 
Meetings held third as of each month, at 6:85 
p. m., at Hotel Patten. 


CHICAGO (IIL). 


President—HERBERT C. ANGSTER, Pres. Chicago 
bony Supply Co., 8317 W. Ohio St. Phone, Superior 
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JESSE M. TOMPSETT 
Saint Louis 


OBJECTS 


OF THE ASSOCIATION 


1. TO STANDARDIZE ROTARY 


PRINCIPLES AND PRACTICES AND 
TO URGE THEIR ADOPTION BY ALt 
ROTARY CLUBS IN SO FAR AS 


THEY MAY BE APPLICABLE TO 
LOCAL CONDITIONS. 


2. TO ENCOURAGE AND PRO 
MOTE THE ORGANIZATION OF ROT 
ARY CLUBS IN ALL COMMERCIAL 
CENTERS OF THE WORLD 


3. TO STUDY THE WORK OF 
EXISTING ROTARY CLUBS AND 


MEMBERS AN 
TO CLEAR 
THUS ACQUIRE 
OF ALL ROTARY CLUBS 





4. T2 PROMOTE A BROAD 
SPIRIT OF FRATERNITY AND UNITY 
OF INTEREST AMONG R tA 
BUSINESS AND PROFES NAL 
MEN OF DIFFERENT CiTIES AND 
&MONG THE AFFILIATING CLUBS 





“WE PROFITS MOST 


REGISTERED CABLE ADDRESS 
WHO SERVES BEST” 


NTEROTARY CHICAGO” 


INU LARD ATION AM, ASSOCIATION 





ROAATACCHUBS) 


HEADQUARTERS 910 MICHIGAN AVENUE, CHICAGO, U.S A 





OFFICE OF THE VICE-PRESIDENT FOR 
THE EASTERN DIVISION OF THE U 5S 


E. J. BERLET 
16TH AND WALNUT STS., PHILADELPHIA, PA 


October 
Nineteen Fourteen 
Twelfth 


Chesley R, Perry, Rotarian, 
Secretary I, a. FR, C., 
Chicago, Illinois, 
Dear Perry:~ 
I am authorized by a Philadelphia Rotarian 


to pay for one page in the December issue as an evidence 






of his desire to contribute t ional Rotary. 


Vice President 


I. As Of KR, Cy 


BJB/LMF 


OFFICIAL PUBLICATION THE ROTARIAN’—A MONTHLY MAGAZINE OF ROTARIANISM 
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Asst. Secretary—E. V. ACKERMAN, 19 S. LaSalle St. 
Phone, Randolph 608. 

Club Headquarters and og ee aN Office, 1302 Associa- 
tion Buildin Phone, Randolp 08. 

Club dinners 2nd and 4th Thuvetace 6:30 p. m. at 
various places. Luncheon every Tuesday, 12:30 to 
1:30 p. m., at Sherman Hotel, N. Clark & West 


RB Virginia, Rush & Ohio Streets (North Side), 
eight minutes’ walk to shopping district and theaters. 


HOTEL: Gladstone, Kenwood Ave. and 62nd St. (South 
— Rooms with private bath $7, $8 and $9 per 
week. 


CINCINNATI (Ohio). 

President—F. W. GALBRAITH, JR., The Western Pa- 
per Goods Co., Tobacco Bags, Third and Lock Sts. 
Phone, Canal 2346. 

Secretary—CHAS. B. WILBERDING, 
Neave Bldg. Phone, Main 3922. 

Club Headquarters and Secretary’s office, 
Bldg. Phone, Main 3922. 

Luncheons at Sinton Hotel Convention Hall every Thurs- 
day, 12:30 to 1:30 p. m. (No luncheon during July 


and August.) 
CLEBURNE (Texas). 


Tailor, 205 


206 Neave 


President—J. H. HESS, Freight Agent, G. C. & S. F. 
Ry. Co., G. C. & S. F. Freight Depot. 

Secretary—CECIL HORNE, Editor Cleburne Morning 
Review and Johnson County Review. Printers, Pub- 
lishers, and Stationers. 11 West Henderson St. 


Luncheons held every Thursday at 12:45 at Hotel Ray- 
mond. 
CLEVELAND (Ohio). 
President—CHAS. Y. McVEY, The Cuyahoga Telephone 
Co. Telephone Service, Electric Bldg. Phone Central 


81. 

Secretary—CLARENCE H. COLLINGS, The Clarence 
H. Collings Co., Mantels and Tiles. 4404-08 Euclid 
Ave. Phones, Central 4855; East 1167 and 1168. 

- Miposonnraees, 510 Cleveland Athletic Club Build- 

ent: Euclid Ave, Phones, Central 23 and Prospect 75. 
ly luncheon every Thursday at 12 o’clock in Lattice 
ood of Hotel Statler. 

Monthly banquets and business meetings held every sec- 
ond Monday in each month at various hotels and clubs. 


COLUMBUS (Ohio). 

President—DR. C. L. PATTON, First Congregational 
Church, East Broad St. 

Secretary -HERBERT SHERWOOD WARWICK, Dept. 
Mer. Chamber of Commerce, 36 E. Broad St. 

Luncheons first, second and third Tuesdays of month at 
2 m., Grotto Room, Virginia Hotel. Meetings fourth 
Racetey. at 6:30 p. m., at Hartman Hotel. 

HOT Hartman, the Rotary hotel of Columbus, 
Ohe 4 A. Hadley, Manager. 


CORPUS CHRISTI (Texas). 
President—J. M. NIX, Mgr. Hotel Nueces, 604 Ny. Cha- 
parral St. 
Secretary—WM. G. BLAKE, Accountant, 1101 Bay View 
Ave. Mail Address, P. O. Box 846. 
Luncheons every Thursday at 12:30 p. m. Nueces Hotel. 


DALLAS (Texas). 


President—HARRY A. OLMSTED, Vice-Pres. and Gen. 
Mgr. es rae Pa te og Co., 1815 Pacific Ave. 
Secretary—W. C. LE, Texas Law Company, 805 


Wilson Bldg. 
Meetings held on Thursday at 12:15 p. m., Oriental 
Hote 
HOTEL: New Oriental. American, $3.00 and up: 


European, $1.50 and up, Otto Herold, Mgr. 
DAVENPORT (Iowa). 


President—HOWARD W. POWER, Care White Lily 
Mfg. Co., 1535 oe ham Rd. 

Secretary—OSWA CKER, Travelers Ins. Co., 
eat. & Petes rie ogy 715 ‘Putnam Bldg. Phone, 


Club Headquarters at office of Secretary. 
Mestings, Monday of each week at 12 m. at the New 
imball. 


DAYTON (Ohio). 


President—J. A. OSWALD, Pres. The Kidder-Oswald 
compen, 3 ae. Contractor, 5th and Norwood Streets. 
Phone, Main 

ee ae a BLANCHARD, President Blanch- 
ar, Structural Products Co., 614 Schwind Bldg. Phone, 

ain 

Mogens first Thursday of each month at six-thirty p. 
Club luncheons each Ste caneeet first Tauesdag} 
a” Ore Ale Hotel at 12:15 

Al EBT Oo Third bad Ludlow. A. P. $3.00 
00 to $4.00. Fireproof. 


DENVER (Colo.). 
President—DR. C. A. ELLIS, The Albany Hotel. 
Main 54 
Secretary—CHAS. W. ADAMS, Mgr. Adams Hotel, 
elton Sts. Phone, Main 3350 
Club Headquarters at office of Secretary. 
Meetings held ;at Denver’s leading hotels and clubs every 
Thursday, 12:15 p. m. 
DES MOINES (Iowa). 
President—A. P. RAINSBURG,.c-o Register & Leader. 
Printer. 127 4th St. Phone, Og 3 320. 
Secretary—LLOYD H. es Des Moines Dupli- 
cating Co., 311 C. N. Bldg. ys Haina Walnut 2240. 
Club eadquarters, 311 Psitheeks National Bank Bldg. 
Meetings held at Savery Hotel every other Thursday. 
DETROIT (Mich.). 
President—ALONZO P. EWING, Detroit hag Gas Co., 
Gas Mfrs., Gas Ra“ Bldg. Phone, Main 
Secretary—ELTON F. HASCALL, The Detroit’ Refin- 
ing Co., po es Oils, Mnfrs., 906 Majestic Bldg. 
Phone, M-187. 
Club Headquarters maintained at office of Secretary. 
Luncheon every Wednesday at Hotel Cadillac, at 


12:30. 

DULUTH (Minn.). 
President—GEORGE H. BATE, Vice-President 
ney Wall Real Estate Co., 800 Torrey Bldg. 
Secretary—CHAS. W. OPPEL, M. I. Stewart Co., Print- 
ing, 310 W, 2nd St. Phone, Grand 114 or Melrose 114. 
Club Headquarters maintained at office of Secretary. 

Meetings each week at various places. 

EL PASO (Tex.). 
President—CLAIBORNE ADAMS, Mgr. El Paso Grain 
Milling Co.. Wholesale Grain and Mill Products. 
Secretary—R. E. SHERMAN, Sales Mgr. Manhattan 

Heights Co., Real Estate, 207 Mills St. 
Meetings held first Thursday noon and third Thursday 
evening of each month. 
ERIE (Penna.). 
President—JAMES RU gut L, Harper & Russell, 
Estate, Security Bank B 
Secretary—A. M. CASSEL, 5) Erie Business College, 
Business College, Liebel Block. 
Luncheon every Wednesday at Hotel at 


p. m. 
EVANSVILLE (Ind.). 
Penliee—=- i. San hag ye Re H. Pennington & 
Co., Wholesale Produce, 1 L. 8th St. Phone 
Secretary—A. W. SE VRINGH Nit Purchasing Agent 
Parsons-Scoville Co., Wholesale Groceries, 915 Main St. 
George Hotel. 


Phone, 
18th 


Whit- 


Real 


Lawrence 


Luncheon every Tuesday at 12:15 at St. 

FORT WORTH (Texas). 

President—J. F. HENDERSON, Mgr. Southwestern 

Telegraph & Telephone Co., Southwestern Telegraph 

and Telephone Bldg., Cor. Tenth & Throckmorton Sts. 
Phone Lamar €2. 

Secretary—ADAMS B. VERA, Vera-Reynolds, Fire In- 
surance, 509 Reynolds Bldg. Phone, Lamar 1037. 
Luncheons every Friday 12:15 to 1:30 p. m. at Metro- 

politan Hotel. 
HOTEL: Seibold. Clopton and Meacham, Props. 7th 
and Commerce Sts. $1.00 and up, E. P. only. 
GALVESTON (Texas). 
President—EDWARD F. HARRIS. Harris & Harris, 
Attorneys, Trust Bldg. Phone No. 130. 
Secretary—KENNETH, E. MASON, Sec’y Brush Elec- 
tric Co., Electric Light & Power, 2424 Market St. 
Phone No. 4700. 
Meetings held Wednesday of each week at 12:30 p. m., 
Hotel Galvez. 
HOTEL: Hotel Galvez. European Plan, $2.00 and up 
per day. 
GRAND RAPIDS (Mich.). 
President—--DR. F. C. WARNSHUIS, Physician and 
Surgeon, 93 Monroe Ave. 
Sete ter. & . CHAMBERLAIN, Secy. Grand 
Rapids Gas at Co., Ottawa Ave. and Pearl St. 
Meetings every ursday at 12:15 p. m. at Association 
of Commerce Cafe. 
HARRISBURG (Penna.). 
President—WM. S. ESSICK, Gen. Agt. 
75 Union at Bldg. Phone. Bell 16 : 
Secretary—HOWARD C. FRY, Fry Coal Co., Retail and 
Wholesale Cont. 9th and Market Sts. Phone, Bell 65. 
Club Headquarters at office of Secretary. 
Meetings held on 1st and 3rd Tuesdays of month at 
various places. 


Casualty Ins., 
a 47, 


HARTFORD (Conn.). 
President--CLARENCE M. RUSK, Special Agt. Trav- 
eler’s Ins. “2 700 Main St. Phone, Charter 1930. 
Secretary—R. M. BREWSTER, The Luke-Horsfall Co., 

Men’s Furnishings, 97 Asylum St. 
— held 2nd Wednesday of each month at various 
otels 
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Chicago’s Rotary Club Hotels 
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the busi 
wish to 








Hotel 


Corner Ohio and Rush Streets 
[NORTH SIDE] 


CHICAGO, $% $4 ILLINOIS 
A massive fireproof structure with large cool, 
airy rooms and suites. - 


European plan. Attractive summer rates. 400 
rooms with private bath, $1.50 per day. 


Chicago’s most exclusive transient and residen- 
tial hotel. Seven minute’s walk to the heart of 


ness and shopping district. Rotarians who 
be located near the downtown business 


center, will find the Virginia very convenient, just 
a nice walk before commencing the day’s work. 


VIRGINIA HOTEL CO., Alex. Dryburgh, President and General Manager 








Gladstone Hotel 


(South Side) CHICAGO 


62nd Street and Kenwood Avenue 


A massive building of high class construction 
containing 400 rooms in one, two and three room 
suites. All with private bath. 

The Gladstone is within a few minutes’ walk 
of Jackson Park, where patrons can enjoy all 
kinds of outdoor sports, such as golf, tennis, 
boating, ete. 

Remodeled, refurnished and equipped with 
every modern accessory at a cost of $100,000.00. 

Conducted on the European plan at popular 
prices. 

Transportation facilities unequalled.—Only 
fifteen minutes to the heart of the business and 
shopping district by Illinois Central Rapid Tran- 
sit. The finest stopping place in Chicago for 
Rotarians and their families. 


RATES: 
Room with bath, for one person, $1.50 per day; 
two persons, $2.00 per day. 
Two and three room suites with private bath at 
proportionately attractive rates. 
Special rates by the week. 








GLADSTONE HOTEL CO., Alex Dryburgh, President and Gen’l Manager 
Write for Descriptive Folder 
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HOUSTON (Texas). 


President—JOHN H. FREEMAN, Sec’y and Treas. 
Houston Title Guaranty Co. Title Guaranty, Lumber- 
men’s Bank Ae Phone, P. 1156. 

Secretary—GEO. WOODWARD, Good Texas Lands, 
1106 Scanlan Bide. 

Club Headquarters, 209 Lumbermen’s Bank Bldg. 

Luncheon and Meeting every Friday at 1 Jdek. Ban- 

quet . (10th Floor), Hotel Bender. 

HOTE : The Bender, Main and Walker. $1.00 to $4.00 
daily, European plan. B. S. Swearingen, Managing 
irector. 


INDIANAPOLIS (Ind.). 
President—W. E. PITTSFORD, Pres. Pittsford Purity 


Pie Co., 1420 N. Senate Ave. Phone, New 8315; 
Main 1515. 

Secretary—GEORGE B. WRAY, Mgr. Office Furniture 
Dept. Wm. B. Burford, 88 S. eridian St. Both 
Phones, 310. 


Tuesday at 12:30 to 1:30 p. m. at 
Claypool Hotel, except the 2nd Tuesday of each month, 
when evening meeting is held at various places. 

JACKSONVILLE (Fia.). 

President—HARRY B. HOYT, Vice-President Jackson- 
ville Gas Co., corner Laura "and Church Streets. 

Secretary—R. T. ARNOLD, Treas. Arnold Printing Co., 
224 E. Forsyth St. Phone, 8462 

Headquarters, 202 a Bldg. 

Luncheons 2nd and 4th Tuesday at one o’clock, Aragon 
Hotel. Evening meeting 8rd Tuesday at 6: :30 p. m., 


Aragon Hotel. 
JOLIET (Iil.). 
JOHN B. ANDERSON, Attorney-at-law, 1st 
Bank Bldg., c-o Oliver Realty Co. 
LORD, Advertising Counsellor, 


Luncheons every Tuesday at 12:15 at Hobbs Cafe. 
Meetings on last Thursday night of each month at 
7:00 p. m. at Commercial Club. 

KANSAS CITY (Mo.). 

President—W. U. LOVITT, Smith, Rea & Lovitt, Archi- 

tects, 602 Finance Bldg. Both phones, M. 1846. 


Luncheons met | 


President 
National 

Secretary—EDWIN Bb. 
Adams Arcade, 


Auto- 


Secretary—ALBERT PICO, Gen. Agt. United 
—— Register Co., Duplicating Registers for Bills of 
ing, etc., 317 Shukert Bldg. Phones Bell, G. 1584; 
Home, M. 1360. 


Club Headquarters, 411 Reliance Bldg. 
Luncheon every Thursday from 12:30 to 2 p. m. Round 
Table Luncheon every day, Hotel Baltimore. 
LINCOLN (Neb.). 


President—R. O. CASTLE, Castle, Roper & Matthews, 
Undertakers. 1319 “N” ‘St. 

Secretary—F. E. WALT. Vice-Pres. Safe Deposit Insur- 
ance Agency, General Insurance, 128 N. 11th St. 

Club Headquarters at office of Secretary. 

Meetings every Tuesday noon at Lincoln Hotel. 


LITTLE ROCK (Ark.). 


President—K. A. ENGLE, Bus. Mgr. Arkansas Demo- 
crat. 

Secretary—S. M. BROOKS, S. M. Brooks Adv. Agency, 
Ad riter and Counsellor, 808 State Bank Bldg. 
Phone 1326. 


Meetings are held at State National Bank Bldg., Direct- 

ors’ room or Marion Hotel on Thursdays. 
LOS ANGELES (Calif.). 

President—ROGER M. ANDREWS, Pres. 

pte reg Co., a St. Phones, 
A1474; Sunset, Broadway, 882 

Secretary—H. Cc! Ww 506-7 Delta Bldg. Phones. 
Home, F7343; Sunset, Main 7343. 

Club Headquarters, 506-7 Delta Bldg. 

Club meets every Friday for luncheon. 


Germania 
Home 


HOTEL: Hollenbeck, Spring and Second Streets, = 
a pa 300 baths. Rates, $1.00 and up. Excellent 
cafe. 


LOUISVILLE (Ky.). 


President—LOUIS K. WEBB, Dist. Mgr. Cumb. Tel. 
Tel. Co., 424 W. Jefferson. 

Secretary—S. A. CAMPBELL, Agt. Cumberland Gap 
Dispatch, Fast Freight from Eastern cities, 1000 Co- 
lumbia Bldg. 

Club Headquarters at office of Secretary. 

Luncheons every Thursday at 12:30 p. m. with the ex- 
ception . the last Thursday in month, when meeting is 
held at 6:30 p. m. 


McKEESPORT (Pa.). 
President—JNO. A. RUSSELL, Builders Supply Co., 
4th and Water Streets. 
Secretary—R. W. JUNKER, Real Estate & Insurance, 
508 Peoples Bank Bldg. 
Meetings every other Thursday at 6 p. m. at the various 
down town places. 


MACON (Ga.). 
President—JNO. W. HANCOCK, Mgr. 
Coal Corporation, uPinee Road. 
Soar G. LUNGS Agt. Whitehead-Hoag & 
Co., 1009 Georgia Tite B Idg. 
Meetings every Wednesday at 1 p. m., at various cafes 


and hotels. 
MADISON (Wis.). 


President—JOHN i. ce. ee Secretary Madison Gas 
& Electric Co., 1 Main St. Phone, 
W. HUELS. Motorcycles, 115 State St. 


Atlantic Ice & 


Secretary—F. 
hone, . 
— every Thursday at 12:30 p. m., at new Park 


Hote 
MEMPHIS (Tenn.). 


President—C. S. BLACKBURN, Wholesale Produce, 26 
South Front St. 

Secretary—G. O. WARING, Collections and Adjustments, 
906 Exchange Bldg. 

Luncheons every Tuesday from 1 to 2 at Hotel Chisca. 

MILWAUKEE (Wis.). 

President—W. J. ZIMMERS, Baker & Zimmers, At- 
torneys, 740 Wells Bldg. oo, Main 

Secretary—J. B. LANIGAN, Mgr. C. Smith & Bros. 
— Co., 413 Baw lg ‘St. Phone, Main 


Cig entanncters, Room 26, Hotel Pfister. Phone, Main 
oo luncheons held every Monday at the Hotel Pfister, 
2:15 p. m. 


MINNEAPOLIS (Minn.). 


President—HARRY R. SHEPARDSON, Mgr. Loose- 
Wiles Biscuit Co., Washington and Seventh Aves. N. 
Phones Main 926; Center 2850. 

Secretary—C, PAUL TRACY, Mgr. City Sales Car- 
negie Fuel Co., 9 S. 7th St. Phones Main 2100; Cen- 
ter 2012. 

Club Headquarters at Secretary’s office. : 

Luncheon every Friday at 12:30 at Hotel Radisson, 
Seventh Street, near Nicollet Avenue. Minneapolis’ 
most up-to-date hotel. 

MOBILE (Ala.). 

President—DR. SEALE HARRIS, ve Antwerp Bldg. 

Secretary—J. M. PONDER, E. O. Zadek Jewelry Co. 

Luncheons every Thursday at 1 p. m. at the Rotary 
Room of Cawthon Hotel. 


MOLINE (IIl.) 
President—RICHARD 5S. HOSFORD, Office Mgr. 
Deere & Co. Implement Mfg. 
Secretary—WM. H. SCHULZKE, Architect. 610 Peo- 
ples Bank Bldg. 
Luncheons every Wednesday at 12:10 p. m. at Manu- 


facturer’s Hotel. 
MONTGOMERY (Ala.). 
Begdiet Sela D. QUISENBERRY, 
Syrup C ee he Refinery. 
Secretary—W 3LACK, City Hall. 
Mestings held on Wednesdays at 1 p. m. at Exchange 


Hote 
MUSKOGEE (Okla.). 
Praieeee-~CEAS. W. DAWSON, Architect, 


ei 412 Towa 

g. 

Secretary—JOHN A. ARNOLD, Accountant, 528-529 
Flynn-Ames Bldg. 

Club Luncheons held every Thursday at 12:15 p. m. 
at Severs Hotel. 

es apn (Tenn.). 

President—ROBT. H. BRANNAN, Dicdeane Hdw. Co., 
309 3rd Ave. N. 

ee W. FALL, Fall’s Business Col- 
lege, 8th Ave. and Broadway. 

Luncheon every Tuesday at 12:15 at Hotel Hermitage. 


NEWARK (N. J.). 


President—ISAAC B. KILBURN, Mgr. 
Prudential Insurance Company, Prudential 
hone, eM 

Soo Pian L, JOHNSTON, Asst. 
Sons Piano Mfg. co., 741 Broad St. 


cra “Headquarters at office of Secretary. 

Meetings on the second Tuesday evening of each month 
excepting and gusust at Achtel Stetters’ Res- 
taurant, I road Weekly Luncheons are not 
held although rca can be found every day at the 
regular lunch hour at the restaurant Bevin’ Bom: | above. 

NEW a (Penna.). 
prentont—- Gee er W. USE, i” er, 24 East St. 

Secretary—W. H SCHOENFELD . Hardware Co., 
Hardware, 217 E. Washington St. 

Luncheons every Monday at 12:15 at Y. M. C. A. 

ne are held first Monday of each month. 

Fountain Inn, on the Diamond, Rotarian 
Ernest C. Shaw, Manager. 


Southern 


Division “B” 
Building. 


Mer. Steger & 
Phone, Market- 
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The only line to both 1915 
Panama Expositions— San 
Francisco and San Diego 


IME TOSS t 


You partake of Fred Harvey 
dining-car meals, The 
name of Harvey is enough 


Europe has nothing to compare with Yosemite. 
The shores of the Pacific rival the Mediterranean 
| Riviera. Go /his season. Go Santa Fe, and stop off 
§ at the Grand Canyon of Arizona. 


The California Limited is an all- 
steel Pullman train, exclusively for 
first-class travel. Runs daily between 
Chicago, Kansas City, Los Angeles, 
San Diego, Oakland and San Fran- 
cisco, with Pullman for Grand Canyon. 
Fred Harvey dining-car meals are 
served. 


Four other Santa Fe trains to Cali- 
fornia. . Three run daily; these carry 
standard Puiimans, tourist sleepers and 
chair cars; all classes of tickets honored. 





The Santa Fe de-Luxe, between 
Chicago, Kansas City and Los Ange- 
les, runs once a week in winter— 
‘extra fast, extra fine, extra fare.’’ 


The only railroad under one man- 
agement through to California; double- 


tracked half way. 
Use the California Limited when 


you attend the Rotary Convention in 
July 1915. 

Ask for our travel literature. 

GEO. T. GUNNIP, Gen’l. Agent 
78 E, Jackson St., Chicago 


Phone Harrison 4820 or Auto. 64-960 


(15) 














98 When You Get in Town Telephone One of the Rotary Club Officers 





NEW ORLEANS (La.). 
BENJ yg C. BROWN, New 
26 Baronne St. Phone, Main 


Orleans 
Jack- 


President 
Ice Cream Co., 
son 240. 

Secretary—WM R. BURK, 
Phone, Main 2127. 

Club Headquarters at Hotel DeSoto. 

Meetings held 2nd Tuesday of month at 6 p. m. for 
dinner, and 4th Tuesday at 8 p. m. at the office or 
establishment of one of its members, 


NEW YORK (N. Y.). 


President—WM. GETTINGER, President Eaton & Get- 
tinger, Printing, 263 9th Ave. Phone, Chelsea 8680. 
~~ ican . A. PEARSON, Room 447, Hotel Im- 

perial. 

Club Headquarters: Hotel Broadway and 
82nd, Room 447. 

Meetings on the first Tuesday of each month, excepting 
and August, at various eoahaurente. Weekly 
uncheons, Thursdays at 12:30 p. m., private room, Hof 

Broadway and 30t St. 

Broadway and 3ist. _ $1.50 
Copeland Townsend, 

NORFOLK (Va.). 

President—T. GRAY COBURN, President Coburn Motor 
Car Co., er 123 Brooke Ave. 

Secretary—C, J. AINS, Monticello Hotel. 

Meetings second ca fourth Thursdays at 7 p. m. at 
Fairfax Hotel. 


Architect. 840 Gravier St. 


Imperial, 


Brau Haus, 
HOTEL: Imperial, 
per day and up. 


OAKLAND (Calif.). 
ARONSON, Cahn, 
1126 Brush St. 

BOR ROUGHS, Pres. 


President—D. L. 
Co., Boots and Shoes, 


Hon. Secretary—J. Oakland, 
Calif., Towel Co., Towel Supplies, 28th and Filbert 
Streets. Phone, Oakland 883. 


Club Office, 422 Dalziel Bldg. Phone, Lakeside 287. 
Meetings every Thursday at 12:30 at Hotel Oakland. 


OKLAHOMA CITY (Okla.). 
President—CARL F. WELHENER, Boardman Co., Ter- 
minal Bld 
Secretary—EU yg WHITTINGTON, Member Firm 
aang ton & Steddom, Ins. Agency, 922 State Nat’l 
an 
Luncheons, , at 12:15, Lee-Huckins Hotel, except 
once in month, when we have monthly dinner. 
Club Headquarters are the Secretary’s office. 
OMAHA (Neb.). 
WELLER, Vice-President 
Jackson. 


President—H. S. Richardson 
Drug Co., 9th and | 

Secretary—TOM S. KELLY, Gen. Agt. Life Dept. 
Travelers Ins. Co. of we whi 1331 City National 
Bank Bldg. Phone, Douglas 861. 

Meetings are held at noon in the Rathskeller of the 
tg shaw Hotel each Wednesday noon except, the 
pe tagage ees | of the month when the meeting is at 


OE .» same location. 
HOTEL: New Henshaw, 15th & Farnam Streets. Fire- 
proof. Strictly firstclass. European plan. 
OTTAWA (IIL). 
President—S. B. BRADFORD, Secy. & Treas. Central 


Central Life Blilg. 


Life Insurance Company of Illinois, 
Terra Cotta Tile 


Secretary—F. B. GRAHAM, Partner, 
Co., Mfers. of Drain Tile. 

Luncheons third Tuesday of each month at 12:00 m. at 
Clifton Hotel. 

Meetings first Tuesday of each month at 7:00 p. 


Clifton Hotel. 
PALESTINE (Tex.). 
President—T. B. GREENWOOD, clo 
Greenwood, Attorneys-at-law. 
Secretary—DR. ROY W. DUNLAP, Physician (Eye, 
Ear, Nose and Throat), Link Bldg. 
Meetings held on 2nd and 4th Wednesdays of each month, 
2 m., at Interstate Restaurant. 
PATERSON (N. J.). 
President—W. D. PLE. Mgr. Underwood Typewriter 
o., 9 Hamilton 
Secretary—WAL TER S. MILLS, H. W. Mills, Hard- 
ware, 59 Washington St. 
Meetings held third Tuesday of the month at G. H. 
Crawford’s, 148 Washington St. 
PEORIA (IIl.). 
President—GEORGE R. MACCLYMENT, Farm Land 
Development, Observator hay . Phone, M-314. 
Secretary—E. C. SCHMI Office Outfitter, 336 S. 
Jefferson Ave. Phone, Man 4379. 


Meetings held at Jefferson Hotel, or as otherwise speci- 
fied, Fridays, at 12:15. 


m., at 


Greenwood & 


PHILADELPHIA (Penna.). 
President—GUY GUNDAKER, Asst. Mgr. Kugler’s 
Restaurant Co., 1412 Chestnut St. ones, Bell, 
Spruce 2530; Key., Race 137 


Nickelsburg & 


Secretary—CHARLES A. TYLER, Assistant to the Gen- 
eral Business Manager of the Public Ledger Co., 6th 
and Chestnut Streets. 

Regular luncheons at the St. 
days, 12:30 to 1:30 p. m. 

Regular monthly dinners at Kugler’s, 1412 Chestnut St. 

ah the third "Tuesday of each month at 6:30 p. m. 


James Hotel on Wednes- 


EL: Hotel Adelphia, Chestnut and 10th Sts., 
European. Rates, $2.50 up. 
PHOENIX (Ariz.). 


President—AMOS A. BETTS, Transfer Business, 42 5S. 
Central Ave. 

Secretary—FRANK S. HESS, Partner T. B. Stewart, 
General Contractor, 1-2 Central Bldg. Address mail to 
P. O. Box 1074. 

Club Luncheons held every Friday from 12 m. to 1:30 
p. m. at the American Kitchen. 

PITTSBURGH (Penna.). 


President—GEO. W. DUFFUS, Supt. 
Co., Mercantile Agency, Commonwealth Bldg. 
Court 34. 

Secretary—M. S. JOHNSTON, Stanwix Shops 
Penn Ave. and Stanwix St. el. Court 77. 

Club Headquarters at office of secretary. 

Meetings at Fort Pitt Hotel each Wednesday at 12:15 
noon, excepting one Wednesday each month when 
evening meeting is held. 

PORTLAND (Ore.). 


President—JNO. C. ENGLISH ent J. C. English 


The Bradstreet 
Phone, 


Bldg., 


Co., Lightin eee 128 a 
Soqeeenny 3 RIGHT, President Portland Printing 
House Co., 388 WTevler St 


City Office, Room 2, Patcatanteh Club Bldg., W. L. 
hiting, Assistant Secretary. 
Weekly uncheons held every Tuesday at 12:30 p. m., 
Jenson otel 
HOTEL: The Wheeldon Annex (Apartment Hotel) 10th 
& Salmon Sts. European. C. L. Horn, Pres. 


PROVIDENCE (R. I.). 


President—J. B. LEEMAN, Browning, King Co., Cloth- 
ing, 210 Westminster St. Phone, Union 1285. 
Secretary—E. L. MORRIS, E. L. Morris & Co., Office 


Furniture, 48 Weybosset St. Phone, Union 1214. 
Regular monthly meetings, 2nd Tuesday each month at 
6:30 p. m. at Crown Hotel. Semi-monthly lunch- 
eons, Ist and 3rd Wednesdays at 12:30 o’clock. 
HOTEL: The Crown, Weybosset St. Fred Mansfield 
Rotarian, Prop. European, $1.50 and up. 
PUEBLO (Colo.). 


President—JESSE ROOD, Secy.-Treas. & Gen. Mer. 
Rood Candy Co., Wholesale Confectioners, 406 W. 7th 
St. Phone, Main 30. 

Secretary—J. A. CLARK, Prin. American Business Col- 
lege, Commercial School, Swift Block. Phone, Main 


chip “Headquarters at office of Secretar 
Weekly meetings every Monday, 12: 1B to 1:15 p. m., 
alternating Congress Hotel and Vail Hotel. 
RALEIGH (N. C.) 
President—MANLEY W. TYREE, Prop. Tyree’s Studio, 
Photographer, 1194 Fayetteville St. 
Secretary—ALBERT L. COX, Cox & Cox, Attorneys-at- 
law, 407 Tucker Bldg. 
Luncheons second and fourth Wednesday of each month 
at 1:05 p. m. at The Yarborough. 
READING (Penna.). 


Priest ee W. KECK, Partner Croll & Keck, 
Clothing, 418 Penn St. 

Secretary—D. G. McCANN, Treas. McCann’s Business 
College, Berks Co. Trust Bld 

First and third Tuesday of ben | ‘month at 8 p. m, meet- 
ings are held at the business places of the various 
members. 

RICHMOND (Va.). 

President—THOS. B. McADAMS, Cashier Merchants’ 
National Bank. 

a ge S. ROSENDORF, Prop. Southern Stamp 

& Stationery Co., Twelve-Six Main St. Address mail, 
30x 1336. 

ae Fevenennniens at office of Secretary. Phone, Mon. 

Luncheon meetings every second Tuesday at 1 p. m. 
Every fourth Tuesday at p. m. 

Meetings rotate between Rusiness Men’s Club. Coles, 
and other places. Consult fhe officers or ask for copy 
Tabasco, our club organ. 

ROANOKE (Va.). 

President—D. P. SITES, Caldwell Sites Co., Booksellers 
and Stationers, 105 Jefferson St. 

Secretary—C. F. COCKE, Partner Coxe & Cocke, At- 
torneys, 509 Terry Bldg. 

Luncheons every second Thursday. 
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Janssen Wants to See You! 





Rotarian Headquarters at the 


Famous 


bof Brau 
Daus 


Broadway and Chirtietl St. 


Nefu York 


Greatest Restaurant in America 
































ONE OF CHICAGU 8 OLDEST BANKS 



















Cellos 


Violins Bows 


Genuine Italian 
Strings 
Musical Merchandise 


Send for Catalog 


MUSICIANS’ SUPPLY COMPANY 


64Lagrange Street Boston, Mass. 
(A. J. Oettinger, Member Rotary Club). 























Do You Make Signs 


Cut-Outs, Display Cards or Pictures ? 


If you are a manufacturer of any of the above 
goods for public display, it is to your interest to 
equip them with Easels that will insure their 
proper and permanent display. 


STAND PAT EASELS 


are an insurance of satisfaction. 
They mean satisfied customers and 
repeat orders. They are rigid, 
secure and light. They will 
not sag or buckle. They fold 
flat when not in use. You 
can trust your best work to 
the “Stand Pat.’’ 
Samples free to the trade. 


The Stand Pat Easel Co. 


Members Detroit Rotary Club 


45 to 49 Fort St. E., Detroit, Mich. 
The Only Exclusive 
Manufacturers of Easel Sup- 
ports in the World 










Patented 








FOR YOUR HOME 


Simplex Eleectrie Iron Simplex Chafing Dish 
Simplex Percolators Simplex Curling Iron 
Simplex Water Cup and 
SIMPLEX TOASTER. 

= CRISP, HOT TOAST 
served the instant it 
is ready, can be had 
only with an electric 
toaster. The Simplex is 
rugged and handsome as 
well as_ efficient and 
economical. It has ex- 
clusive features that 
make insistence upon 
Simplex worth while 
ASK YOUR DEAL- 
© ER to show you 
Simplex Lamp-sock- 
et Specialties, or 
send for our book- 
let, “The Dainty Way to Keep House.”’ 


Simplex Electric Heating Company 
Manufacturers of Everything for Electric 
Heating and Cooking 
85 Sidney St. CAMBRIDGE, MASS. 
Members Boston Rotary Club. 


































100 “Come and See Us,” 


Says Every Rotary Club 





ROCHESTER (N. Y.). 
President—FRED D. HAAK, City Rep. Yawman & Erbe 
Mfg. Co., 424 St. Paul St. Both Phones 527. 
Secretary—C, G. LYMAN, Prop. Lyman’s Letter Sho 
Duplicate Letters, 75 State & Phone, Stone 61 
Club luncheons every Tuesday, 12:30 to 1:30 p. m., at 
Hotel Rochester. 
ROCK ISLAND (II). 


President—B. D. CONNELLY, Attorney-at-law, Peo- 


ples Nat’l Bk. Bldg. cual 349. , 
Secretary—R. C. MITCHELL, Commercial Banking, 
State Bank Bldg. ca 30. 


Luncheons every Tuesday at 12:15 at Harms Hotel or 
Rock Island Club. 


ROME (Ga.). 
President—GEO. B. SMITH, M. D., Oculist, Cor. Broad 
Street and Fourth Avenue. 


Secretary—J. D. McCARTNEY, Managing Editor Rome 
Tribune-Herald, Tribune-Herald Bldg. 
Luncheons every Wednesday at 1:00 p. m. 

Hotel. 
Monthly dinners fourth peetay of each month at 
7 p. m., at Cherokee Hotel. 


SACRAMENTO (Calif.). 
President—S. H. GILBERT, S. H. Gilbert Ce., Fire In- 


at Cherokee 


surance, 919 6th St. 
Secretary—J. FONTAINE 4a * ga Johnson & Lem- 
mon, Lawyer, 426 Forum d 


Luncheons every Friday at 12. ae. m. at Hotel Sacra- 


mento. 
SAGINAW (Mich.). 
President—GEO. B. WILLCOX, Pres. & Gen. Mgr. 
Willcox Engineering Co., Sheet Metal Mfrs., 900 S. 
Warren Ave. 
Secretary—i1AX P, HEAVENRICH, Treas. Heaven- 
rich Bros. &. Co., Men’s Clothing, 301 Genesee Ave. 
Luncheons every W ednesday at 12 m. at the East Sag- 


inaw ub. 
ST. JOSEPH (Mo.). 


Prestdent—-CL AUDE MADISO, Py y St. Joseph Coal 
Co., 302 Fifth St. Phone 

Te Ss. ALDRIC yi we of the Firm 
Eckel & Aldrich, Architects,” 1105 Corby-Forsee Bldg. 
Phone, Bell 62. 

Meetings of the club are held on the Ist and 8rd 
Tuesdays of every month at Robidoux Hotel. 

SAINT LOUIS (Mo.). 

President—JESSE M. TOMPSETT, Treas. Isler-Tomp- 
sett Lithographing Co., Commercial Lithographing, 
13824 Washington Ave. Phones, Olive 623; Cabany 3107. 

oy ge ). GRANT, Pres. Grant- Orvis Bro erage 
Co., 411 Olive St. Phone, Main 1751. 

Club Headquarters, 411 Olive St. Phone, Bell, Main 
rt 

Club juncheons every Thursday at 12:80, except Ist 
Thursday of month, at 6:30 ‘:p. m. at various hotels 


and cafes. 
ST. PAUL (Minn.). 
President—WILLIAM B. WEBSTER, Prop. St. Paul 
Steam Laundry Co., 289 Rice St. Phone, ng! 940. 
Secretary—JAMES H. LEE, Prop. James H. Lee & Co.. 
Agency, High-Grade Office and Sales Help, 1416 
Pioneer Bldg. Phones, Cedar 6060; Tri-State 2089. 
Club Headquarters at Secretary’s office. 
Meetings usually held on Tuesday = various clubs and 
hotels at either 12:15 or 6:15 p. 
HOTEL: The Saint Paul, Reenes plan, $2.00 up, 
with bath. C. G. Roth, Mgr. 
SALT LAKE CITY (Utah). 
President—F. S. MURPHY, Pres. F. S. Murphy & Co., 
Lumber Broker, Walker Bank Bldg. 
Secretary—SAMUEL R. EEL, Samuel R. Neel & 
Co., Mining Stock Brokers, 306 Newhouse Bldg. 
Phone, Wasatch § 
Meetings held Ist Tuesday of month. Club luncheons 
every Tuesday of month except first Tuesday at the 
Hotel Utah. 


SAN ANTONIO (Texas). 


President—HARRY L. MILLER, J. H. Kirkpatrick Co., 
City Real Estate, 419 Navarro St. Phone, C. 89. 
Secretary—C. H. JENKINS, The Bradstreet Co., Com- 

mercial Agencies, P. O. Box 807. Phone C. 10. 
Address all mail to “P. O. Box 807.” Club Headquar- 
ters, Lobby St. Anthony Hotel. 
Luncheons at 12:30 each Friday at one of the leading 


hotels. 

SAN DIEGO (Calif.). 
President—GORDON L. GRAY, aarre. 416 Union 
Bldg. Phones, Home 4160; M. 
Secretary—FRANKLIN M. BELL. 56 Union Bldg. 


Phones, Home 4160; Sunset, Main 416. 
Club Headquarters at office of Secretary. 
Meetings are held every Thursday at 12:10, 


HOTEL: The San Diego, on Broadway. $1.00 per 
day and up; European Plan. Miller & Porter. 
HOTEL: del Coronado, Coronado Beach. American 
plan, $4 per day and up.—John J. Hernan, Mgr. 
SAN FRANCISCO (Calif.). 

1915 Convention City. 
CHAS. H. VICTOR, Mgr. 
Filing Systems and Devices. 
Douglas 2357. 
FEIGHNER, 808 Humboldt 


Yawman & Erbe 
712 Mission 


President 
Mtg. Co. 
St. Phone, 

Secretary—H. H. 
Building. 

Club Montquesters at 803 Humboldt Bank Bldg. Phone, 
Douglas 1363. 

Weekly luncheons, Tuesdays, 12:15 to 1:15 p. m. 
Techau Tavern, Powell and Eddy Streets. 


HOTEL: St. Francis, Union Square, San Francisco. 
Rates, $2.00 per day and upward. European plan. 
SAN JOSE (Calif.). 
ar E. HOFF, Hoff & Kayser, Shoes, 95 S. 
irst St. 
Secretary—CHAS. M. O’BRIEN, 30 S. Ist St. 
Luncheons every Wednesday at O’Brien’s Confectionery. 


SAVANNAH (Ga.). 
President—JOHN S. BANKS, Phillips & Crew Co., 
Pianos and Organs, 242 Bull St. Phone 8372. 
Secretary—C. V. SNEDEKER, JR., Snedeker & Lude- 
man, Architects. 401 National Bldg. Phone, 457. 
Luncheons ever Tuesday in the month except the fourth, 
2:15 to 3-o’clock. Fourth Tuesday at 7 p. m. 


SCRANTON (Pa.). 

President—WM. H. HAGEN, Hagen & Wagner Co., 
Dry Goods & Furnishings, 205 ashington Ave. 

Secretary—CAREY P. W LLIAMS, Trafic Mgr. Bell 
Tel. Co. of Penna., 117 Adams Ave. Mail Address P. 
O. Box 1438. 

Meetings held every Tuesday at 12:15 p. m. at Hotel 
Jermyn. 


Bank 


SEATTLE (Wash.). 
President—CLAUDE H. ECKART, Eckart Plumbing & 
Heating Co., 1614 Third <i Phone, Main 5682. 
wa ili A. GRAHAM, JR., 237 Rainier-Grand 
otel 
Club Headquarters at office of Secretary. 
Meetings held at the Washington Annex, 2nd Ave. and 
Stuart St., every Monday at 12:15 p. m. 


SHREVEPORT (La.). 


President—SAM W. MASON, Caddo Abstract Co., Ab- 
stracts, 219 Commercial Bank Bldg. 

Secretar -—JNO. B. YAUGER, Underwood Typewriter 
Co., Typewriters, 515 Marshall St. 

Luncheons first three Fridays of each month at 12:13 
p. m. at Hotel Youree; evening meetings last Friday 
in month at various places. 


SIOUX CITY (Ia.). 
President—FRANK S. LAMAR, Secy. Deitch & Lamar 
Co., Office and Filing Devices. 418 Nebraska St 
Secretary—JNO. O. KNUTSON, Merchandise Broker 
and Manufacturers’ Agent, 308 Pierce St. Phones, Bell 
1122; Auto. 1026. 
Club Headquarters at office of Secretar 
Luncheons every Monday at 12:15. Dcakaes meetings 
8rd Monday of each month. Luncheons rotate be- 
tween The West, The Martin and The Jackson Hotels, 
evening meetings at The Martin or The West Hotels. 


SOUTH BEND (Ind.). 
President—CHAS. C. HERR, Herr & Herr, 111 W. 


Washington os 
Secretary—E. T . BONDS, C. U. Tel. Co., 227 S. Main 


st. 
Meetings held first and _ third 12:15 
p. m., at The Oliver. 


SPOKANE (Wash.). 

President—A. F. S. STEELE, Secy. Washington Water 
Power Company, Electric Light & Power. 5, ie 
Bldg. Phones, Main 51a and Maxwell 3510. 

Secretary—CHEST WYNN, 503 Chamber of Com- 
merce Be, eed Kain 107. 

Meetings held every Thursday at 12 m. at The Hall 
of the Doges, Davenport’s. 


SPRINGFIELD (IIL). 


President—O. G. SCOTT, Scott Coal Co., 327 S. 5th St. 

Secretary—R. F. BUTTS, Form Letters, Buckeye Sales 
Co., 502 Reisch Bldg. 

Meetings held second Neondey of each month at 6:15 p. 


Wednesday at 


m. at St. Nick Hotel. 
SPRINGFIELD (Ohio). 
President—CHAS. L. BAUER, President The Bauer 
Bros, Co, 
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possibilities in their sale. 


it local advertising for him. 


6” = This is what 
Kuh, Nathan & Fisher Co. 


say about our signs 


THE MEYERCORD COMPANY, 
Chamber of Commerce Bldg., 
Chicago. 
Gentlemen: 

It may be of interest to you, as well 
as your prospective customers, to 
know that your Decalcomania Win- 
dow Signs have proven very satis- 
factory to us. 

Their attractiveness and permanent 
bright colors and gold have had much 
to do with the fact that our customers 
are more than willing to put them 
up. We believe that signs of this 
kind are an excellent co-relative fea- 
ture of a general advertising cam- 
paign such as we are conducting. 

Window space is always valuable 
advertising when used intelligently, 
and when a manufacturer is able to 
reach the people through an attrac- 
tive sign of this kind, he is certainly 
obtaining valuable space at no cost 
and at the same time gives the deal- 
er the direct benefit of the general 
publicity. 

We believe that your Window Signs 
make the strongest kind of auxiliary 
advertising. 

Wishing you all success, we remain 

Very truly yours, 
Kuh, Nathan & Fisher Co., of Chicago 










The window sign 
that wins for you en- 


~ me 
— 


a 
——— 
ae 


a¢— thusiastic trade support 


—that changes perfunctory trade interest into loyal 
dealer co-operation. 
You can persuade the dealer into stocking your 


goods—but there’s a certain, further positive force needed before you realize the fullest 


General advertising alone won’t accomplish this. 


You must utilize the friend-making, business-building force of 


Meyercord Opalescent 


Decalcomania Window Signs 


They connect the dealer with your general advertising in the mind of the public—making 


First, your intelligent friendly interest—in the gift of an attrac- 
tive window sign—disarms the slightest possible indifference he 
may have for you—then the consumer-interest that is focused on 
him by these connecting signs transform his passive sales as- 
sistance into loyal co-operation and good will. 


Like hand-painted signs 


Meyercord Window Signs are made in open lettered sign-writ- 
er’s effect—in pure oil colors and gold. They rival individually 
hand-painted signs in appearance. Are easily applied. Once on 
the dealers’ window, are there to stay. No amount of washing will 
rub them away. Meyercord signs brighten any office or store win- 
dow. Are opalescent—don’t shut out the light. 

Write us on your business stationery and we will explain in 
detail how Meyercord Opalescent Window Signs enable you to 
secure this enthusiastic dealer co-operation—at a trifling cost. 

Send us a sample of your trade mark or trade slogan and we 
will show you—without cost to you—how attractive Meyercord 
Signs make them appear in your dealers’ windows. Write us— 
TODAY. 


THE MEYERCORD COMPANY, Inc. 


We Carry the Standard Rotary Window Signs. Put one en Your 
Window. Get Prices. 


1107-1112 Chamber of Commerce Bldg., CHICAGO 
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Secretary—JAMES S. WEBB, The National Life Insur- WASHINGTON (D. C.). 

ance Co. of Vermont, 417 Bushnell Bldg. President—JOSEPH M. STODDARD, Cook & Stoddard, 
Luncheons every Monday at 12:15 p. m. at the Arcade samen, 1188 Connecticut Ave. Phone, North 


Hotel. 
STOCKTON (Calif.). 
President—NOEL H. GARRISON, Principal Stockton 
High School. 
Secretary—s. C. BEANE, So. Pacific Company, Sacra 
and Main. 


SUPERIOR (Wis.). 

President—J. C. CROWLEY, JR., Mgr. Peoples Tele- 
phone Co., 1013 Ogden Ave. : 
Secretary—JOHN P. O’CONNOR, University Extension 

3 Columbia Bldg. : 
Club Headquarters, Hotel Superior. Phone, Ogden 224. 
Meetings each Wednesday at 6:15 p. m. at Hotel Su- 
perior unless otherwise ordered. 


SYRACUSE (N. Y.). 

President—S. H. COOK, Sales Mer. Brown-Lipe-Chapin 
Co., Auto Gear Manufacturing, W. Fayette St. Phone, 
7785. Residence, 502 Walnut Ave. 

Secretary—FRANK W. WEEDON, Entertainer, 36 Grand 
Opera House Block. 

Meetings each Friday at 12:15 p. m., excepting one 
Friday each month, which is an evening meeting 
with some special entertainment, at the Onondaga 
Hotel Rathskellar. 

TACOMA (Wash.). 

President—R. E. ROBINSON, Mgr. Sherman, Clay & 
Co., Pianos, Organs and Talking Machines, 928 So. C. 
St. Phone, M. 995. 

Secretary—G. B. WOODBRIDGE, Mer. Cafeteria A-1, 
Fidelity Bldg. 

Club Headquarters at office of Secretary. 

Regular weekly luncheon at Tacoma Hotel every Thurs- 
ay at 12:30 p. m. 

TAMPA (Fia.). 

President—J. T. MAHONEY, Rhodes-Pearce-Mahoney 
Co., House Furnishers and Office Fixtures. 

Secretary—L. D. REAGIN, Tampa Publishing Co., Cor. 
Washington and Franklin Streets. 

Meetings held every ‘luesday at 12:30 p. m. at Hills- 


boro. 
TERRE HAUTE (Ind.). 
President—PAUL BOGART, Davis, Bogart 
Attorneys. 613 Trust Bldg. 
Secretary—LOUIS E. WEINSTEIN, Weinstein Bros., 
Men’s Furnishings, 523 Wabash Ave. 
Luncheon every Tuesday at 12:15 p. m. at the Rotarian 
Hotel Deming, with the exception of the last Tues- 
day in the month when meetings are held at 6:30 p. m. 
TOPEKA (Kas.). 
President—GEO. GODFREY MOORE, Life Insurance. 
New England Bldg. Phone, 1203. 
Secretary—J. M. BRUNT, Retail Drugs. 435 
Ave. Phone, 528. 
Luncheons second and fourth Mondays of each month at 
12:15 p. m. 


& Royse, 


Kansas 


TOLEDO (Ohio). 
President—THOMAS A. DEVILBISS, Mgr. The De- 
Vilbiss Mfg. Co., Mfg. Atomizers, 13 Dorr St. 
Phone 22x28 
Secretary—ED. R. KELSEY, c-o The Toledo Railway & 
Light Co. Transportation Superior St, Phone 7200. 
Weekly Club Luncheons will be held every Friday noon 
at 12 o’clock at the Hotel Secor. 
Monthly meetings held on the third Tuesday of the 
month at such places as may he arranged for. 
HOTEL: Secor, 300 rooms, 200 baths. Rates, $1.50 per 
day and up. Wallick Bros., Props. 
TRENTON (N. J.). 
President—WALTER F. SMITH, Insurance, 
State St. 
Secretary—CHAS. F. STOUT, Proprietor Haberdashery, 
38 E. State St. 
Luncheons third Thursday of each month, 12:30 to 1:80 
p. m., at Hilbrecht’s or Trenton House. 
TEOY GH. *,). 


President—JOS. A. LEGGETT, Pres. John Leggett & 
Son, Paper Box Mfrs., 2184 7th Ave. Phone, Troy 


7 -3. 
Secretary—JAS. A. BEATTIE, Laundry, 607 Broadway. 
or every Tuesday at 1 p. m. at Hotel Rens- 
selaer. 


203. S. 


WACO (Texas). 


PENLAND, Mgr. Waco Drug Co., 


SNEAD, Mfgr. Septozone, 2004 Lyle 


President—J. M. 


4th and Mary Streets. 
i “apelin G. 
t. 
Misfags every Monday at 12:15 p. m. at State House 
otel. 


‘ le 

Secretary—HOLCOMBE G. JOHNSON, Johnson & 
Adams, Insurance, 

Luncheons held at the Ebbitt House, 14th and F Sts. 
N. W., phone, Main 5085, 2nd and 4th Fridays of each 


month. 

HOTEL: The New Ebbitt, 14th and F Streets. Ameri- 
can, $3.00. European, $1.50 to $4.00. 

WICHITA (Kans.). . 
President—WILL G. PRICE, Pres. Wichita Business 
College, 113 No. Market St. Phone, Market 1878. 
Secretary—GEO. I. BARNES, Barnes Reporting Co., 
Form Letters and Court Reporting, 1005 Beacon Bldg. 

Phone, Market 472, 

Meetings of Club held every other Monday evening 
(except July and August) at place designated for eac 
ae 

no able Luncheons every Friday noon at Kansas 

ub. 


WORCESTER (Mass.). 

President—LEWIS M. McCALLUM, Secy. Parker Wire 
Goods Co., 1 Assonet St. Phone 4400. 

Secretary—H. BURT SIMONS, Mgr. Western Union 
Telegraph Co., 413 Main St. 

Luncheons every. Thursday at 12:45 to 2 p. m. at the 
Bancroft (Rotarian) otel, in the Colonial Room. 
+ sme ies 3 dinner and business meeting held on the 
third Monday in each month. 

HOTEL: The New Bancroft. A new million dollar 
hotel. Rates, $1.50 up. European plan. 





Clubs Not Yet Affiliated in the Association. 
AUGUSTA (Ga.). 

Secretary—W. W. HACKETT, Pass. Agt. Central of 
Ga. Ry. 
BAY CITY (Mich.). 
FRANTZ, 407 Center Ave. 
BUTTE (Mont.). 
Secretary—W. L. COSTELLO, Hennessy Bldg. 


GALESBURG (Ill.). 
Max Goodsill, Mail Bldg. 


HAVERHILL (Mass.). 
Temporary Secretary—ARTHUR ALLAN. 
STHACA (N. Y¥.). 
Secretary—B, E. SANFORD, clo Cornell Co-operative 


Society. 
JACKSON (Miss.) 
Secretary—J. C. McGEE, c-o Hunter & McGee Drug Co. 


McALESTER (Okla.). 


McPheron. 


PADUCAH (Ky.). 
BILLUPS, Mgr. Cumberland Tel. Co. 


PIQUA (Qhio). 


Secretary—C. H. 


Secretary—M. 


Secretary—R. L. 


Secretary—L. L. 


Secretary—JOHN T. NIELSON, Gen. Mgr. Magee 
Bros. Co. 

: SPRINGFIELD (Mass.). 

Yemporary Secretary—EDW. PALMER, c-o Felt & 


Tarrant Mfg. Co. 
WATERTOWN (N. Y.). 
Secretary—L. deL. BERG, 124 E. Moulton St. 


. YOUNGSTOWN (Ohio). 
Secretary—I. VAN BAALEN. 


Canada. 
_Each Rotary Club extends a cordial invitation to all 
visiting Rotarians to attend its meetings and to call 
upon its officers and members. 
CALGARY (Alta.). 


President—J. S. RYAN, R. G. Dun & Co., Mercantile 
gency, Thomas Block. 
Secretary—DOUGLAS C. HOWLAND, Vacuum Clean- 
ers, 105 6th Ave. W. 
Luncheons second and fourth Tuesday of each month at 


12:30 p. m. 
HALIFAX (N. S.). 

President—JOHN C. GASS, Provincial Mgr. Imperial 
Life Assurance Company. Bank of Commerce Bldg. 
Phone 376. 

Secretary—PEARL O. SOULIS, Pres. Soulis Type- 
writer Co., Ltd. Modern Office Devices. Cor. Gran- 
ville & Sackville Sts. Phone 1426, 

Luncheons every Tuesday at 1 p. m. at Halifax Hotel. 

eatehy meetings 1st seers in each month, 

HOTEL: Halifax Hotel, Hollis St. American, $3.00 
per day and up. 
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if Edison Dictating Machine 














Add the Edison Dictating Machine to your | 
payroll and then watch your payroll | 
Correspondence is a necessary expense in all lines of business—so necessary 
that many business men fail to realize the possibilities of economy and increased 
efficiency in letter writing, The 


Dictatin 


Edison wna 


Prevent Substitution, Specify “Made by Edison” 
not only reduces correspondence costs but increases efficiency. It gives better 
letters quicker and at half the cost. J 








Developed and perfected under the personal super- Pia 
_ vision of Thomas A. Edison. Approved and Ps 
oe” labeled by The Underwniters’ Laboratories, 7 Send in 
iy Inc., under the direction of The National Board of Fire Pi this coupon 
Underwriters. Only dictating machine equipped v4 
with Auto Index for conveying corrections, in- rs Thomas A. Edison, Inc 
241 Lakeside Ave. 
structions, etc., to the transcriber. 7 Gite 
Service everywhere, including the principal a Please send me your booklet, 
Canadian Cities. , Pm Aaandh i Business Man,” 
The Edison Dictating Machine is used in the at: iets te ee ae 
office of the International Rotary Clubs @ _ work, and your booklets on its mechan- 
Association, of Chicago. ? ical and detttienl qiveningne. 
Pay 241 Lakeside Ave., ys 
Q&s Orange, N. J. v7 OUD co ccesesecccdcesscvecseccsseseecece 
Nae ys PU ceeuuetudtudeescecaciuneewssnbasaddaaoan 
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Yes, the Visitor May Pay for His Own Meal 





HAMILTON (Ont.). 
President—RUSSELL T. KELLEY, Gen. Mgr. Hamilton 


Fire Insurance Co. 

Secretary—A. R, BELL, Mgr. The Garlock Packing Co. 
Meetings held Thursday at 1:10 p. m. at Young’s Cafe. 
MONTREAL (Que.). 

President—H, LEROY SHAW, Mgr. Imperial Life As- 
surance Company, Life Assurance, 112 St. James St. 
Secretary—H. SWENERTON, Investment Bonds, 

Dominion Express s 
Club luncheons every Tuesday at 1 p. m. at Coopers 


Restaurant. 
ST. JOHN (N. B.) 
President—A. P. ALLINGHAM, Imperial Life Assurance 
Co., 60 Princess St. 
Temporary Secretary—Stan F. Jamieson, Allison & 
Thomas. 147 Prince William St. Phone M 1202. 
Luncheons every Monday at 1:15 p. m. 
TORONTO (Ont.). 
President—W. A. PEACE, Dist. Mgr. 
Assur. Company, 22 Victoria Street. 
Secretary—G, D. WARK, Secretary The Office Specialty 
_Mfg. Co., Ltd., 97 Wellington Street, W 
Club Headquarters, Stock Exchange Bldg. 
Weekly luncheons, every Friday at 1:10 p. m., Dun- 
ning’s Hotel, 29 King St. est. 
VANCOUVER (B. C.). 
President—REV. E. L. PIDGEON, Minister St. Johns 
Presbyterian Church, 1859 Pendrell St. 
Secretary—W. P. KEARNS, Club Office, 511 Dominion 
Bldg. Telephone Seymour 845. 
Weekly Luncheons, 12:30 = sharp, in the Elysium 
Hotel, 1142 Pender St., est. 
VICTORIA (B. C.). 


President—FRANK HIGGINS, Barrister & Solicitor, 
1118 Langley St. 
T. J. GOODLAKE, 110 Westholme 


Secretary—CAPT. 
Hotel. 

ar. eee every Thursday at 1 p. m. at Westholme 

rill, 


Imperial Life 


WINNIPEG (Man.). 


President—J. F. C. MENLOVE, Dom. of Can. Guaran- 
tee & Accident Ins. Co., 615 Ashdown Block. Phone, 
Main 2075. 

Secretary—C. J. CAMPBELL, Security Land Co., 8 
Bank of Hamilton Chambers. one,. Main 870. 

Semi-monthly evening meetings and dinners at Fort Gar- 
ry Hotel at 6:30 p. m. sharp. 


Great Britain and Ireland. 


_Each Rotary Club extends a cordial invitation to all 
visiting Rotarians to attend its meetings and to call 
upon its officers and members. 
BELFAST (Ireland). 
President—W. H. ALEXANDER, Motor Merchant, 91 
Donegall St. Phone, Belfast 974 and 1801. 
Secretary—HUGH BOYD, Atkinson & Boyd, Chartered 
Accountant, 72 High St. Phones, Belfast 2447 and 


Luncheons, Monday from one to two p. m., the Gtand 
Central Hotel. 


BIRMINGHAM (England). 

President—JOHN WEATHERHEAD, United Counties 
Bank, Ltd., Colmore Row. Phone, Central 2464. 

Secretary—F. R. O’SHAUGHNESSY, F. I. C., Analyti- 
cal Chemist, 42 Temple St. 

Luncheon Mondays at 1:15 p. m. at Midland Hotel, New 
Street. Evening meetings third Monday at 7 p. m. 
DUBLIN (Ireland). 

Pegi IOEN P. McKNIGHT, City Woollen Mills, 

or 3 

Hon. Secretary—WM. A. M’CONNELL, The Century 
Ins. Co., Ltd., 116 Grafton Street. Phone, 2988. _ 

Luncheons Mondays, 1:15 to 2:15. Evening meetings 
during winter months, usually on last onday of 
month, The Imperial Hotel. 

EDINBURGH (Scotland). : 

President—W. L. SLEIGH, J. P., Motor Engineer, 382, 
Shandwick Place. 

Secretary—lHOMAS STEPHENSON, Pharmaceutist, 
Editor of ‘“‘The Prescriber,” 137 George St. Phone, 
Central 2387. 

Luncheons held every Thursday at 1 o’clock (except first 
Thursday of month). Monthly meeting, first Thursday 


of month at 7 p. m., Carlton 


_ Hotel, North Bridge, and 
Ferguson & Forrester’s, Princes Street, on alternate 
—_ No meetings held during August and Sep- 
tember. 


GLASGOW (Scotland). 
President—JOHN WRIGHT, JR., John Wright & Son, 
Tailor, 130 St. Vincent St. Phone, Central 2 
Secretary—JOHN A. KIRKWOOD, Stock Broker, 75 
St. George’s Place. Phone, City 8004. Telegraph ad- 
dress tg Glasgow. 
Luncheons, Tuesdays at 1:15, Burlington House, 183 
Bath Street. Monthly Meeting 83rd Tuesday in the 
month 6:30 p. m. at Ferguson & Forrester’s, Bu- 


chanan St. 

LIVERPOOL (England). 
President—GEORGE J. PRATT, Pratt, Ellis & Co., 
Fishmarket, Phone, 1557 Royal. : 
Hon. Secretary—AUGUSTINE RIED, Orford & Ried, 

Insurance Broker, 19 Castle St. 
Luncheons every Thursday at 1 p. m. at Hotel St. 


George. 
LONDON (England). 


President—D. F. COOKE, Solicitor, 17 Coleman St. E. 
C. Phone, Central 1645. 

Hon. ye roe Sa FALKINGBRIDGE PARKER, M. S. 
= Architect, 18 Coleman St., E. C. Phone, Central 


Monthly meetings held the second Tuesday in each month 
at 7 p. m., and weekly luncheon every Wednesday at 
1 p. m. at the headquarters of the club, Waldorf Hotei, 
-Aldwych; W. C.° ~ 

MANCHESTER (England). 

President—W. H. BURGESS, Mgr. Messrs. Sutton & 

co General Carriers, 86 Fountain St. Phone, Central 


Hon. Secretary—F. C. Kerridge, Insurance Broker, 16 
John Dalton St. Phone, Central 1773. 

Headquarters, Albion Hotel, Piccadilly. 

Club luncheons are held every Thursday at the Al- 
bion Hotel at 1 o’clock. Monthly dinners at the 
Albion Hotel each month on alternate days, first 
Thursday, Friday, etc., in-the month. No dinners in 
August or September. 





room in the Hotel Winecoff. 


appearance of a rose garden. 


little 


guess yes.’’ 





hiemiiiieinsiionsiadeane 


“It Looked Good To Him” 


‘*Globe-trotter as he is, International President Frank Mulholland was speech- 
less when the Atlanta Rotarians: introduced him to the new rose-garden dining 
Decorated with rambler roses on the natural vines 
and huge hanging baskets of American Beauty roses, it did indeed have the 
At one end of this room near the entrance from 
the kitchen is a window, with roses trailing over the window and from his table 
in the rose garden the guest of honor looked through and saw on the other side a 
room all in white enamel, with a white enamel gas range, white enamel 
refrigerator, etc., with a genuine Southern negro mammy frying chicken in that 
southern style that only they can do. 


Did Mulholland eat chicken? Well, I 
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—says Dr. Charles W. Eliot. 


“Two machines should not be employed at a task one machine can 
perform’’—says the 


Remington 


Adding and Subtracting Typewriter 
(Wahl Adding Mechanism) 


When you write a bill or a statement, or an order on the Remington Adding 
and Subtracting Typewriter, the same machine that commences the work, finishes 
it. It does the writing, the adding—everything. 

When the writing is done, it is seen that the Adding and Subtracting 
Mechanism has automatically taken care of the rest. Result—time saved, 

j labor saved, and absolute accuracy insured. 


Ask us for a demonstration on your own work. It will 
involve neither charge nor obligation. In any event, you will 
be interested in our illustrated booklet, ‘“The New Remington 
Idea”, sent free upon application. 


Remington Typewriter Company | 


(Incorporated) 


325-331 Broadway, New York Branches Everywhere 


————— Ere NO 


*‘A man should not be employed at a task a machine can perform” | 





















































THE ROTARIAN 




















Birmingham, Emblems Are Our Specialty 
Alabama, ge ae 
On The Rotarian JOBE-ROSE JEWELRY CO. 
Advertising Map. Write Rotarian J. N. Rose. 








“THE BIG ALABAMA HOUSE”’ ROTARY LITHOGRAPHERS 


T é SON STATIONERS AND ENGRAVERS 
OBERTS WRITE FOR QUALIT Y. SERVICE AND 


ROBT. W. EWING, Pres. QUANTITY PRICES. SAMPLES OF 
BIRMINGHAM, ALABAMA WORK GLADLY SENT ON REQUEST 














Warehousing, Transferring & Forwarding OUTDOOR PAINTED DISPLAY 
WARRANT WAREHOUSE COMPANY, ALSO ELECTRIC SIGNS 


Birmingham, Ala. 

MAGNOLIA COMPRESS and WAREHOUSE CO. 5 | uthern Ad Co 

Mobile, Ala. es 8 
Address Rotarian W. D. Nesbitt, BIRMINGHAM, ALA. 
President, Birmingham or Mobile. Rotarian F. A. RIBBLE, President. 

















iF YOUR LOCAL ENGRAVER CAN’T SERVE 
YOU SEND YOUR ORDER TO Che MOLTON HOTEL 
ALABAMA ENGRAVING CO. Birmingham, Ala. 


OF BIRMINGHAM 


MODERN EQUIPMENT GOOD SERVICE Modern and absolutely fireproof. 
LET US BID ON YOUR ORDER Rates $1.50 to $2.50 per day. 
ROTARIAN GANSTER, SEC’Y ANO TREASURER Rotarian T. H. MOLTON, Proprietor. 














J. C. McMICHAEL, Inc. 
GENERAL ADVERTISING AGENTS, Atlanta, Ga. 


Our specialty is handling large Advertising Accounts in the southern states where we know con- 
ditions, and how to secure best results for money expended. Correspondence solicited. 


Represented in Atlanta Rotary Club. 











MANUFACTURER OF May we serve you? 





JOHN GERTS: citesco tino Se ane bn etteneas 90-000 
e r t 
CHICAGO, ILLINOIS ) omind mecnig- Bos eee ven, e more suc 


BYRON 0. JONES, Manager 


Member Chicage Rotary Club. 


Piano Stools and Benches 











LAWRENCE WAREHOUSE COMPANY 





CALI- 
FORNIA 


OAK- 
LAND 





Your business in California should increase greatly in the next few years. 
We may be able to help you. Our entire plant, wharves, warehouses, rail- 
road sidings, pool car department and office are at your service. Write tous. 
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This is the nts. 


Particular year for practical pres€ 
eals are a certain fulfillment of the hapPY 
gift sentiment. They are suitable on every 


‘ he 
aterman’s Ideals are universally know® ee 
‘ -makin 
in bac Ss. There are two generations of pen-™2" e 
ack of them. design, 


and Made t They are handsome in finish sani cord- 
ing to + © last and do good work for years. +*¢ 
or the person, you can select pe 
Silver, Scan we handsomely mounted 
Gold Point © Mounting is generally preferred f 

’ can be had to suit every hand 4 


aterman 5 Id 
‘hristmas 
Sift list, 


Standard pen 



























or gift pens. 
nd character 










oO Writi 

Idea] Be and may be exchanged until suited. aaragge 
oe 3 orld. 

gular "an be had throughout the W aon 3 






Ideals Can » Safety or Self-Filling Types of Wer 
Studens pected appropriate pens for business, 
Se Tap men, women or the young 


| é& | ae as ; 
| | \ \ 

AELRRRERRUOD”.-. 

Salety Illustrated Waterman's Ideal IDEAL 


$2.50 gold gift folder mailed upon request. 
also gold banded Prices. $2.50 to $50.00. 


social 
folks. 





































Self-Filling Tnsi: hy i - Pocket Regular 
ten nsist upon the genuine-Water Pee. 
man’s Ideal. In attractively Fitigree ‘$5.00 


designed boxes for Christmas. “tt ling aed 















banded Silver 
$3.50 without * $5.00 $4.00 
Clip-on-Cap _ band Clip-on-Cap Clip-on-Ca 
‘o-oa-Cy band §=— Sold Everywhere at the Best Retail Stores. lip-on-Cap Clip-on-Cap 
L. E. Waterman Company, 173 Broadway, New York 
24 School St., Boston 115 So. Clark St., Chicago 17 Stockton St., San Francisco 
107 Notre Dame St., W., Montreal Kingsway, London 408 Calle Lima, Buenos Aires 
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ORANGES 


What could be better for a 
present or Christmas Gift 
than a box of 


FLORIDA’S 
GOLDEN 
ORANGES 


I will have a few thousand 
boxes of 


RICH— 
RIPE— 
GOLDEN 
FRUIT 


Specially picked and packed this 
season. Excelling in Quality 
and Size any Oranges grown in 


the World 


$5.00 A BOX 


DELIVERED 
ANYWHERE 


Send me your orders 1 to 100 
boxes. 

Make check or money order 
payable to 


FRED WARDE 


(ROTARIAN) 
TAMPA, FLA. 


Reference: Every Rotarian and Bank in 
Tampa, Fla. 
Send your orders now——don’t wait 











(WHAT THE CLUBS ARE DOING.) 
(Continued from page 88.) 


mittee is doing good work, and say, the entertain- 
ment committee certainly has got ‘‘that fever.’’ 
If you doubt it for one minute, come to Mobile 
any Thursday, Rotarian Room, Cawthon Hotel, at 
one o’clock. That is the time we begin starting 
things. H, W. Tayuor, Assoc. kd. 


MONTGOMERY (Ala.). 


Our regular weekly luncheon on October 21st 
was postponed until Friday evening, the 23rd, for 
the purpose of celebrating our first anniversary, 
and also to entertain President Frank Mulholland 
at a banqtet. The program.was well arranged 
by President Quisenberry and his committee and 
carried out in such a way that all present greatly 
enjoyed every minute of the evening. 

President Mulholland delivered a splendid ad- 
dress that will long be remembered in Montgom- 
ery Rotary. Indeed, your Associate Editor can 
not recall an address on any occasion where he has 
hear so many complimentary remarks, as on this 
one with reference to President Mulholland’s 
speech. We were delighted to have him. His 
visit was an inspiration to the club. 

The California Golden Wheel, that rich and 
magnificent emblem of Rotary, carrying a cordial 
invitation to the world from the Rotary clubs of 
California, reached Montgomery October 28th from 
Jacksonville, Florida. It was exhibited in a spe- 
cially arranged glass case at the store of Alex 
Rice, our Rotarian tailor, in the forenoon, re- 
ceived at the regular weekly luncheon by the Ro- 
tary club with due ceremony, and after the lunch- 
eon was carried to the large jewelry store of 
Rotarian Klien where it remained on exhibition 
in his beautiful show window for the rest of the 
day. Hundreds of Montgomery people came down 
town specially to see the Golden Wheel. 

We congratulate tditor Perry on the October 
issue of THE ROTARIAN. It is excellent in every 
respect, and is making a profound impression 
throughout the country, on behalf of the objects 
and high ideals of Rotary. Success to him! He 
deserves it. J. LEE HALLOWAY, Assoc. Ed. 


MUSKOGEE (Okla.) 


Our meetings during the month have been full of 
interest and the attendance has been the best of 
any month during the life of the club. 

At the meeting of October 8t:. we had the pleas- 
ure of listening to a most eloquent address by the 
Reverend Harry ©. Schiffler, on the subject of 
‘*Problems of International Peace.’’ 

At this meeting we also had the privilege of 
hearing a very practical talk on ‘‘ Fire. Preven- 
tion’’ by our former fire chief, Mr. J. L. Temple- 
ton. Mr. Templeton is a fireman of long experi- 
ence and his remarks on fire prevention were very 
practical and instructive. 

‘*Competitors’ Day’’ was the feature of particu- 
lar interest at the meeting of October 22nd, and 
proved one of the best attended and most enjoy- 
able meetings we have ever had. There were 
about seventy-five members and fifty guests pres- 
ent. 

After ‘‘the animals had been ‘fed,’’ Mr. D. H. 
Linebaugh, United States District Attorney, was 
introduced as ‘‘Our Baby Member,’’ and re- 
sponded with one of the best talks we have had 


(Continued on page 111.) 
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conees(ss §6cuneias 
~ GIFT PROBLEM 
SOLVED 


Arizona’s Most Unique Product 


DONOFRIO’S Crystallized 


MAKERS OF Cactus Candy 
CACTUS CANDY | 
PHOENIX Made from the wild Cactus Plant of the | 


ARIZONA Arizona Desert 


This dainty confection is not only pleasing to the eve and delicious to the 
taste, but is pure, wholesome and nourishing. It is easily digested and can be 
eaten by the most delicate child without ill effects. It is an ideal after-dinner con- 
fection, and is, more and more, being placed upon banquet menus by discriminating 
epicures. 

We pack plain crystallized and also chocolate coated cactus candy in pretty 
boxes beautifully embossed with a desert scene, each piece in crimp paper. Sizes, 
$1.00, $2.00, $3.00, $4.00, $5.00. 

Also packed in French or German silk lined workbaskets, $5.00 to $10.00. 

We prepay postage and guarantee safe delivery in good condition to any point 
in America. 

DON’T RACK YOUR BRAIN 
this year over the Christmas Gift problem. Send us the list of names and addresses 
of those you wish to remember at Yuletide, together with your Xmas cards, and we 
wil! mail the candy so it will arrive at destination a day or two before Xmas, or 


at any other time you may desire. 





References: Bradstreet or Dun Agencies, or any Bank in Phoenix, Ariz. 


DONOFRIO CONFECTIONERY CO. 


ROTARIANS 
| 


Corner Cactus Way & Washington St., Phoenix, Arizona 
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WE LONG AGO ADOPTED A POLICY NOW 


STRONGLY URGED BY ROTARIANS 


Our tires are made to wear—They are 
guaranteed to wear, too, but we do not add 
to the price an allowance for * policy’’ ad- 
justments. But should there be any occa- 
ston to do it, we do make adjustments that 
are honorable and fair. 


Read this resolution adopted at the Rubber Goods 
Section meeting of the 1914 Rotary Convention at 
ITouston: 

‘“Whereas, certain abuses have crept into the automobile 
tire industry beeanse of misrepresentation and unreasonable 
demands on the part of tire users, making it necessary for 
manufacturers to add a larger percentage above cost of this 
product, to cover ‘adjustments’ whether just or unjust, thus 
adding greatly to the first cost of tires, and 

‘*Whereas, this practice of ‘adjustments’ has worked a 
hardship on the careful driver making it obligatory on him to 
pay for the recklessness and carelessness of other drivers: 

‘*Now, therefore, be it resolved, that the International Asso- 
ciation of Rotary Clubs use its best influence to induce all 
manufacturers of auto tires to withdraw all guarantees and 
reduce the price of tires accordingly. ’’ 

Just what you Rotarians want done, so far as adjust- 
ments are concerned, we have done in the past and are 
going to continue to do in the future. But we have such confidence in our product 
that we are going to continue to guarantee it, but our adjustments have been and 
will continue to be made upon actual service. In other words, we don’t make you 
pay the expense of keeping the other fellow’s good will and his business. 

“NORTHLAND” TIRES ARE. HIGH-GRADE, BETTER-THAN-“STAN D- 
ARD”-TIRES. THEY ARE MANUFACTURED BY A CO-OPERATIVE COM- 
PANY THAT HAS OVER 8600 STOCKHOLDERS SCATTERED 
THROUGHOUT THE UNITED STATES AND CANADA. 

HOLDERS OF ONE SHARE OF OUR CAPITAL STOCK (PAR VALUE 
£100.00) BUY THEIR TIRES AT COST OF MATERIAL, LABOR AND OVER- 
HEAD EXPENSE. 

MEMBERS OF THE NORTHLAND CLUB (ANNUAL DUES $5.00) BUY 
THEIR TIRES AT A VERY SMALL MANUFACTURING PROFIT. 

STOCKHOLDERS SAVE ABOUT 40 PER CENT, WHILE CLUB MEM- 
BERS SAVE ALMOST THAT MUCH. 

All auto owners connected with us buy their tires at lower prices than are paid 
by dealers for the so-called “standard” tires. 

EVERY ROTARIAN WHO OWNS AN AUTO SHOULD BE A PART OF THE 
GREAT NORTHLAND ORGANIZATION, IT IS MANAGED BY ROTARIANS! 
Write for information, mentioning THE RCTARIAN. 


NORTHLAND RUBBER COMPANY, Inc. 


CAPITAL STOCK $2,000,000.00 
FACTORY AND GENERAL OFFICES—703-711 NORTHLAND AVE. 
BUFFALO, N. Y. 


OFFICERS AND DIRECTORS: , 
BERT L. JONES, Rotarian GEORGE C. RILEY CHARLES B. HILL, Rotarian 
WILLIAM F. KASTING, Rotarian J. E. FERGUSON CLARK L. INGHAM 
HENRY D. MILES, Rotarian Cc. O. HENDERSON, Rotarian JOHN JOLLY, Rotarian 
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the pleasure of listening to from one of our club 
members. 

President Dawson welcomed the visitors with a 
brief address, explaining to them the foundation 
and purposes of Rotary, after which we listened 
to a most able address by Rotarian [Fenster 
macher, on the ‘‘ Philosophy of Rotary,’’ this be- 
ing the first of a series of addresses on Rotary 
philosophy to be given by different members. 

We are pleased to note that ‘‘our only living 
ex-president,’’ Rotarian Shelor, has been chosen 
president of the Commercial Club. That Shelor 
will do things is‘no idle guess, and from him and 
his able board of directors, of whom the majority 
are Rotarians, we will expect much to he accom 
plished during the coming year. 

Wm. B. NEwTOoN, Assoc. Ed. 


NEW ORLEANS (La.). 

The local elub has just elected the following 
officers and directors:—B. C. Brown, President; 
M. 8. Sloan, Vice-President; Wm. R. Burt, See- 
retary; Frank B. Finney, Treasurer; Jos. Weck- 
erling, Registrar. 

The Board of Directors now consists of Gar- 
land Wolfe, A. B. Freeman, Ed. H. Wild, W. 
Bechtell, Jno. S. Fineran, W. A. Munger, A. 
Wuerpel, W. W. Van Meter, R. Raimondy, W. 8. 
Biekford. 

Knowing the men and the enterprises which 
they represent we are confident the outlook is 
bright. The keynote is progress, the upbuild- 
ing of New Orleans commerce, good-will and 
friendship to all. They have the heritage of the 
most ‘‘up-to-the-minute’’ administration the club 
has known. 

The Irish just won’t be downed for there is 
handsome Billy Burk as the worthy scribe. 

Our ‘‘has been’’ president, A. B. Freeman, ex 
pects to live up to his name, for he now feels he 
is not under the management of the ward bosses. 
Ice Cream Brown, the incoming President, is 
reported to ke laying in a stock of red and pink 


2 oe 


shirts. 

New Orleans is very happy in having secured 
the next ‘‘Get-Together’’ Conference. ‘This was 
due to the energetic work of our delegates, Brown, 
Freeman, Burk and Steffee. 

The last business meeting decided to have the 
club enter civic work and thus get for the local 
club all the publicity possible; not, however, with 
the idea of exploiting the individual members, but 
to help the prosperity of New Orleans, for there 
is a growing feeling that Rotary and progress 
of any community should go hand in hand. 

JNO. T. CREBBIN, M. D., Assoc. Ed. 


OAKLAND (Calif.) 

By the time this issue of THE ROTARIAN reaches 
its readers, the Oakland Rotary Club will have 
put into effect what is known as the ‘‘ Rotary Loan 
Fund.’’ The purpose of this fund is to make 
loans to members who are badly in need of finan- 
cial assistance and who do not want, or are not 
able, to get it through the ordinary sources. 

The fund will be raised by voluntary subserip- 
tions of one hundred dollars, payable monthly in 
sums of two dollars or more. No member will be 
allowed to contribute more than one hundred dol- 


(Continued on page 112.) 
































Let Your 
Christmas 
Candies 


Be 


CANDIES 


Made with a 
Mother’s Care 


60c pound, beautifully 
boxed, postpaid 
Special attention given to Christ- 
mas orders. Appropriate Xmas cards 
bearing any wording you wish, en- 
closed with package. Shipped on the 
date you specify. 
1—2—3—4 and 5 lb. boxes 


Superior Sweets at the price of the 
ordinary 


Made in one grade only. We make 
no other product, specialize on this 
60e¢ quality and know it to be unsur- 
passed. 

Weekly Standing Order Plan 
1—2—3—4 or 5 lb. boxes, postpaid to 
any address weekly, semi-monthly or 
monthly, where we have no dealers, 
and monthly bills rendered. 

Dealers wanted in every Rotary City. 


Write for our proposition 


Williams Candy Co. 
Toledo, Ohio 
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Motor car springs are exposed to the weather 
and the worst of it. 
A film between the 
only sure protection, 


get 


of oil spring leaves is the 


grown Oil Boxes automatically supply the oil 
where needed and make cars ride smoother 
than ever before. 
One, Four and Ten Dollars for 
sample, Ford and complete sets. 
Your motor friends will appreciate these as a 
Christmas token. 
I desire Rotarians to use and sell Oil Boxes be- 
cause they do good service. 


W. H. BROWN, (Rotarian) 
6540 Carnegie Ave., Cleveland, O. 
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IF WE WERE 
CROWING 


It would be as 
much about the 
class of people 
who use 


THE TURNER-“DICTOGRAPH” 
INTERCONVERSING 
SYSTEM 


as about the intrinsic merits of a system that 
stands every employe in your room without the 
need of his physical presence. 

Ask us to tell you what the L. K. Comstock 
Company, the largest electrical contractors in 
the world, say abcut systems they have installed. 
Such institutions as the General Electric Com- 
pany, and the Westinghouse Electric Company 
usually KNOW where to get the best. 

It’s made for Rotarians by that Rotarian bunch 
that work for 


THE GENERAL ACOUSTIC CO. 
222 West 42nd St. 
New York City 
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lars. No member is eligible to borrow from the 
fund who does not contribute to it, nor can any 
one withdraw the contribution while he is still a 
member of the club; but should he leave the elub 
the full amount of his contribution must ke repaid 
to him within sixty days. 

The fund is controlled absolutely by a board of 
three trustees, elected annually by the memters of 
the fund. These trustees control the granting of 
loans and are the judges as to the security. Loans 
will be made at six per cent interest and only on 
good security. 

This movement is one of the really practical, 
friendly ways in which Rotary can benefit its mem- 
bers from a financial viewpoint. 

A. T. GOLDING, Assoc. Ed. 


OMAHA (Neb.). 

Honestly, fellows, we’ve got a little the best 
club of any in Rotary. You can’t make our boys 
miss a meeting any more. Did you know we’re 
all putting a dollar or so a week into the Cali- 
fornia fund? What is it? Why, it’s the Omaha 
plan of sending a big delegation to California. 
When the time comes we’ll all have our money 
up for the trip and just as sure as a man follows 
his money our members will go to San Francisco 
next July. J. B. FICKES, Assoc. Ed. 


OTTAWA (Iil.). 

In northeastern Illinois at the junction of the 
Fox and Illinois Rivers is located the county seat 
of LaSalle County, Ottawa, a growing city whose 
name we are justly proud to see in the official 
directory of Rotary and we have enough faith in 
its progressive spirit to believe it will add impetus 
to the Rotary wheel. 

Starting with a small nucleus less than ten 
months ago we now have a membership of sixty 
representative men, live wires in this community 
who are awake to the fact that Rotary is not a 
one man organization. 

While sessions (held semi monthly) promote 
good fellowship and friendly acquaintance we have 
entered earnestly into certain civic improvements. 

Our first work along this line was the raising of 
funds to obtain state convict labor to cut down 
and make passable for traffic, a steep hill on the 
road to Starved Rock State Park just southwest 
of our city. 

At present our club is installing a decorative 
street lighting system throughout the entire busi- 
ness district which we eventually will extend 
through the residence section. 

We are comparative ‘‘youngsters’’ in Rotary, 
anxious to become better acquainted with our 
elder brothers who will find a WELCOME awaiting 
them whenever they strike Ottawa. 

J. M. JORDAN, Assoc. Ed. 


PEORIA (IIl.). 

Last year we thought we were filled with en- 
thusiasm but the overwhelming, preponderating 
enthusiasm of the present time is still greater. 

On October 25th, the Rotary club attended 


services at the church of Rotarian Rev. D. E. Wil- 
liamson, D. D. The evening program was dec- 
orated with the Rotary emblem, a splendid tribute 
to the Rotary club printed therein, the electric 


(Continued on page 115.) 
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CLUB SEALS 


LET 
FELLOW ROTARIANS 


HERE, THERE AND EVERYWHERE 


KNOW YOU ARE ROTARIAN 


PRINTED IN ONE OR MORE COLORS 
ON OUR EXTRA DOUBLED GUMMED, 


PLATED PAPER. 
SEND FOR SAMPLES AND 
SPECIAL CLUB PRICES. 


FENTON LABEL (OMPANY, Inc. 


MANUFACTURERS OF 


GUMMED LABELS, 
PARCEL POST, 
ADVERTISING STICKERS 
9TH & THOMPSON STS. 


PHILADELPHIA, PA. 
E. MINER FENTON, PRESIDENT. 


“a 

oor Zp, . SE a, 

gan 5 iy ¢  ) w 
a “A r . On 
& = v\ & a a 
q (=F i 0] Ag td : i) 
F en: eal “ Bb 
Oa we) | oh aie ) 
na i W/> c A> 

Le Pr, (MEMBER PHILADELPHIA ROTARY CLUB) te, wr 

CRN AT\ Op KERN AT Og 




















114 THE ROTARIAN 








PHILADELPHIA WANTS FOG 2.2977 


The Hotel Adelphia | MOORE PUSH-PINS 


CHESTNUT AND THIRTEENTH STS. ¢ Moore Push-less Hangers 
PAS Simplify Picture-Hanging 








PHILADELPHIA 
ABSOLUTELY FRE PROOF molt hems ith wai aanmntions be. 0 
The newest and most complete hotel. sure to ask your Rotarian Tr 
400 Sleeping Rooms. Glass tionery, Hardware or Photo Supply 
Restaurant, Roof Garden and Grill Head gta TOES PS PRRRO oF 
maintained to the highest degree of ef- ‘ 
cuts aea MOORE PUSH-PIN CO., Philadelphia, Pa. 
Convention Hall, Ball Room and Ban- 
quet Rooms specially adapted for large £ Largest works of the 
and important business assemblages and yl 
social functions. - & 





Kind in the World 


a nee. a 50 ACRES—58 BUILDINGS 
Sleeping Room, with Bath, one occupant, at. Off. SS : aa 
$2.50 to $5 per day. 3,600 EMPLOY ES. 
Sleeping Room, with Bath, two occupants, The result of worldwide appreciation 
: * fe $8 4 —-. 
Suite $10 to per day. 1 
Display Room, with Bath, $3 to $6 per day. Henry Disston & Sons, Inc. 


Keystone Saw, Tool, Steel & File Works 


THE ROTARY HOTEL PHILADELPHIA, U. S. A. 














THE A. J. KEIL CO. ADVERTISING OPECIALTIES 
LINCOLN BLDG. PHILADELPHIA 


The ROTARY SCREW PENCIL is the Ideal 


Pencil for the busy business man. No sharpening. No waste. No soiling of pocket 
Extra leads with each pencil. Sample 10c in postage. (Prices on Request.) 


Royal Electrotype Co, | MacDonald & Campbell 


PHILADELPHIA Men’s Clothing, Haberdashery, Automo- 


Solicits orders for 100% Royal Quality bile Apparel. 


Electrotypes from Half-tone originals, 
either for one color or process color 1334-36 Chestnut Street 


printing. PHILADELPHIA 


Peirce School! Theo. F. Siefert 


paar een Furs of the Better Grade 


Business School 1426 Walnut Street 
917-19 Chestnut St., Phila. PHILADELPHIA 


Shoe Headquarters for Ro- ‘ 
tarians in Philadelphia weet 
) 
GEUTING S SPEAKS FOR ITSELF 


1230 Market Street and 19 South 11th Street PHILADELPHIA 
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Rotary wheel conspicuously displayed, and the 

Peoria Rotary Song, ‘‘If I Knew You and You 

Knew Me,’’ beautifully rendered by the soloist, 

Mrs. Francis. 
On Friday 


(WHAT THE CLUBS 


(Continued from page 


night, October. 30th, we had our 


monthly night business session, the room being 
decorated in Halloween colors, lighted with 


pumpkin lanterns and souvenir place numbers. At 
this meeting it was decided to play Big Brother 
to poor lads on the night of November 25th, each 
member bringing at least one small and hungry 
urchin who was willing to swap one cold lean 
sandwich hurriedly eaten in the gloom and cold 
for a big turkey dinner, with soup, oysters, dress 
ing and walnuts, with music and heat and time 
to eat, and the fellowship of older boys who have 
a whole-souled appreciation of their trials and 
hardships—whose hearts beat in perfect rhythm 
with the joyous glow of boyhood and who realize 
that many of these will be future Rotarians 
spreading in their turn just a little sunshine to 
a still younger generation of sturdy kids. Each 
generation can only be Big Brother a little while 
and the sunshine distributed is remembered just 
as long as that little fellow lives. 
ROWAN Ray, Assoc. Ed. 


PHILADELPHIA (Pa.) 
The Rotary Club of Philadelphia enjoyed a 
merry little luncheon recently. 
Charming wax funeral designs gave the table : 
festive appearance, which was heightened by a 








Rotarian W. F. Kendrick of Philadelphia as com- 
manding officer of the Nobles of the 
Mystic Shrine. 
that perched cockily on the 
Gay dirges were sung now and 


miniature hearse 
banquet board. 
then. 

A bright address was delivered by John M. Gess- 


(Continued on page 117.) 








Bus and 
Inspirational Books 


T oO 
Kusiness 


Here is a suggestion for a Christmas re- 
membrance for your .friends and employees 
that will be certain to be thoroughly appre- 
ciated. 


Send a book that is a REAL book, such 


as: 

“Crowds’—by G. S. Lee eevee. tec ceeeseeee $1.35 
“The Lost Art of Reading’’—by G. S. Lee .. 1.35 
“Every Man a King’’—by O. S. Marden .... 1.00 
“What Men Live By’’—by R. C. Cabot 1.50 


The above are just a few from our big stock 
le ¢ , 
Write for complete catalogue which will he 
forwarded post free. 


Any book sent on approval. 


Wood, President 
Rotarian 


John J. 


The Burrows Bros. Co. 
New England Building 


Cleveland, Ohio 
























Hand Carved Frames 


A handsomely framed picture makes 
not only an acceptable Christmas Gift, 
but is a pretty and delicate compliment 
to the refinement and taste of the re- 
cipient. 

Send us your pictures. We'll send 
plate and price on frame we would 
suggest for it. 

Frames designed and made to order 
to harmonize with any subject. 

We have an attractive proposition for 
Rotarian art dealers. Ask us about it. 


The Mobr Art Galleries 


914 Madison Avenue 
Manufacturing Department, Toledo, O. 
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ALCOHOLISM 


“THY TERRIBLE STORY” 
By HON.“JAMES E. BRUCE, President, International Work of the 


NEAL THREE DAY TREATMENT 





INTRODUCTION: Former Senator Bruce of Iowa is an enthusiastic member of 
the Chicago Rotary Club. Prior to five years ago he was recognized as one among 
lowa’s foremost lawyers, bankers and public men. He is now devoting his life to the 
Neal work. The first Neal Institute was opened at Des Moines, lowa, in December, 
1909. Today Neal Institutes are established in sixty American and foreign cities and the 
work is being rapid.y extended to all parts of the civilized world. 


FELLOW ROTARIANS: Pardon me for appearing personal in a message which is prompted by 
my desire to reach and awaken the individual conscience, arouse the sympathy and secure the 
co-operation of the over 15,000 leading business and professional men who “preach and practice’ that 
noble sentiment “He Profits Most Who Serves Best,’ which in my candid judgment will soon cause 
our nine year old international ‘infant’? organization to be recognized as the largest, best and grandest 
organization in the world for the “uplift of man.” 

“BUT FOR THE GRACE OF GOD, THERE LIES JOHN WESLEY.” Early in my fifty-four years’ 
experience as a “hired boy”? on an lowa farm, a lawyer, banker, business man and _ public servant, 1 was 
impressed with the sentiment of these words uttered by that great preacher, John Wesley, the founder of 
Methodism, as he pointed to the unfortunate drunkard lying in the gutter. 

I WAS ALWAYS CONVINCED THAT HIGH CLASS MEN DO NOT VOLUNTARILY continue 
indulging until with health and home ruined, business wrecked and deserted by relatives and friends, they 
become “human derelicts drifting on a pilgrimage ot woe” to the penitentiary, insane asylum, the suicide’s 
grave, and the ‘*Potter’s Field. 

{LL MEN ARE CREATED DIFFERENTLY. You may be ‘immune’ from the poison of alcoholic 


liquors or narcotic drugs, hence can indulge | in an occasional social drink and then “‘let it alone.’’ Your sys- 
tem eliminates the poison. Your brother is “SUSCEPTIBLE” to the virulent poison—hence from that same 





“social drink’? his system retains the poison. ‘This immediately causes a diseased condition which virtu- 
ally forces him to seek the temporary reiier atiorded by ‘tone more drink’—more and more aaily, until 
from observation you know the rest and the end of that brother's life story. 


HELP UNFORTUNATE BROTHERS Fellow Rotarians. All such men need your counsel, advice 
and help as much as thenem they were “burning up’? with typhoid fever, or afflicted with some other 
serious human ailment. THEY ARE SICK MEN. Do your duty to that high class man you know of 
who thus far is only “drinking too much” by advising him and pointing out the easy “NEAL WA) 
provided by modern medical science. Help to rescue that friend or neighbor who has reached the point 
where he is almost ‘‘beyond all earthly help’’ by enabling him to receive the benefits of the Neal treatment. 


IT IS NO LONGER NECESSARY for such men to spend several weeks or months away from 
home and business trying to get relief from ‘“‘old time” methods of treatment. Dr. B. E. Neal’s 
modern, scientific methods of treatment act as an ANZJIDOTE for the poison of alcohol or narcotic 
drugs, neutralizes its effects upon the brain and body tissues, eliminates it from the system, over- 
comes the diseased condition, creates a loathing for liquor or drugs, and soon restores normal mental and 


physical conditions. This is all accomplished for alcoholic patients in from three to seven days 
treatment at any one of 60 Neal Institutes or in the privacy of the home, hotel or club in all average 
or ‘moderate’ cases. All drug patients require from one to three weeks treatment at a Neal In- 
stitute. 


ATTRACTIVE BUSINESS PROPOSITION FOR YOU OR YOUR FRIENDS: We want Neal 
Institutes established by high class‘local business or professional men in all Rotary Club cities and other 
cities where we are not already established. We make very attractive business propositions to those 
interested and furnish them convincing evidence regarding the remarkable merit of this great humane 
work, its permanency and the substantial FINANCIAL REWARDS assured to those who secure the 
permanent and valuable “rights” which we grant (without “bonus” to us) to those establishing Neal In- 
stitutes for whom we furnish necessary “treatments”? as ordered and needed in their business. 


I invite personal calls and correspondence, care of the head NEAL INSTITUTE, No. 811 East 49th 
Street, Chicago, from all interested for self, relative, friend or acquaintance in knowing more about 
the merits of the Neal methods of treatment and those interested in establishing Neal Institutes 
in their own city or elsewhere in unoccupied territory. I will gladly furnish full information with 
the address of the Neal Institute nearest you, with my OFFICIAL AND PERSONAL GUARANTEE 
when desired that the entire amount paid will be promptly refunded to any patient who is not entirely 
satisfied at the end of treatment. High class bank, business, professional and “Rotarian” references 
furnished to all interested who make application. Respectfully submitted, 


JAMES E. BRUCE, President. 


60 NEAL INSTITUTES IN PRINCIPAL CITIES 


No. 811 East 49th Street — (Phone Oakland 4399 CHICAGO, ILLINOIS 
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ler, a dealer in tombstones. He reviewed most en 
tertainingly the history of tombstones, and said 
our cemeteries could show some of the finest ex 
amples of the designer’s art. 

G. H. Painter, superintendent of Westminster 
Cemetery, presided over the cheerful scene, and 
among those called upon for short addresses was 
the Philadelphia Rotarian undertaker. He opti- 
mistically pointed to the number of persons dying 
these days, and said he expected busiress to im- 
prove even more during the winter. 

The invitations to this ‘‘Ghastly Luncheon,’’ 
which was given in observance of ‘‘ Death Day,’’ 
were most happily designed. They were sent out 
on the stationery of an undertaking concern. 

EK. J. BERLET, Assoc. Ed. 


PHOENIX (Ariz.) 


It would be a hard matter to tell just who has 
given the most interesting and most profitable 
service talk at the October meetings of the Phoenix 
Rotary Club. Vice-President O’Mally, ‘‘ Bitu- 
lithie’’ Conway, ‘‘Sanitary’’ Dr. Nichols or ‘‘ Hy- 
gienic’’ Dr. O’Connell. «she majority of the 
weekly programs have also had two or three selling 
talks and some of our Rotarians could sell evening 
clothes to a Fiji Islander or automobiles to an 
Eskimo if we got a fair sample of their usual line. 

That ‘‘On to San Francisco’’ committee hasn’t 
got a special all chartered yet, but we have still a 
few days to get ready, and, by the way, don’t for- 
get that if our Eastern brothers don’t stop over 
and see the Valley of Sunshine on their way to 
the exposition they will miss part of the trip. 

A. C. TAYLOR, Assoc. Ed. 





PITTSBURGH (Pa.). 

Six hundred Rotarians from Pittsburgh, Me 
Keesport, New Castle and Youngstown filled the 
banquet hall of the Fort Pitt to greet President 
Mulnolland on his visit here on October 14th. 
Previous to the banquet forty automobiles con- 
veying the guest “of honor and Rotarians toured 
the principal points of interest about the city. 
President Mulholland’s address was an inspira 
tion, and he opened our eyes and hearts to a bet- 
ter conception of Rotary. If every Rotarian can 
hear him, then Rotary will take on a newer and 
broader meaning. 

President Mulholland 
Pittsburgh’s expense. ‘‘I obserye the usual 
Pittsburgh way of doing things,’’ said he. ‘‘ You 
announce a quartet and five men get up to sing.’’ 

Annual Night for ladies came on November 
18th. This was in the nature of a show, banquet 
and dance. It was our most elaborate attempt 
in an affair of this kind. 

Visiting Rotarians always welcome. Meet every 
Wednesday. ALLEN FINK, Assoc. Ed. 


READING (Pa.). 


Well, fellow Rotarians, after a two months’ 
recuperation period by the Rotary Club of Read- 
ing the first thing we thought advisable was to 
eat. So as a matter of course we opened our fall 
season on Septemker 30th with a Conservation 
Luncheon and on Octoker 7th in the form of The 
City Planning Luncheon. 

(Continued on page 118.) 
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Holiday Suggestions 


Before giving a large order, send for 
some selection. Then, when I prove to 
you that I have what you want—de- 
serve your patronage, favor me with your 
larger orders. 

De Luxe Box (Price $2.50, $3.50, and 
$6.00) filled with Chocolates, Salto Nuts, 
and Nutted Fruits, makes a wonderful 
gift. 

Salto Nuts—$1.25 a pound. 

Supreme Chocolates—$1.00 a pound. 

Italian Chocolates—80c a pound. 





Send check or open a charge account. 


Send orders for Christmas at once. 


HATCH New York 


Hatch—He pays the parcel post. 
York 


1223 Broadway 
1539 Broadway 


(Member New Rotary Club) 




















DELICIOUS 


PECONUT CRISP 


THE REAL FOOD CANDY 
(Crisp, fresh-roasted pee) 


nuts with cocoanut added. 
GEE IT’S GOOD! 


Fra Elbertus says: 


“Tt is as lus- 
cious as anything 
ever served at the 
layouts of Lucul- 
lus.” 


“Please pass the 
Peconut.” 





Ask your dealer or send 5c for package 


and dealer’s name. 


United Profit-Sharing Coupon 
in each package. 


WESTMORELAND CANDY Co. 
RICHMOND, VIRGINIA 
(Member of Rotary Club) 
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SEVEN PER CENT 
ON YOUR SAVINGS 


We issue PARTICIPATION CER- 
TIFICATES in denominations as 
small as $50 to those investors who 
wish 7% instead of the 3% or 4% paid 
by savings banks. 

These certificates represent actual 
ownership of a portion of one of our 
FIRST MORTGAGES ON  IM- 
PROVED SEATTLE REAL  ES- 
TATE. You select the particular 
mortgage in which you prefer to par- 
ticipate. 

Also entire mortgages in denomina- 
tions of $500 to $10,000 for those with 
larger amounts to invest. ‘Title in- 
surance and collateral fire insurance in 
every loan. 


No one has ever lost a dollar in 
any investment made through 


SEATTLE TRUST COMPANY 


Represented in Seattle Rotary Club. 


Central Building Seattle, Washington 























“Milady Beautiful” 


A Magazine that Every Woman Needs 

Each subject is conducted by an expert on 
the care of the Face, Hair, Hands, Scalp, man- 
ner of Diet and method of Exercise, with Ques- 
tion and Answer Department included. 

To retain the beauty she has, while cultivat- 
ing the qualities she desires puzzles many & 
woman as she grows older. 

Milady Beautiful Solves These Problems. 

Special Offer To Rotarians 

The subscription price of Milady Beautiful is 
$1.00 a year, but a Special Club Offer of 50 cents 
a year, has been made for a limited time to all 
readers of The Rotarian. 

Don’t procrastinate. Make some woman happy 
today, by taking advantage of this excellent 
opportunity. Address 


MILADY BEAUTIFUL 


Mallers Building, Chicago, Illinois 


(Represented in Chicago Rotary Club) 
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Next came our Birthday Anniversary and we 
are not afraid to give homage either for although 
we’re only just one gingerly year old we think 
and know that for such a short period of time 
we have accomplished wonders. 

One of the good things outside of eats that 
happened was a very interesting talk on ‘‘ Rotary’’ 
by Mr. E. J. Berlet, Vice-President of the Inter- 
national Association of Rotary Clubs. We con- 
sidered it quite some honor to have him with us. 

Wonders never cease and good things are bound 
to come out of being a member of our club. A 
jaunt in autos to Harrisburg on October 20th was 
a ride not to be forgotten. The Harrisburg Ro- 
tary Club gave us a reception the like of which 
I feel sure can hardly be duplicated. 

And now, last of all, but very important is our 
first attempt to publish our doings and awaken 
a wide interest in our organization by publishing 
a magazine which we call Hum; each copy will 
eclipse the preceding one, and we are trying our 
best to make it ‘‘hum.’’ 

STANLEY R. KAUFMAN, Assoc. Ed. 


RALEIGH (N. C.) 


Rotary has penetrated the heart of North Caro- 
lina by the organization of the Rotary Club of 
Raleigh which now has thirty-nine active members. 
There is punch in every meeting and such action 
on the part of the members of the organization 
as to attract attention throughout the state. 

The Raleigh Rotary Club announced its exist- 
ence by a whirlwind tour through the country in 
a radius of fifty miles. This tour was a brilliant 
success and was sprung on the public as a sur- 
prise. In its brief life the Raleigh Rotary Club 
has already taken first rank among the organiza- 
tions in this section and is recognized already as 
the leader. The club has adopted as its emblem 
the Rotary wheel with the picture of Sir Walter 
Raleigh (after whom the capital of North Caro- 
lina is named) in the center. About one hundred 
slogans have been suggested, but none has meas- 
ured up to the demand of the club. Manly W. 
Tyree, president of the National Photographers’ 
Association of America, is president of the club. 

The California Golden Wheel was received here 
October 10th and placed on display with Jeweler 
Jolly. A special Rotary luncheon was held for 
the club to receive the wheel. The Raleigh Rotary 
Club will be represented strong at the San Fran- 
cisco meeting. 

Our elub has taken the lead in the buy-a-bale- 
of-cotton movement now so important to the south 
and every member of the club purchased a bale. 

W. H. BaGury, Assoc. Ed. 


RICHMOND (Va.). 


At our meeting October 13th V. P. Alvin 
‘*Machinery’’ Smith acted as chairman. The club 
enjoyed interesting talks of visiting Rotarians, 
Clifford DePuy of Des Moines, Launen Fareman 
of Atlanta and C. A. Barr of Des Moines. Dr. 
Russell Kowie and Holly Hester, members of the 
club, made interesting addresses. Invitation cards 
for Jacksonville to the Southeastern Meeting were 
distributed. 

At our second meeting in the month, October 


(Continued on page 120.) 
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You Will Do Better In TOLEDO 


THE GIFT IDEAL 


Beautifully 


Designed 


DeVILBISS 
PERFUMIZERS 


An Excellent 
Selection 
at Your 


Favorite Shop 








You Get the Best 


High Speed Drills, 
Reamers, Cutters, or 
Lathe Tool Bits 









When You 
Buy From The 


Toledo Drill 
& Tool Co. 


Factories Bldg., Toledo, Ohio. 
Write us. 














COOUTUUSOERECOOEERSU DEE SUDECO BERIT ELNOETBIEE! 


DTI) 
eouses penunensTasunTesitii ie NeLAONDAUIVTRMRRONERENTREEROOESTEISESONT HUAVeenUvercerensnpeccennensnieeveievenonteeneneriiinienieanier 





EMMITT INI ul TT 


Cherryallen For Your Entertainments 


Here’s a tip to the Entertainment Committee 
ners, than sparkling tasty Cherryallen. 


there’s nothing nicer for your parties, socials and din- 


Ask any fountain man or your wholesaler. 














Gypewriter 
Garbon 
Paper 


"LEAVES A GOOD IMPRESSION 


You'll like it—continue to buy it—and 
save money 




















Send for my folder “Carbon Pa- 
per Dope.” It will set you right on 
how to buy and use Carbon Paper 
and Typewriter Ribbons. 

Write me your requirements, or give 
me a line on your work. Besides some 
interesting prices (samples if you wish), 
I may be able to give you a lift. 

Yours truly, for “Yours truly,” 
PARKER a Paper and ae 
ypewriter Ribbon Specialist. 


1185 Spitzer Bldg., Toledo, Ohio. 
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CHAMPION 
Spark Plugs Give Service 


“Champion O” for 1914 Over- 
lands, $1.00, all dealers. 
“Champion Long’ for 1910- 
11-12 and ’13 Overlands, $1.00, 
all dealers. 
“Champion X” for Fords, 75c. 
75% of American cars, in- 
cluding Ford, Overland, Stude- 
baker, Maxwell, and Metz, are 
factory-equipped with Cham- 
pions. Like Rotarians, Cham- 
pions are the “best on earth.”’ 


The Champion 
Spark Plug Company 
Toledo, Ohio. 








HAVE YOU A MAIL 


We would like to connect with 
propositions. 


ing agents, and say frankly that we are good at it. 
Write us for ideas. 


through agents or direct. 


ORDER PROPOSITION? 


manufacturers owning good mail order 


We have done more Mail Order advertising than most advertis- 


We can sell your goods 


THE STALKER ADVERTISING COMPANY, Colton Bldg., Toledo, 0. 
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(WHAT THE CLUBS ARE DOING.) 
(Continued from page 118.) 
66 98 28th, Mr. Ordway Puller of the City Board of 
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( Cantrell ¢ Cochranes) 


Ginger Ale 


The 
+ hampag Ne 
of [reland . 








Over fifteen centuries ago St. Patrick’s Well in 
Dublin was famous throughout Ireland. 

To-day the waters of this historic well are drunk 
the world over in ‘‘C & C’”’ Ginger Ale. 

‘*C & C"’ has the life, the sparkle, the delicious 
crispness of champagne, without the fire. 

See that you have ‘‘C & C’’ at the Club weekly 
luncheon and the monthly dinner and order in a 
dozen of ‘‘C & C’’ for your home. 


Made by CANTRELL & COCHRANE, LtTp. 
(Estab ishe i 1852.) 
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Morris Carswell & Co., Ltd., 
Glasgow, Scotland, who are repre- 
sented in the Glasgow Rotary Club 
by Mr. Wm. M‘Call, Managing 
Director. Jobbers should apply 
for terms and all information to 
H. Smail, Duane Street, 
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Aldermen spoke on ‘‘Civie Improvements.’’ Col. 
Thomas McAdams, president of the club, made 
a short and interesting address on ‘‘ Returning 
Prosperity.’’ He sounded the note of optimism. 
He stated that in regard to the present financial 
stress that the worst was over and that it de- 
pends upon us now to keep things going in the 
right direction. Mr. McAdams is cashier of the 
Merchants National Bank of Richmond. 
Rurus S. FREEMAN, Assoc. Ed. 


SAINT LOUIS (Mo.). 

Great activity has shown itself within the St. 
Louis Rotary Club the past month. A successful 
departure from the usual procedure of weekly 
meetings has been made by dividing the club into 
six parts with a Colonel at the head of each di- 
vision. Each week the meeting is being conducted 
by a different Colonel and his regiment. 

The visiting Rotary Jovians who have been in 
the city attending their national convention were 
entertained at lunch by the St. Louis Rotary Club 
on October 15th. 

The speakers were Mr. A. C. Einstein, Vice- 
President and General Manager of the Union 
Electric Light and Power Company of St. Louis 
and ‘‘Fra’’ Elbert Hubbard of East Aurora. 

Mr. Einstein referred to the identity of pur- 
pose of the Rotary and Jovian organizations— 
that of promulgating co- operation in various 
classes of business. He described in an interest- 
ing but brief manner the plants, operations and 
eapacity of the Union Electric Light & Power 
Company. 

A special committee of local Rotary Jovians 
had the meeting in charge and provided illuminat- 
ed decorations, cabarette and, later, automobiles 
in which to take the Rotary Jovians through the 
interesting parts of our city. 

‘Fra’? Elbert Hubbard furnished us with a 
few of his unusually clever jokes and concluding 
with 

‘‘We believe in the hands that work 

The brains that work 

And the hearts that love.’’ 

On Friday, October 30th, the St. Louis Rotary 
Club gave a Halloween party which will long 
linger in our memories as one of the most artistic 
and novel affairs ever undertaken by the club. 
Thanks to our most energetic works, Mr. (Lieuten- 
ant Crackers) and Mrs. G. C. Sears, of the en- 
tertainment committee for it was largely through 
their efforts that the evening was made so enjoy- 
able. J. COWAN HULBERT, Assoc. Ed. 


ST. PAUL (Minn.). 

Members of the Rotary Club of Saint Paul held 
their annual election on November 2nd, following 
a banquet at the Elks’ Club. The newly elected 
officers are: President, Fred C. Listoe; Vice-Pres- 


ident, Charles A. Crane; Secretary, James H. Lee; 
Treasurer, L. H. Ickler; Sergeant-at-Arms, A. L. 
Snyder. 


About one hundred and forty members attended 
the meeting. Forty-four meetings have been held 
in the past year with a total attendance of forty- 
five hundred. In a resume of the year’s work, it 


developed that the Rotary club has been particular- 
(Continued on page 123.) 
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Merry Christmas To All Rotarians 


Don’t you think one of our new pieces of Rotary Jewelry would make More 
Merry the Christmas of your Wife, Mother, Sw eetheart or Daughter? And say 
boys, don’t forget your Mother-in-Law. 


If you can’t obtain from your Jeweler, order direct from us. 








No. 90 
Solid gold brooch, 
9 genuine pearls, 









No. 72 enameled emblem, Solid a 
Solid gold bar safety catch, — F Gol i Bar 
pin with safety $12.00 Pin, four genuine 
catch, enameled Fine diamond p : 1 rls, : ron 
emblem, $5.50. center 5.00 up catch, enamelec 
$ ? » § ae emblem, $11.00. | 


Fine diamond set extra. 


in center, 
up, extra. 


Fine diamond set 
in center, extra, 














No. 80 
14 Kt. gold, $11.00. 

10 Kt. gold, $8.00. ; 

With perfectly cut fine white 

diamond, $10.00 and up. 
Sterling silver, $3.00. 
Gold filled, $2.59. 
Gold plated, $2.00. 





Solid gold LaVallier enam- 


Solid gold LaVallier enam- . 
No. 71 eled Rotary Emblem, genuine 


eled Rotary Emblem, very 
artistic lesign, $8.00. Solid gold brooch, enameled Baroque pearl at base, chain 
Cesnaargyntirsty= oe emblem, $5.00. 14 inches, $10.00. 
iamond center, $5. up, Fine diamond center, $5.00 up, Diamond center, $5.00 up, 
extra. extra. 


extra. 
Illustrations represent actual size of articles. 


THE MILLER JEWELRY CO. 


Manufacturing Jewelers 
Rotarian—J. C. MILLER, President. 
6TH & VINE CINCINNATI GREENWOOD BLDG. 
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WHAT WE CAN DO FOR YOU ROTARIANS! 


Designed Covers for Catalogues. Designed and Photo-engraved Stationery. Ad- 
vertising Displays, Bird’s-eye Views, Labels, Show Cards, ete. Any of them in one 
or more colors. But QUALITY always. We value our reputation for RELIABILITY. 


Established 1889 


GATCHEL & MANNING 


DESIGNERS and ENGRAVERS 


in One or More Colors 
FOR CATALOGUES, ADVERTISEMENTS OR OTHER PICTURE PURPOSES 


PHILADELPHIA 














WORLD’S LARGEST EXCLUSIVE 
MANUFACTURERS OF LIQUID SOAP 


Your cost of furnishing cake soap is excessive; due to the amount wasted and its high cost 
to manufacture, (It must be formed, wrapped, packed and rehandled a dozen times, h 

You can furnish a better soap, eliminate all waste, improve the appearance and sanitary con- 
dition of the wash room at a saving. Ask us for particulars. 


ANTISEPTOL LIQUID SOAP CO. 
564-72 W. Randolph St. CHICAGO 








OUR 


£2 ]S MRSC SH _towecrs 


wht Gi INCORPORATED Liquid Soap and Fountains 
4523 Cottage Grove Ave., CHICAGO Metal. Furniture and Foor ouspes 
Fire Prevention Apparatus 


The Only Practical Soap Send for Our Catalog 
Fountain on the Market (H. H. Gage, Rotarian) 


ROTARIAN TRAINS BETWEEN LOS ANGELES AND THE EAST 
LOS ANGELES LIMITED—Solid to and from Chicago every day via Salt Lake Route, gg 
Union Pacific, and Chicago & Northwestern Ry. 
PACIFIC LIMITED—Solid to and from Chicago every day via Salt Lake Route, Union 
Pacific and Chicago, Milwaukee & St. Paul Ry. 
THE BEST SERVICE WITHOUT EXCESS FARE 
For information see any ticket agent, or General Agents of Salt Lake Route, Wool- 
worth Bldg., New York, 807 Merchants Loan & Trust Bldg., Chicago, 819 Oliver Bldg., Pitts- 
burgh, 680 Market St., San Francisco, 601 S, Spring St., Los Angeles. 
T. C. PECK, General Passenger Agent, Los Angeles—A Rotarian. 


























WECKLES BOAT COMPANY Nebraska Military Academy, Lincoln 
Designers and Builders A ret class boarding school for Rotarians’ Sons. 
° ealthful location, fireproof buildings, lendid 
Runabouts, Cruisers and Hydroplanes care and instruction. Prepares for Selene and 
Working Boats business. For information and catalog address 
B. D. HAYWARD, 
2735 Irving Park Blvd., CHICAGO, ILL. LINCOLN, NEBRASKA. se 

















ee 99 ° 
ATTENTION: Let “Doc” Explain | :,.,,, 
Do you see this picture of Monroe “The 
He is smoking my Pittsburgh Stogies Doctor” 
Note the smile. Yum! Yum! Denver 
Rotary 


ORDER NOW. Others have. Ask Jennings or Perry, Tom | Ciub 
Phillips—Cleveland of Duluth, Oettinger of Boston, Schwartz 
of Chattanooga, ete. 

‘*Pittsburgh Flats’’—100 in box—$¢2.00 cash 





parcel post paid 








Made by 7 Address : 
Duquesne Cigar Co., (Rotarian) W. L. DeCoursey (Rotarian) 
Factory No. 1, 23rd District, Pa. Columbia Bank Building 


PITTSBURGH, PA. PITTSBURGH, PA. 
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(WHAT THE CLUBS ARE DOING.) 
(Continued from page 120.) 


ly helpful to the city in at least two lines of pub- 
lie spirited endeavor. These were the agitation 
for the new Union depot anu the work done in 
the grain trade field by securing the Equity co- 
operative exchange. 

The club gave its indorsement to persistent 
effort toward obtaining a new Union depot and 
toward a continued campaign to put all grain 
elevators under government control. 

S. GREVE, Assoc. Ed. 


SAN ANTONIO (Texas). 


Having bought our bale or two and heing in- 
strumental in the success of the ‘‘Buy A Bale’’ 
movement in this city, we now anxiously await the 
completion of our Commerce street bridge, because 
at this time our club will join the merchants of 
that street in a great big civic celebration of its 
opening. 

The widening of this street is the result of 
public spirited business men backed up with a 
bond issue of over four million dollars and San 
Antonio will now have one of the prettiest and 
best lighted streets in the world. 

The bridge with its statue of our late Mayor 
Jones will be dedicated with proper ceremonies 
after which the lights over the river will be turned 
on by our club; these lights of every color are 
hung among the trees that line the river bank 
as it winds its way through the business section 
of the city. 

This lighting system is strictly a Rotary propo- 
sition and has been installed by our elub. Its 
beautiful effect is doubled by the many turns of 
the river and the reflection of the water below. 

Committees have already been appointed to ar- 
range for our annual Rotary Christmas tree, and 
this tree, the largest we could obtain, will again 
be erected where we, assisted by the various 
choral societies, will distribute pop-corn and can- 
dies among the poor unfortunates whose little 
hearts will be made happier thereby. 

PorTER F. LoRING, Assoc. Ed. 


SAN DIEGO (Cal.). 


Something unusual has been happening with 
surprising regularity at our Rotary Club lunch- 
eons. At President Gordon L. Gray’s last meet- 
ing before the annual election he had a ‘‘Big 
Brother’’ meeting as a parting shot, and it was 
a howling success. 

There were fully a hundred members out and 
as many boys. An Orpheum singer started the 
program, a tiny tot sang and danced on a table, 
two boys talked ‘‘War’’ from the English and 
German standpoints and another gave an extem- 
poraneous speech on ‘‘The Swiss Navy.’’ The 
members introduced their boy guests and any lad 
who had the capacity for a second piece of pie 
had it. 

Another ‘‘different’’ meeting was in charge of 
the Allied Printing Industries. Rotarian Keene, 
Instigator of The Rotator (he’s me), acted as 
chairman, and each branch, including the printer, 
engraver, paper dealer, binder, publisher and ad- 
vertising writer, had an inning, illustrating their 
talks with the real goods. 

At still another meeting the club’s deliberations 
were interrupted by a bugle call outside and the 


(Continued on page 124.) 
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Ul ALL THE FAMILY WILL 

fl REMEMBER THIS XMAS 

ue If you give them “Mexican Duices,’—the 
uA candies with all the flavors of quaint old 
Us Mexico. Just a faint suggestion of palms, 
Uc plazas, and patios,—a lingering echo of soft 
= glances, melodious guitars, sweet smiles, and 
a romance, 

aia GERTRUDIS MEXICAN PECAN CANDY 
ue Mexico’s most famous candy pre- 

Uc pared from Senora  Gertrudis’ 

oi . ; ; 

uc own family recipe. 

fue GERTRUDIS MEXICAN FUDGE 

au A rolled confection with delicious 

ue golden creamed center heavily 

uc incrusted with pecans, especially 

[Uc prepared and flavored. 

Ue GERTRUDIS SPANISH FROSTED PE- 
Fr CANS 

=f The pure Castilian flavored sugar 

Ue coated pecans of Southern Mexico. 

ue Select the ‘‘dulce’’ you wish,—send one 
U= dollar and fifty cents and Uncle Sam will 
ue bring you a box, all charges paid. Send four 
Fra dollars for three boxes. 

orl The personal check of any Rotarian ac- 
uc cepted. 

ue The Gertrudis ‘dulce’ combination com- 
© plete—a box of each of the three varieties— 
us for four dollars. 

ue If you wish it sent to HER direct—enclose 
Uc your card, 

Uc ’ 
al MAIL YOUR 

=e 

ue ORDER TODAY 

yal 

ofl 

us 

GA a _ 
uF 2394 Ave. 


ia SAN ANTONIO, TEX. 
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Anesian Irrigated Lands 
at Dry Land Prices 
$10 to $100 An Acre 


ANDERSON, OWEN & 
HENDERSON 

615 Trust and Savings Bldg. 

Los Angeles, Cal. 













Lands for Early Figs, 
Peaches, Apricots, 
Almonds, Canta- 
loupes, Alfalfa (7 
crops), Cotton and 

every product of the 
Sub-Tropic South- 

west. 




















BR U HE S$ 


All kinds, sizes, prices. 
There is nothing in the brush line that we 
don’t make. Come and see us or write us if 
in the market for one or a million brushes. 


GERTS, LUMBARD & CO. 
221 W. Randolph St., Chicago. 
Quality - ROTARIANS ~ 


Naples on the Gulf 


turkey and deer in abundance. Fishing unex- 
Finest surf bathing in Florida. Golf and other 
Season and hotel opens December Ist, 
for booklet and terms. 
E. W. Crayton, Manager 
Until November ist, Columbus, Ohio. After November 
Ist, Naples, Florida. 
Member of Columbus Rotary Club. 


Service 











Wild 

celled. 
amusements, 
1914, Write 








Rotarian Chas. E. Barteau 


Solicits correspondence with firms manufacturing 
spe Cl altie: *3 with a view to representing same in 
Seattle, Washington State, or entire Northwest 


He’s a Live One 


Hotel Frye Building SEATTLE 























T HE CROWN HOTEL 


— PROVIDENCE, R. I. 
FAIRNESS The Home of Simplicity, Refine- 
COURTESY ment and Comfort for the Traveler 

FRED MANSFIELD, Prop., Rotarian 

WM. H. WADE, Manager 


GOOD 
SERVICE 
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president hastily adjourned for a ‘‘joy ride.’ 
Getting outside we found our scenic automobile 
member with a huge auto bus and six scenic au- 
tos, all white cars, waiting to take us in. With 
bugle playing we went through the main business 
streets, calling on different places. At each place 
a megaphone lecture was given on the business 
and the men tkehind it. That event was pro- 
nounced ‘‘one of the best yet.’’ 

‘“The Instigator of The Rotator’’ has read 
with a jealous eye glowing accounts in THE Ro- 
TARIAN of this and that club publication which 
were said to be models for others to follow. Then 
he has haunted the secretary’s office and searched 


assiduously through the arehives trying to find 
a single club sheet that had an ‘‘edge’’ on The 


Rotator, until he has come to the conclusion that 


‘‘there haint no such annimile.’’ Now you Ro- 
tarian printers, send a couple of your niftiest 


numbers to The Rotator, 727 E. St., San Diego, 
Cal., and he/’ll come back at you. 


Guy T. KEENE, 


SAVANNAH (Ga.). 

Two distinct surprises were given Savannah 
Rotarians during October. In one instance Rotary 
was complimented as it probably never was before. 
The Rotarians were permitted to see a daily news- 
paper in the making and as if that were not 
enough witnessed the turning out of an attractive 
issue devoted exclusively to the Savannah Rotary 
Club. The Savannah Morning News was the host. 
Some seventy Rotarians attended the ‘‘party’’ on 
October 23rd and inspected the modern plant of 
The Morning News in its seven story building. 
The Rotarians saw the editorial forces at work, 
watched the type setting machines, inspected the 
stereotyping department and pried into every nook 
and cranny in the big building. The Morning 
News has one of the most modern plants in the 


Assoc. Ed. 


United States and Rotarian Frank G. Bell, presi- 
dent of the publishing company, explained in de- 
tail ‘‘The Making of a Daily Newspaper.’’ The 


society editor and her assistants -pinned a 
chrysanthemum on each guest and cigars and 
cigarettes were handed out in profusion. Down 
into the big press room the Rotarians followed 
President Bell. There they weré treated to the 
surprise of the season. The big presses began 
to turn and an edition especially printed for the 
Rotarians was issued. The visitors carried away 
2s many papers as they wanted. Several thou- 
sand were printed and Rotary was given another 
boost. A picture of the Rotarians was taken in 
front of The Morning News building and was 
printed in the next issue of the big daily that 
has been so kind to Rotary. 

The club is preparing to dine four hundred soon 
when Hon. Champ Clark will be the guest of honor. 
It will be Georgia Products Day. Hon. J. Rice 
Smith of Augusta will be one of the speakers. 

MARION Lucas, Assoc. Ed. 


SCRANTON (Pa.) 


Seranton Rotarians believe that the spirit of 
Rotary is an everyday religion to be used seven 


days a week and fifty-two weeks in a year. We 
did not take the customary summer vacation but 
continued our meetings weekly and out of a mem- 


(Continued on page 127.) 
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Use This Coit Readyfill Pen 
FREE—10 DAYS—FREE 


Best . ——.._ = eaten All Sizes 


Gold ——_ Sc ie) 7 % ae «* es Prices 
Nib | Fo and Styles 


“THE POINT THAT NEVER DISAPPOINTS” 
Entirely self-contained—nothing to take apart. Can be carried safely in all positions. Pat- 
ented Non-Roll Lock Sleeve Keeps pen off floor 


Cleanable, fillable instantly from any ink A pen just enough BETTER than the BEST 
well or bottle—and no daubed up fingers of the rest to make you a friend for life 


FOR CHRISTMAS 
A Coit Readyfill. Order today. Say whether fine, 


medium or coarse pen point. Carry---compare--- 
e try for ten days. Money back if not satisfactory. If 


for gift, 10 days approval for user. Write now 














The Coit Readyfill Pen Co. 64 W. Randolph St., Chicago, Ill. 


Ask Tom Phillips of Chicago Rotary Club 


YY a 
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By The Man Who 
Forgot His Rubbers 


‘Forgot my rubbers last evening— 
got wet feet—caught a cold—head 
‘stuffed up’ all night; throat dry. 
Same condition this morning, u77/ 
I bought a box of Luden’s.” 


LUDEN’S Cough Drops 
‘Give Quick Relief ’’ 


from coughs, colds and throat irritations. Especially beneficial to 
lecturers—salespeople—singers. Juden’s ease the throat and aid 


the voice. ‘“Tuden’s Have A Hundred Uses” 


Sold everywhere— ¢ 

stores, shops, stands— 
in the yellow box at 

‘WM. H. LUDEN, Mfg. Confectioner, Reading, Pa. 






Wane. 


Yesterday 


To-day 
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/Reynolds Asphalt Shingles 


Fire M hehe and approved by p National Board of Underwriters 
ENDORSED BY LEADING ARCHITECTS 


GUARANTEED FOR 10 YEARS—WILL 
LAST MANY YEARS LONGER 
Natural Colors of Garnet, Red, Gray and Green, Which Never Fade 


We are the ORIGINAL MAKERS of Flexible Asphalt 
Shingles and tested our product for ten years before 
putting it on the market. Let us send you a booklet. 


BEWARE OF IMITATIONS. 


H. M. Reynolds Asphalt Shingle Co. 
(Member Grand Rapids Rotary C!ub) 
637 West Grant Street, GRAND RAPIDS, MICH. 
Established 1868 
wchne>i-niotenete Agencies at All Principal Points, 


{LULIHLLAUNLLUULLAULTUL LULU 


WOLVERINE Siekeltyping Erinigey Type 
Brass Works Lend Sold abe 


Electrotype 
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Manufacturers of 


High Grade Plumbers’ Supplies, Grand Rapids Electrotype Co. 


Tools, Bath Room Trimmings, HENRY L. ADZIT, Prop. 


Ete. 240 Lyon Street 


GRAND RAPIDS. MICH. GRAND RAPIDS, MICH. 





San Francisco New York City (Member Grand Rapids Rotary Club). 
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: lak | While in Chicago be sure to visit 


THE KERCHER BATHS 
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Just ask for GEORGE and say “Rotary”— 
that’s all. 
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(WHAT THE CLUBS ARE DOING.) 
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bership at that season of approximately fifty we 
maintained an average attenaance of thirty-five to 
forty. Interest is increasing, new members are be- 
ing added weekly and we will pass the hundred 
mark before January 1, 1915. 

The monotony of the summer heat was very ef 
fectually relieved by two delightful outings at the 
summer homes of Rotarians A. P. Benjamin and 
F. C. Hand and by a Rotarian excursion to the 
United States Government Military Training Camp 
at Tobyhanna. 

The fall season has been opened with vigor and 
enthusiasm by the inauguration of a campaign to 
advertise Scranton made goods. A ‘‘ Made in 
Seranton’’ booklet is in the course of preparation, 
and a ‘‘Made in Seranton’’ week and possibly 
an industrial parade may be later developments 
of the present campaign. 

The ladies have also demonstrated that they are 
not to ke outdone in exemplifying the spirit of 
Rotary. In recognition of the several enjoyable 
times we had during the summer at which they 
were our guests, the ladies came back in true 
Rotarian fashion on November 4th, when they en- 
tertained the men at an informal reception and 
dance. K. Moore, Assoc. Ed. 


SHREVEPORT (La.) 


October opened up with a _ resolution being 
passed for a ‘‘Cotton Goods Week’’ to apply to 
all parts of the world where there is a Rotary 
club. October 19th being the day designated as 
the date to feature the movement, the Ad Club, 
the State Federation of Women’s Clubs, and oth 
ers endorsed the resolution. The Rotary club re- 
ceived ‘full credit for inaugurating it. The 
‘*Week’’ was a great suecess and the merchants 
did well. 

On October 2nd we had a continuation of the 
‘“‘Tf I Were Czar of the City of Shreveport’’ 
talks. The associate editor spoke and among the 
many things he said he’d do were these: Equalize 
assessments and abolish the red light district. 

Friday, October 23rd was ‘‘ Forget It’’ Friday. 
Rotarian John G. Gredler who remembers every- 
body’s name and never forgets a face made the 
talk. The subject selected for him was ‘‘ Forget 
It’’ and so well did he handle it that I have asked 
our worthy Editor to print same in THE ROTARIAN 
as a contribution from Shreveport. To quote in 
part from one of our papers: ‘‘ At a recent gather- 
ing of business men and citizens, Mr. Gredler was 
introduced as a stranger, and when he arose he 
promptly denied that he was a stranger. To prove 
his assertion he pointed out and called the name 
of every man in the assembly, a thing the pre- 
siding officer, who had been a resident of Shreve- 
port for more than a decade, was unable to do.’’ 

E. P. CARSTENS, Assoc. Ed. 


SPRINGFIELD Ills.) 
Rotary in Springfield is certainly booming along 
at a rapid rate. There is no end to enthusiasm at 


every meeting, especially the meeting held recently 
on the occasion of the visit of the California Golden 
Wheel. 

The wheel was displayed in a very attractive 
manner in Myers Brothers’ store window, having 
a large electric wheel (with Lincoln’s picture in 

(Continued on page 128.) 
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tractively, with your card en- 
‘ closed, post-paid to any address 
on receipt of 


ONE DOLLAR In Legal Tender 





M. I. Stewart Company 


PUBLISHERS 
DULUTH, MINN., U. S. A. 
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Dancing in the Palm Garden 
Daily (except Sunday) 4 to 6:30 p. m. 
and 10 to 1. 
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Traffic Lines—Herald Square 


Send for Booklet G and Map of City. 





Ask for 
COPELAND TOWNSEND, Mgr. 


FRANK H. WIGGINS, Asst. Mer. 


Both Rotarians 








EVERY TRUE ROTARIAN 


believes in the principles upon which the 
Science of Business Building is found- 
ed. In this course of study 


SHELDON TELLS YOU HOW 


to create trade on the basis of confidence 
—how you can make real that universal 
truth, “He profits most who serves best.” 


THE VERY BEST WAY 


to maintain your proud Position as Chosen 
Rotarian in your city is through the highest 
possible standard of efficiency of your em- 
ployes. 


WE CAN HELP YOU— 


The Sheldon Book explains our plan. Ask 


for a free copy. 


The Sheldon School 


441 Gunther Building 
CHICAGO ™orHER cry 











(WHAT THE CLUBS ARE DOING.) 
(Continued from page 127.) 
the center) running by electricity and the differ- 
ent colored lights showing the Golden Wheel ott 
to good advantage. 

In addition to the Golden Wheel itself the 
window was tastefully decorated with flags and 
bunting with large posters of the club emblem 
and besides this the photographs of all of the club 
members in the window attracted the attention of 
thousands of eager onlookers to the wheel. It has 
been a splendid boost for Rotary in Springfield 
to have the wheel visit us. 

The wheel was shipped immediately to Lincoln 
(Neb.) for the big ‘‘Get-Together Meeting’’ on 
November 11th. 

Another good thing that the Rotary Club of 
Springfield is planning is the beautifying of 
Springfield as set forth by Rotarian A. L. Jordan 
of the National Cash Register Co. We intend to 
push this worthy project to a successful conclusion. 

R. F. Butts, Assoc. Ed. 


SYRACUSE (N.Y.) 

A large party of Syracuse Rotarians headed by 
Samuel H. Cook, president of our club, went to 
Watertown (N. Y.) November 4th to he the guests 
of the new Watertown Rotary Club at their first 
monthly meeting and dinner. The Syracuse mem- 
bers were met at the Watertown station by a com 
mittee of which H. C. Butterworth, president of 
the new club, was chairman, and taken on an auto- 
mobile trip about the city. 

President Cook made an informal address during 
the evening, explaining the working of Rotary 
and making suggestions pertaining to the organiza- 
tion of the new club i in Watertown. 

The regular weekly meetings of the Syracuse 
club have attracted a record attendance so tar this 
season, the average being close to two hundred. 

Harry L. DAvis, Assoe. Ed. 


TACOMA (Wash.). 


The Tacoma Rotary Club will concentrate its 








Rotarian Orville Billings of Tacoma showing farm- 
ers how to use a split log drag in making 
good roads. 


efforts during this winter on improving conditions 


in the rural communities. 
At a recent meeting of the club, a resolution 


(Continued on page 181.) 
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(WHAT THE CLUBS ARE DOING.) 
(Continued from page 128.) 
was passed requesting the county commissioners 
to appoint a teacher of agriculture for the coun- 
try schools of Pierce county, which will be fol- 
lowed up with lectures in the country districts on 
prevocational school work. 

Special attention is also being given to Good 
Roads, two days in the week being devoted to 
demonstrations to the farmers of the King split 
log drag. 

Other matters affecting the welfare and pros- 
perity of the neighboring farming communities 
are now in the hands of the service committee to 
work out the details. 

GEO. B. WOODBRIDGE, Assoc. Fd. 


TERRE HAUTE (lInd.) 


The meeting of the month was the night meet- 
ing of October 27th at the new Rotarian hotel, 
‘‘'The Deming.’’ This meeting was the best we 
have ever had since the organization of our club. 
Ninety-six Rotarians and guests assembled in the 
banquet hall at 6:30 p. m. First vice-president 
Jno. Cox presided in the absence of President 
Bogart who was unexpectedly called from the city. 
We had seventeen guests and each one was given 
an opportunity to make a short talk. A number 
gave very clever speeches and told stories that 
were thoroughly enjoyed by the crowd. 

During this dinner fresh salmon was served as 
the fish course, the compliments of Rotarian Ray 
Gamble of Tacoma (Wash.), and no finer fish was 
ever enjoyed by us Rotarians than the fresh salmon 
that night. After the dinner Rotarian Auctioneer, 
C. Fred Boyer, proceeded with an auction of arti- 
cles donated by about twenty Rotarians. These 
brought a total of $88.75 which amount went to 
the stunts and entertainment committee. 

Our new Rotarian hotel is a beauty and a credit 
to both Rotary and to Terre Haute. 

L. E. WEINSTEIN, Assoc. Ed. 


TOPEKA (Kans.) 


Rotary is comparatively new in Topeka but the 
club is made up of the live wires of the town and 
it is already doing things. The club proposes to 
get behind a movement to abolish the present city 
and county jails as reformatory institutions and 
use these exclusively as punishment for persistent 
offenders and send unfortunates to a municipal 
farm where they may be started on the right path 
instead of being kept in a hell-hole of frightful 
sanitary conditions, no work and poor food. The 
Topeka Rotary Club does not intend to tackle any- 
thing else until it has this little job completed. 

The club numbers sixty members, everyone a 
worker and a good fellow to boot. Luncheons are 
held twice each month and about every six weeks 
the club has a real banquet and all the good things 
that go with it. Members of the Kansas City 
Rotary Club were invited to come to Topeka and 
see the ‘‘baby’’ club in action. About twenty 
Kansas City Rotarians and a dozen from Wichita 
appeared. A luncheon set the crowd off right and 
then came a motor car tour over the city and a 
visit to the state institutions. In the evening a 
banquet was served. 

Russell Greiner of Kansas City, Past President of 
the International Association, was the guest of 
honor. 

(Continued on page 132.) 
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The Government Uses 
The Schick Steel Baler 


After a thorough test 
the United States 
Government has 
found that it pays to 
bale waste paper and 
sell it at regular mar- 
ket prices. As a re- 
sult, the government 
sought the best pa- 
per baler. Their ex- 
perience proved that 
the Schick Paper 
Baler was the best 
all-steel press on the 
market. 
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Mr. Greiner said in part: 

‘*Tt has been found that the process of limited 
membership has been the most effective in bring- 
ing together representative men in widely different 
occupations, thereby broadening their horizon, en- 
larging their point of view, and offsetting the 
narrow tendencies of specialized pursuits. 

‘*The Rotary club is an educator as every man 
in the club is a specialist in some business or 
profession, and he is spokesman in the club for 
that particular interest. 

‘*At all times we must try to instill into the 
minds of our members that true happiness comes 
through service to others, and not through a con- 
tinuous study of how to skin the other fellow. I 
violate no secret when I tell you that Rotary is 
making humane servants of many gruff and selfish 
men. Rotary teaches us the value of personal con- 
tact, scientized friendship and skilled service.’’ 

Robert Stone of ‘'opeka gave the address of 
weleome; Burton J.. Pierce of Kansas City and W. 
F. McCullough of Wichita responded. 

CrEcIL E. HowEs, Assoc. Ed. 


WORCESTER (Mass.) 


‘“We here, now, therefore dedicate this beautiful 
house and grounds in behalf of the Worcester 
Country Club, not to ourselves, but to the best in- 
terests of the City of Worcester for the promotion 
of the health, happiness and friendliness of our citi 
zens and their families.’’ 

Concluding a most excellent address with these 
words, the new home and grounds of the Country 
Club were formally dedicated recently by its able 
President, Harry G. Stoddard, who is also one of 
our splendid Rotarians. 

Former U. S. President Wm. Howard Taft hon- 
ored the occasion with his presence, a speech and 
the first crack at the ball on the new golf links, 
which are the best in the United States according 
to expert golfers who were of the party. 

Arthur J. Wallace, vice-president of our Rotary 
Club, was chairman of the Committee on Enter- 
tainment. ; 

Last year our club took the leading part with 
other civic organizations in the municipal Christ- 
mas tree on ‘‘ The Commons’’ and we are anticipat- 
ing the opportunity of making the one this year an 
equally great success. 

The Worcester Rotary Club has launched a 
““Made in U. S. A.’’ week and we are enlisting 
the help of the merchants and manufacturers, to- 
gether with the chamber of commerce, metal trades 
and other associations, to adequately convey to the 
public what is being made every day right here in 
our own city as well as in the United States and to 
show the people how well their needs can be sup- 
plied within their own borders. 

WILLIS E. GRIFFIN, Assoc. Ed. 


CALGARY (Alta.) 


Rotary grows with a nice healthy growth here. 
We have weeded out some dead wood and intend 
to continue. Our membership is ninety-one and 
although one or two of these may get the axe, 
we hope to get them in line yet. 

We showed Tom Phillips’ slides with several 
local slides of our members on October 18th. We 
had a very enjoyable evening, and although the 


(Concluded on page 135.) 
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censor swooped down and confiscated our entire 
outfit three hours before the performance, we 
had no difficulty in satisfying him that they were 
quite harmless. 

On October 27th Mr. A. McGillivary spoke on 
‘“The Monroe Doctrine’’—a subject upon which 
he can be considered an authority—to the biggest 
attendance we have yet had. 

We are going to make a big bid for Rotarians 
travelling or returning from the convention next 
July to stay off and see Calgary, the city of 
phenomenal growth. 

D. C. HownaNnp, Assoc. Ed. 


TORONTO (Ont.) 


Two big events have come into the life of the 
Toronto Rotary Club recently. One is the estab- 
lishment of permanent headquarters in the Stock 
Exchange Building in Toronto, the offices of which 
will be in charge of an assistant secretary. This 
will enable visiting Rotarians in Toronto to get in 
touch with the club and you are all asked to make a 
memorandum of our new address and look us up 
when you come here. 

The other event is an attendance contest in the 
form of a baseball league. The one hundred forty 
members are divided into fourteen teams, each 
team with a captain. The standing in the league 
is figured according to the attendance of each team 
each week. 

A schedule of games has been arranged between 
the different teams, the victory going to the one 
having the most members present. Errors are 
charged up against a member when he is in the 
city and does not attend. Individual batting aver- 
ages are also kept, based upon the attendance of 
members as individuals. 

Prizes will be awarded the winning team at the 
close of the contest which runs five months; also 
prizes for the individuals for the highest batting 
averages with penalties for the ones with the most 
errors. B. A. TRESTRAIL, Assoc. Ed. 


VANCOUVER (B. C.) 


Service and civic education were the two lines 
governing October meetings in Vancouver Rotary. 
The chief of police and the chairman of the board 
of park commissioners each appeared before the 
club and outlined the policies of their depart- 
ments. Vancouver has an unexcelled police force 
and more unexploited scenery than any other city 
in North America. 

Frank Parsons, president of the Canadian 
Credit Men’s Association, gave an opportune talk 
on ‘‘Credit’’ and R. P. Brown, president of the 
Vancouver Baseball Club, three times champion 
of the Northwestern League spoke on ‘‘ Inside 
Baseball from a Manager’s Viewpoint.’’ Mr. 
Brown outlined the service that a properly man- 
aged baseball team can give its home town in ad- 
vertising. 

Rotary Synday was marked by an appropriate 
Rotary sermon by our President, E. Leslie Pidgeon, 
Pastor of St. John’s Presbyterian Church. Mr. 
Pidgeon eloquently outlined the origin and aims 
of Rotary in an exceptional sermon of a very high 
standard and he gave to everyone in his congre- 
gation an ideal conception of the true meaning 
of Rotary. Wituiam P. KEARNS, Assoc, Ed. 
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REAL ROTARIAN is a safe man 
if 


for anyone to do business with. 
ld he ideals of Ro- 


he holds true to t 


tary he is the best man to do busi- 


ness with. In Rotary there is too much 




























brotherhood, too much self-sac rifice, too 
much of a willingness to treat the world fair 
for the stingy, all-for-self man to thrive 


Such a man would be uncomfortable and 
out of place in Rotary circles. 
Rotary is making men, it is a melting 
and a cleansing crucible. Rotary is the Go 
en Rule of business. Its principles are thos 
of 


of the church. Its work is to lead men out 





themselves into the noblest channels of ex 
istence. I know it is the truth, for throug 
Rotary | have been instructed, encouraged 
and uplifted. I do not believe it takes an 


ood of Rotarv. 


spired vision to see the g 
takes no great flight of fancy to picture 1 
effectiveness in the building of civic right- 
eousness and the betterment of business. 

What a heritage it 1s to he able to say 
had a part in the building of the great Rotary 


structure.’ RUSSELL F. GREINER 
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esolutions of banks 


rf Hadnipic usly fale pted hu thie Conve nlion 
at Houston with reqret that these 


words so inadequately express the grati 


tude of those who mere ehitertained. 


Whereas, the Fifth Annual Convention of 
the International Association of Rotary ( lubs, 


held in the Citv of Heuston, Texas, June, 1914. 


has been entertained with a layishness char- 
acteristi¢g Of the metropolis of the Lone Star 
State and with a hospitalit tvpical of southern 
tradition, and: 

Whereas, the individual members of the Ro- 
tary Club of Tlouston have been untiring in 
heir attention to the pleasure and comfort ot 


i@ Visitine Rotarians. and: 


Whereas, the Press of the City of Houston 
has rendered efficient and loval service to the 
cause of Rotary by the manner in which the 


news of the Convention, and events connected 


y ° 1 4 
Resulted ) tne Kifth Annual Convention 
of the International Association of Rotary Clubs 

lat the sincere thanks of this Convention ar 


extended the City of Houston and its entire 


enship, the Rotary lub ot Houston, Its 
(ys ! ] ] | | | 1 
officers and individual men bers, and the Press 


the Citv of Houston, and it is 


as , is 
Further Nesolged that we extend equally sin 
] 


ere thanks to all the other eities and clubs 
ry. | 4 | Bay 
lexas and other states Tor ther hospitality 


nd CO-Operation nm our entertathment. 
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COMPLETENESS—‘4 COMMERCIAL HOUSE EQUIPPED 


to meet all demands of any office is rare, 
Such is The House of Chamberlin of Syracuse, New York; and it thor- 
oughly demonstrates business completeness. Reproduction of the great 
building which contains this broad equipment is shown here. 
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WHOLESALE AND RETAIL STATIONERY AND PAPER WAREHOUSE 
PRINTING - BLANK BOOK MAKING 
LITHOGRAPHING - LATEST OFFSET PRESSES 
STEEL AND COPPER ENGRAVING 


The Most Comprehensive Plant of the Kind in the Country 


W. H. H. CHAMBERLIN - SyRACUSE, N. Y. 
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T HAS been said that Rotarianism 
is a religion. It is more than a 
religion. It is broader than any 
one creed or belief. It is religion, 
without limiting article, either gram- 
matical or theological. It stands for 
unity, not uniformity. Its circle of 
brotherhood embraces men of all 
classes and shades of thought. It 
emphasizes to them the beauty of brother- 
ly service and solidarity, irrespective of 
church or temple walls. It seeks to boost 
business, but not at the expense of brother- 
hood. On the contrary it shows that 
brotherhood benefits business, and that 
business--conducted Rotarianwise- - bene- 
fits business; for acquaintanceship buries 
bigotry and service silences the clamor of 
prejudice.— Edward N. Calisch. 
(Richmond Rotary Club.) 
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The Individual Must Learn to 
Desire Peace 
By Ferdinand Schevill 


Professor of History at the University of Chicago 


KHIND this war there is more than politics and diplomacy. Behind 
it is the whole civilization ot Kurope which. brilliant though it be In 
some respects, must be suffering from many and wasting eankers 


to have been brought to this sorry pass. 


Let the newspapers and diplomats expatiate as much as they will on this 
rv othat “incident” which caused the war, the real reasons lie deep down 
at the very roots of our culture. They He in our wild pursuit of wealth, in 
our rampant commercialism, in our race hatreds, in our insufficient love of 
our fellowmen, in our competitive and military psychology, and in a hun- 
dred other things constituting in their totality What we boastinglv refer 


to as our elvilization. 


To talk of peace wlile the cannons fill the earth with their roar may 
look almost like a savage hoax, but peace, a durable peace, should even now 
be hopefully looked forward to as the only reasonable end of all these 
calamities. I have no desire to speculate as to what the war mav bring, 
what territorial changes may be effected, and what awful price will be 
exacted of the vanquished. 1 would merely like to point out that, above all 
speculation, one thing is certain: governments may pass, dynasties may 
vanish, but the peoples of Europe will remain substantially as they are 
vithin their historic boundaries. 


But these battered and impoverished peoples will be preserved for no 
other purpose than for new wars and new disasters if they do not fit them- 
elves out with a new mind. And that means that the individual—for every 

] ] md 4 = ! WW ; 
thing depends in the last analysis on him—must learn the lesson of peace 
and love for which in Europe, much more than in America, he is as vet not 


ereatl\ receptive. 


If the European man dees not acquire a new set of dominant ideas, the 
who wins or loses, can only add another mass 
of terrible rancors to those already existing. Rancor piled on rancor—that 
way madness lies. Europe has followed a wrong track and must impera 
ively call a halt. To do that is not an easv matter, for a change of di- 
rection requires a difficult self-conquest followed by a steady inner renewal 
of every nation and its individual members. Such moral triumphs may 
not lie within the reach of those poor, distracted populations, but without 
them it is certain that the old svstem will continue with no abatement even 
after the war is over, and that the present struggle will merely breed an 


resent war, Irrespective oO 


Chadless Succession of hew ones, 


Brothers, let us pray for peace, but not for the peace imposed by the 
word or by an irresistible combination of the strong. That is the military 
peace of which Europe has proved the danger and impermanence. Let us 
pray rather for the peace that is based on the deep conviction of every man 
ind woman in the civilized world and grows and blossoms in the individual 


MSCLOUSNeSS, 
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Cincinnati—1916 


In true Rotary spirit, Cincinnati responded to the call 
sent out by former President Russell Ff. Greiner, and with- 
drew as a candidate for the 1915 convention in favor of San 


. 
I rancisco, 


We are glad to show our willingness to serve. Cinei- 
nati Rotarians will do all in their power for the success of 
the 1915 meeting and the great Exposition by the Golden 
Crate. 


Excepting San Francisco, Cincinnati has worked longer for this 
convention than any other city represented in the International Association. 
We began our campaign in Duluth in 1912; made a fight in Buffalo in 
1913. were again on the job in Houston in 1914. We will be on the job in 
Francisco in 1915. In fact, we are going to be on the job from this 
time forward, until the fight is over, 


Sal 


Cincinnati has one of the four largest Rotary clubs in the world, and 
there is none more active nor more able to carry out the work imeident to 


the International Convention. 

Cincinnati is an ideal city. for the convention, being centrall 
ocated: a great railroad center: with abundant hotel facilities: a great 
Chamber of Commerce, with one of the largest funds for bringing and 


entertaining of conventions of any commercial organization in the United 


States: every other facility amusements and a famous 


| hospitality. 

CINCINNATI DEMONSTRATED TTS WILLINGNESS 
AND ABILITY TO- SERVE THE BEST INTERES TOP Tee IN TER: 
NATIONAL, ASSOCIATION IN NUMEROUS WAYS. 
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My Yule-Time Oblig cation 


henever I can on dark days: and = sunny 

| \ in victory and defeat; in pleasure or in 
1} in the morning, at noon. al nicht. when | 
coodbve. when | meet my neighbor. when 

ire. when | speak to my\ employees. when | 


rayers at all these times and at all other 
l am able to be man enough. | will 


—— ; 
Yule-tide season 1s coming. lisa creat time 
LO. 11Ve. lita oreat time to learn to smile. he- 


hristmas 1s smile season, anyway. Carry sood 


ith you evervwhere you go. and in a tew vears 


people won't talk about a “green Christmas 


hite Christmas 


sav: Ah. that was a great Christmas! That 


| 


1 my childhood hap py ¢ hristmas. 


| then you see, having learned to live, laugh 
and having found out how happy it makes 
hall keep on smiling into the New Year. and 


irrough the spring and the summer and autumn. 


first thine we know it will be Christmas again. 


"lL hardly realize it. because the vear has slipped 


happily. 


very much else 


\nd heaven. you know. can t be 
place where evervbody smiles all the time. and 


ill never grow so old that vou have nothing to do 


ther from the far fields of memory. 


ood friend. | wish Vou a Verry 


vod now. my 
Prosperous and Useful New 


(‘hristmas and a Happy. 





Frank L. Mulholland. 
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_J. A. MacDonald, Editor ‘Toronto Globe.” 
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eat 4 eB ON hee ia ¢ kutro = | 
ire thanktul to vow tor the roses vow hate Ie 


hearts habe been made glad by the qood- | 








hip vou hate extended to us. | 

We are rich in friendships, made and cemented 
Rotary I: 

t yon mau enjou the same measure of qood- 

and prosperity that has heen ours, 

issuriation fotth vou, ts the sincere 

Unurs laotarily, 
C a a 
Chas. dlappu DSassautan, 

14. Com WJhillips. 3 


/ f ren Witte eathersmiths Send 


So anti Three Guesses: au 


The Leather/mith {hops 


- being an affociation of creatiy e 
crafts ~folke making many artiftic 
things in Decorative. Leather at 
1033 Race Street Philadelphia USA 


Leat| r nove ties Tor advertising 
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CPS and (hristmds gifts 


+ R Desk Calendar. .....91.25 
54 hi aru Playing Card Case. 1.50 
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What Business Is TOM in? 
Fountain Pen? No! 
Wilkie Clothes? No! 


Dexter Pencil Sharpeners? No! 


S-L- Dai-S-~—— 
Just S-L-I-D-E- 
(NOT THE KELLY KIND) 

The kind you see in motion pic- 
ture theaters—advertising every- 
thing. 

If YOU Use slides write TOM. 
If you don’t you're NLISSING 
good advertising medium. 


TOM “esgic 


a 24 TI, Dissatnacc’” 
rest in the Busines: 


51LOGS State St Chicago USA 


Maker of ever a quarter of a million 
slide 8 per year 
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